A.S.ALOCE COMPANY 
1831 OLIVE STREET 
ST.Lowis 3, MISSOURI 


HOWARD F. BAER 


PRESIDENT 


November 1, 1960 


TO ALL WHO WORK FOR ALOE: 


On January lst, 1961, I am going to step down as chief 
executive of Aloe. Let me hasten to say that I am not 
leaving the Company, but that my duties will be very much 
lighter than at present. The decision is completely my 
own and the new arrangements have been made under the 
happiest and most harmonious circumstances. You are en- 
titled to know my thinking - that is to say, the reasons 
for the move. Briefly, I have been with our organization 
for 34 years and for 32 of those years, except when I 

was in military service, I have been President. 


That's enough for any man - a third of a century! I have 
seen us grow 2,000%. Now that we are a part of Brunswick 
it is inevitable that we will grow at an even faster rate; 
and I think we shall in our own division be one of 
America's first corporations. In order to accomplish 
this exciting growth I feel it important that I turn 

over the reins to our younger, alert and imaginative men 
who want to do and can do the job. This business which 
serves the health and science of our country, has never 
ceased to thrill and excite me but I now want to continue 
to serve in the development rather than the day-to-day 
Operational Tisit cco 


I have suggested this to Ted Bensinger, Brunswick's 
President, and he has agreed. 


so it is, that on January lst, Mr. Bensinger will name 
John Willman as Aloe's President. I want to emphasize 
that this move is my choice. We are lucky to have John. 
Youthfully middle-aged, energetic, well liked, a great 
salesman, fully experienced, with plenty of imagination, 
lt truly believe he will, as our fourth president in 101 
years, lead this Company to real glory. 


Of course, the rest of his team here at headquarters 
(and I will not name them for fear of leaving out someone) 
are inspired, young and dedicated as well. 


ALOE 
OUR FIRST 


100 


YEARS 
- 1860-1960 


/ 


wnat will my duties be? As Io see it, to work in the fieid 
of acquisition of companies, to round out our distribution 
pattern and to work on the creation of new and exclusive 
products for us... should think Argyle is but the pe- 
ginning. Then, also, I want to do some traveling to cement 
relationships with customer-friends. Our top people have 
not been inthe field encughns To shall propagly Rave tae 
title of Chairman of the Aloe Division of Brunswick. This 
will keep me as busy as I want to be, because I have 
always had: a great deal of civic work, whieh 1 enjoy ana 
which has brought me much pleasure and satisfaction. 


And that's it. No farewell dinners, no sentimental good- 
byes, no tears. I am-an extremely happy many oor. 
Will move only.a few yards. I will still, D674 72074. 
employee =~. but, aba, eLtrerent pace, 


Congratulations are in order to John: 


Devotedly, 


ee 
y 7; 
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If last minute Christmas shopping has 
you confused, if the crowds are pushing 
you around, and if your feet ache, here's 
an easy way to get those last minute 
gifts. Just check off your list with the 
items shown below. Practical gifts are 
always welcome and are sure to please 
‘ young and old. 


ALL-PURPOSE BED TRAY 


For eating, writing or playing. Wash- 
_able surface. Size 15 by 20 inches. 


EYE SAVER GLASSES 


Plastic frame, with 2 sets of lenses for 
protection from sun glare and headlight 
glare in night driving. 


LAST MINUTE ALOE Cé2cstncs SUGGESTIONS 


AUTOMATIC TOASTER 


Toastwell Automatic Toaster, toasts 2 
Slices at one time. 


HEALTH-O-METER 


Economy type, white enamel finish. 
Capacity 250 pounds. Platform size, 
83 by 10 inches, height 3 inches. 


A.S. Aloe Company allows its employ- 
ees to purchase any of the merchandise 
and equipment it sells at a special cour- 
tesy price. The hours for employee 
shopping are between 10:00 and 12:00 
on Monday morning. George Wettring 
in the Order Filling Department will be 
glad to help you. 


. CANNON BATH TOWELS © 


White, double-thread terry cloth towels 
in various sizes. 


G-E CLOCK 


Grained mahogany case, gold-colored 
hands. Height, 5-3/6 inches; width, 5 
inches; depth, 3 inches. 


LOSTRO ELECTRIC BLANKET 


Satin binding; 25% wool, 50% rayon, 25% 
cotton. Various colors. For 115 V., 
A. C. or D. C., 16 ft. cord. Double and 
Single size. 


UTILITY CART 


Stainless steel. Ideal for carrying food, 
dishes etc., between kitchen and dining 
room. Size: 153 inches wide, 27 inches 
long, 313 inches high. 


EXTENSION REEL 


A combined electric lamp base and ex- 
tension cord. In spite of its small size, 
3-3/4 inches in diameter, it contains 10 
feet of light cord. 


VOLUME ONE - NUMBER ONE 


Annual Service Awards Presented 
Howard Baer, Henry Scherck, Woodrow Wilson Receive 25-Year Pins 


160 Employees With Company 


Ten Years or More 


"I can hardly believe it's been twenty- 
five years since I came here,'remarked 
Howard Baer, President, when he was 
presented with his 25-year service pin 
by Joe Riordan. . 


Recalling the past years, Henry Scherck, 
General Sales Manager, said "Twenty- 
five years ago, when I was hired in the 
Advertising Department, the first job L. 
P. Aloe gave me was to rewrite our col- 
lection letters. Then I was a one-man 
quotation department, and from there I 
went to sales. And as medicine and the 
surgical business have developed so 
tremendously, they get more and more 
interesting every year." | 


"When I started with Aloe I was hired 
as an errand boy," Woodrow "Woody" 
Wilson said. "I used to deliver orders 
to doctors and hospitals by streetcar. I 
had to deliver so many packages that 
sometimes I couldn't even get on the 


About 20 years ago, this is ho 
"Woody" Wilson rode to work. 


streetcar with all of them. We didn't 
have any busses then. Believe it or not, 
the heavy freight shipments and furni- 
ture were delivered by horse and wagon." 


When he receives equipment from our 
various suppliers, "Woody" checks the 
invoices and puts the items in stock. He 


then pulls the back orders and fills them. 


Any surplus equipment remains in stock 
for new orders. His long experience and 
knowledge of our line, more than qualify 
"Woody" for this job. 


ST. LOUIS, MISSOURI 


Executive Vice President. 


Besides this," Woody" handles all rental 
items for St. Louis deliveries, and 
checks and warehouses special equip- 
ment that is ordered in. "Woody" is one 
of those behind-the-scene men whose 
hard work and efficiency make the busi 
ness go. : 


"Woody" is married and has two sons, 
ages 18 and 14. The younger boy is the 
same age "Woody" was when he started 
at Aloe. 


There are 160 employees who have 
been with Aloe ten years and over. This 
is an outstanding list and these individ- 
uals deserve high praise for their many 
years of service. | 


Other employees who have been with the 
company over 25 years are: 


Clara Brown 
Mattie Collier 
Geraldine Miller 
Gertrude Nolan 
Ernest Gilyon Caroline Schmidt 
Adeline Hartmann Carl Hearst and 
Charles Kuhlman,Sr. Bill Peck 


A.C. Mahler of St. Louis: 
Sam Novack Jack C. Dummer 


J.S. Riordan of New York; 


Charles Marstall 
George Bauer 
Harry Cervenka 
Cel Bringazi 


Left to right, Henry Scherck, 
Wilson receiving their 25-year service pins from Joe Riordan, 


of Los Angeles; 


Published 
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DECEMBER 1952 


Howard Baer and Wocdrae. 


Louis MacKenzie 
of Washington D. C. 


A. J. Judge of 
Massachusetts; 
Jim Bonzano and 


Robert Schill and L. W. Hagemeyer of 
St. Louis, and E. A. Jefferson of Los 
Angeles willreceive their 20-year serv- 
ice pins this year. 


Employees who have been with the com- 
pany between 20 and 25 years are: 


Charles Granger 
of Atlanta: 


Henry Ettman 
Gail Hunsaker 
Gene La Vigne H. G. Sanders 
Vince Nolan transferred from 
John Winterbauer Los Angeles to San 
Warren Griffith Francisco; 

Estelle Heitgrass R.G. Girard 
Myron Northrop of Wisconsin; 

Ann Vining H. V. Jennings 
George Wettring of Tennessee; 
Harold Hofmann D. D. Petrikin 

of St. Louis; of Nebraska; 
Alonzo McCall A. W. Schwarz 
Frank Strait of Kentucky; | 

M. L. McCue Paul F. Beyreuther 
James Johnson of Missouri. _ 
Clarence Chism | 


(Continued on page 2) 


Introducing Ourselves 


This is your first issue of the ALOE- 
LINE, a publication for all employees. 
of A. S. Aloe Company. In it we will 
try to present news and information 
about our company, its plants, its divi- 
sions and its people, and how they serve 
the medical and scientific professions, 
from Maine toCalifornia and from 
Alaska to South Africa. 


The ALOELINE cannot accomplish this 
task in the first issue, and it cannot do 
the job alone. We sincerely want to 
hear from you and look forward to re- 
ceiving your opinions. We do not pre- 
tend to be perfect. There may be mis- 
takes, but the batting average is going 
to be just as high as a desire to do the 
job right can make it. 


A common bond unites readers of this 
publication. A. S. Aloe Company is re- 
spected by the medical and scientific 
professions for its integrity, its dedi- 
cation to service and its high quality 
products. It is respected by the com- 
munity for its enthusiasm and leader- 
ship in civic activities. Such a position 
did not happen by accident, but through 
the loyal efforts of men and women 
working together toward the same goal. 


If the new ALOELINE can show evena 
part of these efforts, it will have 
reached its goal. With your help we can 
do it. 


THE EDITOR 


Community Chest Awards 


The St. Louis office made it seven ina 
row this year by again receiving the 
annual Community Chest award. The 
drive started off with a 15-minute film 
showing some of the 103 health and wel- 
fare agencies helped by the Community 
Chest. The following morning, Howard 
Baer, who was General Chairman of the 
Community Chest Campaign in 1948, 
outlined the work of the Chest to 30vol- 
unteer solicitors at a breakfast at the 
Claridge Hotel. 


Bob McMahon, Chairman of the Aloe. 
Drive, reported that 98% of our em- 
ployees contributed. Results are bet- 
ter than last year, when the company 
contributed about $12,000, including 
employee, department head, officer and 
company gifts. 


Number 103 Jt Off The Press 


Keeping pace with medical and indus- 
trial research, Aloe Scientific has just 
published its No. 103 catalog, which is 
the finest publication of its type in the 
country. This impressive gray and 
yellow catalog, weighing 7-1/4 pounds, 
is planned for use by every type of lab- 
oratory. 


All phases of our life, in addition to our 
health, are touched by advances made 
in research laboratories -- our food, 
clothing, homes, cars etc. With this 
publication Aloe is now entering the ex- 
panding field of industrial control and 
research as well as continuing in the 


growing medical and allied type labora-_ 


tory business. 


There are new sections in the catalog 
for certain industries, such as petrole- 
um; another section is for metallur- 
gical and allied industries that test and 
do research on ferrous and non-ferrous 
metals. Other special sections are de- 
voted to soil testing equipment, chro- 
matographic apparatus, cement testing 
supplies, asphalt and bituminous testing 
materials. 


This publication, representing over two 
years' work by the Laboratory Division 
and Advertising Department, is now 
being distributed to our customers. We 
feel that it will open new fields of ac- 
tivity and contribute to the growth and 
opportunities of the Company. 


ANNUAL SERVICE AWARDS 
(con’t. from page 1) 


With the company between 15 and 20 
years are: 


James C. Parrish 
Harley Wantz Harry Wilson, and 
Tony Martellaro Wm. MacDonald of 
Clarence Bolhofner Washington D. C.; 
Helen Fox J. Hugh Knight and 
George Brown Gene Breuer of 
Regina Goedde New Orleans; 

Ed Wolff Joseph Wicarius 
Leroy Shipley Lanse Darling 
FlorenceMcKenna Louis Pankratz 
Hazel Loewen Martin Vogel 
Frank Spengeman Albert Millyard 
Vera Arndt and Earle Hood 
Freida Grebe of Los Angeles; 
Eugene Baum Bennetta Casey and 
Ray Gross Frances Sanders 
William Glandt were transferred 
Earl Larsen from Los Angeles 
Bill Hearst to San Francisco; 
Erwin Miller Frank C. Safranek 
Arthur Stoviak of Chicago; 

W. A. Jones E. J. O'Donoghue 
Wendell Moore Don Bonzano and 
Leonard Jansen F. J. Winterbauer 


Howard Grim 


W. A. Godefroid of Illinois; 
Virgil Shipley W. L. Edelen 
Gladys Kirchoff of Oklahoma ; 


Earl P. Garson 
John J. Nichols John K. Garson 
of St. Louis; and K. P. Riley 
Wm. F.Burgmeier of Indiana; 

J. Alan Hensler R. G. Hicks 


Harvey Post of Alabama. 
of Kansas City; 


Harold Olsen 


Those who have been with the company 
from 10 to 15 years are: 


D. F. McCammond 
D. J. Lobdell and 
Ted Greenwell 

of Minneapolis; 
Lance Thibault John Schroeder 
Ed Kurlbaum Bert Delavallade 
Josephine Groepper Ruth A. Fischer 
Ed McGhee Willard Sigur 
Robert Zesch Robert Sigur 
Elvera Gardner Harry Loposer 
Fred Naumann and Frank Breaux 
Eleanor Rabe of New Orleans; 
Bennie Plant Ida Isenberger 
Henry Gerber Hilda J. Mathews 
Rose Ossian Marion Poucher 


Louis Forester 
Dorothy Marcus 
Walter Hansen 
May Schroeder 


Joe Resch William Walker 
Richard Sanders Francis Warner 
John Parker and Edward Austin 


Eleanor Plumpe 
William Smith. 
Sumter Inglish 


of Los Angeles; 
Howard Hampton 
of Pennsylvania; 


Harold Kasting H. E. Dinkins 
Donald Larsen M. C. Smith 
Harry Heller M. D. Whiteside 
Helen Kelly of Texas; 


Maude Little 
Dewey Jinkerson 
Vera Matheny 
B. W. Whiteside 
Ed Dorr 

of St. Louis; 


T. T. Boufford 

of Michigan; 
Alfred Briggs of 
Washington D. C.; 
Sylvan Florsheim 
of Ohio; 


Helen Power and Chas. A.Kuhlman,Jr. 


Ted Berghoff 
of Kansas City; 


of Illinois. 


Service pins are awarded for 3, 5, 10, 15, 20, 
and 25 years' service, but limited space makes 
tt impossible to print additional names. 


aX. oer ba | (a 
, Pies 


A DELAYED DIVIDEND IN P.T. SALES 


A dividend from a good jobdone thirteen 
years ago -- that's what Al Schwarz, our 
veteranKentucky representative, 
received when he recently closed his 
first order for our new model Ultima 
X-ray. Actually, this sale started in 
1939, when Al sold a different model 
Aloe X-ray to another doctor in 
Kentucky. During 13 years of regular 
calling and inspection by Al, the X-ray 
gave constant use without interruption 
except for one tube replacement. 


Because the doctor was so satisfied with 
the performance of the X-ray, he in- 
fluenced another doctor to give Al an 
Ultima order. And this is the kind of 
service that sells merchandise. 


"Service "is a word that has been mis- 
used until it is almost unrecognizable. 
Tous it means efficient job performance 
by the equipment and not the constant 
attention of a guy called an expert 
carrying a screw driver and wrench. 


To design and sell equipment which, 
when properly installed, does the job 
efficiently and continuously -- that's the 
job of the X-Ray and Physical Therapy 


Division. Proper installation of equip- 


ment and thorough instruction of oper- 
ating personnel willeliminate 99% of all 
so-called "Service " demands. 


For several years, we have given sales- 
men this trained assistance in the field. 
Every salesman in the St. Louis sales 
force and many in the branches have 
enjoyed assistance from Ernie Gilyon. 


Jim Bergstorm, now with our Washing- 
ton Division, Joe Easley in St. Louis, 
John Shoptaugh in New Orleans, Paul 
Ahlberg in Minneapolis, and last, but by 
no means least, Louis Pankratz in Los 
Angeles have contributed largely to the 
effort that has just about doubled the 
X-ray and P.T. business of the Company 
in the past four years. These men, 
trained by education and experience, are 
in the field to helpsalesmen make sales, 
to install or assist salesmen to install 
equipment and instruct both salesmen 
and customers in its use. 


Latest recruit to this field organization 
is L. E. (Lee) Walters, who joined us 
last May. Lee has many years experience 
in the X-ray and physical therapy field 
with some of the well known X-ray 
companies, and is very well qualified for 
his new job. If you haven't met him yet, 
you will soon if you work out of the 
St. Louis office. 


L. E. Walters 


It is the earnest hope of the Division 
that all salesmen will take advantage of 
the opportunity for assistance of these 
trained technical aides in sales-or other 
problems, whether working out of 
St. Louis or in one of the divisions which 
include these men in their divisional 
organization. 


Lab Scores Again 
With Washington U. 


When the School of Medicine of Wash- 
ington University inSt. Louis opened its 
new Department of Microbiology, Aloe 
Scientific was again recognized as a 
leader in the scientific field and was a- 
warded the order for equipping the lab- 
oratory. This is one of the first lab- 
oratories in the country designed around 
anentirely new approach to the 
problems of bacteria and virus, and is 
to be headed by Dr. Arthur Kornberg of 
the National Institute of Health. 


Where former medical school bacteri- 
ology departments dealt essentially with 
the identification and structure of 
bacteria, the modern approach is from 
the standpoint of chemistry and metab- 
olism. Metabolism is the rate of growth 
of the cells and is determined by the 
amount of oxygen consumed. 


In the perpetual battle against disease, 
we feel that we, too, are playing an im- 
portant part. Our company is forever 
aware of its obligation to scientific re- 
search. It is constantly expanding its 
facilities so that it can offer the most 
modern and latest equipment and appli- 
ances to research institutions, such as 
Washington University. 


% J 


My Most 
Difficult fot 


When Mary Ocker, our brand new editor 
of our brand new house newspaper, asked 
me to write an article for this first issue, 
she suggested several topics. None of 
them were quite worded like the above, 
but I have chosen this subject because I 
think it has some meaning for all of us. 


The answer tothe questionis aneasy one 
and I can outline the problem in a few 
words; solving the problem is another, 
and much tougher, matter. 


The most serious difficulty facing our 
business today is that which lies in the 
development of menand women. We need 
now, and always have needed, people 
capable of taking more responsibility, 
doing jobs smoothly and efficiently, 
training those with whom they work, 
developing more profitable sales, and 
helping in general to make this company 
successful. The opportunities are here 
for those who can demonstrate ability 
in any of these things. | 


Well, then, my most difficult job is to 
find the capabilities and abilities which 
are within our people. You see, you 
don 'ttell us very muchabout yourselves, 


your ambitions, your ideals. We mostly | 


have to guess by looking at your work, 
a method which, of course, is useful; 
but sometimes I think we could do better 
if we knew what you wanted to do in this 


company -- which is another way of 


saying in life itself. 


So let's try to be a little more frank 
with each other. Let's tell each other 
what we want. I'll tell you right now 
that if this company continues to grow 
and flower, it will need better people to 
fill better jobs. Why don't you tell me 
what you want to be doing two or five or 
ten years from now? 


It might help my job. 


food Gi Sein 


President 


j 
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This isthe story of Peoria -- its history, 
its industries, its civic activities, and 
its medical and scientific growth. 


Peoria, the second city of Illinois, is on 
the Lakes-to-Gulf Waterway, nearly 
midway between St. Louis and Chicago, 
in the heart of a wealthy agricultural 
territory. The city has an astonishing 
variety of over 200 large and small in- 
dustries, producing over 900 different 
products, including everything from 
agricultural implements to yeast. 


According to history, Peoria has been 
an established community ever since 
Pere Marquette and Louis Joliet, reached 
Lake Michigan via the Illinois River. 
During the following decades the commu- 
nity grew rapidly as a trade center and 
by 1819 boat trade was started with St. 
Louis. In 1845 it became an incorporated 
city of 1,619 contrasting with today's 
Metropolitan Area of 250,000. 


Because of its diversified industry 
Peoria is known by several names: It is 
called the home of "The World's Largest 
Distillery |' Hiram Walker, whose quality 
control and research laboratories are 
served regularly by our Laboratory 
Division. The city is also called the 
"Earth Moving Center of the World, "as 
it is the home of Caterpillar Tractor 
Company, the city's largest industry, 


R. G. Le Tourneau, Inc. and many 


An aerial view of Peoria's bus- 
iness district. Once explored, 
fortified and colonized by the 
French, the Peoria territory is 
today a commercial and indus- 


trial center. 
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other smaller firms that manufacture 
parts for earth-moving machinery. 
Peoria's extensive industrialization 
provides employment for thousands 
skilled in various lines. 


Fewer cities of larger size have more 
to offer their citizens in cultural, reli- 
gious and recreational opportunities. 
Peoria provides 1000 acres of parks, 
three 18-hole golf courses, and Lake 
Peoria with its half dozen bathing 
beaches and boating facilities. 


In a gigantic undertaking management 
and labor worked together on a round- 
the-clock schedule to level ground for 
the 160-acre Exposition Gardens in 
which ice shows, Bradley University 
football games, livestock shows etc. 
are held. This "Operations Earthmover " 
was a Splendid example of cooperation 
and promotion of a major project by the 
city and rural people of the seven 


Peoriarea counties. 


Then, too, from a medical and scientific 
standpoint, Peoria is particularly in- 
teresting. A pioneering step of medical 
and civic significance has been taken by 
this city. The Peoria Plan for Human 
Rehabilitation was the result of a 
realization of a community need for re- 
turning disabled persons to useful lives. 
During World War II the plan crystallized 
into a successful community project 


- which focusedits attention on job place- 


ment for returning veterans. From its 
inception to its nationally recognized 
status the Peoria Plan has been guided 
by Dr. Harold A. Vonachen, Medical 
Director of Caterpillar Tractor 
Company. 


The Peoria Plan, now known as The 
Institute of Physical Medicine and Re- 
habilitation, operates on a professional 
and volunteer basis. Its program is 
considered in relation to the manufac- 
turing firms of the community, and it 
serves those handicapped by old age, 
accident, disease or illness. For 
example, a man whose arm has been 
amputated must learn how to eat and 
dress again. Polio victims have to 
learn how to walk again. 


The Institute occupies the first floor of 
the Forest Park Home, which provides 
for the convalescent and chronically ill, 
and which is a unitof St. Francis Hospi- 
tal. Both in-patients and out-patients 
are served with the available facilities 
for physical and occupational therapy, 
including vocational training, leather, 
and machine and metal shops, a re- 
habilitation gymnasium and physical 
therapy rooms. 


Situated on a hilltop overlooking the 
Illinois River, and almost isolated from 


the noise and bustle of the city below, 


fs 
col 
s 2 
8 
# 
# 
* 
$ 
i 


View of the new eight - story 
addition to the Methodist Hos - 
pital of Central Illinois built 
ata cost of $1,750,000 and pro- 


viding 175 additional beds. 


St. Francis Hospital and 
nurses' training quarters lo - 
cated on the brow of the East 
Bluff overlooking downtown 
Peoria. St. Francis is one of 
Peoria's three vexarai hospi- 


tals. 


is the 662-bed St. Francis Hospital. 
The hospital, owned and operated by the 
Sisters of the Third Regular Order of 
St. Francis, has a unique roof garden 
immediately above the children's de- 
partment. This garden affords pleasant 
out-door surroundings for convalescent 
patients. 


On Galena Road, facing upper Lake 
Peoria, is the 103-bed Peoria Municipal 
Tuberculosis Sanitarium. Some of 
Peoria's finest homes are built along 
these bluffs, which rise 300 feet above 
a stretch of the Illinois River so wide 
and calm that it is called Lake Peoria. 
Grand View Drive, which follows the 
bluff summit, has been called "The 
World's Most Beautiful Drive." This 
praise is often commemorated, as it 
forms the call letters of Peoria's 
largest radio station, W.M.B.D. 


Proctor Hospital, formerly known as 
"Cottage Hospital" was founded in 1882. 
Itis a non-profit, non-sectarian hospital, 
with bright and cheery rooms, located 
in the industrial section of the city. 
Proctor Hospital is completely equipped 
with the most modern appliances, in- 
cluding an Aloetherm and other surgical 
equipment. 


In keeping with the civic progress of 
this modern city, Peoria's hospital 
facilities are being further expanded. 
Evidences of this are the new addition 
to the Methodist Hospital of Central 
Illinois, which was made possible by the 
endless efforts of Dr. W. T. Smith, 
Director, and the Children's Hospital 
now under construction, being built by 
the Sisters of St. Francis, under the 
guidance of Father John Weishar. 


When preliminary plans were being 
made by the Methodist Hospital Board 
of Directors for the construction of the 
new addition, we contacted the architects 
and engineers who were preparing the 
blueprints. At this early stage our 
Planning Department entered the picture 
and offered its assistance in laying out 
the cabinets and casework (Moduline), 
which is the built-in equipment such as 
wall cabinets, counters etc. Moduline 
is used throughout the new hospital 
addition in such facilities as the labora- 
tories, utility rooms, formula rooms, 
central supply rooms, nurses stations 
etc. 


The next step was the preparation of 
lists of the hundreds of moveable items 
required in a hospital, including every- 
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thing from a hypodermic needle to an 
operating table. After months of planning 
and consultation with Dr. W. T. Smith, 
and Dr. C. 8. Woods, Medical Superin- 
tendent, one of our contract represent- 
atives, in cooperation with our local 
representative, presented a compre- 
hensive proposal to the Board of 
Directors; and we were awarded with 
an order for the complete installation 
of the new Methodist Hospital addition. 


As medicine and science widen their 
horizons year by year we, too, are ex- 
panding our services and our facilities. 
Peoria's 238 doctors are visited by Aloe 
representative Charles Kuhlman, Jr., 
son of Accounting Department Charles 
Kuhlman, Sr., and its ten hospitals and 
nursing homes are called on by our 
hospital representative Ed O'Donoghue. 
Both of these men have chosen Peoria 
as their home and participate in the ac- 
tivities of the city. We are further rep- 
resented in scientific and industrial 
circles by Gerry Wisler of Aloe Sci- 
entific. 


We are pleased to consider many of 
Peoria's doctors and hospitals as old 
family friends. And Aloe is proud to 
consider itself a part of the medical 
growth of the City of Peoria, Illinois. 


IN OUR TOWN 


Kansas City, Mo. -- Robert Engel, pro- 
moted from Warehouse Department to 
an outside salesman, was replaced by 
Ray Moore. 


St. Louis, Mo. -- New bidder in the 
Planning Department is Joe Cardoza, a 
former high school teacher. 


New Orleans, La.--Mrs. Vera Wittmers 
is a new attendant in the Orthopedic 
Fitting Department, assisting Helen 
Kevlin. 


St. Louis, Mo. -- Congratulations to the 
Joe Spicuzzas, Aloe Scientific, who cel- 
ebrated their 36th Wedding Anniversary. 


St. Louis, Mo. -- A. J. Barocca, for- 
merly with Goodyear Tire and Rubber 
Export Company, Akron, Ohio, joined 
the Planning Department for training 
before receiving an assignment with the 
Export Department. 


New Orleans, La. -- Combination doc- 
tor-hospital salesman, Dick Scofield, is 
building a new ranch-type home in the 
outskirts of Baton Rouge. 


Atlanta, Ga. -- Moving from the New 
Orleans Division to Atlanta, Doris M. 
Fernandez is now commission clerk 
and secretary to J. J. Jackson. She has 
been with Aloe for 5 years. 


St. Louis, Mo. -- Irma Lee Guess, Plan- 
ning Department invoice clerk, won the 
St. Louis Championship Jitterbug Con- 
test in October. 


Atlanta, Ga. -- Bob Frarey, Atlanta 
Division buyer, is continuing the good 
job he did in Minneapolis. A graduate 
of the University of Minnesota, Bob and 
his wife, Katy, recently purchaseda 
new home. 


St. Louis, Mo. -- New trainee Sidney 
Wolff is working in Sample Department. 


New Orleans, La. -- Tom Mithen, 
combination man, traveling through 
Alabama sold his third Ultima X-ray in 
60 days. 


Chicago, Ill. -- Jack Wulf, N. Chicago 
combination man, got government greet- 
ings, and will be a flying lieutenant soon. 
November 15, Ed Oberreither, Quotation 
Department, began training with Jack 
until he leaves January 1. 


New Orleans, La. -- Captain Tom 
Gallagher, former purchasing agent, 
home from the Korean War, is now a 
city doctor salesman. 


St. Louis, Mo. -- Corporal Chester 
Kuzawski, back from two years' Army 
service, has returned to his former job 
in the Credit and Collections Depart- 
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St. Louis, Mo. -- Don Endicott is now 
an Aloe Scientific correspondent. 


Kansas City, Mo. -- Charles Johnson is 
new assistant to Mr. McMurtry in the 
Laboratory Department. 


Getting Better 


Philadelphia, Pa. -- Howard Hampton, 
hospital representative, is recovering 
from a year's illness and a series of 
operations. The territory is being 
worked by Mike Murray, who came to 
us from Baxter Laboratories. 


Springfield, Nl. -- Ben Weisiger, Central 
Illinois doctor representative, had a 
rough springand summer due to thyroid 
trouble. He's almost recovered and 
doing his usual swell job. 


St. Louis, Mo. -- Tom Rhea, Aloe Sci- 
entific, is recovering fromaserious 
operation, and would like to hear from 
all of his friends. 


NEW ARRIVALS 


Kel Howton, S. Indiana doctor repre- 
sentative, and Sue, - a girl. 


The Warren Fayarts, -a son. Warren, 
also owner of a new house, is the E. 
Iowa doctor representative. 


The Ernie Bonellis, -a girl, Mary Ruth. 
Ernie, also a new home owner, is the W. 
Pennsylvania doctor representative. 


The Jim Schillings, Aloe Scientific 
checker, - a boy, Louis William. 


Floyd McGrath, surgical order filler, 
and Dorothy, - a boy, Robert Brent. 


Frank Winterbauer, Illinois doctor rep- 
resentative, and Betty, -a girl, Marilyn. 


Mike Fara, Pennsylvania hospital rep- 
resentative, and Ann, - a girl, Anne. 


Douglas Sanderson, surgical order fil- 
ler, and Lottie, - a girl, Catherine 
Louise. 


The Don Spragues, N. Illinois and S. 
Wisconsin hospital representative, -a 
boy, Thomas. 


Gordon Smith, Minneapolis county and 
city representative, and Dolores, -a 
girl. 


Bill and Letah Watson, - a boy, Robert 
Charles. Bill handles customer and 
salesmen relations at Aloe Scientific. 


Property Owners 


Two order fillers in the Surgical De- 
partment recently bought homes in the 
St. Louis area. Floyd McGrath is busy 
fixing up his new four-room frame bun- 
galow, 7809 Weaver Avenue, Maplewood, 


during his spare time. 


Louis Forester's new home is a nine- 
room, three-story red brick house, 
5090 Minerva. Some of Louis' fellow 
workers helped him move and get set- 


tled. 
Weddivg Bells 


Claudia Miehe, Surgical Purchasing 
Department,and Robert Decker, Quota- 
tion Department, were married Novem- 
ber 8, in a simple ceremony in the Sis- 
ters of Mercy Convent. Bob has been 
with the Company for three years and 
Claudia for three months. They both re- 
turned to their jobs. 


Bernice Taylor,Accounting Department, 
became the bride of Thomas R. McBain, 
night supervisor at Ralston Purina 
Mills, in a church ceremony the second 
week in December. Bernice's work 
was taken over by Florence McKenna. 


Allauta Bride 


Gloria L. Parker,I.B.M. biller, became 
the bride of W. Fred Teale, Jr., a busi- 
ness Administration graduate, Decem- 
ber 19 in a formal late afternoon cere- 
mony at the Virginia Avenue Baptist 
Church. A church reception was held 
immediately following the wedding. 
Gloria, who attended the University of 
Georgia, will return to the Company af- 
ter several weeks honeymoon in New 
Orleans. 


Harvey in Home Office 


After completing his first and very suc- 
cessful interne season, a high blood 
pressure condition forced Bill Harvey, 
W. Ohio doctor man, to stop carrying 
heavy sample cases. He is temporarily 
being replaced by new trainee, Steve 
Meade, who is getting good experience 
until we can find a permanent man.Bill 


is now in the home office retail store. 


— IN MEMORIAM 


We deeply feel the loss of George J. L. 
Romer, Jr., New Orleans retail store 
salesman. Aloe employees were pall- 
bearers at the funeral November 19 
when George was laid to rest in the St. 
Louis No. 3 Cemetery. George is sur- 
vived by his father, mother, sister and 
wife. 


Notes— 
FROM THE FIELD 


Reflecting steady expansion of the Com- 
pany, we have added some new faces to 
the sales force: 


Memphis, Tenn. -- Having developed 
more customers in N. Mississippi and 
W. Tennessee than he could handle, and 
wishing to confine his efforts to the hos- 
pital field, Henry Salland sent us R. R. 
Butler to take over the doctor accounts. 
Bob's background is pharmaceutical and 
general sales experience. 


Lexington, Ky. -- Jack R. Coats takes 
over Kentucky hospitals for Dick Wallace, 
transferred to N. W. Pennsylvania and 
S. W. New York. Jack starts at high 
gear after eight years in same territory 
for a local surgical house. 


Grand Rapids, Mich. -- Completing his 
training, Joe B. Grigg, former St. Louis 
Service Manager, was sent in as W. 
Michigan doctor man replacement. Dave 
St. Coeur found the surgical field so 
fascinating, he returned to med school. 


Cleveland, Ohio. -- Richard A. Laurel is 
new E. Ohio doctor man, replacing 
Norman Horner. In his 25 years, Dick 
had much sales experience and put him- 
self through school by working at Univer- 
Sity hospitals and on Great Lakes' 
steamers. 


Hobart, Indiana. -- The N. W. Indiana 
territory so capably worked for many 
years by the late Luther Deus is now in 
the hands of Jim Roche, St. Louis sample 
trainee. 


Fort Smith, Ark, -- Down south in 
Arkansas istrainee W.H. Miles. Walter's 
personality and capacity for hard work 
are assets in rebuilding this long vacant 
territory. His background is three years 
in Medical Corps and Oklahoma Health 
Department. 


Cedar Rapids, Iowa. -- Roy Loudermilk, 
hospital representative, sent us 27 year 
old George Rausch. With six years in 
the hospital supply field, George is a 
real addition to the force. Over 26 of 
his former Iowa accounts have written 
us excellent letters. George has been 
assigned to W. Michigan hospitals. He 
expects to be located in Grand Rapids 
Shortly after the first of the year. 


Bloomsburg, Pa. -- Don Northcott has 
entered the sales field as N. Pennsylvania 
doctor salesman. Reports show he's do- 
ing fine. 


Action in Florida 


When polio strikes it's time for action. 
A mild epidemic of this disease broke 
out in St. Petersburg, Florida recently. 
Jim Weinzettel, Administrator of the 
New Mound Park Hospital, called Aloe. 
Within 24 hours Polio-Pak Heaters were 
delivered to the hospital. 


Polio-Pak heaters were developed for 
use in Sister Kenny's method of treating 
polio. They are portable units that pro- 
vide a convenient way of preparing as 
many as fifteen hot packsat a time right 
at the bedside of the patients. 


Aloe Salesman, Curt Smith, said that 
these heaters arrived just in time for 
immediate use. 


TEXAS PROMOTION 
MEANS NEW FACES 


R.A. Bagnall and J.R. Barnett are 
now covering the Texas hospitals for- 
merly worked by M.D. Whiteside. 
Whitey was promoted to combined hos- 
pital-sales-supervisor and hospital-con- 
tract man in charge of the Southwest 
area. He is Aloe's first resident super- 
visor. 


Dick Bagnall is calling on N. Texas 
hospitals with his headquarters in Dallas, 


and comes to us with 14 years' experi- 


ence in the surgical field. John Barnett, 
working out of Houston, visits S.Texas 
hospitals. John came to us from the 
North Houston Hospital where he was 
Administrator. 


New Office Manager 


San Francisco -- James Ninnus, new 
office manager, is unlike most 
"Californians," ashe and his wife, 
Carmelita, are natives of the state. 
They have a 9-year old son, Jim. 


During the last war, Mr. Ninnus served 
with the Eleventh Armoured Division, 
Reconnaissance Group in Europe. He 
has been attending evening classes at 
the Golden Gate College since his dis- 
charge in 1946 


We Make New Friends 


Atlanta -- Twenty-four students from 
the University of Georgia were recent 
guests of the Atlanta Division. These 
students are taking a course in hospital 
administration, and wanted to observe 
first-hand all phases of the physical 
operation of a surgical supply house. 


The students were conducted on a tour 
through all parts of the building. They 
were interested in each department and 
the reasons for the location of the vari- 
ous facilities within the building. Be- 
sides demonstrating the equipment in 
the retail store, stock storage, order 
filling, shipping, billing, purchasing, 
accounting, and correspondence were 
explained, as well as the flow of work 
that is necessary in carrying on the 
business. 


Two weeks later during the middle of 
November a group of student nurses 
from Grady Memorial Hospital, the city 
hospital for Atlanta, also visited the 
Aloe Company. They, too, were inter- 
ested in all departments and operations, 
because they wanted to learn where all 
the items they found in a hospital were 
secured. 


The student nurses asked questions 
about our service, and inspected many 
of the laboratory and surgical items 
that we supply. They were fascinated 
by our vast business organization that 
operates for the sole purpose of supply- 
ing them with the best hospital mer- 
chandise and service that is available 
anywhere. 


Both the guests and the Several admin- 
istrative groups, who made the arrange- 
ments for the visits, expressed their 
appreciation to the Aloe Company for 
acquainting the students with our equip- 
ment and service. The University 
thanked our Company for contributing to 
the education and training of hospital 
personnel. 


St. Louis Promotions 


Art Gill, graduate of the University of 
Missouri, has been promoted to Assist- 
ant Manager of the Credit and Collection 
Department. Art has been with the © 
Company for almost two years. 


New company auditor, Vernon McAllister, 
has been with Aloe over three years. 
He isa 1949 Washington University 
graduate of the School of Commerce and 
Finance. 


MICRO-MANIPULATOR 
IS OURS EXCLUSIVELY 


Our latest contribution to the field of 
science is the micro-manipulator, 
developed in this country by Vice-Presi- 
dent Henry Ettman and his technicians 
at Aloe Scientific. The apparatus was 
actually invented in France by Pierre de 
Fonbrune, chief of the Pasteur Institute 
Laboratories in Paris. 


Our attention was called to this intricate 
apparatus by a United States scientist, 
who Saw it on a trip to France. Upon his 
return to this country, he contacted the 
Aloe Company in order to purchase the 
item. Mr. Ettman corresponded with 
de Fonbrune foralmost 18 months before 
we were able to put the delicate micro- 
manipulator into actual manufacture.’ 


The micro-manipulator makes it possible 
for the hand to work with instruments, 
called micro-tools, thatare too small for 
the naked eye to see. With it a micro- 
tool can be manipulated in qny direction 
on an enormously reduced scale by a 
Single control lever. Moving the lever 
one inch moves the micro-tool only 
1/2500 of an inch -- much less than the 
diameter of ahuman hair. The maximum 
range of operation with the micro-manipu- 
lator is about one-eighth of an inch in any 
direction, a considerable distance con- 
Sidering the tininess of the tool. 


The micro-manipulator and its com- 
panion piece, the micro-forge, are manu- 
factured exclusively by A.S. Aloe 
Company. They are now being used in 
medical and biological research at 
St. Louis and Washington Universities in 
St. Louis and at Southern Illinois Univer- 
Sity at Carbondale. 


The demand for these apparatuses is 
constantly growing. Now, with the aid of 
micro-tools, scientists are extending 
explorations in such fields of research 
as cancer and heredity, and even into the 
basic biological mystery of reduplication. 


Vacation Days Are 
Around the Coren 


A large part of the pleasure derived 
from a vacation is its anticipation. 
Health authorities agree that a person 
does a better job if he changes his 
routine and relaxes through a vacation 
each year. 


There are many near-by places where 
you can have a good time at a nominal] 
cost. State parks, such as those in 
Missouri, Illinois, Indiana, Tennessee, 
provide beautiful scenery plus facilities 
for swimming, boating, fishing, baseball, 
golf etc. And travelagencies offer com- 
plete package tours at reasonable prices. 


The vacation period for 1953 extends 
from May 1 through October 1 and pro- 
vides a wide choice of time in which to 
plana vacation. Employees with the 
Company for six months prior to May 1, 
1953 receive one week vacation. 
Employees with the Company 12 months 
prior to May 1, 1953 receive 2 weeks! 
vacation, and those with 15 years of 
continuous service prior to May 1, 1953 
are entitled to three weeks! vacation. 


About March 1 vacation schedules will 
be given to each Department Head. He 
will try to arrange vacation time in 
accordance with the period of your choice. 
But it is his responsibility to keep the 
department operating efficiently, so it's 
best to have an alternate vacation time 
in mind. Employees with the greatest 
length of service will be given prefer- 
ence if conflicts in scheduling occur. 


Plan nowfora goodtime onyour vacation. 


Announcing secs te 
New Aloe Dispensa-Cart 


After many months of concentrated work 
and research by the engineers of our PM 
Steel Division, Aloe is proud to present 
its new beautiful Dispensa-Cart to 
hospitals everywhere. In the preparation 
of its design and construction actual 
field trips were made to hospitals to 
See how we could best contribute to 
nursing efficency. 


The Dispensa-Cart, built on an alumi- 
num frame with stainless steel drawers 
and shelf, includes everything that is need- 
ed for one trip service by the nurse. Its 
medicine cup rack, work space, hypoder- 
mic syringe trays, tray for used syringes, 
cotton and waste receptacles, and shelf 
for extra items permit a complete pre- 
liminary preparation of medication for 
both private rooms and wards. 


The Dispensa-Cart is another step in 
offering overall cooperation to the medi- 
cal profession by coordinating our equip- 
ment with its needs. 


“How to Sell More Merchandise” 


The first re-training program of 1953 
was conducted the week of January 5 by 
Harry Heller, Assistant Sales 
Manager. Its purpose was to give addi- 
tional help to new salesmen after they 
had a certain amount of experience in 
their territories. Doctor salesmen 
Dick Laurel, N. E. Ohio; Joe Grigg, West 
Michigan; Jim Roche, Indiana; Howard 

Miles, Arkansas; Ed Oberreither, 

North Shore Chicago; plus Bob 

McVey and Bob Laumeyer, new sales 
trainees, participated. 


The theme of the program was "How to 
Sell More Merchandise." Lee Walters, 
P. T. Department; Bill Watson, Aloe 
Scientific; and the Sales Department 
together dug into actual sales problems 


that confronted the men in their terri- 
tories. Various sales situations were 
discussed and solutions based on the 
experience of successful Aloe salesmen 
were suggested. . 


Highlighting the program was a discus- 
Sion on building equipment sales. The 
processes of creating interest, demon- 
strating the need thoroughly, and building 
the prospect's desire to the closing 
point were examined by using actual cases. 


Other sessions held were "Getting the 
Consumable Supply Business," "Good © 


Samples to Show" and "How to Sell 
Internes." Everyone felt that these 
discussions would bring increased sales. 


THE 


VOLUME ONE - NUMBER TWO 


ST. LOUIS, MISSOURI 


ALOE SCIENTIFIC DEVELOPS CIGARETTE SMOKING 
MACHINE USED IN LUNG CANCER EXPERIMENTS 


In the vast amount of cancer research 
being carried on around the world, Aloe 
Scientific, our laboratory division, is 
playing a vital part. 


For some time, scientists have felt there 
was a direct correlation between 
cigarette smoking and lung cancer. To 
gather evidence to substantiate this 
theory, Miss Adele Croninger, research 
assistant in the Washington University 
Department of Surgery, contacted Aloe 
Scientific for help in building a 
smoking machine. : 
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Gene Baumworking on part of 
smoking machine. 


Gene Baum, glass blower at Aloe Scien- 
tific since 1947 was called into the dis- 
cussion, because special glassware had 
to be blown. Gene greatly assisted 
Miss Croninger in the design and con- 
struction of proper glassware for a 
machine that would duplicate actual 
Smoking conditions. After a month of 
experimenting by Gene and Miss 
Croninger the machine was built to 
smoke 20 cigarettes at one time, and 
took a one-second puff every 30 seconds. 
The machine was recently redesigned to 
smoke 60 cigarettes, and Gene again 
made the glassware for it. 


The purpose of the machine was to 
collect tar contained in cigarettes from 
smoke drawn from the smoking machine. 
After using this tar to paint the backs of 
laboratory mice everyday for about a 
year, Dr. Evarts A. Graham, emeritus 


professor of surgery at Washington 
University School of Medicine, reported 
about two months ago that these mice 
developed skin cancer. So, laboratory 
evidence indicates that tar contained in 
cigarette smoke can produce cancer. 


These new findings support Dr. Graham's 
report based on the survey of more than 
700 lung cancer patients that the more 
heavily a person smokes cigarettes, the 
greater are his chances of developing 
the disease. Pipe and cigar smokers 
are less likely to get lung cancer than 
are cigarette smokers, but non-smokers 
are least likely of all, Dr. Graham 
pointed out. 


Washington University is continuing in 
this research program, and Aloe Scien- 
tific is standing by to receive its 
next assignment. | 
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SURGICAL SALES FORCE 
WINS $20,000 IN PRIZES 


The 1952 Christmas contest wound up in 
a blaze of glory, withthe Company having 
the biggest late year business in history. 
Some top winners were: C. Moynihan, 
Combination Colorado man; R. Girard, 
E. Wisconsin hospital man; V. Coren, 
Cincinnati Combination man; M. Murray, 
Pennsylvania hospital man; J. Byrnes, 
Washington, D. C. doctor man; C. Rhodes, 
Los Angeles Combination man. 


V. Coren sold the most lotion in the 
Lotion Contest. On number of accounts 
Sold, winners were doctor man Webb, 
Atlanta; hospital man O'Donoghue, 
Nlinois; Combination man Burdett, Utah. 


A contest feature was the award of $50 
checks to the assistant sales managers 
-- the gals behind the men going the 
highest over their quotas in each division. 


_ Winning wives were Mrs. J. Byrnes 


(Washington, D. C.); Mrs. M. Murray 
(Pennsylvania); and Mrs. F. Ryan 
(San Francisco). 


-The Sales force is out to beat last year's 


successful record in 1953. 


LABORATORY SALES MEETING A BIG SUCCESS 


The week of December 15 Aloe Scientific 
held a meeting for all its salesmen at 
the Congress Hotel in St. Louis. The 
meeting coincided with the introduction 
of the new 103 laboratory catalog so as 
to introduce new industrial fields, dis- 
cuss the scope of potential customers, 
and review special apparatus used by 
various industries. 


Sessions consisted of discussions and 
demonstrations of equipment by various 
suppliers. Beckman Instruments Inc., 
Bausch & Lomb Optical., American 
Optical Co., Buehler Ltd., Burrell's 
Corp., Leco, Inc. and Ajusto Stools Co., 
were represented. 


Vice-President Ray Gross and Ken 
Marshall, Hospital Planning Department, 
discussed sales features of Moduline 
furniture. Relationship of the laboratory 
and surgical sales forces was discussed 
by Vice-President Henry Scherck, 
General Sales Manager. 


The salesmen made field trips to PM 


Steel ana Aloe Scientific 's warehouse and 
office. A second trip was made to the 
Socony-Vacuum laboratories in Dlinois 
to see Aloe equipmentin actual operation. 


The week was climaxed by a banquet 
Friday night. President Howard F. Baer 
was an excellent toastmaster, and 
introduced James J. Ritterskamp, Jr., 
Head Purchasing Agent of Washington 
University, who spoke on "The 
Relationship Between Salesmen and 
Purchasing Agents." 


St. Louis salesman Harold Hofmann 
presented a watch to Aloe Scientific 
Vice-President Henry Ettman on behalf 
of the laboratory salesmen. Watches 
were also given to S. Florsheim, Ohio; 
M. Vogel, Los Angeles; and G. Breuer, 
New Orleans, for their 10 year 
service awards. 


The week was an outstanding success 
and will pay dividends in future sales. 


The Presidents Column 


I would like to stress with you this 
matter of people -- manpower -- 
personnel -- whatever you want to call 
it. I call it people. After our first issue 
of the ALOELINE, I received some very 
interesting and constructive letters from 
a few of you telling me of your aims and 
ambitions. It was fine, because we want 
to know what you want out of your busi- 
ness career. But this subject has an 
equally important aspect for the Company. 


Here is what a brilliant executive, 
Mr. C. E. Jarchow of International 
Harvester, has to say of the importance 
of people to any company -- his or ours: 
"I believe we can say that the quality, 
nature and amount of management talent 
available is today the principal:factor 
that distinguishes one business organiza- 
tion from another, and is the most 
important factor that distinguishes the 
successful organization fromthe 
mediocrity or the failure. 


"Competitors can readily imitate a new 
product. Improvements in the design of 
existing products can be copied or 
matched even more readily than totally 
new products. The machine tools and 
equipment in factories, the materials 
used in manufacture, the methods of 
production - - these are fairly standard 
and are available to any competitor who 
is willing to pay the same prices for 
them. Distribution systems, successful 
advertising or promotional campaigns, 
and other aids to the movement of 
finished goods can all be duplicated or 
matched by alert competition. 


"So today, almost the only unique 
advantage a company can have is the 
possession of competent, aggressive, 
imaginative management at all levels of 
the business, and the welding of the 
management into an effective working 
team. That is the one feature of a busi- 
ness which cannotbe precisely duplicated, 
imitated or adapted by competitors. 


"Wewill move forward or backward in 
direct proportion to the kind of 
managerial talent we areable to discover 
and develop, attract and retain for 
our business." . 


To my mind those are words of wisdom, 
indeed. We here must develop (from 
among you readers if at all possible) a 
management team at all levels unequaled 
and, therefore, unbeatable in this field. 
Such is our purpose and our aim. 
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ALOE PLAZA - A Ciwic Memorial 


“THE MEETING OF THE WATERS” 


This fountain symbolizes the union of the Mississippi and 


SH} 


Missouri Rivers which occurs a few miles north of St. Louis. 
The mighty rivers are represented by two central figures. 
The other figures are symbols of the many streams which 
contribute their riches to the major currents. 


A charming delight to the visitor anda 
constant source of enjoyment to native 
St. Louisians is the magnificent Aloe 
Memorial Plaza, designed and created 
by Carl Milles. world famous sculptor. 
It is located opposite the Union Station, 
near the downtown area, and is one of 
the outstanding civic attractions of the 
city of St. Louis. 


The Aloe Plaza is named in honor of 
Louis P. Aloe, former President of our 
Company, and one of St. Louis' most 
outstanding citizens at the time the 
plaza was proposed. He was known as 
the father of the $87,000,000 bond issue, 
which he promoted while President of 
the St. Louis Board of Aldermen. The 
bond issue, passed in 1923, provided for 
the expenditure of $2,600,000 for the 
purchase of two blocks between Market 


andChestnut and Eighteenth and. 


Twentieth street for the creation of a 
plaza in front of Union Station. 


In 1930, a year after Mr. Aloe's death, 
the City officially designated the ground 
as Aloe Plaza, a tribute to the memory 
of a man who gave so much of himself 
to public welfare. Naturally, it was 
uppermost in the mind of Mrs. Aloe to 


Ed. Note: Mr. Baer, re-elected Vice- 
Chairman of the Board of Directors of 
the Chamber of Commerce of Metropol- 
itan St. Louis for 1953, recently keynoted 
its annual membership dinner with a 
challenging forecast of the exciting future 
of St. Louis for families and business. 


@ 


assist in the formation of a permanent 
memorial, and it was she who originated 
the idea of a fountain in the center of the 
Plaza. Later, when Mrs. Aloe met Carl 
Milles in St. Louis, she asked him for 
his suggestion concerning ornamentation 
of the proposed Aloe Plaza. His reply 
was to portray the junction of the 
Mississippi and Missouri Rivers in 
sculpture, thus bringing to the public the 
force of the Mississippi Valley waterways. 


After considering this suggestion for 
sometime, Mrs. Aloe, in December 1935, 
decided to take action. She wrote the 
mayor and offered to join with the city to 
pay and commission Milles to create the 
group of 19 figures, which now stand on 
the plaza. The following year the city 
agreed to accept Mrs. Aloe's offer, and 
the creation of the figures was begun by 
Milles in Sweden. 


On May 11, 1940 the Aloe Plaza was 
dedicated, in a ceremony that included 
the unveiling of the principal figures of 
the fountain by Mrs. L. P. Aloe. Carl 
Milles, the mayor, and prominent 
civic leaders participated in the 
impressive program. 


The Aloe Plaza, only twoblocks from the 
Aloe Surgical Building, is a fitting trib- 
ute toa devoted public servant. Louis 
P. Aloe left a permanent mark on the 
affairs of his community, and in every 
way deserves the honor of having the 
plaza named for him. It is with mixed 
feelings of pride and humility, when we 
remember that we, too, are a part of 
the Aloe family. 


) 
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THE SALESMAN’S 
BEST FRIEND 


Do you want to know how to right a 
wrong, so that the customer will continue 
to buy from Aloe? Sound tough? Well, 
that's just part of the job accomplished 
everyday by the Service Managers --a 
group of 10 fellows who must possess 
the patience and proficiency of a skilled 
State Department diplomat. 


These ambassadors of goodwill form the | 


rearguard of the Surgical Sales Force, 
and are the liaison between customer, 
salesman, and Aloe Company. These 
men, each with the help of a girl assist- 
ant, handle and followall customer serv- 
ice transactions through the Company to 
completion. The policy prevails, "The 
Customer is Always Right" -- But when 
the Company feels it is just as right as 
the customer, the Service Manager must 
see that bothreceive equitable treatment. 


Other functions of the Service Manager 
involve handling emergency orders, 
offering substitutes, assisting customers 
in filing claims on damaged merchandise, 
authorizing adjustments, such as credits 
onreturned goods, and working up 
quotations to doctors. 


There's the case of a hospital sending in 
a duplicate order for four McGregor 
Chart Desks, and with the duplicate order 
was included a check. Naturally, this 
was assumed to be another original 
order. When both shipments were re- 
ceived, the hospital was naturally annoyed. 
Service Manager Charles Corbett ex- 
plained the situation to the hospital, who 
readily acknowledged their error. We 
accepted the return of one shipment but 
the hospital paid the freight. The good- 
will of the customer was retained, and all 
parties were pleased with the transaction. 


Another activity is the recently instituted 
program of "Talks to the New Salesmen," 
conducted by the Service Managers. 
These consist of eight 30-minute talks, 
covering different phases of the Service 
Managers' assistance to salesmen. 


To assist Service Managers in merchan- 
dising andadministrative problems, 
periodic meetings are held with various 
Aloe department heads and supplier repre- 
sentatives. During recent months the 
equipment of McKesson Co., Becton, 
Dickinson Co., Welch Allyn Co., Davis 
and Geck, Simmons, and Wilmot Castle 
were presented by factory representatives. 
In December, Vice-President Gene La- 
Vigne spoke on PM items. 


Left to right: 
Corbett; Bill Jones; Brian Bailey; Rick Davis; John Fleming; 
Vice-President Gene La Vigne of P.M. Steel; Manager George 
Brown; Alex Ostfeld; Richard Kerr; Frank Carver; Bob Fitz- 


Secy.-Treas. 


Simmons attending meeting. 
the picture). : 


Dean of the Service Manager Corps is 
John Fleming, with eight years in custom- 
er service work. He handles special 
accounts and Supervises the Order 


_ Editing Department. 


Frank Carver, Washington University 


graduate, came with Aloe three years 


ago, after selling for Sears-Roebuck and 
serving in the Army. 


Bob Fitzsimmons, who started in the 
Surgical Order Filling Department, has 
been in customer service for two years. 
After his release from the Army, Bob 
attended St. Louis University night 
classes. He is an officer of the 
Toastmasters Club. 


Jim Campbell started with Aloe in 1946. 
He served in the Marine Corps for a 
short time, and returned to the Order 
Filling Department. Jim, who attends 


St. Louis University at night, has been 


in customer service for two years. 


Alex Ostfeld, former salesman fora 
wholesale dry goods firm, is a graduate 
of Washington University in St. Louis. 
He started in customer service in 1952. 


Bill Jones, Washington University grad- 
uate, was our former hospital salesman 
in Southwest Missouri, before returning 
to the Navy. In customer service since 
last August, he plans to return to selling. 


Ex-Marine Rick Davis, graduate of Drury 
College, Springfield, Missouri, has been 
in customer service for a year. Rick 
plansto sell, and his pleasing personality 
will be a valuable asset. 


R. Gordon Thomas, Jr.; Charles 


(Jim Campbell is missing from 


Charles Corbett started with Aloe in 
1944 in the Quotation Department, and 
has been in customer service for the 
last seven years. Charles, a natural 
teacher, attended Dowling College, Des 
Moines, Iowa, and acts as coach to 
rookie Service Managers. | 


Another ex-Marine, Brian Bailey, is our 
newest customer Service Manager. 
Graduate of Logan College of Chiro- 
practic, St. Louis, Brian hopes to sell 
after several years of training in 
customer service. 


Trainee Dick Kerr started in the Order 
Editing Department last November. 
Graduate of the Southeast Missouri State 
College, Cape Giradeau, Missouri, he 
also plans to sell. 


Heading up the Customer Service Unit is 
George Brown, who started in the Shipping 
Department 18 years ago. He sold in the 
St. Louis retail store for seven years, 
interrupted by three years in the Army 
Medical Corps. In 1945 George returned 
tothe Surgical Department asa customer 
correspondent, while studying marketing 
and merchandising at St. Louis University 
at night. Under George, the Customer 
Service Unit has kept stride with the 
rapid growth of our Company. 


Service Managers cannot perform 
miracles, but sometimes they feel they 
come pretty closeto doing the impossible 
in giving prompt, efficient service to 
Aloe customers. So, if you're looking for 
the fellow who can win friends and in- 
fluence people, the Service Manager is 
your man. 


Operation: “luia Cities 


We Salute the “Upper Midwest’—Home of Aloe’s Minneapolis - St. Paul Division 


In the territory where legendary Paul 
Bunyon and Babe, his pet blue ox, dwelled, 
is our most northern center of operation. 
During a typical year the temperature 
ranges from 27° below zero to 102° 
above, but to 43 Aloe employees and 
salesmen the Twin Cities of Minneapolis 
and St. Paul are home. 


This Metropolitan area of over a million 
people, known as the "Hub of the Upper 
Midwest", is predominently agricultural. 
One-fourth of its commercial firms are 
concerned with food and kindred products, 
and our products are found in many of 
their great research laboratories. 


Realizing the need of bringing faster, 
better service to physicians, hospitals, 
and laboratories in this area, A. S. Aloe 
Company, on January 18, 1946, bought 
U. S. Hospital Supply Company in 
Minneapolis. By June our pioneering 
staff moved to larger quarters around 
the corner. 


In 1950 our Division had grown from the 
fifth surgical supply house in Minneapolis 
to second in size. So, in June of that 
year, we bought an old mansion at the 
corner of 10th and Portland, a once 
fashionable residential district. Here 
Aloe built its present ultra-modern store. 


Our Minneapolis Division is conveniently 
located between downtown and the main 
hospitals. The long picture windows 
extend the full length of the building, a 
half city block on the 10th Street side, 
and about a fourth block on the Portland 
Avenue side. They are partitioned off 
into display spaces for Moduline, 
Alumiline, and Steeline furniture, as well 


Order Editor Tillie Daikie 
Purchasing Asst. Lucille Fischer 
Purchasing Agent Jim Ryan. 


Order Fillers: KennethMcGowan 
and Jack Hauglid. 


as operating room, X-ray, PT, and 
patients' room equipment. Combined 
with one of the most unique lighting 
arrangements of any building in 
Minneapolis, these windows afford an 
excellent view for passersby. | 


In fact, this Division has been awarded 
prizes on its outstanding lighting effect 
and architectural design, which, com- 
bined with its black marbleized asphalt 
tile floor, natural wood, and walls of 
gray, blue and vermilion, make it the 
most modern surgical supply house in 
the United States. 


As Gateway to the Northwest, our Twin 
Cities Division andits 14salesmen serve 
seven states stretching over 3000 miles: 


Washington, Idaho, Montana, North and 


South Dakota, Minnesota, Upper Michigan 
and most of Wisconsin. In this part of 
the country, Snowbound a large part of 
the year, standard equipment for our 
salesmen on the road is a snow shovel, 
bag of sand, tire chains, kerosene 
lantern and blankets. 


The development of our Minneapolis Divi- 


Sion is truly anAmerican success story. 


John Nichols, whose parents brought 
him to this country from Greece at the 
age of three months, wasits first manager. 
During World War II, he served in the 
Mecical Administration Corps, and in 
1946 headed up the new Minneapolis 
facility. John Nichols developed and 
trained the Minneapolis personnel, and 
steadily built the Division into a smooth- 
operating organization. 


Office Manager Mike Vranesh came with 


Aloe from the Navy in 1946, and is in 


charge of the top-flight personnel staff. 


Bookkeeper Ella Margan 


A native of Minnesota, Mike graduated 
from Washington University in 1941. 


Jack Roe, with the Company since 1947, 
is in charge of all floor sales and 
display equipment. 


Another former Navy man, D. J. Lobdell, 
Minneapolis hospital representative and 
graduate of Macalaster College, has 
been with Aloe since 1939. He started 
in St. Louis and transferred to 
Minneapolis in 1946. 


Ted Greenwell, St. Paul and County of 
Minnesota and Wisconsin representative, 
transferredfrom St. Louis to Minneapolis 
in 1949. 


An interesting tangent to the Twin Cities 
success story concerns North Dakota 
representative Virgil Klebe, an ex- 
coffee salesman. One of those come- 
back-when-the-boss-is-here didn't stop 
Virgil. Mike Vranesh told Virgil, "John 
Nichols is in the hospital." That's where 
Virgil went, and Mr. Nichols so admired 
his spirit that he hired him on the spot. 


Another story concerns Bob Wilson, a 
native of South Dakota. Bow walked into 
the Minneapolis office one day and in- 
sisted most convincingly that he was the 
man who could do a job for Aloe in his 
home state. Facts are, he's doing fine. 


Other veteran employees with the 
Minneapolis Division are ALOELINE 
correspondent Tillie Daleki, Leigh 
Roberts and Felix Gillette, who have 
workedfor Aloe sincethe Division opened 
in 1946. Seshiro Tsuchiya, who has been 
ill since the first of the year, is alsoa 
charter member, and an A-1 packer. 


Office Manager Mike Vranesh 
and Secretary Carole Bixby. 


Order Checker Richard Bellows 


The 43 modern hospitals, over 1800 
doctors, and diversified industries 
of the Twin Cities are representative 
of the varied fields of medicine and 
science in which Aloe products and 
service finda place. This vigorous, 
hearty Minneapolis - St. Paul 
community is truly characteristic 
of the great American" melting pot." 
We shall always remember how the 
Scandinavians of Minneapolis joined 
with the Germans and Irish of 

¢*. Paul to welcome us as active 
citizens of the Twin Cities area. 
Old traditional feuds faded away and 
our new friends madeus feel 
right at home. 


Upon leaving the Division, John Nichols 
said, "After developing the Minneapolis 
Division, I really hated to leave. Itisa 
splendid organization and I miss the 
people. After all, it's the employees who 
built the organization and they deserve 
the credit." Mr. Nichols is now manager 
of our Washington D. C. Division. 


On January 1, 1952 Don McCammond was 
transferredfrom Manager of our Chicago 
Sales office toManager of the Minneapolis 
Division. A native Iowan, Mr. 
McCammond graduated from Simpson 
College and did two years post-graduate 
work at Columbia University, New York. 
His solid background of general business 
experience plus his intensive training in 
Aloe merchandise, have prepared him 
for his present position. Having spent 
many years in the "Upper Midwest," 
Don McCammond is also a Sportsman. 


No onecanremain long in the Twin Cities 
without realizing that sports play an im- 
portant part in the lives of their residents. 
In fact, sports is one activity that the 
rival citizens of St. Paul and Minneapolis 
have in common. 


Traditional Minneapolis-St. Paul rivalries 
can always be counted on to stimulate 
conversation. Die-hards, those who 
wouldn't be caught dead in the "foreign" 
territory of the other city, still exist 
today. But such individuals are 
becoming more and more scarce with 
each passing year. 


Perhaps the best tribute to this dynamic. 


energetic area was that paid by a visitor, 
"T see the Midwest as really representa- 
tive America. And I believe the outstand- 
ing vigor in the Upper Midwest area 
stems ‘directly from the climate. In 
the summer you parboil'em and in the 
winter you freez'em. You've got to be 
good to last." 


fi i da HL an i et ee Lie 
This beautiful state capitol building in St. Paul was designed 
by Minnesota architect Cass Gilbert. Its dome varies only in 


minute detail from Michaelangelo's St. Peter's in Rome. 


ay 
ait 


Effective are the indirect lighting and dropped ceiling over 
6,000 square feet of office and display area. 


Salmon-brick colored building, about 22,000 square feet, with 
adjacent parking lot, was designed by architect Robert C. 
Cerny of the outstanding firm Cerny and Thorshov Inc. 
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LOS ANGELES OVERSIGHT 


In the last issue we missed mentioning 
R. Bruce Campbell, who has been with 
Aloe for almost 17 years. Bruce is the 
Manager of the Contract Sales Depart- 
ment of the Los Angeles Division and 
started as a packer and order filler 
in 1929. 


His successful selling is attributed to 
the fact that he knows our merchandise 
and has a keen memory for names and 
faces. His ability to greet people by 
name has made an impression on many 
customers, who invariably callfor Bruce. 
He has developed an exceptional volume 
of business, the major portion of which 
is sold over the phone. 


fou Mihos Making Good in U.S.A 


John Mihos 


From the Greek underground to Aloe 
trainee is a long way for John Mihos to 
come in four years' time. During the 
war, his home occupied by German 
generals, John was forced to find shelter 
elsewhere. He joined the mass of people 


digging into waste barrels for food, and | 


helped the English and American under- 
ground by passing information from town 
to town and guarding sabateurs to 
their destination. 


John Mihos was born in Massachusetts 
in 1930, but a year and a half later was 
taken to Greece. In 1948, after the war, 
the Amercian Embassy asked if he would 
like to return to the United States, and 
John happily accepted. 


While attending the University of 
Wisconsin, John accepted a job as 
trainee with our Minneapolis Division, 
and started in the receiving department. 
He continued working on University 
extension credits, and hopes to receive 
his degree next year with a major in 
political science. John was just trans- 
ferred to our Washington, D.C. Division. 


The following are excerpts of an 
editorial written by John Mihos: 


History is replete with evidences of 
man's search for a free, perfect union. 
It is an unfortunate truth that we do not 
learn the fullvalue of something until we 
have lost it, that we take things for 
granted. We can See all around us today 
that uppermost in the minds of subjected 
peoples is the problem of how to secure 
freedom. Should not the uppermost 
thought in our minds be to retain the 
liberties and independence that we have? 


Freedom is not a permanent gift. The 
Constitution guarantees our liberties, 


not as a free gift butas one constitution- | 


ally earned. It requires something of us 
in return. It is, for example, not only 


our right and privilege but our duty to 


exercise the power to vote. We must 
continually earn this freedom; it can be 
taken away more easily than we think. 


As Socrates said, "The difference 
between man andanimal is man's capacity 
to develop political conscience. Individ- 
ual political consciences make for free 


individuals. A state is only so free as’ 


its people." 


IN MEMORIAM 


Washington D. C. -- We deeply feel the 
loss of Lewis MacKenzie, Washington, 
D. C. Division salesman, who had been 
with the Company for over 25 years. He 
was laid to rest in Silver Springs, 
Maryland, on January 8, 1953, and is 
survived by his wife. 


Minneapolis -- We are sorrowed by the 
loss of John Skillen, warehouse packer, 
who was hit by a car November 19 on 
his way home from work. John has been 
withthe Company about three years and is 
survived by his wife, son, and daughter. 


Warren Griffith 
Assumes New Duties 


Warren Griffith 


Warren Griffith, with the Company 24 
years, has taken over duties as liaison 
between the home office and our various 
divisions. Mr. Griffith startedasa 
salesman in our Kirksville, Missouri 
store, coming to St. Louis in 1936 asa 
service and sales correspondent. A 
few years later he was made Manager 
of the Hospital Department, and more 
recently has been in charge of 
surgical merchandising. 


The Trading Post 


Washington, D.C. -- Inauguration Day 


found the Capitol ina flutter. Bert. 


Tuttle, retail salesman, and the Bill 
MacDonalds, laboratory representative, 
were invited to the Inaugural Ball. 


Kansas City, Mo. -- Theodore Pusch, 
new Shipping clerk, recently joined 
the Company. 


_ San Francisco, Calif. -- Ken Marshall 
has left the St. Louis Planning Depart- 


ment for several, months training in 
the Bay City Division. Ken expects to 
return to St. Louis about May 1. 


St. Louis, Mo. -- Betty Miller, R. N., 
has joined the Orthopedic Fitting Depart- 
ment. Betty, a graduate of St. Louis 
University, served 32 months in the 
Army. She was stationed in Kansas and 
the Philippines and came out with 
rank of Captain. ; 


St. Louis, Mo. -- Katherine Kirwin, 
Control File, is a singer in the Mid- 
West Opera and Ballet Association now 
in rehearsal for English production of 
Faust to be given the end of March.. 


St. Louis, Mo. -- Checker Bennie Plant 
with Aloe for 10 years, was transferred 
to the P. T. Department. 


New Orleans, La. -- The flu epidemic 
in Northern Louisiana and Mississippi 
caused an overflow of patients in many 
hospitals. Luckily Aloe hada good supply 
of beds and could fill emergency orders. 
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John Nichols Goes to 
Washington, D. C. 


cs 


John Niehols 


John Nichol's 20 years with Aloe have 
carried him from salesman to manager 
of our Washington, D. C. Division. His 
carreer is so interwoven with the 
development of the Minneapolis Division 
that his activities are included in the 
Twin Cities story on pages 4 and5. A 
former Cleveland salesman, he is proud 
to say that he was trained by Howard 
Baer and Joe Riordan, and considers 
himself the last protege of Harry Benham, 
the "Diamond Jim Brady" of the surgical 
Supply business. 


Walter Kirchner Heads Up 
Surgical Merchandising 


eas 


Walter Kirchner 


Walter Kirchner came with Aloe in 1946 
as assistant to Executive Vice-President 
Joe Riordan. Management then felt that 
Mr. Kirchner should receive experience 
in branch work, so he was transferred to 
Washington, D.C. to pioneer a new 
division. Walter Kirchner's experience 
in surgical business, plus his World 
War If work as a purchasing agent in the 
Army Medical Corps, prompted his 
promotion to supervisor of all surgical 
merchandising in the home office. 


BILL MARTINI AND HAROLD FIFIELD PROMOTED 


a 


Bill Martini 


In a move designed to increase sales 
through better customer service, Bill 
Martini has been transferred to Bing- 
hamton, New York, as a resident Hospital 
Contract man and Sales Manager for the 
northeastern section of the United States, 
and Harold Fifield has come into the 
Sales Department to replace Bill Martini 
as Assistant Sales Manager. 


Bill Martini joined Aloe almost 10 years 
ago as a Philadelphia salesman, and was 
a pioneer in hospital contract work. 
Three years ago, Bill was called into 
the home office and promoted to Assistant 
Sales Manager. 


His background and sales experience 
more than qualify him for his new 
position. He started as an insurance 
salesman.in Philadelphia, and after 
several years became superintendent of 
Anderson Hospital there. Bill's close 
association with the medical field placed 
him in contact with our Company. 


Bill Martini, with a tremendous know- 
ledge of hospital selling, is the ideal 
person to supervise our new Sales setup 
in the Northeast. 


Ou Radia Shou 
Four Aloe employees appeared on a 
radio show to tell about the Red Feather 
tours they had taken of the various 
agencies helped by Community Chest of 
Greater St. Louis. Gladys Kirchoff, 
Aloe Scientific Order-Editing Depart- 
ment; Mary Largente, Payroll Depart- 
ment; Joe Blomker, Jr., Aloe Scientific 
Receiving Department; and Josephine 
Groepper, Accounting Department, 
participated in the question and answer 


program which was carried over KXOK 
January 12, 1953 from 7:15 to 7:30 P.M. 


OUR FACE IS RED 


R. A. Loudermilk, Iowa hospitals, has 
been with Aloe for 16 years. 


W. L. Edelen, Oklahoma doctors, has 
been with Aloe for 26 years. 


A. D. Ochs, Ohio hospitals, has been 
associated with Aloe for 10 years. 


IN NEW SALES DEPARTMENT MOVE 


Harold Fifield 


Born and reared in St. Louis, Harold 
Fifield came with Aloe in 1946 as a cus- 
tomer service correspondent. Three 
years later, he was promoted to combina- 
tion salesman in Texas, and in 1951 was 
selected to come into the house as a 
contract salesman in the Hospital 
Planning Department. In January, Harold 
was promoted again to Assistant 
Sales Manager. 


During his pre-medical education at 

Westminister College, Harold starred in 

baseball, andupon finishing school played 
professional ball with Greenville, 

Mississippi of the Cotton States League 
of the Southern ASsociation. At the 

outbreak of war, he left the White Sox 

organization and spent three years in 

sales and service with Emerson Electric 

Corporation. Harold's three years asa 

Navy operating room technician gave 

him additional valuable background. 


Harold Fifield's splendid record and 
experience will be of great assistance 
to the men in the field and the Sales 
Department. Generally, he will work 
with the men in the Western half of 
the country. 


ALOE MEN IN CIVIC NEWS 


Secretary-Treasurer, R. Gordon Thomas, 
Jr., was elected treasurer of the Sales 
Managers Bureau of the Chamber of 
Commerce of Metropolitan St. Louis. 


Wendell W. Moore, Director of Foreign 
Sales, was appointed Vice-Chairman of 
the Foreign Trade Bureau of the Chamber 
of Commerce of Metropolitan St. Louis. 


Notes from the Field 


Earl Williams, Combination man, com- 
pleted his training and has taken 
over the El Paso, Texas and part of 


New Mexico territory. 


Jim Snoddy, N. W. Ohio doctor man, also 
completed his trainingand has taken over 
the territory formerly worked by 
Bill Harvey. 


Contest Winners 


Orthopedic specialists Helen Kevlin and 
Thomas W. Swift. 


Top Winner 


Doris Conz accumulated over 1500 points. 
Her suggestions included improvements on 
several phases of Company activities. 


i N aa8 Washington D. C. Salesmen 


ee 


rie The Connelly Fama: , 


Bob Connelly is our new doctor 
man in eastern North Carolina. He 
was formerly with the Carolina 
Surgical Supply Company of Ra- 
leigh, North Carolina, where he 
now lives. Prior to his surgical 
experience, Ben served 414 years 
in the Air Force as a B-17 pilot, 
and is credited with many success- 
ful bombing missions in the EKu- 
ropean Theatre of Operations. 
~ Besides Ben, the Connelly family 
consists of his wife, Norma, and 
two husky boys, Richard, age 6, 
and Alan, age 4. 


TOASTMASTERS ELECT 


George Brown, head of Customer 


Service Unit, was elected Presi- 
dent, and Service Manager Bob 
Fitzsimmons was elected Treasurer 
of the St. Louis Toastmasters’ 
Club. 


The Wright Family 


Cecil Wright, laboratory man, will 
cover parts of Virginia and North 
Carolina for Aloe. He has seven 
vears’ experience with Phipps and 
Bird, Inc., a local laboratory sup- 
ply house in Richmond, Virginia, 
where he resides. 3 

The Wright family consists of 
Cecil, his wife, Betsy, and two 
daughters, Marion, age 10, and 
Shirley Anne, age 814 years. 


LOS ANGELES FRIENDS 


Five years ago, a fellowship 
started with Marion Poucher, Com- 
missioning Dept., Margaret Hardie 
and Lila Pine, Checking Dept., and 
Rose Canfield, Cost Dept., by cele- 
brating their birthdays with a din- 
ner together. This custom is still 
in practice and their close Aloe 
association has grown into lasting 
friendship. 


(Continued from page 7) 


San Francisco 


Sere Sivek: Kathleen Cushnahan and Catherine 
Scosseria. Seated, Virginia Wargas and 
Margaret Sala. 


NEW ARRIVALS 


Vincent B. Coren, Cincinnati 
man, and Antonette, a second son, 
Charles Vincent. 

Joan and Richard Skyles, a boy, 
Thomas Michael. Joan was a typist 
in the Return Goods Department. 

Trent McCue, Los Angeles com- 
bination salesman, and LaDessa, 
a boy, Keith Vincent. 

Jim Roche, Indiana representa- 
tive, and Billie, a boy. 

The Alan Henslers, Kansas City 
Manager, a girl, Joan Elizabeth. 

A. Michael Behlar III, combina- 
tion N. W. Louisiana man, and 
Audrey, a son, A. Michael Behlar 
IV. 

Jim Bergstrom, Washington, D. 
C. Division PT man, and Marilyn, 
a boy, Douglas. 

John Byrnes, Baltimore doctor 
man, and Margaret, a son, Walter 
Thomas. 

The Bill Ubers, a son, William. 
Stella was formerly in the Wash- 
ington, D. C., laboratory division. 
The Richard Bellows, a son, Rich- 
ard Charles. Dick is a Minneapolis 
Division sales trainee. 

Ed Oberreither, Chicago man, 
and Juanita, a girl, Lyn. 


IWINS AND MORE TWINS 


St. Louis—Don Bonzano, Mis- 
souri-Illinois hospital man, became 
the father of twin sons, December 
4. One boy is named for his father, 
and the other for his uncle, Jim 
Bonzano, Washington, D. C. man. 

Minneapolis—Twin girls were 
born Christmas Day to the Russell 
Waletski’s. Russell has been an 
order checker about two years. 
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The office and warehouse building of our new Seattle subsidiary provides for modern display of equipment and supplies. 


WE OPEN NEW FRONTIER 


Move Into Great Northwest With Seattle Purchase 


Say Seattle and you think of Hor- 
ace Greeley’s often quoted words 
“Go West Young Man.” This ad- 
vice is still being heeded today by 
those seeking opportunity and ad- 
vancement. ; 

Last month two Company officers, 
Joe Riordan and R. Gordon 
Thomas, Jr., went to Seattle, Wash- 
ington and purchased the capital 
stock of Seattle Surgical Supply, 
Ine. This local organization, for- 
merly owned by James D. Marshall 
and several associates, is a small, 
progressive outfit that has been in 
existence for three years. 


Letter From James Marshall 


The following letter was received 
from Mr. Marshall: 


“Tn this issue all you lucky people 
of the great Aloe family will be 


happy to learn the glad tidings— 
of you have not already done so— 
that your Company has at last 
reached into the Great Northwest. 
We here at Seattle Surgical Sup- 
ply, Inc., which has become your 
latest acquisition, are also proud 
and happy to have had the oppor- 
tunity to enter into the fold. We 
have been quite proud of our com- 
pany and few, if any, similar ven- 
tures have had the phenomenal 


growth and success we have en- 


joyed. It ts most gratifying to 
know that this growth and success 
will now continue at an even more 
accelerated pace and this is the sin- 
cere wish of all of us.” 


Mike Vranesh New Manager 


Within a month or so, Mike Vran- 
esh, Office Manager of the Minne- 


apolis Division, will become Man- 
ager of our new Northwest Divi- 
sion. Mr. Marshall will remain 
with the Company in a sales ca- 
pacity. 

With the addition of Seattle, we 
now have three distribution cen- 
ters along the West Coast—Los 
Angeles, San Francisco and Seattle. 
Like the pioneers of the Gold Rush 
days, Aloe is joining the Westward 
Movement in an effort to increase 
our service to the medical and 
scientific professions everywhere. 


ANOTHER OSCAR 


The Minneapolis Division 
building was cited in the Feb- 
ruary issue of Progressive 
Architecture magazine as an 
example of excellent design. 
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"An Exciting Era,” - - - Baer 


This address by President How- 
ard F. Baer at the Annual Dinner 
of the Chamber of Commerce of 
Metropolitan St. Louis appeared in 
all local newspapers. While they 
specifically referred to St. Louis, 
Mr. Baer’s thoughts push beyond 
local horizons and are applicable to 
all. 

“Air Is Alive’ 

It seems evident to me that a 
fresh and exciting era les just 
ahead of us. Somehow the air is 
alive with new energy, expanded 
opportunity and great promise for 
the future of Metropolitan St. 
Louis. I believe that we are on 
the threshold of accomplishments 
which will affect favorably the 
lives of generations to come. 

Perhaps these statements are all 
the more startling because we 
think of ourselves as a conserva- 
tive city. We have a tendency to 
say about ourselves, even more 
than others say it of us, that we 
move too slowly, that we are le- 
thargic, and that our business and 
civic institutions will not take 
chances for our common good. We 
say that our leaders are indecisive 
and non-cooperative. Now some- 
times we must admit that all of 
this appears to be true. But this 
is a mighty community, and 
though slow in arousing, it rolls 
with a mighty force when the spirit 
has moved and when the needed 
action is finally indicated. 


A Comparison 

Throughout our city, it has been 
said that we have been on dead 
center, that there has been no 
spark of leadership, that our many 
community problems are of no 
concern to those who by rights 
ought to have the ability to solve 
them; that St. Louis hes dormant 
while other sister cities run away 
from us in their progress toward 
civic and business improvement. 
To those I answer that there is a 
vast difference between an engine 
standing still with fires out and 
boilers cold and that same engine 
which stands just as still but with 
pressure up, enormous power in the 
boiler and waiting only the hand 
of the proper engineer to send it 
on its way. 

All of us in recent weeks have 
had a feeling that St. Louis is 
about ready to move. For if we 


Howard F. Baer, left, Vice-Chairman of the Board of Directors of the Chamber of Commerce, 
talks with John H. Lashly, Chairman of the Chamber’s Members Assembly Committee; 
Harry J. Klingler, Vice-President, General Motors Corporation, Detroit; and George C. 


Smith, President of the Chamber. | 


make St. Louis a fine place to live 
and a favorable environment for 
business, we shall not have to sell 
industry on our advantages since 
the quality of the city itself will 
bring the industry. 


Encourage Leadership 


Now, if we keep alive this spirit 
so evident in the community, if we 
encourage the men who are taking 
the leadership, if we back them 
with everything we have, then 
within a few years—perhaps even 
months—we may be able to see the 
results of our labor. 


It would serve no purpose in this | 


brief word to detail the movements 
now under way nor those planned 
for the immediate future. But op- 
timism is only part of the picture; 
because in pointing to this great 
future, we ought also to think of 
the dangers and avoid the obvious 
pitfalls. 3 


Complacency is our number one 
enemy. It is pretty old stuff but 
it is just as true now as ever that 
the willingness to sit back and let 
somebody else do it means that it 
won’t be done. We have to con- 
vert this new spirit into an accept- 
ance on all our parts of obligation 
and responsibility. Newspaper 
stories, magnificent editorials and 
fine speeches are not enough. You 
ecouldn’t manage your’ business 
with those tools, useful and neces- 
sary as they may be, and we ought 
not to depend upon them alone to 
carry forward our great and neces- 
sary civic projects. 


(Photo courtesy St. Louis Globe-Democrat) 


“Long Range View’ 


Then there is that overused word 
—cooperation. For unless we can 
all make up our minds to work to- 
gether, then again we are simply 
sowing the wind. None of us can 
hope to have all of our ideas 
adopted and thereby to gain all the 
advantages we may believe we 
ought to have from these civic pro- 
jects. Some of us may have to 
give up pet ideas and others may 
have to make sacrifices for the 
common good. 


It is a question of the long-range 
or short-term view of our problem. 
We shall have to be _ business 
statesmen enough to look at what 
is best for our business and civic 
community in the long run. There- 
fore, let us resolve to provide our 
active leaders with support, man- 
power, imagination, and with that 
small spark of dynamic, progres- 
sive spirit. 


I sincerely believe that we are in 
the midst of what I like to call the 
St. Louis Explosion. It is an ex- 
plosion, or perhaps a spontaneous 
expression, of the dynamic spirit 
which has always underlain our 
historic city, which has been evi- 
dent in all the labors of those who 
have worked so hard to make St. 
Louis flourish. And now it is re- 
kindled, reactivated in the minds 
and hearts, almost of all the people. 
It is an explosion which will make 
St. Louis an exciting place to live, 
a profitable and pleasant place to 
do business and a source of pride 
for generations of our citizens to 
come. 
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HAVE YOU SEEN OUR ADS? 
Non-Professional Selling Is Big business 


“We are a retail store for sick 
room requirements, the same way 
large downtown department stores 
are for household needs,” said St. 
Louis City Department Manager 
Charles Kanter. “‘“Many people feel 
that because we primarily sell to 
doctors and hospitals that we do 
not sell direct to the general public. 
Nothing could be further from the 
truth. In fact, our general public 
business has increased substan- 
tially the last two years, due to our 
newspaper advertising.” 


Complete Facilities 


“Yes, we'll deliver your wheel 
chair tomorrow morning,” said 
Selma Paolinelli to a customer over 
the phone. Selma is in charge of 
the rental desk and daily handles 
the rental of hospital beds, sun 
lamps, trays, over-bed tables and 
other items. 

Our two registered nurses, Naomi 
Kaufmann and Betty Miller, with 
Al Mahler and William Knies, are 
specialists in fitting orthopedic ap- 
pliances. If a patient is unable to 
come to the store, one of these spe- 
cialists will make a home all. 
Sometimes as many as 112 persons 
a week are given personal attention 
in the fitting of elastic hosiery, 
supports, maternity garments, 
trusses, etc. 

Floor salesmen Harley Wantz, 
John Parker, Bill Harvey and Sid 
Wolff are ready to serve anyone 
who walks in the front door. The 
City Desk, which will be covered in 


_a later article, also offers personal 


service to non-professional custo- 
mers. 
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Greeting customers with a smile are Parker, veteran storé salesman; 
Harvey, former road salesman; Wolff, training to sell on the road. 


ELASTIC with a 
STOCKINGS WITT 
LOOK! 


Your Secret is safe, and 
your legs are lovely —when 
you wear Aloe’s smooth- 
fitting nylon elastic 
stockings. They're 

fitted by registered nurses. 
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Free Parking! 
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Aloe is the world’s largest 
department store for sick 
room requirements. Pleasing 
the customer is our business 
—whether he be Dr. Jones or 
Tom, Dick or Harry. 


Harley Wantz, with Aloe abecut 15 yezzs, is 
intent on selling a bed tray for home use. 
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EDS GY 
HOSPITAL BEDS Ys 


Hospital comfort at home. Posture type 
bed on casters for easy moving. Attract- 
® ive two-crank or self-adjusting models. 


For sale or rent. We deliver. 
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19th and Olive STORE FOR 


Free Parking! 


CHesnot 5760 BLA 


Selma Paolinelli, standing, and store typist 
Jane Marbeck, seated, demonstrate the 
handling of a wheel chair to a customer. 
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Orthopedic specialists Knies, Mahler and Kaufmann are examining 
some new elastic stockings in the stock room of the store. 


The old French Quarter retains its ‘‘Creole’’ architecture and exqui- 
site ironwork reflecting the early French and Spanish influence. 
Tropical plants are grown in the patios of these old homes. 


Charity Hospital, 
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a 3200-bed institution, is the largest hospital 
under one roof in the world. Aloe’s Division is located across the 
street from Charity Hospital and Tulane Medical School. 


NEW ORLEANS, 


An Excitin g City 


Aloe Headquarters In A Recognized World Medical Center 


“Come to the Mardi Gras” is sung 
the year-round as a melodic invita- 
tion to visit New Orleans—where 
Latin and American characteris- 
tics have charmingly blended to 
create a modern industrial center 
in 2 city-of contrasts. 

Founded by the French in 1718, 
New Orleans came under Spanish 
influence in 1762. So when in 1808, 
with the signing of the Louisiana 
Purchase, it became an American 
city, there was already a well es- 
tablished civilization, steeped in 
Latin aristocracy. New Orleans’ 
600,000 inhabitants preserve a 
special reverence for the past, but 
keep an eye on the future. 


Of ultra-modern design, the air-conditioned first floor of the New 
Orleans Aloe Building is devoted to office space, merchandise dis- 
play, fitting rooms, and has an all-glass open-type front. 


The Port of New Orleans is sec- 
ond in the nation in dollar value of 
foreign commerce; the United 
States Army declared it to be the 
most efficient in the country. And 
with the growth of Charity Hos- 
pital and Tulane Medical School, 
the Crescent City has become a 
world medical center. 

Eleven years ago, realizing the 
present and future potentialities of 
New Orleans, A. S. Aloe Company 
bought a local surgical supply 
house. After the war, in 1946, 
we erected one of the first build- 
ings of contemporary design in the 
area. 


Its novel architectural feature 


is the sun-breakers around the sec- 
ond floor windows. The sun-break- 
ers were designed by Brazil’s noted 
architect, Oscar Niemeyer, who 
worked on the United Nations 
building in New York. They per- 
mit a maximum of light and air to 
enter the building, at the same 
time holding back the sun’s rays. 
“We are proud of our building 
because it symbolizes 43 years of 
growth in Louisiana,” said Presi- 
dent Howard Baer. “When our 
first representative called on Louis- 
iana doctors and hospital attend- 
ants in 1904, he had one instru- 
ment—a microscope—to offer.” 
J. Hugh Knight has been Man- 


contains about 26,000 square feet. Its exterior is of white concrete 
and pastel-colored tile and includes a specially built marquee. 


ager of the New Orleans Division 
since his release from the Army. 
During the war, he was middle 
liaison officer between medical 
service and supply service for three 
years with the rank of Major. 
Besides New Orleans, Hugh Knight 
supervises sales in the entire State 
of Louisiana, and parts of Florida, 
Alabama, Mississippi and Ark- 
ansas. | 


New Orleans Division Personnel 

Ernest Ryan, new Office Manag- 
er and Auditor, does a top job of 
keeping his accounts and customer 
relationship in balance. 

New Orleans is a great entertain- 
ment city, and Warren Looney, 
store salesman, has a knack of 
amusing friends with his imita- 
tions and cockney accent. Veteran 
Aloe employee Bert Dalavallade is 
in charge of quotations and the 
billing department. | 

New Orleans doctor man John 
Schroeder experiments with sur- 
gical instruments in his spare time, 
and combination man Dick Scofield, 
of Baton Rouge, likes to tinker 
with machines. Both men have 
been with Aloe over 10 years. 

Shop man Herman Laborde, in 
charge of repairs, has helped many 
doctors and salesmen perfect new 
instruments. 

New Orleans laboratory man, 
with Aloe over 15 years, is Gene 
Breuer. He is now busy with his 
new home in Gentilly Woods. City 
doctor man Tom Gallagher teaches 
bridge in his spare time. 

Frank Breaux is a combination 
man working out of Lafayette, 
Louisiana, and Michael A. Behlar, 
another combination man, covers 
northwest Louisiana. 

Back after two years in Korea, 
is combination man Bob Hartley, 
working out of Mobile, Alabama. 


Gene Breuer shows laboratory equipment at meeting. 


Vice-President J. Hugh Knight. Prior to 
World War Il, he was a top Aloe sales- 
man in Texas, and later Sales Manager in 
St. Louis. His smiling face and ‘glad to 
hear your voice greeting” is known to many 
doctors across the United States. 


Most Versatile 

Harry Loposer, also with the 
Company over 10 years, is the New 
Orleans hospital man. He is some- 
times referred to as a “walking 
surgical encyclopedia.” He helped 
Dr. Willard Wirth of New Orleans 
with his Wirth Pneumatic Tourni- 
quet and Dr. Jean Echols of Foun- 
dation Hospital with his Echols 
Laminectomy Retractor. The Eye, 
Ear, Nose, and Throat Hospital of 
New Orleans is grateful to Harry 
for his help in perfecting the New 
Orleans Nasal Suction Tube. 


Graduate Medical Assembly 

Of special interest was the New 
Orleans Graduate Medical Assem- 
bly held March 2-5. We have par- 
ticipated at these yearly meetings 
since 1936, and this year included 
in our exhibit the Ultima X-ray, 
Vibra-bath and auto-clip applier. A 
surgical operation viewed on color 


television was the hit of the meet-_ 


ing. Aloe men who attended were 
Manager J. Hugh Knight and sales- 
men Loposer, Schroeder, Gallag- 
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Michael A. Peraza, Purchasing Agent, was 
a Frog Man in World War Il. He now 
attends Tulane University at night, studying 
Business Administration and Business Law. 
Mike also does a fine job as Aloeline cor- 
respondent from our New Orleans Division. 


her, Breuer, Breaux, Scofield and 
Shoptaugh. (Pictures below.) 


Regional Center | 


Because of its central location, 
the New Orleans Division acts as 
host to our southern facilities and 
St. Louis men during regional 
meetings. New Orleans is really a 
city within a city, and the visitor 
gets the feeling he is both in and 
out of the United States. The old 
city—the Latin City—is known as 
“Vieux Carre” or the French Quar- 
ter, and is surrounded by the new 
progressive city. 

New Orleans is the home of jazz 
and the place where the gourmet’s 
dream comes to life. The greatest 
attraction of New Orleans is its 
Mardi Gras. “Come to the Mardi 
Gras.” Join with thousands in the 
spontaneous gaiety and feasting 
before Lent. 

“Come to the Mardi Gras.” And 
see how our Division joins with 
doctors and hospitals to make New 
Orleans one of the most prominent 
medical centers of the South. 


Harry Loposer demonstrating Vibra-Bath at recent medical assembly. 
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Wedding Bells 


LOS ANGELES 
William Morrissey, returned from 
Korea last August, was married 
in November, and returned to Aloe 
in January. He is in the Labora- 
tory Department. 
MINNEAPOLIS 


Hubert Everett, Jr., upper Mich- 
igan representative since July 
1952, married Helen Paul in a 
small wedding November 25, 1952, 
at the Basilica of St. Mary. A 
breakfast was held in the Minne- 
apolis Club. The couple, who at- 
tended the University of Muinne- 
sota, make their home in Escanaba, 


Michigan. 
ALABAMA 


Salesman Tom Mitken married 
Isabel Steiner of Greenville, Ala- 
bama. Tom now has help selling 
X-rays, because Isabel has worked 
in doctors’ offices. 


ST. LOUIS 


Aloe Scientific Comptometer Op- 
erator, Rosemarie Drew, with Aloe 
seven years, married John Scott, 
meat packer, in a church ceremony 
on Valentines Day. Rosemarie 
returned after a week’s honey- 
moon. 

Aloe Scientific typist, Myrtis 
Pettus married Joe Kelly, order 
filler, on Valentines Day. Both 
have been with Aloe a year and a 
half, and returned to their jobs. 


Florence Kilgore, Credit Depart- 
ment, married Harold Benne, Re- 


ceiving Department, January 17, 
at Pilgrim Lutheran Church. After 
a honeymoon in Wichita, Kansas, 
they both returned to their jobs. 
They have been with Aloe about 
a year, 

June Looby, Accounting Depart- 
ment, was married to Russell Pad- 
field at 10:00 mass at St. Philip 
Neri Catholic Church. June has 
been with Aloe about eight years 
and returned to her job. 


Field Notes 


Bob McVey, who has many years 
experience selling flour in the Mid- 
dle West, is now im field training 
with Warren Fayart, E. lowa 
doctor man. Fayart is being trans- 
ferred to the Minneapolis Division 
to learn internal operation, and 
McVey will take over his territory. 


Last month Harris Dinkins turn- 
ed in 70 orders for $18,100. Several 
years ago he requested transfer 
from W. Texas, where he had been 
for 10 years, to the more competi- 
tive Dallas territory. Fighting an 
up-hill battle, Dinkins has now 
made his presence felt. Last month 
two competitors tried to hire him, 
but he is still selling for Aloe. 


Don Kile, new Arkansas-Okla- 
homa hospital man, has a fine back- 
ground for hospital selling. For 
three years, he was Asst. Adminis- 
trator of Hillcrest Hospital under 


Bryce Twitty, an outstanding ad- - 


ministrator of the Southwest. Don 
was in charge of the polio public 
relations program. He also had 
three years’ work with the national 
infantile paralysis program, call- 
ing on the same hospitals he will 
contact for Aloe. 


Salesman Bill Edelen, one of the 
best, will no longer do any travel- 
ing. Bill will continue to work 
with the Oklahoma City doctors, 
who are the backbone of his terri- 
tory. A siege of poor health has 
made it difficult for Bill to travel. 
He is relinquishing his hospitals 
in Oklahoma City, and the Tulsa 
area will be handled by Forrest 
Pever. 


Serving a customer too well some- 
times loses Aloe a salesman. John 
Green, Nebraska salesman, is a 
graduate physio-therapist, and in 
serving his territory, he won the 
respect of St. Anthony Hospital, 
Grand Island, Nebraska. They 
hired him and placed him in charge 
of their entire PT setup. 

Bob Laumeyer, one of the St. 
Louis trained men, is now cover- 
ing Green’s territory at least tem- 
porarily. 


Steve Meade, new South Central 
New York man, headquarters in 
Binghamton. In three weeks he 
sent in 56 orders, and while not big 
volume, this kind of selling is good 
business. 


Los Angeles Chan ges 


Frank W. Strait, with Aloe over 
20 years, has taken over Hospital 
Planning Department since the 
resignation of Joseph Zikas. 

Joe Ferrara has been promoted 
to Purchasing agent, filling the va- 
eancy created by Frank Strait. Joe 
has been with Aloe a year and a 
half, but has had a number of 
years’ experience as purchasing 
agent for surgical supply firms. 


News From Atlanta 


Gladys Adkins is now doing all 
the pre-billing and Nell Wasserman 
the final billing. 

Ruth Mathews, new bookkeeper, 
was trained by Ed Martin before 
he left for the Washington, D. C., 
Division. : 

Carroll Farrar, sales trainee, was 
added to the staff when Coleman 
Gibbs became a salesman for the 
City of Atlanta. 


The Trading Post 


Washington, D. C.—Laboratory 
salesman, Bill MacDonald, is all 
smiles at the $19,500 order he ob- 
tained within 24 hours. 

Minneapolis — Tom McChesney, 
who formerly worked at a local 
hospital, has taken over. the Re- 
ceiving Department. 

St. Louis—Typist Virginia Selli- 


man, former shoe company em-. 


ployee, has joined the retail store 
administrative staff. 

St. Louis—Ed Tinkham has re- 
turned to Hospital Planning and 
Don Blase to Surgical Purchasing 
after two years in the Army. 

Minneapolis — Leonard McCar- 
thy, who has been in the Receiving 
Dept. three years, now attends the 
University of Minnesota and works 
part time in the warehouse. 

Please send your ideas, com- 
ments, and criticism concerning ar- 
ticles to the editor, or contact vour 
Division correspondent. Your sug- 


gestions are always welcome. 


IN MEMORIAM 


We extend our sympathy to 
Harry Cervenka on the loss of his 
mother March 24, 1953. Harry has 
been with the Company over 25 
years and is well known in all the 
Divisions. 


aes 


me a et a a 


A 


- eee 


Lop Winners In Suggestion Contest 


Believing that ideas are the life- 
blood of our business, last October, 
November, and December, the Com- 
pany sponsored a Suggestion Con- 
test. Prizes were awarded. for 
suggestions which would give our 
customers better service, increase 
sales, improve operating efficiency, 
and advance human relations with- 
in the Company. 

St. Louis Personnel Manager Bob 
McMahon received 553 suggestions, 
and 110 merchandise prizes were 
awarded. Doris Conz, St. Louis 
Comptometer operator, was the 
top winner in the Company. 

Due to limited space it is only 
possible to print the pictures of 
those having the highest number 
of points. 
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L. to R. Store salesman “Bert Tuttle; Sursical 

Quotations Mary Bonzano; Warehouse foreman 

Pete Martellaro; Woucher Clerk Nell Record; 
and Commission Clerk Vickie Rampola. 


Boson: x Division - St Louis 


L. to R. Wirekouse Maneae: Gsiga Vogt; 
Loran Blaine; and Customer Service Manager Roland Kuhn. 


M imneapolts 


L. to R. Sec’y Carol Bixby; Janitor Bill Schrader; Audrey Mios; Purch. Agent Jim Ryan. 


Kansas City 


ai to R. Genre Toasddle. Dicker eld tant Robert Engle: Colleen Stoeffler. 


Home Office - St. Louzts 


L. to R. 1B. M. Dept. Rita Schéenpane Checker Woodrow Wilson; 
1.B.M. Dept. Ada Hartman; Purchasing Department Rose Marie 
Barton; Checker Charles Marstall; Advertising Dept. Cel Bringazi. 


Division Coordinator 


Continued on page & 


“Thank You, Doctor’ 


A welcome visitor to the St. Louis office in May was 
Harris Dinkins, our genial C. Texas doctor salesman. 
He was here on a pleasant mission for he brought with 
him Dr. R. E. Speegle to complete arrangements for 
equipping a 30-room Clinic and Maternity Hospital be- 


ing built by the Doctor. 


The air-conditioned modern clinic in Garland, Texas 
is “All Aloe’ from an Ultima X-ray to safety pins. The 
Clinic is planned for complete diagnostic, surgical, lab- 
oratory, X-ray and delivery service. 


Dr. R. E. Speegle, left, and Harris Dinkins right, climax their St. 
Louis visit by completing the order for the Doctor’s new clinic. 


Easley Moves To Dixie 


When Joe 
Easley was 
sent from St. 
Louis to the 

. Atlanta  Divi- 
sion several 
months ago, it 

was almost a 

return to his 
“second home,” as Joe spent a good 
portion of his Army service at At- 
lanta’s Lawson General Hospital. 

He received valuable X-ray train- 
ing during World War II, and in 
1945 the Army sent Joe to the Med- 
ical Service Supply School in St. 
Louis, where he trained’ in the 
maintenance and repair of X-ray 
equipment. 

A graduate of St. Louis Univer- 
sity, Joe came to Aloe as a PT field 
engineer. In Atlanta, he is re- 
sponsible for the sale, promotion 
and maintenance of all PT equip- 
ment. 


Ashton In West Virginia 


Charles C. 
Ashton is our 
new combina- 
tion salesman 
in N. West Vir- 
On ag owe 
Maryland and 
| = s. W. Pennsyl- 
vania. This new , territory adjoins 
the S. W. West Virginia territory 
so capably worked by’ Bill Car- 
ruthers. | 

Ashton was in the Army Medical 
Corps for three years, and gradu- 
ated from the University of West 
Virginia in 1946. Since 1947 he has 
been in the surgical supply busi- 
ness. 

Ashton joined the Company in 
May and is at home—133 Demain 
Court, Morgantown, West Virginia. 


Field Notes 


_ Bill McNabb, graduate of Wash- 
ington U. in St. Louis, is a new 
trainee in the Sample Department. 
During the war Bill served in the 
Navy Hospital Corps. 

Carol McVey, 13-year-old daugh- 
ter of Bob McVey, S.E. Iowa doc- 
tors, was a runner-up in the St. 
Louis Globe-Democrat Spelling Bee. 


Back At Work 
Mike Murray, SE. Pennsylvania 


hospitals, has recovered from stom- 


ach trouble, and Howard Jennings, 
E. Tennessee doctors, is over the 
mumps. 

John Garson, N.E. Hitnois doc- 
tors, and Jim Roche, N.W. Indi- 
ana doctors, have recuperated from 
a virus infection. Likewise Jack 
Wilcox, Chicago, who spent several 
days in the hospital due to flu. 

After a long siege of illness and 
surgery, veteran Howard Hampton, 
Pennsylvania hospitals, is now sell- 
ing part time. 


Working Together 


How an experienced hospital man 
can help a new doctor man build his 
territory is evidenced by Allan 
Ochs’, Ohio hospitals, helping hand 
to Jim Snoddy. At the invitation of 
Allen, Jim located in Kenton, Ohio, 
where he has the advice and help 
of Allan, who is beloved by custo- 
mers and salesmen. 


Vacation Idea 


Frank Winterbauer, S.E. Illinois 
doctors, is routing his vacation in 
the East so that he can visit Castle, 
Ritter, Welch Allyn and other east- 
ern manufacturers. A good idea? 


Williams In South Texas 


Bards Vile 
hams, born in 
Mexico, is our 
new §S. Texas 
doctor sales- 
man. A gradu- 
ate of Hardin 
Simmons Uni- 
versity, Abi- 
lene, Texas, 
with a year of 
pre-med at 
Southwestern Medical School th 
Dallas, Earl was also in the Navy 
for three years. 

Earl completed an_ intensive 
training course in St. Louis, and 
is at home—2825. Savannah Street, 


| El Paso, Texas. 


Youngberg In N.E. Texas 


Wisconsin’s Herbert C. Young- 
berg is our new N. E. Texas doc- 
tor salesman. He was a pre-med 
student at Macalester College in 
St. Paul, Minnesota, and spent four 
years in the Navy Hospital Corps. 

Youngberg was in the pharma- 
ceutical field for several years, but 
came to Aloe because he wanted a 
direct selling job. At home—508 
Troup Highway, Tyler, Texas. 


Laumeyer In Nebraska 


Based on his capable handling of 
the Nebraska territory, Bob Lau- 
meyer was permanently assigned 
as a C. Nebraska combination sales- 
man. 

He attended Stanford University 
in California, and spent three years 
in the Navy asa Pharmacist’s Mate 
First Class. Before coming to Aloe, 
Bob sold for a manufacturing firm. 
Bob writes from Nebraska, “I have 
never been so enthusiastic about 


anything in my libes* 
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I Disagree, Doctor, On Re-examination You Will See Slight Differences Between The Baers. 


President Howard Baer 
and 
Artist Howard Baer 


magazines as Colliers, Hsquire, and The New Yorker, 
and is also a painter of considerable national note. 
He is represented in the prominent collections of many 
great museums, including the Metropolitan. In 1941 
he was assigned as an artist war-correspondent to. 
the Far East, where he produced fifty-five paintings 
and sketches recording the work of the Army Med- 
ical corps. 


One of Mr. Baer’s interesting friends has the same 
name as his own. He is Howard Baer, the artist. .Not 
related, but their friendship developed because of the 
similarity of names. 


Because a great many people have from time to 
time thought Mr. Baer was a spare time artist, he 
decided to prove that he was not by asking Artist 
Baer to do a cartoon for the ALOELINE. The draw- 
ing, which appears on this page, he thinks should 
prove to everyone’s satisfaction that the two Howard. 
Baers are two different people. 


Incidentally, Artist Baer, born in a Pittsburgh min- 
ing village, has been a prominent cartoonist for such 


It is interesting also to know that the entire Army 
historical project, which involved sending fifteen of 
the finest American artists all over the world, was 
under the direction of President Baer, then a Lieuten- 
ant Colonel in the Army. 
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Sales Know-How Stressed 


In Doctor Men Retraining Session 


Preliminary Survey Revealed 


Most Needed Material 


Twenty new and nearby doctor 
men met at the Congress Hotel in 
St. Louis, May 15-16, for an inten- 
Sive review session. The meeting 
stressed selling know-how based on 
results of a questionnaire sent to 
the men and their wives to deter- 
mine what material was needed 
most. 


This group of men wanted an- 
swers to actual sales situations. 
They wanted to know how to plan 
their itineraries, how to approach 
doctors, how to meet’ objections, 
how to close the order, etc. 


The “opening speech” was a chal- 
lenging film by America’s most 
outstanding sales authorities, Bor- 
den and Busse. All problems dis- 
cussed in the meeting were in terms 
of the principals of sales closing 
outlined in the film. 


Steve Meade, left, and Frank Winterbauer, right, trace the circuit 
on a board displaying the ‘inner workings’ of an X-ray. Two days 
were spent on the discussion of X-ray selling and techniques. 


Equipment Highlights 


On Friday, the laboratory mar- 
ket in the doctor’s office was ex- 
plored. ‘Doctors today buy micro- 
scopes,” said Dean Holdiman of 
Bausch and Lomb. “They do not 
generally own one from their stu- 
dent days.” 

The men studied Bulletin 186, 
stressing the sales approach on 
each item. They practiced intro- 
ducing new Aloe specialties to each 
other; they “sold each other” the 
new Desert Sand Steeline. 

In the key Saturday session, 
Howard Girard of Ritter superbly 
demonstrated how his company’s 
top quality equipment can be sold. 
The class saw a real sales crafts- 
man ilustrate how the price issue 
can be made truly secondary. Gi- 
rard’s demonstration of this new 
line prompted Howard Baer to say, 
“We'll expect each salesman to sell 
one piece of Ritter during June, 
July and August.” 


/ 


Harry Willcockson, Bill Godefroid, Ed Kurlbaum, Don Northcott, Henry 
Scherck, Harris Conway, Ed Halpern, Harry Heller, Bob Laumeyer, 
Harold Fifield. (Absent were Ashton, Winterbauer and Shipley. ) 


Open Forum 


On Friday evening something 
new in round-table discussions was 
held. Salesmen dined at small 
tables with their respective Sery- 
ice Managers and discussed mutual 
difficulties. — | 


After dinner Henry Scherck 
moderated a panel, which had eaten 
at a separate table, so as not to in- 
fluence the questions of the sales- 
men and service managers. The 
panel consisted of Messrs. Howard 
Baer, J. S. Riordan, Gordon Thom- 
as, operations; Walter Kirchner, 
purchasing; L. W. Hagemeyer, 
credit; George Brown, customer 
service; Jack Ridings, shipping; 
Harry Heller and Harold Fifield, 
sales. Written questions were sub- 
mitted on cards by the salesmen, 
and the answers to their problems 
were analyzed and discussed bh 
both panel and audience. ee 


Physio-Therapy Clinic 


Before and after the surgical meeting, PT refresher 


be taught.” 


courses were held in our new classroom on the fourth 
floor. The groups were confined to about ten, so that 
each man could participate and receive individual in- 
struction in the four-day clinic. 
problems were emphasized. 
Russell Burdick introduced the Burdick Cardiograph, 
which was discussed and operated in class. Demon- 
strations, questions and answers on diathermy and 
electro-surgical equipment more than filled the time. 
Lee Walters, PT Department, was principal instruc- 
tor, and displayed enthusiasm and endurance plus 
teaching ability. One salesman spoke for all when he 
said, “If Walters can’t teach PT equipment, it just can’t 


Repair and service 


‘The results of these sessions in semi-personal in- 
struction can only be determined by the increased sales 
of the participants. Judging from the enthusiasm of 
the class and early sales returns, it was a success. 


Shipping Clerk Breakfasts With Movie Star 


“I Don’t Suppose Mary Would Remember Me After 33 Years’ — Gillette Was Surprised 


What does a movie star eat for breakfast? Felix B. 
Gillette, Minneapolis Division shipping clerk, knows. 
He was an honored guest at a breakfast given for Mary 
Pickford during her Twin Cities visit, April 22-25, on 
a bond-a-month campaign. 


“Mary visited us regularly at the hospital in Cali- 
fornia in 1919 and 1920,” reminisced Gillette, World 
War I veteran, who sweated out the post-Armistice 
days in a hospital wheel chair. 


“Mary would wander from ward to ward chatting 
with the boys, and asking each one if he needed any- 
thing,” Gillette recalled. ‘So one day I piped up I 
needed a laundry bag. She smiled and said she would 
try to find one. Sure enough, next time she brought 
me one.” Gillette still has the blue-flowered laundry 
kag, given him by the then $10,000 a week star of 
silent screen. 


VETERAN OF BOTH WORLD WARS 


Gillette served on a submarine in World War I, and 
in the Coral Sea Battle in 1942. When he heard that 
Mary Pickford was coming to the Twin Cities on a 
cross-country tour to cover the cities she visited in 
1918 on a Liberty Bond Drive, Gillette telephoned a 
member of the bond-a-month campaign and asked help 
in arranging a meeting with Miss Pickford. 


Felix Gillette was invited to the Press Breakfast, 
and Mary Pickford introduced him as one of her ‘1920 
Pals”. Mary Pickford still hasn’t forgotten the Dough- 
boys, and T. B. Gillette, for one, will never forget 
““America’s Sweetheart”. 


At the Press Breakfast at the Radisson Hotel, Mary Pickford presented 
Felix Gillette with a new monogramed laundry bag to replace the one 
that she gave him in a California military hospital 34 years ago. 


When You Think Of Spring... : 


Paper was placed over the stainless steel on the lower part of the building to protect it fro 
the steam hose. It took a crew of workmen over three weeks to clean the Aloe building. 


When you think of spring, you 
naturally (especially if you’re a 
woman) think of cleaning. And 
spring house cleaning takes place 
in business as well as at home. 


It happened to us in St. Louis 
this spring. Our entire building 
was weather-proofed, the buff-col- 
ored brick steam-cleaned, and the 
stainless steel polished. As in house 
cleaning, there was bustling and 
scurrying, but the results were 
pleasing to behold. 


Because we are only a few blocks 
from the downtown area, thousands 
pass our building everyday. since 
1940, the Aloe Surgical Building 
has been admired as one of the 
outstanding examples of, modern 
: design in the city. Now, after 13 
rns years of withstanding the elements, 
it looks new again. 


The exterior of our building, which is located on a main thorough- 
fare, is stucco with mica glaze, plus stainless steel and aluminum. 


On main floor are showrooms, orthopedic department, general offices, 
and shipping facilities; stock shelving and warehousing are on second. 


Wilshire Boulevard and MacArthur Park in Los Angeles. 


Los Angeles age 


Home of 


Oldest and Largest Aloe Branch 


Lhe City Of The Angels 


“El Pueblo de Nuestra Senora la 
Reina de Los Angeles” or ‘“The City 
of Our Lady the Queen of the An- 
gels” was the name given today’s 
metropolis when it was founded in 
1781. Since then it has grown to a 
population of two million, and an 
area of 454 square miles. 


Hub of Southern California, Los 
Angeles offers an unmatched diver- 
sity in recreational and living facil- 
ities. Within a few miles of the 
city are the Sierra Nevadas; lovely 
beaches fringing the Pacific; the 
desert; the noted vineyards of San 
Joaquin Valley ; Hollywood; and the 
historic missions — just to mention 
a few fascinations. 


Parallel Development 


The development of Los Angeles 
is a fabulous story, but the city’s 
erowth has been paralleled by 
Aloe’s growth. In 1928, A. 8. Aloe 
Company established its first di- 
vision with the purchase of Kenis- 
ton and Root, a local supply house. 
Their 8000 square feet proved in- 
adequate and Aloe acquired a three- 
story building, where we remained 
for 18 years. 


In 1949, we moved into our pres- 
ent modern building of 45,000 
square feet. It was modernized by 
the famed architect Richard Neu- 
tra, and upon its completion the 
Southern California Chapter of the 
American Institute of Architects 
issued its Certificate of Honor to 
A. 8. Aloe Company. 


Manager For 20 Years 


In 1933, E. A. Jefferson was 
transferred from our Chicago Di- 
vision as Manager of our Los An- 
geles Division. Arriving in Cali- 
fornia, Mr. Jefferson was con- 
fronted with bank-closings across 
the country and an earthquake 
that rocked all Southern Califor- 
nia. But these did not stop him. 
Over the years he has built our 
largest division outside of St. Louis. 
During Mr. Baer’s absence in the 
Army, Mr. Jefferson served as Com- 
pany president in St. Louis. 


An interesting tangent to the 
Los Angeles story goes back about 
15 years. Los Angeles’ Queen of 
Angels Hospital originated the idea 
for a special piece of hospital fur- 
niture. The item was designed and 
developed by PM Steel, and intro- 


duced into our line as the Queen 
of Angels Bedside Cabinet. 


Los Angeles Personnel 


Louis Baer has been Office Man- 
ager since 1948. He came from 
Charleston, West Virginia, where 
he was Vice-President of a whole- 
sale hardware firm. Through his 
efforts the Division has created an 
excellent record in the efficient han- 
dling of accounts. 

Assistant Office Manager is 
charming Bernadette Casey, with 
Aloe over 17 years. 

Frank Strait was with Aloe in 
Chicago and later in St. Louis. He 
came to Los Angeles in 1933 and 
served as Mr. Jefferson’s right- 
hand man for over 20 years. He is 
now acting as head of the Hospital 
Planning Department. : 

Heading the Laboratory Depart- 
ment is Martin Vogel, who received 
his early training with Henry Ett- 
man, head of Aloe Scientific. 

R. Bruce Campbell handles in- 
dustrial accounts, and transacts a 
tremendous volume of business 
over the phone. 

Louis Pankratz, who photo- 
graphed the Los Angeles personnel, 


heads the PT Department. He is 
in charge of medical conventions, 
and helps train new salesmen. 
Louis started delivering orders as 
a boy of 17. 


Experienced Sales Force 


These eight men have been with 
Aloe 15 years or more: 

Earl Hood started in the surgi- 
cal business in 1896 and has 57 
years of service. He began as a 
combination salesman, but now de- 
votes all his time to hospitals. 

M. L. McCue, Hospital Division, 
has been with Aloe over 25 years 
and in this business for 47 years. 

James Johnson has over 40 years 
combined service with Keniston and 
Root and Aloe. Jim is a combina- 
tion salesman, and his customers 
know that his word is as good as a 
bond. 

Starting as an errand boy, Clar- 
ence Chism now works the Long 
Beach area as a combination sales- 
man. Jack Millyard is also a com- 
bination salesman. 


ee 4 : - ale , 

Emily Stark, Bookkeeper; Beatrice Torres, 

Sales Department. (Absent, Phyllis Dunbar, 
Stenographer. ) 


. : ‘ . . 
L. to R. Kurt Schiephake, Verne Rehbein, 
Bill Morrissey—order fillers and stock re- 

ceivers in Laboratory Department. 


L. to R. Store salesmen 
Elmer Hill and John Devine. 


“Riehard susie end Frank Schultz 
PT Department 


Joe Wicarius works the Sacra- 


mento area, and Lance Darling 


travels the San Joaquin Valley. 

EK. T. Austin is well known in the 
area of South East California. 

With Aloe between five and ten 
years are: Ben Lake, San _ Diego 
area; George Rohn, Fresno area; 
Bob Nores, hospital salesman, re- 
cently back from the Navy. 

With the Company less than five 
years are: Trent McCue, Howard 
Edgar, Arnold Statz, combination 
city salesmen; Pat Barry, Arizona 
area, transferred from St. Louis; 
Ray Van Nest, laboratory city 
salesman; C. Rhodes, San Fernando 
combination salesman; T. Martin, 
Pasadena combination salesman. 


Efficient Team Work 


Now a dyed-in-the-wool-Califor- 
nian, EK. A. Jefferson says, “Without 
the very wonderful help I have had 
from each and every employee, this 
Division could not have accom- 
plished the work which has been 
done.” 


Outside salesmen 
Front row: Howard Edgar and Arnold Statz; 
Back Row: A. I. Millyard and Trent McCue. 


Shipping Department, L. to R. J. McFaul, A. 
Mikovzesky, Ed Davis, Russell Hodge, Jani- 
tor Frank Owens, Foreman Lou Davis. (Ab- 
sent, Orre, Walker,. Ornelas. ) 


Order Filling Dept., L. to R. Manuel Band 
kratz, Claims Agent Gleick, James White, 
Eddie Castillo, Alonzo McCall, Sam Shost. 


a Hilda whatheaws and Joe 
Orthopedic Department 


Acting Purchasing Agent Joe Ferrara, right, 
with Frank Warner, Asst. Purchasing Agent. 


Louis Baer 


Bernadette ‘‘Bee’’ Casey 


perator 


memo 


Eunice Wheeler 
Secretary to Mr. Jefferson 
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Wedding Bells 


St. Louis 


Mary Largente, Payroll Depart- 
ment, married Charles E. Keller- 
man at St. Rita’s Catholic Church, 
June 6. Mary returned to work 
after a New Orleans honeymoon. 

Joan Mary Lavin, Hospital Con- 
tract Department, married James 
W. Hummel, now in military serv- 
ice, at the Church of the Most Holy 
Rosary, April 25. Joan is continu- 
ing in her job.. 

Irma Lee Guess, Hospital Con- 
tract Department, married Clinton 
Proffer, April 18. Irma also re- 
turned to her job. 

Service Manager Rick Davis mar- 
ried Cynthia Stuart; former Aloe 
employee, in a formal ceremony, 
June 13 at St. Michael and St. 
George Episcopal Church. 

Service Manager Brian Bailey 
married Mary Lou Tempelmeyer, 


June 27, in a formal ceremony 
at Kingshighway Presbyterian 
Church. 


Les Williams, Aloe Scientific, 
married Mildred Lukefahr, May 16, 
at St. Edward’s Catholic Church. 


Cousins Marry Cousins 


Estelle Silverman, Customer 
Service Department, married Irv 
Fisch of Chicago, May 24. Phyllis 
Weiner, Quotation Department, 
married Sid Silverman, now in mil- 
itary service, June 7. Both wed- 
dings were formal ceremonies at 
Tpheris Israel Congregation, St. 
Louis. — 

Phyllis and Irv are cousins, and 
Estelle and Sid are cousins. Now 
Phyllis and Estelle are cousins by 
marriage. After brief honeymoons, 
both girls returned to work. 


Minneapolis 
Eloise Dokken married Robert 
McDonald, May 9, at St. Elizabeth’s 
Catholic Church. After a honey- 
moon in Chicago, Eloise returned 
to work. 


man in that. state. 


News From Atlanta 


Twenty-six members of the At- 
lanta Division enjoyed the facilities 
of Vogel State Park in the moun- 
tains of North Georgia, May 16-17. 
Fishing, swimming, boating and 
horseback riding made the week- 
end pass too quickly. (Pictures be- 
low.) 


Office Manager J. Jackson and visitor. 


Purchasing Agent Bob Frarey and Clifford 
Coley, son. of Emily Coley, Order Ed. Dept. 


Hats Off To Voigt 


Laboratory Manager Carroll 
Voigt was one of the judges se- 
lected for the Georgia State Science 
Fair held last April at Oglethorpe 
University, Georgia. This is quite 
an honor, as he was the only rep- 
resentative of a commercial house. 


New Salesian 


John Kirby of Columbia, South 
Carolina is the new hospital sales- 
He formerly 
worked for a local surgical house. 


Mary Ellen Ginn and Margaret 
Cloud are pinch-hitting for ALOE- 
LINE correspondent Dick Hartz- 
burge, who has been ill. 

Billing editor Betty Camp spent 
two weeks in Alabama and Tennes- 
see with her husband before he left 
for overseas service. 

Warehouse Manager Malcolm 
Pittman spent a week on the Flor- 
ida Gulf Coast where he caught 
over a hundred white and speckled 
trout. None of the “big ones”’ got 
away. 

Bookkeeper Ruth Matthews vis- 
ited her daughter and new grand- 
son in Macon, Georgia. 


Sun W orshipers 
Stop! Look! Listen! 


By Naomi Kaufmann, R.N. 
Betty Miller, R.N. 


These Company nurses fit ortho- 
pedic appliances in the St. Louis 
store, and administer to the needs 
of the employees. 


Bear in mind that the sun’s rays 
are usually more powerful between 
ten a. m. and two p. m.! Expose 
your skin for brief periods, only 
ten minutes the first day with grad- 
ual increases thereafter. 

Yes, use a sun- -screening prepara- 
tion, if you are going to spend long 
periods in the sun. Apply it at 
least every two hours, after each 
swim, and whenever the protecting 
film may have been rubbed off. Re- 
member, even the best sun sereens 
may not always prevent burns. 


Protect Eyes And Hair 


Because your eyes cannot build 
up immunity and are always vul- 
nerable to injury, protect them by 
covering with cotton pads when ly- 
ing in the sun. At other times, 
wear dark glasses. 

Protect your hair from the sun’s 
rays. Perhaps your hair will re- 
celve no permanent damage from 
the sun, but it temporarily ‘discolors 
and becomes brittle. 


Sun Causes Age Changes 


The sun’s rays not only make the 
skin look older, but cause age 
changes in the skin structure itself. 
Those who have passed the mid- 
thirties should be particularly care- 
ful. A tanned skin appears dry and 
taut and looks older than it actually 
is. Persistent sun-bathers should 
use an emollient cream or lotion 
before retiring. Allergic skins 
should never be over-exposed to the 
point of burning, which results in 
peeling and blistering. This type 
of skin becomes sun-spotted and 
freckled. 


When comparing the actual bene- 
fits of persistent exposure to the 
sun with the inherent dangers, the 
evidence weighs heavily toward the 
latter. There appears to be some 
relationship between the sun’s rays 
and malignancies of the skin. 

So, when you are participating 
in out-door activities these sunny 
days—“‘ol’ sol” is constantly over 
you. -.-It is, up-to you. -=to- sielrer 
your skin properly to prevent over- 


exposure. 


Enjoying the party, L. to R. Front Row: Secy. Virginia Vargas, Book- 

Second Row: Office Manager Jim Ninnis, 

Secy. Dorothy Webster, Kardex Operator Catherine Scosseria, Sales- 
man George Pierce; behind Pierce is Irma Roggasch. 


keeper Margaret Sala. 


Our San Francisco Division had a 
birthday party on April 20 to cele- 
brate its first year as a member 
of the Aloe family. One year ago 
A. 8S. Aloe Company purchased the 
local firm of Richter and Druhe. 

Right after lunch the entire Di- 
vision staff gathered around the 


Trainee Dick Vincent 


Dick Vincent 
has been a 
~~ Service Manag- 
er trainee since 
April 1. He was 
an Army Ser- 
pinta for a year and a half over- 
seas, and previously did sales work 
for a local firm. 


New Arrivals 


Frank Breaux, combination C. 
and 8S. W. Louisiana salesman, and 
Elaine—a boy, Michael Andrew. 

Ray Gross, head of the Hospital 
Contract Department, and his wife, 
Mary Alice, adopted a one-month- 
old baby girl, Margaret Ann, on 


April 9.. 


Cliff Cornwell, Hospital Contract 
Department, and~. Una—a., . girl, 
Rhonda Kristin. 

Frank Monfort, Hospital Con- 
tract Department, and Marie—a 
girl, Jane Marie. 

Bennie Plant, PT Department, 
and Dorothy—a boy, Norman. 

Charles Ashton, West Virginia 
salesman, and Peggy—a girl, Joyce 
Clarie. 

Robert Jones, Washington, D. C., 
store salesman, and Margaret—a 
boy, Rébert Daniel. 

Jack Lucks, W. Pennsylvania 
hospital salesman, and Patricia—a 
second son, John Owen. 


Birthday Party In San Francisco 


birthday table that was set up in 
the office. Ken Marshall, of the 
home office, gave a short talk, and 
cut the first piece of the beauti- 
fully decorated chocolate cake that 
had one candle orf it. Party ar- 
rangements were made by Kath- 
leen Cushnahan. 


Martin Office Manager 
In Washington | D. < 


Edward N.: 
Nar Cte. 2 b= 
year- old native 
St. Louisan, is 
the new Office 
Manager of the 
Washington, D. 
C. Division. 

A 1950 graduate of Washington 
University in St. Louis, Ed went to 
work in our Credit Department, but 
within a short time was called to 
the Army. A year later he returned, 
this time to the Accounting De- 
partment. 

Ed was sent to Minneapolis to 
study bookkeeping methods, and in 
1952 was transferred to Atlanta. 
In February 1953 Ed was promoted 
to the Washington, D. C. position. 


Meet Jim Schwab 


Since Feb- 
rua, r yy] him 
Schwab has @ 
been a Custo- 
mer service | 
Manager, and 
is already well gays. > = 
known by correspon ence to ‘sales- 
men in Tennessee, Arkansas, Okla- 
homa, Mississippi, Utah, Idaho and 
Wyoming. 

Jim: is a 1943 muaduats of ‘Har- 
vard and spent 39 months in the 
Air Force. Before joining Aloe, he 
was a salesman and sales corre- 
spondent for a local manufacturer. 


Having a good time L. to R. Warehouse Manager Bob Horrisberger, 
Order Filler Ed Roper, Order editor Ed Hansen, Packer Gene Lloyd, 
Receiving Dept. Alfred Schneider. 


Griffith New Manager 


Warren Griffith, who has over 
24 years’ background with the 
Company, has been made Manager 
of the San Francisco Division. He 
took over his new duties June l. 


Southern Hospitality 


For the second time in five 
months, the Atlanta Division has 
been host to a group of student 
nurses from Grady Hospital, the 
City Hospital of Atlanta, Georgia. 


“Visits like this are never pre- 
arranged, because we want the stu- 
dents to see us as we are, with- 
out any preparations that might 
leave a different impression,” said 
Manager Charles Murphy. 


Mr. Murphy and Salesman John 
Brantley conducted the group 
through the Company. As a start- 
ing point they used an example of 
a hospital telephoning Aloe for a 
certain piece of equipment, and 
then carefully explained the han- 
dling of the order step by step un- 
til the equipment was finally de- 
livered to the hospital. 


Student nurses are interested in 


our operation, because they use 


Aloe equipment in their training. 
Looking ahead, they know they will 
continue to use our equipment long 
after the word ‘“‘student”’ is drop- 
ped from their names. 


Congratulations 


Mary Lee Milby, 23, daughter of 
Evelyn Milby, Adv. Dept., “Broke 
the Bank,” along with two other ~ 
girls, June 8, for $1500, while on a 
New York vacation. 


Conversation 


Guaranteed 


chasing Department, demonstrates the Pole- 
cat Irrigator Stand in the St. Louis store. 


“What in the heck is that?” is 
the usual reaction to the new 
Aloe Polecat—a guaranteed con- 
versation piece in any hospital. 
The Polecat presents a double 
threat: if the name doesn’t get 
attention, the item itself surely 
will. 

The Polecat is the most clever 
and latest innovation in irrigaticn 
stands. It is a 2-pound aluminum 
pole, which telescopes from the 
floor to any ceiling up to 10 feet 
& inches, and takes up no more 
room than a postage stamp. The 
1059-bed St. Louis City Hospital 
was so enthusiastic about the 
Polecat that it intends to buy a 
dozen every two weeks until the 
hospital is completely equipped. 


Flier Returns 


Harlan Erickson recently re- 
turned from the Navy to our Los 
Angeles Division to take up where 
he left off two years ago. He was 
a Lieutenant Navy Flier, and be- 
fore his discharge was. doing 
transcontinental clearing — flying 
planes (all types) from various 
bases coast to coast. He is now 
working with Bob Nores in leu 
of taking over the hospital terri- 
tory that Bob has been working. 


Field Notes 


Brown Travels To Texas 


George Brown, Head of Custo- 
mer Service, went to Texas to 
study first-hand the . workings 
between Customer — Salesman — 
Company. Calling on customers 
with local salesmen, Brown spent 
a half week with Herman Beck in 
W. Texas, and a half week with 
Dick Bagnall in N. Texas. 

Brown made extensive notes on 
customers’ reactions regarding 
our service, equipment, and gen- 
eral relationship between custo- 
mers and Aloe in that area. He 
gave an eye-witness account of 
difficulties in the field to the 
Service Managers, so that they 
may work more effectively with 
salesmen, and_ salesmen with 
them. 

Also, Brown emphasized to both 
salesmen and customers that—not 
one but two men serve every cus- 
tomer—the local salesman and the 
home office Service Manager. 


Interviewing Salesmen 
Harry Heller spent several days 
in Pittsburgh, interviewing pros- 
pective salesmen from leads sup- 


. plied by Charles Ashton, N. West 


Virginia combination salesman, 
and Ernie Bonelli, W. Pennsyl- 
vania doctors. | 


Territories Assigned 


Bill Maxwell, formerly with 
Hospital Planning, and later a 
store salesman, is the new N. W. 
Ohio doctor salesman. 

Sid Wolff, assigned to N. Illinois 
and S. Wisconsin doctors, is off to 
a nice start. With wife, Cynthia, 
who should be of considerable help 
because of her experience in our 
Sales Dept.. he’s settled at 49 
Craig Street, Madison, Wisconsin. 


A Career In Selling? 


(continued from page 1) 

And finally, for the right man 
there is the most tremendous per- 
sonal satisfaction in the world in 
a selling career. For the real 
competitor, the man who likes to 
battle, there is no thrill like the 
one you feel when you start home 
with a hard won order which 
seems to veritably throb in your 
pocket. 

Have I helped to clarify your 
thoughts? If you would like to 
talk the matter over further, your 
division manager or I will be 
happy to discuss it with you. 


From Washington,D.C. 


New Salesmen 


Everyone is happy at the return 
of Edward (Pat) Stapleton as 
salesman for Baltimore and East- 
ern shore hospitals. Pat is well 
known to the older members of the 
Company, having been a former 
salesman for about ten years. He 
then left the Company to enter 
the real estate business. The Sta- 
pletons live in Arlington, Virginia, 
right across the Potomac River 
from Washington, D. C. 

Jim Bergstrom, formerly with 
the P. T. Department, has become 
a doctor salesman in North Caro- 
lina. Jim was transferred to 
Washington, D. C., from St. Louis 
in 1951. He greatly assisted 
Washington salesmen with his 
knowledge of X-ray, EKG’s and 
all other P. T. equipment. Jim, 
Marilyn, and their two sons have 
moved to Hickory, North Carolina. 


Off The Sick List 


Marvin Gray, laboratory ware- 
house man, was seriously injured, 
June 20, in an automobile acci- 
dent. After a long time on the 
critical list, he has finally pulled 
through and is resting nicely. 

John Byrnes, Baltimore doctor 
salesman, has been through a 
siege of dermatitis infection of his 
hands. He was unable to work 
for awhile, but is now back on the 
jon. 

Ken Evans, expeditor, is recov- 
ering at Mt. Alto Hospital from a 
slight ailment. 


Junior Baseball 


Bill MacDonald, son of Bill Mac- 


Donald, Laboratory Division, is a 
Broyhill catcher in the Arlington 
Little Major League. 

Joe Bonzano, son of salesman, 
Jim Bonzano, is playing league 
ball for the American Legion in 
Washington, D. C. 


IN MEMORIAM 


We extend our sympathy to 
Vera Matheny, Customer Service 
Department, on the death of her 
husband, Dudley, who died May aa 

We deeply feel the loss of Tom 
Rhea, Aloe Scientific, who passed 
away, June 24, after a long illness. 
He had been with the Company 
about 10 years, and is survived by 
his wife, Fannie. 

We extend our sympathy _to 
Frank Schultz, Los Angeles Divi- 


sion, on the death of his father- 


in-law. 
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The Aloe-equipped Emergency Unit is painted white with blue letters. The 
27-foot trailer and panel body truck were equipped at a cost of $12,500. 


Minneapolis Division Equips Mobile Unit 
Emergency Trazilercoach Is Available 


To All Communities Throughout The United States 


Over eleven thousand residents of Marshfield —a 
town in the center of Wisconsin—can go to bed at 
night secure in the thought that their community is 
prepared for any type of disaster. 
public-spirited citizens, Marshfield can boast one of 
the few, if not the original, Mobile Emergency Unit 
in the country. 


The Emergency Unit was built by the Rollohome 


_ Corporation of Marshfield, under the supervision of 


Drs. Mason and Baldwin of the Marshfield Clinic, and 
Marshfield Chief of Police Walter Wohlfahrt. Aloe 
representative Bob Baebenroth, who has covered north- 
ern Wisconsin for over two years, capably assisted 
this advisory group in the selection of the most effi- 
cient type emergency equipment, including treatment 
table and cabinet, oxygen unit, resuscitator, blood 


plasma, splints, dressings, autoclave and surgical in- 
struments. 


In Appreciation Of Country : 
The highly specialized trailercoach is equipped to 


assist In the relief of any t 
; ; ype disaster — earthquake, 
hurricane, explosions, floods, fires, enemy eae. The 


Thanks to several 


Emergency Unit is also equipped with a two-way 
radio, walkie-talkie, life-boat, fire extinguishers and 
1500 KW light plant. 


Elmer Frey, President of Rollohome Corporation, 
who started out building mobile homes in his father’s 
barn six years ago, presented the Emergency Mobile 
Unit to the City of Marshfield and the citizens of 
America, June 27, 1953, in appreciation of the great 
opportunities they have offered him. 


Ready For National Use 


The Unit is under the supervision of the Chief of 
Police of Marshfield, and will be made available to 
any community in the United States in the event of 
a major catastrophe. Rollohome Corporation will 
furnish the driver for the trailercoach, and it will be 
placed in complete charge of the Chief of Police in the 
particular locality. 


Marshfield Mayor, Jim Burke, stated that here in 
America democracy is known to pay off as evidenced 
by the gracious gestures of the owners of Rollohome. 


ee. 


“What are the requirements, the 
responsibilities, the adtfficulties, 
the advantage of a career as sales- 
man for A. S. Aloe Company ?” 


This question has been asked me 
by many of the company’s young 
men in the past. I have discussed 
it with some of you in person, and 
I think it is worth passing along 
to all in the company who may 
have thought of a sales future. 


ievener nae Re 


Mr. Scherck, right, interviewing Peter Fons, 
Sample Clerk,who is aiming at a sales career, 


You know, in just about every 
situation in this world, things 
balance out pretty evenly—the 
good with the bad, the pleasant 
with the difficult, the rewarding 
with the heartbreaking. A _ sell- 
ing career is no different. If you 
are unsuited for it physically and 
temperamentally, it just isn’t 
worth the effort. But if you find 
your proper niche in selling, there 
is nothing in the world as re- 
warding, not only financially, but 
in inner satisfaction as well. 


Three Key Questions 


Suppose I try to answer these 
three questions on this subject 
which are asked me most fre- 
quently. 


— What is the personal back- 
‘ground required for a successful 
career in selling? | 

— What are the major difficul- 
ties and drawbacks of a sales 
career? 

— What are the compensations? 


Many of our young men feel 
that they are not good sales tim- 
ber in this business, because they 
do not have a highly technical or 
even a college education. Nat- 
urally, the more education partic- 
ularly along medical or scientific 
lines you may have, the quicker 
you can master our products and 
learn to talk to the customer in 
his language. But some of our 
most successful salesmen are self- 
educated. 


Some of our young men feel 
that they are not the “fast talk- 
ing salesman type.” Certainly a 
good salesman must be able to 
think quickly and put his ideas 
into words which will paint the 
picture he wants to convey. But 
men differ. And some of our best 


A CAREER 
IN SELLING? 


By Henry J. Scherck 
Vice-President—Sales 


salesmen put their ideas across 
quietly and systematically. As 
long as you know what you are 
saying, and are able to say it in- 
terestingly, there is no set pattern 
for the manner in which a sales- 
man talks. 

Neither must you “look like a 
salesman,” if that means being 
exceptionally good looking or 
wearing flashy clothes. Think of 
the successful Aloe men you know. 
They are all different. They must, 
however, have one thing in com- 
mon. They must be impeccably 
neat. 


The Priceless Ingredient 
Principally, the quality I look 


for first in a sales applicant can 


be described in a number of ways. 
Call it, if you will, “bounce,” op- 
timism, the resilient ability to 
keep coming back for more when 
things are going badly, or the 
competitive spirit. They add up 
to the same thing, to what one 
man once said, “the good sales- 
man is a self starter, a hard 
driver. He doesn’t need anyone 
to crank him up and give him a 
push to get going, or anyone to 
drive him to KEEP him going.” 

Of course, a sales career has its 
dark side, too. For the man who 
craves a regular and an ordered 
existence, it’s rough. And, more- 
over, particularly when you are 
in a territory removed from the 
home office, you are being driven 
unmercifully by the toughest, 
meanest boss in the world. No, 
I don’t mean myself, or our sales 
supervisors or divisional manag- 


ers. I mean that you must be 


willing to drive yourself harder 
and for longer hours than any 
boss would possibly drive you. 

The Aloe salesman has no hours. 
He is generally dealing with some- 
one who is serving the public, and 
whose time is at its beck and 
eall. If the salesman wants much 
of that time, he must take it 
when the customer can give it— 
and that frequently means far 
into the night. 

Again, in distant territories 
particularly, the Aloe salesman 
has to ke a pretty good self man- 
ager. He has no file girl to look 
up the background of his  prob- 
lems—unless he gets that invalu- 
able service from his wife, as so 


many of our men have done. Be. 
ing faced with a tough decision 
very often he doesn’t have time to 
get the opinion of a more experj- 
enced head. He has no: “erutch” 
to lean on. He must be willing to 
think things out clearly, and once 
he knows the extent of his re. 
sponsibility, to take that respon- 
sibility. 

The Aloe salesman must be 
willing to devote his spare time 
to study. Our business is filled 
with aktsorbing interest, but it is 
as ever-changing as science itself. 
The man who would be a top- 
notch professional salesman must 
keep himself abreast of those 
changes. 

And he must have the quality of 
everlastingly sticking to it. Hugh 
Knight, our New Orleans Vice- 
President, once said, ‘You don’t 
sell your best business, it is given 
to you.” That is true. Until your 
customers know and like you, you 
will be competing, fighting for 
business. But for the man who 
“sticks it out,” who shows his 
customers that they can trust him 
and depend upon him—and whose 
customers like him enough to 
think of him as a friend—busi- 
ness should come easier each year 
in a territory. 

And most of all again, he must 
be that “self starter.” There is 
many a dreary morning when the 
temptation is tremendous, not to 
take that trip or to do that un- 
pleasant job. Nobody is there 
either to force him or even to en- 
courage him to do it. He must 
make the decision himself and 
take the action himself. The men 
who make good don’t hesitate. 


The Rewards of Success 


I haven’t intended to paint a 
dark picture of a sales career and, 
of course, there are some of the 
grandest compensations in the 
world for the man who faces the 
job realistically and comes out on 
top. 

First there is the opportunity 
for earning based completely upon 
your own efforts. There can be no 
misunderstandings to the ability 
of a salesman. You prove your- 
self before an absolutely unbiased 
judge. The results show in the 
order book. 

The real salesman is sure to 


broaden and grow into a better. 


rounded and_ informed person 


through contact with some of the 
greatest people in the world—the 
physician, hospital and laboratory 
folks of this country. 

(Continued on page 8) 


History-Making Incubator Draws Crowds 
Aloe Apparatus Saved Lives Of Dionne Quintuplets 19 Years Ago 


Nineteen years ago the world 
held its breath when Dr. Dafoe 
announced the arrival of the most 
famous sisters in the world— 
Yvonne, Marie, Annette, Emilie, 
and Cecile Dionne. But odds were 
against the survival of all five 
prematurely born infants. 

Dr. A. R. Dafoe, Dionne family 
doctor,. reported he might have a 
better chance of saving the lives 
of the babies if he could obtain 
an incubator. However, a modern 
incubator, heated by electricity 
would not do. The Dionne farm- 
house, 240 miles from Toronto, 
Canada, had no electric current. 
So, a frantic search got under way 
for an_ old-fashioned incubator, 
heated with hot water. 

Such an obsolete model was un- 
earthed in the warehouse of Sharp 
and Smith, Chicago subsidiary of 
A. S. Aloe Company. Our em- 
ployees tested-and sterilized the 
incubator, and sent it by air to 
Callander, Canada. The incubator, 
then 33 years old, was heated by 
hot water poured into a chamber, 
and generated enough heat to 
raise the temperature to 95°-98°. 


Aloe Incubator Saved Lives 
It was just what Dr. Dafoe 


needed. The infants were so small: 


that three of them could be put 
in the incubator at once. Dr. Da- 
foe rotated the babies in the incu- 
bator for the first three weeks of 
their lives. 


The Doctor estimated, when the | 


incubator arrived, that there was 
only one chance in 500 that all five 


At the Ohio Hospital Association Convention, Vince Coren, Aloe Cin- 


‘Above, Mrs. Oliva Dionne, and her celebrated quintuplets, who vere 
born May 28, 1934 in the four-room frame house of their parents. 


(Courtesy Wide World Photos, Inc.) 


Left, Seated, |, to r. Yvonne, Annette, Marie, and Emilie, standing 
is Cecile, at a press conference last year in St Paul, Minnesota. 


(Courtesy Wide World Photos, Inc.) 


cinnati representative, explains the fine points of the incubator that 
saved the lives of the Dionne quintuplets to Sister Mary Florence, 
Director of Nursing Service, and Sister Beatrix, Director of Nursing 


Education, both of Good Samaritan Hospital. 


(Courtesy of Cincinnati Enquirer ) 


infants would live. Later, he said 
that it was the incubator alone 
that saved the lives of at least 
two of the children. 


Viewed by Thousands 


Little did we dream that the in- 
cubator would have great popular 
appeal, until the late J. Walter 


“Scoop” Goldstein, our advertising 


counsel, then Advertising Man- 
ager for Stix, Baer, and Fuller de- 
partment store, asked us to lend 
the incubator to the store for the 
opening of its Infants’ Wear De- 
partment. Thousands flocked to 
see it, and we immediately got 


requests to rent the incubator to 
department stores across the coun- 
try. We agreed, and received 
solid bookings for 18 months. One 
department store would ship the 
incubator to the next store, and 
the apparatus crossed the country 
five times. 


Since then, we have loaned the 
incubator to our hospital custom- 
ers. for display at hospital open- 
ings and other special occasions. 
It is still drawing crowds as hos- 
pitals exhibit it alongside modern 
Aloe equipment to show the tre- 
mendous strides made in prema- 
ture infant care. | 


August A. Busch, Jr., who purchased the 
baseball club last spring, enjoys his dual 
role as President of Anheuser-Busch and the 
St, Louis Cardinals. Here he is chatting with 
Cardinal key-men. L. to R., Eddie Stanky, 
team Manager, Enos Slaughter, August A. 
Busch, Jr., Red Schoendienst, Stan Musial. 


BEER and BASEBALL 


St. Louis Institutions 


Aloe Equips Anheuser-Busch 


Laboratories From Coast-to-Coast 


Budweiser Beer and the St. Louis Cardinals have 
the same boss. While the National League team is a 
recent acquisition, Anheuser-Busch has been pro- 
ducing world famous Budweiser Beer for over a 
century. 

Another St. Louis institution for almost a century, 
A. 8S. Aloe Company, has been supplying Anheuser- 
Busch with test tubes, pipettes, beakers, microscopes, 
etc., for about 20 years. Today Aloe Scientific beams 
with pride at the ten Aloe-equipped modern labora- 
tories of the St. Louis brewery. Our latest display is 
the recent Moduline installation in the Beer Control 
Laboratory. 

When Anheuser-Busch erected its Newark, New 
Jersey plant in 1951, we built the cabinets, sinks, 
counters and other Moduline laboratory furniture. 
And we are going to do the same for the brewery’s 
new Los Angeles plant, now under construction. 


Busch Revolutionizes Beer Industry 


But the beer and baseball story started three gen- 
erations ago, in 1861, when Adolphus Busch married 
Lilly Anheuser. Eberhard Anheuser, Lilly’s father, 
put his new son-in-law in charge of his then floun- 
dering brewery, and things began to buzz. As the 
result of a business trip to Bohemia, Adolphus Busch 
perfected a dry, light-bodied beer, which he named 
“Budweiser.” 

Busch then turned his attention to ways and means 
of shipping Budweiser beer outside the St. Louis area. 
He introduced the world’s first refrigerated freight 
car, and established track side ice-houses along the 
way, thus making it possible to deliver his beer in 
surrounding states. : 

Several years later, Busch set out to find a way to 
eliminate the necessity of keeping beer under con- 
stant refrigeration, so that it could be put into bottles. 
Result: pasteurized beer. Soon Anheuser-Busch was 
exporting Budweiser beer around the world. 


SY Bia Se oe 


The home of Anheuser-Busch in St. Louis is composed of 90 separate 
buildings covering 70 city blocks, with extensive rail trackage and 
water works. It is the largest single brewing plant in the entire world, 
producing more than 5,200,000 barrels of Budweiser beer each year. 


yee 
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Aloe representative Harold Hofmann discusses the new Moduline in- 
stallation (note the cabinets and sinks in background) with Dr. Joseph 
E. McClary, who is Director of Anheuser-Busch Research Laboratory. — 


== => 


In December of last year, Anheuser-Busch broke ground for its new 
western pliant in the San Fernando Valley of Los Angeles, California. 


Moduline installation of cabinets and counters in the, general Bio- 
chemical Laboratory, where materials used in brewing are studied. 
Similar laboratory furniture was installed in the Newark laboratories, 
and is being planned for the new Los Angeles, California, brewery. 


Under the leadership of its four famous Presidents, 
other notable brewery achievements are: employment 
of brewers’ by-product grain as enriched cattle feed; 
introduction of better malt making barley to Ameri- 
can farmers; adaption of the metal “bottle cap” to 
to beer bottles instead of the wired-down corks. 


Renowned Hospitality 


Besides selling millions of bottles and barrels of beer 
each year, renowned Anheuser-Busch hospitality is al- 
most legendary. Through St. Louis newspapers the 
brewery extends frequent invitations to local residents 
and visitors to tour the “world’s largest brewery.” 

We, too, have enjoyed this hospitality, right in our 
own home office. The brewery’s unique “electric eye 
keer machine” has added to the success of many Aloe 
open houses for medical and hospital personnel. Doc- 
tors across the country begin conversations with, 
“Remember the Beer Machine”’—from which beer 
seems miraculously to flow when a glass is held under 
the spigot. | 


Prohibition Created New Products 


The boom was lowered in 1918. Prohibition came. — 


And with it came a challenge to Anheuser-Busch to 
stay in business, while other breweries were closing. 
This relentless determination was the brewery’s first 
step as a veritable research institution, and brought 
Anheuser-Busch and Aloe into closer association. 
The brewery began producing ‘‘Bevo,” a non-alco- 


holic drink, ginger ale, root beer, malt syrup, corn 


starch products, baker’s yeast and refrigerated cab- 
inets. The last three products proved so popular by 
1933, the year of repeal, that they were kept in the 
company’s line, and today are among the leaders in 
their fields. 


In 1951, Anheuser-Busch built in Newark, New Jersey, the largest 
all-new brewery ever erected “from the ground up” in this country. 


Contributions to City and Nation 


The Anheuser and Busch families have contributed 
richly to the business and cultural background of St. 
Louis. Their latest civic accomplishment, that thrilled 
St. Louisans and the baseball world, was the purchase 
of the St. Louis Cardinals baseball team. : 

Budweiser Beer — which has won “world’s finest” 
awards in Paris, Amsterdam, Vienna, Berlin and many 
other cities — and the Cardinals, are leaders in their 
fields. Anheuser-Busch, like Aloe, has expanded its 
markets and products from local to international 
horizons by anticipating modern needs everywhere. 


Process of taste-testing is pleasant and exacting. 


A specially-made Aloe Spectrophotometer in operation. 
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Zesch Promoted 
To Quotation Dept. 


Bob Zesch 


-“Tt’s amazing and interesting to 
me to see how the office side of 
the business operates,” said Bob 
Zesch, who started with Aloe 11 


years ago. He was recently pro- 
moted to the Quotation Dept., 
after traveling from the Shipping 
Room, to packer, to checker for 
the City Order Dept. 


Bob spent three years in the 
Army Medical Corps on a hospital 
ship in the English Channel. His 
big smile is because he and his 
wife just bought a ranch-type 
home in a St. Louis suburb. 


Birth of a Desire 
By Colleen Stoeffler 
Kansas City Division 
The war was damp and cold on that 
brisk October morn. 
As I walked through the leaves a 
new desire was born. 
The desire to better myself in 
every single way. 
To think and be discreet in every- 
thing I say. 
The desire to fulfill my hopes and 
ambitions. 
To make the best of things no 
matter what conditions. 
To live a full life and not live in 
dreams, 
To quit deceiving and scheming 
my schemes. 


And so I'll face this world with 


new desire in me. 
Seeing my hopes and fears in full 
reality. 


Mike Peraza, New 


New Orleans Notes 


Salesmen Plus 


Harry Loposer is top man in 
New Orleans Division for selling 
Vibra Baths, a P. T. item. He has 
already sold nine, and plans to 
double that in the next few weeks. 

Bob Hartley, combination hos- 
pital and doctor salesman working 
out of Mobile, Alabama, has sold 
16-ounce Deeminac, laboratory 
item, to doctors to use in their 
power -boat batteries. And, in 
emergencies, Deeminac makes 
salty Gulf water drinkable. Bob 
is also selling the Tetco fire ex- 
tinguisher like bananas—Zin 
bunches. 


Mike Behlar, former laboratory 
man, now combination hospital 
and doctor man for Central Loulis- 
iana, says that Louisiana College 
at Pineville relies on Aloe exclu- 
sively for chemicals and labora- 
tory equipment. Mike has been 
selected by the Baptist Hospital 
of Alexandria School of Nursing 
for advice on selecting lab equip- 
ment. The hospital recently 
bought a Delineoscope on his rec- 
ommendation. 


Visitors 


Charles Voigt, Atlanta Division 
Labcratory Department, stopped 
by for a few hours on his way 
home from a vacation, and was 
delighted with the display. 


Bob McMahon, St. Louis Per- 
sonnel Department, dropped in on 
his way home from Mobile and 
stayed for three days. 


NEW ARRIVALS 


Mike Murray, Pennsylvania Hos- 
pitals, and Margaret, a girl—Mar- 
garet. ; 

Charles Natsch, Sales Depart- 
ment, and Jean, a boy — Timothy. 


The Del Petersons, Minneapolis 
Division Quotation Department—a 
girl, Pamela. 


Tony Igel, Surgical Department, 
and Rosemary—a boy, Peter. 


Orleans Division 

Purchasing Agent, 

and Mary—a boy, 

James Lawrence, 

Right, age one 
week. 


Left, five-week old 
Michael Andrew 
Breaux, son of 
Elaine and Frank 
Breaux, Lafayette, 
Louisiana, combin- 
ation salesman. 


Schultz Visits Midwest 


Frank Schultz 

Frank Schultz, Los Angeles 
Physical Therapy Shop, with 
his wife, and daughter, spent his 
vacation in Chicago, visiting rela- 
tives. Frank is one of the ablest 
employees, and such a competent 
handy-man that he is called upon 
by every department. 


Wedding Bells 


St. Louis 


Irene Harwell, Surgical Dept., 
married Donald Eloff, March 14, 
at Zion Lutheran Church. After 
a -Florida honeymoon, Irene re- 
turned to work. 


Los Angeles 


Beatrice Torres, Bookkeeping 
Department, married John Vega, 
June 6, at Resurrection Church, 
and honeymooned in Mexico. 


The Trading Post 


Kansas City—Friendly Howard 
Burris is the new receiving clerk. 


Minneapolis —New Purchasing’ 
Agent is Warren Fayart, who has 
keen with the Company about 
314 years. He was formerly our 
Iowa doctor representative. 


Kansas City—Albert Boles, doc- 
tor salesman, has been ill at St. 
Mary’s Hospital. Here’s to a 
speedy recovery. eed 

St. Louis—Bill Edmunds and his 
partner won the Class A Doubles 


Handball Tournament sponsored 
ky the Forest Park Handball Club. 


Kansas City—Store Salesman 
Robert Hicks spent three months 
at Fort Sam Houston in San An- 
tonio, Texas, attending the Medi- 
eal Field Service School. 


Pittsburgh—Ernie Bonelli, doc- 
tor salesman, and wife Ruth, re- 
cently purchased a new home. 


Kansas City—Chuck Johnson is 
the new assistant to Laboratory 
Manager McMurtry. Besides being 
well versed in laboratory equip- 
ment and scientific matters, Chuck 
collects guns, dabbles in_ pho- 
tography, works on radio, and 
enjoys swimming. 
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Vacations come and go, but 
memories last a lifetime. Here 
1s where some Aloe employees 
spent an unforgettable one, two, 
or three weeks this summer. 


St. Louis 


Surgical Purchasing Department 


Gerry Miller—Texas, attending 
graduation of her niece, and 
Florida, visiting relatives; Tony 
Martellaro—San Francisco, Las 
Vegas and Mexico; Margaret Flatt 
—Holland, Michigan; Jessie Quig- 
ley—fishing, Missouri Ozarks; 
Vera Arndt—visiting in Detroit, 
Michigan; Darlene Rauch—visit- 
ing in Detroit and Canada; Lucille 
Smith—Colorado; Vickey Pogeny 
—Florida; Joe Resch—fishing in 
Minnesota; Millie Marti—Florida; 
Dolores Mayfield—Kenora, Onta- 
rio, Canada. 


Sales Department 


Harry Heller—Sarasota, Flor- 
ida; Harold Fifield, toured west 
with family; Charlie Natsch—two 
weeks at home after arrival of 
second son; Dorothy Sutter—vis- 
iting sister in Ohio; Betty Ner- 
lich—Miami Beach, Florida. 


Customer Service Department 


George Brown—Smoky Moun- 
tains, North Carolina; Ruby Lev- 
erton—Washington, D. C.; Char- 
les Corbett—Minnesota; La Verne 
Meyers—Rockaway Beach, Mis- 
sourl Ozarks; Jim Campbell—Col- 


orado and California; Brian Bailey 


—Colorado; Rick Davis—Michi- 
gan and Chicago; Alice Radake— 
Osage Beach, Missouri Ozarks; 
Mary Jane Meinert—Biloxi, Mis- 
Sissippi and New Orleans; Eleanor 
Lindsey—Connecticut; Irene Eloff, 
Daytona Beach, Florida. 


Export Dep artment 


Gloria Diehl—Miami Beach, 


Florida; Eleanor Luecke—Califor- 
nia; Olga Kudelka—visiting in St. 
Louis and Illinois; Wilma Fox— 


Irene and Don Eloff 
Daytona Beach, Florida 


La Verne Meyers 
Rockaway Beach, Missouri Ozarks 


Gloria Diehl and mother 
Miami Beach, Florida 


visiting husband at Fort Leonard 
Wood, Missouri; Shirley Hanne- 
ken—Bagnell Dam, Missouri 
Ozarks. 


Hospital Planning Department 


M. E. Buckley—Kansas City; 
Joe. -Cardoza—California; M. -L. 
Dow—Kansas City; Clara Ellen- 
sohn—Cuba, Missouri; Lucille Fer- 
guson—Florida; R. L. Gross—Col- 
orado Springs; Irene Mayer—New 
Orleans; Ed Roberts—Chicago; 
Vincent Schoenberger — Minne- 
sota; Ethel Shear—Excelsior 
Springs, Missouri Ozarks; Larry 
Shy—Oklahoma and Missouri 
Ozarks; Edith Simms—Wiscon- 
sin and Minnesota; William B. 
Smith: .dr 2 Pieridas 
Whiteside—Florida and New Eng- 
land States; Eleanor Winkelmann 
—Missouri Ozarks; 
Proffer, Donald Magoon, Frank 
Monfort, Rose Nadler, Paul Juli- 


an, Carman Valladares and John 


Zeeb vacationed at home; Joan 
Hummel—Pere Marquette State 
Park, Illinois; Al Jenkins—two 
weeks, National Guard Camp, 
Minnesota. 


deo—New York City, 


Wilson 


Irma Lee 


William B. Smith, Jr., and children 
Florida 


New Orleans Division 


Mary and Herb Moore—Hot 
Springs, Arkansas and Texas; 
Shirley and Dan Kieffer—travel- 
ing through Louisiana; Lois Zim- 
mer and daughter—traveling 
through J.ouisiana; Althea Amo- 
Niagara 
Falls, Cincinnati, Ohio; Ruth 
Fischer—Washington, D. C., and 
Boston; Olga Rome—Louisiana; J. 
Hugh Knight—vacationed at his 
farm in N. Louisiana; Gene Breu- 
er—Missouri; the John  Shop- 
taughs—traveled through New 
York and Atlanta, Georgia; Her- 
man LaBorde and family—Char- 
lotte, North Carolina; the Tom 
Gallaghers—Miami, Florida. 


Minneapolis Division 


Evelyn Halvarson—toured Yel- 
lowstone and State of Washing- 
ton; George Shippey—toured 
West, including short visit with 
Mike Vranesh in Seattle; Phyllis 
Buchner—Detroit Lakes, Muinne- 
sota; Ted Greenwell family—Cali- 
fornia; the Bob Frareys, formerly 
with Minneapolis, now purchasing 


agent of Atlanta, visited in Min- 


neapolis and Duluth. 


Washington, D.C. Division 


The Harry Wilson family—Flor- 
ida; the John Barnells—Mexico 
City, Mexico; Nell Record and 
husband Ernie—visiting in Mas- 
sachusetts. 


Ethel end Freak Shear 
Excelsior Springs, Missouri 


—= Salesmen Afield === 


St. Louis Places Salesmen in Field 
Binghamton Region Grows Under Martini 


Nine new men are covering selling 
areas,managed by the St. Louis office. 
Of these five are working under Bill 
Martini, regional sales manager in Bing- 
hamton, N. Y. They-are Nicholas Sas- 
sani, David St. Coeur, Clayton Wormer, 
William Donohue, and Douglas Dem- 
arest. 

For a year Binghamton has had a 
small warehouse installation handling 
consumable and popular items. Bill 
Jorrey manages warehouse operations 
and Sassani will work with him there, 
having served the surrounding district 
as a combination doctor, hospital sales- 
man. Donahue will cover this area, 
while Demarest is back with us in 
northern New Jersey. 


Fur Coats of Otter 


May Become Style 
Through Wisler Order 


Fur coats of otter skin may become 
a more wide-spread luxury through the 
help of Purdue University and Gerry 
Wisler, lab salesman in Indianapolis. 

Extreme high prices on otter skins 
have placed this rich fur beyond the 
hopes of most women. This is due to 
the animal gradually dying out. 

Using Aloe equipment recently sold 
to them by Wisler, scientists at Purdue 
will attempt to preserve the life of the 
Sea Otter and enable it to be kept in 
eaptivity. In doing so they will also 
increase the number of otter skins avail- 
able for fur coats. 

Scientists believe attempts to capture 
the otter induce shock, preventing the 
production of sugar in its blood and 
causing death. Purdue has a grant to 
inject captured otters with sugar in an 
effort to keep them alive. Tests will be 
made in the Aleutian Islands. 


Here’s a sample of selling in Utah. 
Salesman J. Glenn Burdett is shown 
in his snow covered territory. 


Selling Student 


St. Coeur, formerly an Aloe salesman 
in Michigan, is handling doctor sales in 
Rhode Island part time. He is taking 
pre-medical studies at the University 
of Rhode Island, is married and has 
one son. 

Clay Wormer, combination salesman in 
northeast New York, has eight years 
experience in the same territory with a 
sterilizer manufacturer. He lives with 
his wife and two sons near Albany. 

Gordon Talbot is selling in northern 
Illinois, having previously worked in 
Chicago for a surgical supply company. 


Their Wives Also Served 


Richard Davis, ex-Marine, is a com- 
bination salesman in western Iowa. He 
and his wife Cynthia, formerly secre- 
tary to St. Louis personnel director Bob 
McMahon, live in Atlantic, Iowa. 

Charles Frederick Madeira, Jr., and 
nis wife Bettie are in West Virginia 
where Fred had five years experience 
as a medical technologist. His territory 
in the southwest part of the state was 
formerly handled by Bill Carruthers. 
Bill is selling to St. Louis doctors since 
the death of Harris Conway who had 
that business. During Fred’s training 
Bettie was a secretary in Sales. 


Iowa Man Sells 
With Back in Cast 


C. F. Droegemueller, doctor salesman, 
is now working with his back in a 
cast as a result of an automobile ac- 
cident. While he was on the road in 
his northwest Iowa territory, another 
automobile ran into the back of his ear. 
He suffered dislocation of two disks and 
was hospitalized for a time at St. Vin- 
cent’s Hospital, Sioux City. 


Salesmen Ed O’Donoghue of Peoria, III., and Ray Girard of Milwaukee, 
Wisc. (pictured above) spent a few days around Christmas at O’Donog- 
hue’s house, Sarasota, Fla. There is no snow on the ground, only sand. 


Be It Noted... 


St. Joseph’s Infirmary, Atlanta, Ga., 
placed an order with Aloe to equip the 
operating rooms in its new addition. 

Noted Aloe customer is Dr. U. R. 
Bryner, Salt Lake City, Utah, who is 
President of the Association of General 
Practitioners. His salesman is J. Glenn 
Burdett. 

Joe Wicarius, after 20 years as a 
salesman with the Los Angeles division, 
is now working out of San Francisco 
because of geographical advantages. 

Veterans Hospital in Washington, D. 
C. completed a new lab with Aloe Mod- 
uline. Salesman: James Bonzano. 

Don Warner, Seattle division, made 
sales in Alaska totaling $25,000. 


New Men Begin Selling 
In Divis‘on Territories 


Aloe divisions have added new sales- 
men to their ranks. Reporting to At- 
lanta are Cleve Cranford, selling in 
east Georgia, John Asher in north 
Georgia and Bob Keene in southeastern 
Florida. Cranford has had two years 
experience in sales, while Asher worked 
for ten years in the surgical supply 
field. Keene operated his own business 
in hospital equipment for 15 years. 


Minneapolis 


Jerry Stafford and Waverly Lebard 
are in the Montana and North Dakota 
regions. Donald Hogan is selling to 
St. Paul doctors. 

New lab salesmen working out of 
Los Angeles are Frank Pritchard and 
Jack Richie. Richard Morrissey, Los An- 
geles, is selling again since his dis- 
charge from the Navy. 

Washington, D. C. 


Steve Rogers will be selling to Wash- 
ington, D. C. doctors. Now in the field 
are doctor salesmen John Baum, Vir- 
ginia, Bob Jones, Maryland, and Francis 
Orem, Eastern Shore. 


Lee Walters, PT technician, got a 

sample of Utah weather when he 

helped salesman Burdett with an 
order for an Alotherm. 
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Aloe Microscopes At Work 


Courtesy: Parke, Davis & Co. 


Specially Designed Microscopes 
Speed Polio Vaccine Process 


With the help of microscopes espe- 
cially constructed by Aloe Scientific 
division, polio vaccine is in large-scale 
production at Parke, Davis & Company, 
Detroit, Michigan. During the next few 


months this vaccine will be used in 


nationwide tests by the National Foun- 
dation for Infantile Paralysis. Between 
500,000 and 1,000,000 school children 
will be vaccinated. 


Approximately three months is _ re- 
quired to process a batch of vaccine. 
To make it the three strains of virus 
that cause polio are grown in living 
tissue. This tissue, taken from monkeys, 
is kept alive for weeks in test tubes. 


Virus Killed 


Following this growth period liquid 
around the tissue contains a high virus 
concentration. The liquid is drained off 
and the viruses killed by formaldehyde. 


It is at this point that the mirco- 
scopes of Aloe construction play their 
part. They are used to determine that 
there is no living virus in the vaccine. 
Aloe has sold nine of these microscopes 
to Parke, Davis. Using standard _ parts, 
they are assembled in a specialized man- 
ner in order to fulfill their particular 
need. 


Hastens Process 


These microscopes have made it pos- 
sible for tissue culture to be checked 
more quickly, and so have speeded up 
the processing of the vaccine. 


Developed by Dr. Jonas Salk, of the 
University of Pittsburgh, the vaccine is 
expected to be available for general use 
next year if the testing program is a 
success, 
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Eighty - four Employees From Divisions 


Baer Expresses Confidence 
In Coming Business Year 
At Presentation Ceremonies 


Anne Vining and Myron Northrop of 
St. Louis received pins for 25 years 
with the company from president How- 
ard Baer, February 25. The presenta- 
tion was made at the annual service 
award ceremonies at which 51 employees 
from the home. office received pins. 
Division managers at this time will alse 
award 33 of their staff with pins, mak- 
ing a total of 84 receiving awards. 


Good Year Ahead 


During the ceremonies Mr. Baer spoke 
with confidence of a good year in 1954. 
He pointed out that while some might 
fear an economic setback resulting in 
fewer jobs and lower salaries there are 
many factors that deny these _ predic- 
tions. More hospitals are needed and 
are being built, and buying is expected 
to continue at high levels. The company 
is still expanding, with Seattle the 
newest division; and with new products 
in the line Aloe is ever ready to meet 
competition. 


Both Anne Vining and Myron North- 
rop started in the Advertising Depart- 
ment, Anne making some of the first 
customer addressograph plates, .and 
Northrop serving as copy writer. This 
was Anne’s first permanent job, while 
Northrop worked two years for Fred 
Medart Manufacturing Company before 
coming to Aloe. 


Now Head Departments 


Anne went from Advertising to a 
checker in Billing, then started 17 years 
ago in the Mail Department which she 
now heads. Northrop now manages the 
Advertising Department, overseeing the 
make up and production of catalogues 
and bulletins, as well as layouts op- 
pearing in medical journals. 

Those receiving 20 year pins are: J. 
Hugh Knight, New Orleans; Clarence 
Bolhofner, Regina Goedde, St. Louis; 
and Harry Wilson, Washington, D. C. 


And Home Office Receive Service Awards 


Lance Thibault, St. Louis, is the only 
one to receive a 15 year pin. 


Receiving ten year pins are Arthur 
Gleick, Elmer Hill and Lila Pine of 
Los Angeles, and from St. Louis are: 
Ellis Maness, Stephen Mozirka, Selma 
Paolinelli, Myrtle Schallenberg, Etta 
Simms, Martha Stampfer and Richard 
Unger. 


Five Year Pins 


Five year pins were awarded to Wil- 
ham C. Smith and Richard Hartzburge 
of Atlanta; Mary Rockey of Kansas 
City; Louis Baer, Russell Hodge, Wil- 
ham Morrissey and Joseph Rockwell, 
Los Angeles; Ella Morgan and Donald 
Santo, Minneapolis; Herman LaBorde, 
New Orleans; Grace McCrary, San Fran- 
cisco; and the following from St. Louis: 
S. T. Alexander, Gloria Diehl, Harry 
Dolan, E. L. Dorr, William Edmunds, 
James Finazzo, Raymond Griffith, Kath- 
erine Harcourt, Dorothy Henderson, 
Gene Kain, Norman Koehler, Mary 
Kuhnert, Kenneth Marshall, Irene 
Mayer, George Nebel, Edwin Paxton, 
Alice Radake and Jack Ridings. 


Three Year Pins 


Three year pins were awarded to 
Phyllis Dunbar, Anthony Mikorzesky and 
Emily Stark, Los Angeles; Warren Fay- 
art, Iver Linnemann, and William 
Schrader, Minneapolis; A. M. Behlar, 
Robert Hartley, Helen Kevlin, and War- 
ren Looney, New Orleans; the following 
employees from St. Louis, Maxine Allen, 
Robert Conzelman, Shirley Dorman, 
Estelle Fisch, Shirley Fleming, Merlin 
Gregory, Helen Grimshaw, James Heath- 
erman, Louis V. Hoffman, Zelma Iahn, 
Mary Kellerman, William Knies, Lillian 
Lainoff, Dorothy Liptai,. Alvin Menafee, 
Victoria Podgorny, Darlene Rauch, Eu- 
gene Reed, Edith Simms, Edwin Tink- 
ham and Eugene Werner; and from 
Washington, D. C. are James Bergstrom, 
Robert Jones, Robert Linson, Mabel 
Marble, Edward Martin, Nell Record, 
and M. B. Tuttle. 
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Janet Ludwig Takes Over 
Editorship of ALOELINE 


Former Editor of 
College Newspaper 


In this issue of the 
ALOELINE we intro- 
duce Miss Janet Lud- 
wig, your new editor. 
Janet, a St. Louisan, 
received her A.B. de- 
: : gree in English from 
Webster College, Webster Groves, Mis- 
souri, where she edited the student 
newspaper and literary magazine. 


Subsequently she worked for the Com- 
munity Chest Public Relations Depart- 
ment, writing radio scripts and pub- 
licity. At the first of the year she 
came to Aloe, taking over the editor- 
ship of the ALOELINE from Miss Mary 
Ocker who is now doing similar work 
at First National Bank in St. Louis. 
Janet will also assist in the Merchan- 
dising Department. Editorial Committee 


Help! Help! Send Us News 


It has been said the written word is 
meant to educate, stimulate or enter- 
tain. In varying degrees we hope to do 
all three. We'll strive to entertain. 
Meanwhile, we’d like to tell you more 
about your company, its products and 
people, to stimulate your interest in 
Aloe coast to coast. 

Even more, we plan to give you ar- 
ticles that put a new light on activities 
sometimes taken for granted. Through 
this interpretation of the news we hope 
the commonplace will no longer seem 
so ordinary. 

None of these articles appearing in 
the ALOELINE are possible without 
you. You are the readers for whom 
they were intended, you are the ones 
about whom we write. Send us your 
news and tell us what you’d like to 
read. We’ll be waiting to hear from 
you. 


Service to Salesmen, 
Product Promotion 
Keynote Sales Program 


With the beginning of the year the 
Sales Department of the home office has 
inaugurated a number of changes. Ray- 
mond Gross, newly appointed sales man- 
ager, completed a series of field trips 
early this month in which he explained 
to salesmen how their new regional sales 
managers will help to evaluate their 
problems and assist them in the field. 


Meaning of Merchandising 


Other new methods adopted in the 
sales program include the establishment 
of a Merchandising Division headed by 
Henry Scherck. The purpose of this 
division is the evaluation and promotion 
of merchandise. New mechandise and 
plans will be considered at the :egular 
meetings of a committee composed of 
Joseph Riordan, Tony Igel, Kenneth 
Marshall, and Scherck. 

Another change was the appointment 


of Harry Heller as St. Louis city man- 


ager. He takes the place of Charles 
Kanter, one of the new sales managers. 


Heller was formerly assistant sales man- 


ager. Hospital Planning is now super- 
vised by Frank Montfort, formerly as- 
sistant to Gross in that department. 


New Sales Managers 


Men who are handing regional sales 
manager positions are: Harold Fifield, 
western region; Charles Kanter, central; 
William Martini, northeast; William 
Smith, northcentral; and brothers Wilson 
and M. D. Whiteside, handling the south- 
east and southwest regions respectively. 
Of this group Martini and M. D. White- 
side started their work before the first 
of the year and will continue their 
operations where originally set up— 
Martini in Binghamton, New York, and 
Whiteside in Dallas, Texas. Other sales 
managers will work out of St. Louis. 


Aloe Buyer From Germany 
Visits St. Louis Office 


Wilhelm 
Kopke, Aloe 
buying repre- 
sentative in 
Ham pou rg; 
Germany, vis- 
ited St. Louis, 
February 8 to 
12. He became 
familiar with 
new stock and 
other changes made since his last visit 
in 1932. 

Kopke, whose passport photo, above, 
belies his cheerful nature, has been with 
the company since 1920. During these 
years he has been the Aloe buyer for 
items purchased throughout Europe, es- 
pecially in the line of instruments. 


The Kopke Family 


He and his wife have two children, 
Louis-Werner, 31, god-child of Mrs. L. 
P. Aloe, and Annegret, 24. Both are 
married, and the Kopkes have one 
grandchild, Ingrid, four years old, the 
daughter of Louis-Werner. 

Annegret is also working for Aloe as 
her father’s secretary, and her husband, 
Karl-Heinz Kleemann, will join the com- 
pany this year, assisting his father-in- 
law. 

Introducing Hamburg 


The trip from Hamburg to St. Louis 
took Kopke 23 hours by plane. A na- 
tive of Hamburg, he described his city 
as the largest in western Germany and 
second largest in the country. Its har- 
bor is the biggest in Europe. When 
Kopke left the city it was having its 
coldest winter, 4° below zero. 

Heavily damaged in 1943 by the war, 
Hamburg has been rebuilt. However 
the people are still uneasy, Kopke says, 
for they do not want war and the Rus- 
slans nearby are a constant worry. 
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Relaxing Moment at Division Office Managers’ Meeting 
Left to right: Harold Wade, Kansas City; Jim Jackson, Atlanta; Clint Roberts, San Francisco; 


Jim Ryan, Minneapolis; Ernest Ryan, New Orleans: 


Bob McMahon, personnel director, St. Louis; Bill 


Jorrey, Binghamton. Missing from picture are Louis Baer, Los Angeles, and Ed Martin, Washington, D. C. 


The meeting was held in St. Louis, December 18 and 19. 


U.S.A. 


ALOE - U. 


We Have a Sweepstakes Winner! 


Bob Zesch of the St. Louis Quotations Department is an 
Irish Sweepstakes winner today. The ticket Zesch and his 
wife Ruth held had a cash value of $1000 after the race this 
past October 28 at Newmarket, England. It was only the day 
before the race that the Zesches learned their ticket had drawn 
a horse running in the field, and it was a month before 
they were notified of their prize. Zesch says he will use the 
money toward paying for his new house in the county. 


They Aren’t All Interns 


“New Office, Special Handling” is the notice now being 
stamped on orders of doctors setting up a new practice. Pre- 
viously, to receive special service these orders were marked 
“Intern,” but that term is no longer accurate. 

A resident physician does not consider himself an intern even 
though he has not opened an office for private practice. The 
“Intern” stamp was inaccurate when applied to these residents 
and also to physicians who were called into military service 
and have returned to finish their residencies. Use of the new 
stamp will cover all these circumstances. 


Corbett Solves Case of Missing Fifty Dollars 


Charles Corbett, service manager of the southern area, re- 
cently gave an example of how to win friends and influence 
good customer relations. It’s all a matter of tact and 
diplomacy. 

Here are the facts. In November, 1951 we filed a claim 
against a carrier for damage to a shipment the preceding May. 
The carrier’s records showed the claim of $50 paid shortly 
after. And now the $50 disappears. We do not have it, nor 
does the trucking company. 

It seems that the consignee not only has a replacement for 
his damaged goods but the $50 as well. At Corbett’s request 
the carrier furnished a photostatic copy of the check which 
was mailed to the consignee along with an explanatory letter 
to which he replied in most cordial terms. He also enclosed 
his check for $50, the result of persistent but courteous han- 
dling of the matter. 


Improved Service Decreases Back Orders In 753 


Back orders were decreased and there were less customer 
complaints in 19538 than previously according to President 
Howard Baer in a talk to Customer Service men, January 14. 
He also remarked on their capable handling of adjustments 
and special orders, noting that meetings on products and 
company policy have given Customer Service men a_ better 
knowledge of the business. New men now in the department 
are Jerry Becker, Leonard DeMoor and Harold Wehnes. 


Aloe Advertising Studied at Ohio University 


A sophomore at Ohio University, 
Athens, Ohio, Sallie Foraker is 
studying advertising. Through her 
efforts Aloe is now the subject of 
ads in her Advertising Design class. 
At her request literature on Aloe 
products and services were sent her 
from the Advertising Department in 
the home office. It will be used 
as the basis for sketches by the en- 
tire class. Sallie is the daughter of 
Mr. and Mrs. Maurice Foraker. Her 
father is Aloe’s northwest Ohio hos- 
pital salesman. 


Sallie Foraker 


To Even the Sides? 
Art Stoviak, of the St. Louis Ad- 


vertising Department, and his wife 
Agnes have recently adopted a five 
and a half year old son whose name 
is Don. Don arrived at the Stoviak 
home December 7, 1958, and the effect 
has proved to be a Pearl Harbor in 
reverse as far as the Stoviaks are 
eoncerned. The Stoviaks have a 
daughter, Miss Joan Stoviak, 13, now 
attending St. Joseph’s Academy. Art 
insists that he was motivated solely 
by a desire to round out his family 
so that the boys would not be out- 
numbered, and that he never once 
had in mind an electric train for next Christmas. 


Don Stoviak 


Aloe Equipment Used in Movie 
Los Angeles salesman Clarence Chism recommends we see 
the motion picture “Donovan’s Brain” starring Lew Ayers. It 


not only shows Aloe equipment but uses the Aloe name as 
well. 


Meetings Boost Division Sales 

Wednesday nights are Aloe nights for employees of the 
Washington, D. C., division. Anyone of their personnel is 
invited to hear guest speakers outline the use and manufacture 
of products sold by Aloe, competitive lines and general sales 
education. These meetings, begun last June, are outstanding 
for enthusiasm shown and the increased attendance. Other 
results are in better sales of featured products. Manager J. J. 
Nichols and John Kulak plan the programs. 

Similar meetings are now being held monthly at the Seattle 
division. M. J. Vranesh, division manager, is in charge of 
these meetings with Donald Warner assisting. 


New Orleans Scores with Ritter 

New Orleans division has proof that sales meetings conducted 
by Aloe suppliers get results. In January Kar] F. Hendrick- 
son and C. G. (Sandy) Sanderson of the Ritter Company 
demonstrated their line of products. As a result a Ritter No. 
7 treatment table was sold by Harry Loposer, New Orleans 
hospital salesman and a No. 4 table by Dick Schofield, com- 
bination salesman working from Baton Rouge. 


It’s a Blend! 


Of the 40 employees in the Washington, D. C., division only 
about five are Washingtonians. The rest come from 14 states 
including New York, Ohio, Minnesota, Missouri, Virginia, Penn- 
sylvania, West Virginia, North Carolina, Illinois, Wisconsin, 
Maryland, Massachusetts, Florida and Indiana. 


Aloe Mourns Cel Bringazi 


After a long and serious illness Cel Bringazi died, 
December 11, 1953. She was with the Aloe Company 
for 88 years. Her’s was a life of complete unselfish- 
ness and devotion to her work, her friends and her 
family. She started to work with Aloe as a “hand 
addresser”’ in the Advertising Department and _ lived 
to see the complete change to the mechanization we 
have today. Capable and conscientious from the start, 
she quickly became supervisor of her group. Needless 
to say, the company and her many friends have ex- 
perienced a great loss in her death. 


Guth and Ridings 
Receive Promoticns 
In Home Office 


With the first of March John Guth of 
the home office will take over the work 
of Methods and Procedures, reporting to 
secretary-treasurer R. G. Thomas. Jack 
Ridings, also from St. Louis, has had a 
recent promotion, becoming traffic man- 
ager January l. 


Methods and Procedures is a function 
for improving operations related to the 
handling of customer orders and making 
service more efficient. The traffic man- 
ager maintains contact with railroads 
and trucking companies so as to get the 
merchandise moved the fastest way at 
the right price. 


Guth started with the company in the 
Payroll Department in 1950. In 1951 he 
was called into service and spent two 
years in methods and procedure work 
with the Army. Upon returning to Aloe 
he worked in the Accounting Department, 
later managing the Sales Audit section. 


Ridings has obtained experience for his 
work as traffic manager through six 
years of service in the Shipping Depart- 
ment where he was trained by George 
Bauer. 


RARE 
BROTHER 
COMBINATIONS 


The Hearsts and Bouffords 


Among the 1200 members of the Aloe 
family there are a few instances of 
pairs of brothers, but we know of only 
two cases where brothers work together 
as a team. These are the Hearsts of 
Missouri and the Bouffords of Michigan. 


The Hearsts seem to be a part of the 
St. Louis scene. Originally there were 
three of them who helped build the 
company from a tiny surgical store on 
5th and Olive to its present position. 
Carl Hearst was one of the company’s 
first salesmen, beginning to work here 
in 1917 when 23 years old. Next to 
arrive was Gus who sold in the St. 
Louis territory from 1920 until he died 
in 1944. Bill, who is three years younger 
than Gus, began with Aloe. in 1933. 


Familiar Figures 


These brothers are probably as well 
known as any three men in the surgical 
supply industry. Carl, or “Lefty” as he 
is called, has been a familiar figure in 


Bookless Bookkeeping System 
Finds Favor With Customers 


There’s a new style in bookkeeping 
these days, for bill collecting has gone 
modern. The latest system, known as 
bookless bookkeeping, is now being 
adopted in St. Louis. 

This new method is meant to eliminate 
the worry of the customer, “What could 
I have bought on February 15 for 
$1.89.” It also will answer the disbe- 
liever who says, “I’m sure I didn’t buy 
anything that day.” 


How It Works 


Simply stated bookless bookkeeping 
calls for the establishment of a file 
for each customer’s invoices and book- 
keepers’ copies. At the end of the 
month, the bookkeepers list the invoice 
amounts on the statement, attach the 
invoices to it and mail it to the cus- 
tomer. The bookkeepers’ copies remain 
in the file until they are paid, at which 
time they are withdrawn and placed in 
the paid file. 

This new system, in which the cus- 
tomer receives an itemized list of 
charges supported by the actual in- 
voices, is drawing favorable response 
from Aloe customers. 


Bill, left, and Carl Hearst in their St. Louis office. 


major St. Louis hospitals which he 
served. Gus’ specialty was working with 
the interns and residents who were 
about to go into practice. Even today 
physicians in all parts of the country 
will tell the Aloe salesman, “Gus Hearst 
who equipped me was a wonderful guy.” 
Bill called upon all St. Louis’ leading 
medical men, and today he and Carl 
represent the company in the hospitals 
of the city. 


Their Real Hobby is Selling 


Tom and Wally Boufford come from 
a Duluth French-Canadian family, but 
they moved to Detroit to make their 
careers. Tom, handling the eastern 
part of the state, started with Aloe in 
1942; and Wally, serving the Detroit 
area, followed four years later. Today 
they are a successful combination. 


How It Started 


Five years ago R. G. Thomas, Jr., sec- 
retary-treasurer, and Alan Hensler, di- 
vision manager in Kansas City, analyzed 
many systems and the present one of 


bookless bookkeeping was accepted, 
with gradual installation throughout the 
divisions. 


Operations are now being started in 
St. Louis. In August, 1953, Joe Groep- 
per, in charge of the bookkeeping sys- 
tem in St. Louis, and Lucille Luecker, 
who has worked with Miss Groepper for 
the last seven years, studied the book- 
less system in Kansas City. Upon their 
return it was applied to accounts in the 
St. Louis city area under the direction 
of Robert Schill and Louis: Hagemeyer. 
Then industrial accounts all over the 
country were added under the direction 
of Ruth Ruane. The beginning of Feb- 


‘yuary all hospital accounts for the states 


of Alabama through Massachusetts were 
applied under the direction of Chester 
Kuzawski. 


The entire program is expected to be 
complete by the fall of 1954. 


Wally, left, and Tom Boufford at their parents’ 
home in Duluth. 


Wallie Boufford lists his hobbies as 
gardening, fishing (mostly through ice) 
and puttering around the house. Tom 
says his hobbies are children, collecting 
obsolete surgical instruments, children, 
working in paints—sketching, children, 
woodworking and more children. Tom 
has the sizeable family of nine, includ- 
ing his wife Donna and himself. Wally 
and his wife Ruth have two children. 

Both, brothers work together to be 
well informed in this business. They 
pass ideas along to each other, and as 
a result they have adapted many in- 
struments and pieces of equipment to 
other uses. Mostly through hard and 
intelligent work, and personalities which 
win the firm friendship of their cus- 
tomers, they have built a tremendous 
Aloe business in eastern Michgan. 


SSeS 


We Lock 


BACKSTAGE 


at a 
Medical 


Convention 


Curtain going up! 


“Gentlemen of the medical profession, before you is a drama 
of modern science, hidden in these instruments and brought 
to you by Aloe, a name representing craftsmanship in medical 
and laboratory supplies.” | 


The Aloe salesman doesn’t use such words to open his con- 
vention “show,” but they are the underlying thought when 
he introduces an important cast, the Aloe line, to a great 
audience. In that audience are general practitioners, special- 
ized doctors, hospital administrators and research men. Dur- 
ing the year Aloe appears before these groups at approxi- 
mately 150 conventions throughout the United States. 


The Writers 


Just who are the “writers” of this show? For national con- 
ventions they are men from the St. Louis office. Exhibits 
for doctor conventions have been planned in the past by Harry 
Heller as assistant sales manager. He now is St. Louis city 
sales manager. Ray Gross, new sales manager, while head 
of the Hospital Planning Department handled booths at na- 
tional hospital conventions. Laboratory conventions are man- 
aged by Henry Ettman, head of Aloe Scientific Division. Sales- 
men handle their own local conventions, planning displays for 
these meetings. 


Unlike most writers these gentlemen know their production 
will have a booking in a certain auditorium, with a definite 
audience. In fact they’re almost sure of a sell-out. On the 
other hand they are sure of a great deal of competition for 
the interest of their audience, because a convention, in respect 
to its exhibits, is similar to a three-ring circus many times 


Ernie Gilyon, PT technician, salesman Frank Winterbauer and Harry Heller 
discuss the featured display of Desert Sand treatment furniture at the General 
Practitioners’ convention. 


Harry Heller demonstrates electrocardiograph at General 
Practitioners’ St. Louis convention. 


over. So an invitation to a convention starts the idea men 
to work as soon as it is received, from two to six months in 
advance. 


The Actors 


Next, what’s going to get into the act from among the 
several thousand Aloe products? The type of convention usually 
determines this. Size of the booth also plays a large part in 
deciding what products are displayed and demonstrated. The 
exhibit is scaled to the size of the convention and to the 
amount of interest created and business orders it has received 
there in the past. Exhibiting space may cost anywhere from 
$15 to $1500. 

An exhibit staff numbers from four to eight at large conven- 
tions and one or two at local meetings. . These men _ include 
salesmen from the convention area, with several of the St. 
Louis Sales Department on hand for national gatherings. 

To see a rare sight, come to a convention before the curtain 
goes up. There you will find salesmen and salesmanagers at 
work with hammer and nails, and using unaccustomed muscles. 
Their work of erecting the exhibit and installing the products 
might take two hours or two days, depending on the show 
scheduled. 

Some “show people” of a convention never see the finished 
production. They make up the team that gets the featured 
products to convention on time and handles the paper work. 
For convention items are handled like any other order. They 
are processed through Billing and Order Filling, tagged with 
price, catalog number and description in the Sample Depart- 
ment and then go through Shipping. 


No “Angels” 


Conventions are an expensive item in the Aloe budget and 
there is no “angel” or unsung sponsor to provide the capital 


-as there is for a Broadway production. But exhibits at annual 


meetings have actually paid their own way several times over. 
Thousands of dollars in business are written there and nu- 
merous leads are received on industrial and hospital expansion. 

According to Harry Heller these exhibits are “one of the few 
means of getting to know the customer on a friendly, social 
basis away from his office,’ and of course for the customer 
to know us. It’s a time when the salesman and man of science 
can get together. This is the human quality that inspires 
confidence in Aloe as a firm, just as quality of performance 
inspires confidence in the Aloe line. When both confidences 
are achieved the salesman can feel that his convention “show” 
has been a success. 


ALOE SCIENTIFIC 


Les Wendler is new head of Purchas- 
ing. February 27, is the wedding day 
for Thelma Farrar, former biller. 

The four new babies in this division’s 
“family” are all girls. Lise was born 
December 1 to warehouse manager 
George Vogt and his wife. December 
27 Rita Marie was born to checker 
Elmer Williams and wife Jerry. The 
William Zinna family welcomed Chris- 
tine Ann, January 2. He’s in the City 
Department. Another Christine was 
born January 15. She is the grand- 
child of Joe Spicuzza, order filler. Joe’s 
grandson Peter was taken to St. John’s 
Hospital January 8 for burns, but is 
now at home doing well. 


ATLANTA 


New assistant office manager is Hu- 
bert H. Jones. Hugh was _ previously 
office manager for a local firm. _ 

Frances Early, new in the Order 
Editing Depaitment, previously worked 
in Alexandria Hospital (Virginia) as a 
laboratory technician. 

Molly Barnett is now working with 
Peggy Pilgrim on the Kardex system. 
keeping an accurate record of merchan- 
dise. : 

New secretary in Commissioning is 
Mrs. Sarah Florence whose typing is a 
-a symphony in motion due to 15 years’ 
experience. 

Willie. Bolton is this division’s new 
truck driver, having left a job where 
he had more than twenty years’ experi- 
ence. 

It’s a boy for Mr. and Mrs. John 
Kirby. John is our South Carolina 
salesman. And more boys: David Alan, 
first child of salesman Coleman (Cilbbs 
and wife, Dotty; Steven James, second 
for Mr. and Mrs. Joseph Easley. Their 
other child Joanna was born in St. 
Louis while Joe worked in the PT De- 
partment. Now Joe sells and services 
PT equipment for Atlanta. 

Last Aloe baby in 1953 came just 
hours before the old year ended. On 
New Year’s eve buyer Bob Frarey and 
wife Katy received Billy, three months 


Above is David Gibbs when two weeks old. He is 
the son of salesman Coleman Gibbs and wife Dotty 
of Atlanta. Za 


People In Print 


Steven Easley at the age of nine days is shown 
yictured with his sister Joanna. They are the 
children of PT technician Joe Easley and his wife 
of Atlanta. 


old, from the Child Service Association. 
a Community Chest agency. 

We extend our sympathy to Virgil 
Perryman, orthopedic fitter, whose wife 
died December 19 after a long illness. 


LOS ANGELES 


Due to the retirement of Earl Hood, 
veteran hospital salesman working out 
of Los Angeles, Frank Strait is now 
serving Hood’s territory. Strait was 
purchasing agent of the Los Angeles 
division for more than 20 years, after- 
wards taking over the Hospital Planning 
Department for a year. 

Manuel Pankratz, formerly assistant 
purchasing agent, is selling in the San 
Fernando Valley. He’s trained John 
Patapov to take over his old job. Man- 
uel and wife Jo Ann had a baby boy 
last fall. Name: Michael Joseph. 

This office was saddened by the death 
of Mrs. Mary Lee, mother of employee 
Rose Canfield. Mrs. Lee was of a pio- 
neer family, her parents coming to Cali- 
fornia in 1846. Though 89 she was 
active until her death, September 10, 
ofa. heart -attack 

Bob Nores is new Hospital Planning 
manager. Formerly a salesman, he has 
a home in West Covina where popula- 
tion has increased from 8,000 to 16,000 
im a year. 


MINNEAPOLIS 


George Shippey has been transferred 
from Quotations to the Purchasing De- 
partment. 

Fwo new employees are Marian Mik- 
kanen, pre-biller and file clerk Corrinne 
Chambers. Former file clerk Hazel is 
now Mrs. Belmore. Wedding: Septem- 
ber 11. "ox 

Dick Neumeister, with this division 
three years as repair man, was inducted 
into the Army. 


New head of the Customer Service Department in 
Minneapolis is former Iowa representative Warren 


Fayart, pictured above. He is shown with_ his . 


assistant Carol Bixby. 


Coincidences come in pairs. Two baby 
boys both arrived August 28. Mary and 
Jack Hauglid named theirs Bruce Allen. 
Phyllis and city salesman Don Lobdell 
chose the name John DeWitt. 


Del Peterson, left, has been with the Minneapolis 

division for a year and is now head of the Quota- 

tions department. His assistant is Gordon Smith, 
right, former salesman in North Dakota. 


NEW ORLEANS 


New combination salesmen serving 
Louisiana are William Harrison, selling 
from Monroe, and Harold Whiteside, 
from Shreveport. 


Winton B. Palmer, new X-Ray tech- 
nician and PT salesman is covering 
Louisiana, north Florida and Missis- 
sippl. 

Roy C. Straud, Jr. returned to selling 
in the store after three years in the Air 
Force. A first lieutenant, he flew out 
of Tokyo and has a record of 44 mis- 
sions over Korea, taking aerial photos 
of target installations. 

It’s a boy for Tom and Isabel Mithen, 


Greenville, Ala. Tom is hospital and 
doctor salesman in Alabama. 


Rome 


Se 


SAN FRANCISCO 


Here’s a welcome to Clinton Roberts, 
new office manager. 

Dorothy Webster, former secretary in 
Purchasing and also former ALOE- 
LINE reporter is happily awaiting a 
baby this month. Her position is being 
filled by Millie Oswalt and Shirley 
Terry is taking her place as ALOELINE 
reporter. 

Shirley, the former Miss Lovell, be- 
came the bride of James Terry at the 
Naval Chapel, Treasure Island, Sep- 
tember 22. 

Also married recently were Mary 
Sterling, Purchasing, and Kenneth Choj- 
nowski, December 13 at Sharp Point, 
Calif. 

Ed Hansen, former lab quotation man, 


is now a salesman. 


Frances Sanders of the office staff 
celebrated a double anniversary Janu- 
ary 22. It was her birthday and 29th 
wedding anniversary. 

Former biller Ruth Olsen and hus- 
band Bud are proud parents of a daugh- 
ter, Mary Ellen, born August 23. 

Mr. and Mrs. Jack Kirkpatrick named 
their new daughter Karen. Jack is a 
city salesman. 


SEATTLE 


This is the first report from Seattle, 
with Joanne Whitney, assistant buyer, 
as your reporter. 

Richard Mohrman, with Seattle since 
the beginning of this division, has 
changed jobs from warehouse manager 
to order editor. 

New employees are Linda Mills, book- 
keeper, and Don Stephens, warehouse 
staff. 

Wilbur J. Linde, new salesman work- 
ing in the northern part of Washing- 
ton State has degrees from the Uni- 
versities of Washington and Oregon. 

The Charles Sperley household boasts 
a new son, Scott Owen, born January 
5. Charles is a salesman. 

Bob Strobeck, truck driver, seems to 
be the athlete of this division. Bob 
bowls twice a week in two leagues and 
is captain of one of the teams. This 
fall he coached a football team of 
youngsters, sponsored by the city of 
Seattle. 


ST. LOUIS 


Howard Baer, after a recent election, 
is now serving as chairman of the board 
of the St. Louis Chamber of Commerce. 
He took office January 4, after serving 
the past two years as vice-chairman of 
the board. 

Jack. Wulf, City Sales Department, 
has returned from his second term of 
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They’re Twins 


Twins Linda and Pamela, above, will be a year old 
this coming May. They are the grandchildren of 
Mr. and Mrs. Howard Hampton of Springfield, Pa., 
where Howard handles northeast Pennsylvania ac- 
counts. The twins live in Atlantic City, N. J., with 
their parents, Mr. and Mrs Howard Hampton, Jr. 


service in the Navy. He served four 
and a half years before he was recalled 
for an eight month period, and was dis- 
charged with the rank of Lieutenant 
Commander. Jack was previously an 
Aloe salesman in Chicago. 

Robert Fitzsimmons, customer service 
manager, was elected secretary of St. 
Louis Toastmasters’ Club No. 170. Other 
members are customer. service man 
Leonard DeMoor and _ sales _ trainee 
Donald Markworth. 

Mrs. Dorothy Rigdon is now secretary 
to Henry Scherck in the newly set up 
Merchandising Department. Originally 
from Kansas City Dorothy worked there 
as a secretary in Menorah Hospital. 
and also edited the hospital paper. Here 
in St. Louis she worked at Jewish Hos- 
pital before coming to Aloe. 

Freida Greb, order checker, Surgical 
Department, was in an automobile acci- 
dent that confined her to her home for 
two weeks. She’s now fine and back 
to work. 

Credit correspondent Sam McGrath 
has come to Aloe after serving two 
years in the Air Force, part of the 
time as a jet pilot. He now flies bomb- 
ers week-ends for the National Guard. 

B'll Edmunds, Credit, won the public 
handball championship, 


Clarence Bolhofner, checker, Surgical 


Department, is back to work after a 
successful operation. He had an infected 
growth removed from his jaw. 

Expecting babies in spring, Ada Hart- 
mann, Payroll, and Florence’ Benne, 
Credit, left several weeks ago. 

It’s a girl: Jan Marie born June 5 to 
Joanne and salesman husband Dick Wal- 
lace; Nancy Marie born September 17 
to customer service manager George 
Vernon and his wife; Mary Catherine 
born November 12 to service manager 
Bob Fitzsimmons and his wife; Mari- 
nona, born November 21 to Ralph Wil- 


liams, salesman in southcentral Texas, 
and wife Stella. 

It’s a boy, born November 18, to 
service manager Dick Vincent and his 
wife, who named their son Richard, Jr. 

There have been three weddings in 
Accounting, bookkeepers Lucille Lueker, 
June 20, and Camille Fisher, October 3, 
and clerk Dorothy Henderson, Septem- 
ber 26. 

Virginia Selliman, City Department, 
married John Litwicki June 27, and 
Katherine Kirwin, Central File married 
Ray Harcourt September 12 in East St. 
Louis, Ill. 

Salesman trainee Peter Fons married 
Susan Switzer January 16. 

New addresses: Margie Becker, has 
moved from Accounting to Payroll, Mary 
Kellerman from Payroll to Commissions 
and Patricia Anderson from Customer 
Service to Accounting. Pat was married 
November 19. 


WASHINGTON, D. C. 


Teaching biology in Florida is the 
new job of Ardelle Costley, formerly in 
the lab department. 

Washington Weddings: Virginia Wis- 
dom, Returned Goods Department, and 
David Sullivan, June 13; Ralph Diaz, 
sales trainee, and Mary Louise Uhlman, 
August 29; Bert Tuttle, store salesman, 
and Carolyn Lester, October 24 in Fair- 
hope, Ala. 


Sumter Inglish is 
now assistant to di- 
vision manager J. J. 
Nichols. He trans- 
ferred from Aloe 
Scientific where he 
was purchasing 
agent. He also sold 
for two years. With 
his wife Becky and 
children Susan and 
Sumter he’s now at 
home in Arlington, 
Va. 


From the Washington, D. C., division office, man- 
ager Ed Martin and Mary Whiteman, Lab Quo- 
tations Department were married, January 23. 


SALESMEN AFIELD 


New Men Work jn Divisions and Home Office 


Washington Division Receives New Territory 


With the first of April six counties 
in Pennsylvania and one in Delaware 
are in the Washington, D. CG. division 
territory. These counties were formerly 
handled by St. Louis and include the 
large city of Philadelphia. 

Effective with this transfer two sales- 
men now work from the Washington 
office. They are Howard Hampton and 
Mike Murray. 

Leo DaValle is a new salesman work- 
ing out of the home office. He is hand- 
ling combination sales in Chicago. He is 
married, with two sons, ages 2% years 
and 6 months, and served in both the 
Army and the Merchant Marine. 

Bill Buse is a sales trainee in the 
home office. He was graduated from 
Iowa State College with a degree in 
Business Administration, and has served 
25 months in the Air Force. 

Kansas City has two new Men on the 
road. Milton Lewis, who began as a 
Sales trainee last November, is in north- 
ern Kansas. Jack Heron, who covered 
Wichita previously, has returned to the 
company and taken up his old territory. 

Bill Watson, at one time with: Aloe 
Scientific, is now working out of Min- 


BE IT NOTED... 


Salesman Kel Howton in Indiana has 
a brother-in-law working out for the 
Milwaukee Braves. He’s Glenn Thomp- 
son, a right handed pitcher who played 
with Toledo, a farm club of the Braves. 


Jim Wiggins, New Orleans salesman > 


covering Mississippi, sold four Burdick 
Hlectrocardiographs within the © past 
month, with four more prospects.. 

Ed Kurlbaum’s customer, M. A. Diehr, 
M.D., has been made chairman. of the 
St. Louis County Medical Society. 

Using Aloe equipment supplied by 
salesman Harold Edgar of the Los An- 
geles division, the Chapman Research 
Labs hope to raise chinchillas with more 
evenly matched pelts, lowering the cost 
of a chincilla coat. At the present time 


about 2000 pelts are used in one coat,’ 


making the cost from 20 to 50 thousand 
dollars. : 
Doctor salesman Sid Wolff in Madi- 
son, Wisc., has a customer who’s turned 
writer. He’s Dr. Arnold Jackson of the 
Jackson Clinic in Madison. Besides hay- 
ing an article on thyroidism published 
in the Journal of the American Medical 
Association Dr. Jackson has had a series 
of articles published in the loca] news- 


neapolis as a combination man in south- 
ern Minnesota. 


Dave Galey, a lab Salesman, is re- 
training in St. Louis to become a surgi- 
cal salesman. He is Married and has a 
boy, 5, and girl, 244. Born in Memphis 
and educated in St. Louis, he was in 
the Naval Reserve three years. 


Now in the Sample Department is 
Sales trainee Glenn Dameris, former 
purchasing agent at P, M. Steel. Married 
and a native St.. Louisian, he served as 
a sergeant in the Army Medical Corps. 


He replaces Pete Fons, stationed for 
the present at Lackland Air Force Base, 
San Antonio. Pete lisse ‘Second eo ih 
the air Wing of the Reserve Officer 
Training Command. 


March-April Honor Roll 


Salesmen Who Write 
- The Clearest Orders 


ATLANTA 
John Asher 
Cleve Cranford 
Coleman Gibbs, Jr. 
Charles Granger 
E. C. Johnson 


ST. LOUIS 
Tom Boufford 
Wally Boufford 
Jack Dummer 
Charles KuhIman 
Ray Loudermilk 


R. H. Shields Fred Madeira 
Cliff Slocumb, Jr. Bill Maxwell 
C. E. Waits Ken Riley 


Virgil Shipley 


KANSAS CITY Frank Winterbauer 


Duncan Mitchell 
SEATTLE 


MINNEAPOLIS Roy DeHan 


Robert Baebenroth 
Kenneth Schottler 


Salesmen’s orders were judged by the 
order editors on such items as legibility and 
Proper instructions included. 


Clearer orders mean better and easier 


handling by people in the house, plus better 
service to customers. 
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Recent Conventions 
Build Good Will and 


Customer Interest 


Two convention meetings held recent- 
ly made new friends for Aloe and de- 
veloped customer interest in new prod- 
ucts. At the New Orleans Graduate 
Medical Assembly, held March 8-11, 
there were more than a thousand doc- 
tors present, nearly 400 students and a 
large number of exhibitors. 

There was the usual large attendance 
at the meeting of the American Aca- 
demy of General Practice, held March 
22-25. The new Aloe Pediatric Table 
received much enthusiasm among this 
sroup and many accepted the “invita- 
tion” of the Step-Up display, to mount 
the paltform and see the Steeline Desert 
Sand Suite, 

Ohio salesmen Bill] Maxwell and Dick 
Laurel made some excellent contacts 
With their customers While in Cleveland. 

In New Orleans, salesmen Frank 
Breaux, Gene Greuer, Harry Loposer, 
Dick Scofield, Roy Stroud and division 
manager Hugh Knight manned Aloe’s 
three booths, taking approximately 80 
orders. 


Regional Managers Meet 


To Discuss Sales Methods 


With a sales theme of “Sell More, 
Karn More in ’54,” regional sales mana- 
gers worked to help the salesmen fulfill 
this program at their first series of 
meetings March 8-12. 

They discussed Merchandising, sales 


advantages of néw items, the Intern- 


Resident program and follow up, and 
techniques of Selling hospital lab equip- 
ment. 

As a result: of their discussions they 
Can pass necessary Selling information 
along to men in their region, and enable 
these men to provide more accurate 
orders to be handled in the house. 


Regional sales managers, shown on the last day of their meeting are: back row, Bill Martini, 
Sales office manager Charles Natsch, Charles Kanter, Miss Carmen Valadares, secretary to 
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Arthur Stoviak and Myron Northrop 


Stoviak Heads Ad Dept. 
As Northrop Retires 


With the retirement of Myron North- 
rop March 12, after 25 years service, 
the Advertising Department is now un- 
der the direction of Arthur Stoviak. 

Stoviak has been with Aloe more than 
15 years, working with Northrop during 
that time in advertising design and pro- 


duction. : 
Northrop came to Aloe as copy writer 


-in January, 1929. He worked up to head 


of his department, vice-president and 
member of the Board of Directors. 

Retiring for reasons of health he and 
his wife have moved to Little Rock 
Where his mother lives. Here he hopes 
to rest before making further plans. 


Home Office Entertains 


Interns and Residents 


In a setting of flowers, music and a 
buffet arranged by caterers, the home 
office was host to interns and residents 
in the St. Louis area who complete 
their training this year. 

The party was held from 6:00 to 9:00 
P..m., April 22, in the St. Louis store. 
About 500 invitations were sent, with 
Wives of married doctors included. 

The store was dressed up for the oc- 
fasion, including spotlighted displays, 
and a feature of the evening was the 
Photoelectric Michelob Dispenser, lent 
by Anheuser-Busch, Inc. 

This annual get-together for the 
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Service Committee Speeds up Orders, 
Fleming Has New Duties in Editing 


Red tape is something like the weath- 
er in that nobody does much about it. 
Aloe departments, however, have had 
red tape as a target for a long time, 
and are seeing it reduced even further 
since the Committee on Improving Serv- 
ice first met last January in St. Louis. 


One of the results of the committee’s 
work is the assignment of John Flem- 
ing, a former Customer Service Man- 
ager, to work with Dorothy Marcus and 
her staff in Order Editing. They make 
sure each order is. clear. and correct, 


Fleming is also acting as go between 
for Customer Service, Sales and Pur- 
chasing in helping to achieve better 
written orders by salesmen. 

In forming the committee secretary- 
treasurer R. G.. Thomas, Jr. brought to- 
gether all supervisors whose depart- 
ments handle a customer’s order. The 
years of experience of this committee 
total more than 1,000, some members 
having handled over a million orders. 

Discussion has been: “hot and heavy” 

(Continued on Page 2) 


i i i ictured, left to right: first row, depart- 
scl ieee Me aerate Site SBora te Hieiauc cece Editing, Anne Vining, Mail; a 
ine eas ane iss Oran Filling, George Brown, Customer SErVICe) Gordon ce 
one eae aan Montfort, Hospital Planning, Robert Schill, Accounting ; t ae a 
Seanile Ramee istant sales manager, Leonard Jansen, P. T. Department office ee 
aniac Noth. pati Department office manager, George eee Hepes Sih eee. 

ures, an epartm 

neva, Ghagit che Dole nenE ee pica Dallett O’Neill, Lab office manager, 
meyer, 


was absent when the picture was taken. 


Aloe Studies to Further 


Human Relations Program 
The “Institute on Human Relations 
for Busines and Industry,’ sponsored 
February 24—-March 12 by St. Louis 
University, could be thought of as a 
formalized “Suggestion Box.”’ 
Operating through a grant from the 


of Aloe. The group was called together 
by Rev. Pau. Reinert, S.J., president of 
the University. Rev. Trafford Maher, 
S.J., psychology instructor, conducted 
the conferences. 

Personnel director Robert McMahon 
and Alvin Koch, assistant supervisor in 
Order Filling, attended the Institute, 
and received pointers on how to further 
understanding and teamwork among 


Carnegie Foundation, the Institute was 
planned by a group of businessmen in- 
cluding Henry Scherck, vice-president 


papers on the medical aspects of coffee 
and tobacco. | 


ER 


young doctors gives them a chance to 
100k before they buy, since starting a 
Practice is an expensive undertaking. 


employees of all job levels. The result, 
(Continued on Page 2) 


Gross, Wilson Whiteside and M. D. Whiteside. Front row, Bill Smith, sales manager Ray 
Gross, Harold Fifield and trainee Jack Wulf, working with Kanter in the Central region. j 
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nelli, Berniece Schwarze, Dorothy Sutter, 
Millie Wegener, George .Wettring. 


Employee Killed in Korea 
Is Awarded High Honor 


First Lt. Thom- 
as J. Barnes, for- 
merly a packer 
at Aloe Scienti- 
fic, was awarded 
posthumously the 
Distinguished 
Service Cross in 
ceremonies, Mar. 
20. 

He was killed in Korea after heroic 
action July 9. 

The award, the nation’s second high- 
est military decoration, was presented 
to his widow, Mrs. Pauline Barnes, now 
of Ft. Smith. His mother, Mrs. Margaret 
Barnes of St. Louis, also attended the 
ceremonies, held at Camp Chaffee, Ark., 
in which 1,000 troops took part. 

Tom Barnes was the executive officer 
of an infantry company. Wounded, part- 
ly blinded and under enemy fire, hé held 
his unit’s position while ordering his 
men to withdraw. Later he refused medi- 
cal attention until others were cared 
for. He died from loss of blood. 

Having attended St. Louis University 
and worked a year at Aloe he entered 
service in 1951. | 


Better Service Committee 


(Continued from Page 1) 
on doing a better job—how to move a 


customer’s order faster, how to ship it 
the best way, how to have the right 
merchandise on hand, how to get credit 
data and how to operate with greater 
efficiency. It all adds up to making 
satisfied customers, who keep the com- 
pany strong and jobs secure. 

Besides the elimination of some un- 
necessary procedures other needed ones 
have been introduced. While the com- 
mittee recognizes that human errors 
cannot be entirely eliminated, their 
work has made it possible to reduce 
errors and take steps to catch those 
that do occur. 
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Aloe Receives Community Chest Award 


Norman J. George, center, general 
chairman of the 1954 St. Louis Com- 
munity Chest campaign, presented the 
Red Feather Award for Outstanding 
Citizenship to the employees of A. §. 
Aloe Company. The presentation was 
made at the eighth annual Award lunch- 
eon April 9 at the Statler Hotel. 

Accepting the award for the Aloe 
employees were Elmer Williams, left, of 
Aloe Scientific and personnel director 
Robert McMahon, at right. 

The Aloe Company has won. this 
award eight consecutive years. Plaques 
are given to firms in which 85% or 
more employees contributed at least one 
day’s pay. 


How Good a Supervisor Are You? 


An open letter to supervisors from secre- 
tary-treasurer R. G. Thomas, Jr., in charge 
of operations. 

Dear Supervisor: 

Leadership is displayed on the part of 
a supervisor in one of three ways: 

1) Autocratic—this type of leader- 
ship may get things done faster but 
usually less well and with too much 
“fanfare.” 

2) Let Well Enough Alone—this type 
of supervisor usually accomplishes a 
minimum of anything. 

3) Democratic—this type of leader- 
Ship enlists the help of everyone in the 
department and encourages each to his 
best. It results in the job being done 
thoroughly and well. 

You, as a supervisor, are assigned cer- 
tain duties in the operation of the Aloe 
Company. In connection with the exe- 
cution of these duties, you have full 
responsibility for not only yourself but 
also for those individuals who work with 
you. 


Be a Helper, Not a Boss 

We hope you are the democratic type 
of leader. The degree of democracy of 
your leadership is reflected in many 
ways but especially by how well your 
group carries on whether or not you’re 
there every minute. If it carries on well, 
it means that you’re doing all right, be- 
cause each one of your group has learned 
and reflects your democratic leadership 
in doing the job assigned to him. You 
as the supervisor are really an “assis- 
tant,” a “helper,” and not a “boss.” 


Human Relations Institute 


(Continued from Page 1) 
they learned, is a smoother operating 


business. 

Discussions concerned such topics as 
Securing cooperation and initiative in 
employees, understanding employee re- 
actions, and executive team work, 


We like to feel that, as a good demo- 
cratic leader, you are close enough to 
each of the people working with you, 
and each is close enough to you, so that 
there is a free and common ground of 
discussion on each and every problem 
that arises. We like to feel that sug- 
gestions are encouraged, that full con- 
sideration is given to each one, and that 
in each instance a mutual understanding 
can be agreed upon. 


A Friendly Feeling For All 


We like to assume that VOU as ce 
democratic leader, show a sincere in- 
terest in, and have a warm friendly 
feeling toward each of your employees, 
and that each of your employees in turn 
has a warm and friendly feeling toward 
you, and toward other groups in the 
company as well. 

We expect you, as a democratic leader, 
to help develop this spirit of friendly 
cooperation within your organization 
and also to foster a spirit of friendly 
cooperation of your organization with 
other units in the company. 


Iron Out Crooked Thinking 


The individual who is always ready to 
run down the other fellow, or the other 
department, might better look at his 
own mistakes. In those. rare instances 
Where such an individual cannot be “on 
the team,” and prefers to be “critical 
of others” and “anti-everything,” it is 
your responsibility to help the person 
get his thinking straightened out, or 
recommend his release. 

In conclusion, it is the policy of the 
Aloe Company to employ the best peo- 
ple to be found and to pay them fairly 
for a reasonable day’s work. We want 
each and everyone to enjoy his job. The 
degree of our success in obtaining this 
depends very largely on democratic su- 
pervision. Just how good a supervisor 
are you? 


aloeline 


Eli Lilly and Company watches 
microbes grow in a Culture tube. 
And, by the way, say Lilly to Aloe, 


Lets Keen Jt Under Your Cap. 


Some microbes are living well these 
days at Eli Lilly and Company, Indian- 
apolis, Ind. 

They not only have their own culture, 
a variety of living peculiar to them- 
selves, but also enjoy many a hearty 
meal under an aluminum roof. 

The roof, actually an Aluminum Cul- 
ture Tube Cap, is known as number 
78300 to Aloe Scientific Division where 
it was developed in conjunction with Dr. 
Joseph Willett of the St. Louis Health 


-Department. These caps, sold to Lilly 


by the 100 gross, are a saving in time 
and work as well as money. They re- 
place cotton plugs that took time to 
roll and could only be used once. 

Lilly employee Charles Wiese received 
an award for suggesting the use of these 
Aloe-Willett caps. 


Menu for a Microbe 
In general, under the culture caps, 
scientists give microbes a “balanced 
diet” of broth filled with the chemic- 
ally active material being tested. The 
microbe uses chemicals much as we take 
in oxygen, giving off chemicals while we 
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exhale carbon dioxide. The caps make 
sure nothing but desired materials are 
in the test tube, keeping the chemical 
reaction accurate and the environment 
protected. 


Important Products Under Cap 

To make it easier for the microbe to 
grow, this chemical activity goes on in 
an incubator. The result is a multiplica- 
tion of microbes indicating the amount 
of chemically active material inside the 
microbe’s homey test. tube. 

These organisms, so small they can 
only be seen through a microscope, keep 
important chemicals in their’ glass 
houses. They include vitamins, amino 
acids (the building blocks of proteins) 
and antibiotics. 

Microbes come in good and bad varie- 
ties. We’ve heard the bad kind called 
“the bug’ that causes certain diseases. 
Microbes, however, are tiny plants of 
the fungus family or its related cousins. 
Some grown together are known as 
yeast from which thaimine is developed; 
others are called bacteria, such as those 
producing lactic acid, nourished by ami- 


Just removed from _ the 
incubator, these tubes are 
being checked for mi- 
crobe growth inside. 


Here a lab assistant at 
Lilly’s pipettes media 
‘‘food’’? for microbes, into 
large culture tubes. 


Aloe salesman Gerry Wisler, left, checks 
through the Aloe laboratory catalog with 
Wallace Welch of Lilly’s Purchasing Dept. 


This Research Building is one of 48 build- 
ings run by Lilly’s in Indianapolis. Their 
Biological Labs have over 150 acres nearby. 


no acids and riboflavin. Finally, some 
microbes grow in the form of molds on 
bread, cheese and other foods. It is from 
a mold that penicillin is developed. 


Caps Provide Pure Penicillin 


Test tube housing for penicillin growth 
is just a means of controlling the purity 
of the drug. Now it is produced in tanks 
three stories high. 


One of these tanks is probably larger 
than the first building occupied by Eli 
Lilly’s drug manufacturing firm, begun 
in 1876. By then he was 388 and had 
worked in the drug trade as an appren- 
tice, retail druggist, and wholesale drug 
man, He also served in the Civil War, 
being discharged as a Colonel, and tried 
his hand at operating a plantation in 
Mississippi. 

The Lilly Company started with 
$1,300 in capital and a staff of three. 
Patent medicines were the vogue, but 
Lilly chose “ethical” drugs instead, get- 
ting orders for sugar-coated pills and ex- 
tracts by personally making the rounds 
of the drug trade. 

By the time of his death in 1898, the 
company had twice outgrown its quar- 
ters and compounded 317 _ products. 
Lilly’s now produces over 1,300 items 
and the original three employees have 
increased to more than 7,000. 


Famous Firsts 


Through the years, under Colonel 
Lilly’s son, J. K. Lilly, Sr., his grand- 
children, Eli Lilly and J. K. Lilly, Jr., 
and new president E. N. Beasley, many 
life saving drugs have been developed. 
Thousands of dollars in research funds 
were gambled to perfect and market 
insulin. Liver extracts to fight pernici- 
ous anemia were another first for Lilly, 
followed by sedatives, ephedrine for 
colds and antibiotics. 
Many thousands of dollars worth of 
Aloe equipment in the form of glass- 
ware, instruments and chemicals is sold 
annually to Lilly, a steady customer for 
over 20 years. Thus Aloe employees help 
Lilly research serve the world. 


George Wettring and his Spanish Galleon. 


Here's a Call 
For All Philatelists 


Alfred Schneider, warehouse packer of the 
San Francisco division, is married and was 
born around the turn of the century in Ber- 
lin, Germany. 


As a philatelic fan, or in other words, 
a stamp collector, Al Schneider would 
like to get in touch with fellow fans in 
the Aloe Company. His idea is a Stamp 
Exchange Club for those interested, or 
a private exchange of duplicate stamps 
among company collectors. 


If you are interested, he asks for the 
following information about yourself: 
a) name and address, b) age, c) number 
of stamps in your collection, d) coun- 
tries preferred, e) general collection or 
specialty, f) interested in an exchange 
service or not. 


Panoramic View of 


Ships That Sailed 
The Ancient Seas 


George Wettring started with Aloe 24 years 
ago as a packer. Half of that time he has 
been supervisor of the Order Filling Depart- 
ment in St. Louis. George is married and has 
a son Jerry, 12, and a daughter Lenore, 8. 


Until a year ago the Civil War period 
was George Wettring’s hobby. He has 
read many original manuscripts from 
that time, visited most of that war’s 
battlefields and has done much library 
research on the subject. 


How It All Began 


But George has found a new interest 
in the ships that sailed the ancient seas. 
It all started when George was helping 
his son Jerry with a ship model he was 
building. Jerry has since gone on to 
model airplanes, but his father, “start- 
ing from scratch,’ is now an authority 
on the size, shape and weight of ships 
gone by. 


George’s first effort took 314 months 
and now is going to be scrapped as it is 
not completely accurate. To insure an 
accurate reproduction George studies 
many reference books. His chief head- 
ache is the contradictory dimensions 
given in different volumes. 


Troubles of a Shipbuilder 


A perfectionist on detail, George’s 
Spanish galleon is accurate in propor- 
tion to the 16th century vessel. The tiny 
bits of pine wood used require a steady 
hand. It took about two moxths to build 
the framework, make the muslin sails, 
install crocheting thread for rigging and 


Rx for Catching Moon and Stars: 
Build Palomar for Your Own Back Yard 


By Ray McGinnis 

Everyone has read, at one time or 
another, about the giant 200 inch tele- 
scope on Mt. Palomar, California. Few 
people, however, know that almost any- 
one with a little patience and 50 cents 
worth of mechanical skill can build a 
portable telescope with comparable op- 
tical precision for his own back yard. 

Polish Makes Perfect 

Take two 6 inch disks of glass (one 
pyrex, one plate glass), grind together 
by hand, using abrasive powders, and 
eventually you will have a concave mir- 
ror with a polished, spherical surface 
accurate to 1/50,000 of an inch. Using 
a special figuring stroke you convert 
the spherical surface into the proper 
Shape to focus parallel light rays. With 
some luck and lots of patience, you’ll 
have a surface that will give better per- 


4 


formance than the average commercial 
job. 

After some hard work grinding and 
testing, yours is an instrument which 
is cheap, but, as British amateurs say, 
‘not cheap and nasty.” Mount the mir- 
ror a tube, use a prism to catch the re- 
flected and converged light from the 
sky into your eyepiece, and you are in 
the business of Amateur Astronomy. 

Give It a Try 

T’ll be glad to advise anyone who 
wishes tq try his.hand at making one of 
these instruments for about 30 dollars. 

If a commercial manufacturer built 
your scope, spending the time necessary 
to get a high precision surface, the cost 
would be—you’ve guessed it—astronom- 
ical, at least in the hundreds of dollars. 
But with most amateurs, time is what 
they’re trying to spend anyway. 


plate the ornamental beak head with 
dime store jewelry. 


Using his best tool, the single edged 
razor blade, George plans to build a 
representative vessel for 10 general 
periods in the history of ships. 


Prevue of Ships to Come 

These will include an Egyptian boat, 
originally made of papyrus, but with a 
modern day substitute of parchment, 
as well as vessels from the trading Car- 
thaginians, Phoenicians and Romans. 
There will also be a Venician galley, a 
carrack similar to Columbus’ “Santa 
Maria,’’ and a streamlined French ship, 
armed wih cannon, from the 14th cen- 
tury. 


Bulky American ships of the Revolu- 
tionary period and the speedy Clipper 
ship will complete George Wettring’s 
collection of ships of the past. 


Hobbies... 


With a 


He’s Got a Pocketful of Tricks 


Pat Gaskins has been a lab salesman for 
Aloe eight years. He and his wife Mary have 
four children, Ricky, 9, Mike, 7, Mary Jo, 4, 
and Tim, 16 months, plus one Airedale named 
Willowbend Daffodil. 


Pat Gaskins 
has two hobbies, 
performing mag- 
ic tricks and col- 
lecting foreign 


These serve to 
add a note of the 
unusual to Olive 
Branch, Miissis- 
Ssippi where he 
: lives. 

Along with his salesman’s samples 
and order books he usually carries his 
pockets full of small tricks to impress 
customers. As he himself says, “I find 
it very good business relations, as cus- 
tomers are seldom too busy to see a 


playing cards.. 


Every person’s hobby is actually dif- 
ferent from anyone else’s, for no two 
people will collect the same thing in the 
same way, or enjoy the same hobby for 
the same reason. Hach impresses his or 
her personality on the activities and 
interests of living. 

For example, Ray McGinnis is an 
amateur astronomer, but this interest 
has developed into the engineering abili- 
ty of making his own telescope. George 
Wettring is a model ship builder, but 
this is a visible interpretation of history 


Difference 


for him. 

Bob Engel and Sidney Cates both love 
music, but one describes the accomplish- 
ments of the performer, the second of a 
listener. Alfred Schneider is a stamp col- 
lector who brings out the group activity 
possible in stamp collecting. Marie Kerls 
and Pat Gaskins have unusual double 
hobbies. 

JF YOU HAVE A HOBBY, LET US 
KNOW ABOUT IT, for yours also is a 
hobby with a difference. That difference 
is your own personality. 


ABOUT THE AUTHOR: Ray McGinnis is 
copy writer in the home office Advertising 
Department. Previously he did window dis- 
play work and advertising for stores in 
Pensacola and Dallas, plus catalogue pro- 
duction for a St. Louis airplane manufacturer. 

Always’ interested in astronomy as a 
hobby, Ray started making his first tele- 
scope over a year ago. Here he tells you how 
to go about it for yourself. ‘‘To begin on 
your own,’’ says Ray, ‘‘all you have to do 
is read some good books about it.’’ That’s 
just what he did. 


Ray McGinnis is caught star-gazing. 
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Double Hobbies 
Spell a Busy Life 


Marie Kerls is a packer in the Order Fill- 
ing Department at the home office. 


The St. Louis Women’s Junior Cham- 
ber of Commerce and the Volunteer 
Film Association are keeping Marie 
Kerls busy these days. 

The Chamber recently held a benefit 
card party, and with Marie in charge, 
it was a tremendous success. There 
were 18 Aloe employees at the party. 

Through her association with the 
Chamber this busy young woman be- 
Came interested in the Volunteer Film 
Association, a Community Chest Agency. 

Through Volunteer Film Marie visits 
many homes, bringing a variety of films 
to shut-ins. There’s lots of fun in show- 
ing movies to these people, Marie thinks, 
and a great deal of personal satisfac- 
tion. For you’re sure of taking a good 
Show to an eager audience. 
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salesman who can entertain them.’’ 


Pat puts on shows for various scien- 
tific meetings and other affairs. Last 
Saturday he was master of ceremonies 
when the new Olive Branch phone sys- 
tem was dedicated. He performed a few 
feats of prestidigitation, or in other 
words, sleight of hand. This skill was 
picked up from an acquaintance work- 
ing for Ringling Brothers. 


A Trick Up His Sleeve 

A stock phrase of magicians is ‘Pick 
a card,’ so a customer of Pat’s gave 
him a deck of Spanish cards to fool his 
audience. This caused Pat to start col- 
lecting foreign playing cards. It’s been 
an economical hobby, as customers go- 
ing abroad bring them back for him 
without charge. He has decks from Mex- 
ico, Sweden, Austria and Germany. 

In Sweden and Austria court cards 
are detailed drawings of former kings, 
queens and princes. Spanish and Ger- 
man decks have three court cards per 
suit, leaving out the queen. Instead, 
they have a king, horseman and man 
on foot. In Mexico they are bullfighters. 


A Plea From Pat 

Collecting foreign playing cards is a 
little difficult without going abroad. So 
here’s a plea from Pat for any foreign 
decks you come across. He’ll gladly pay 
for them. 

People of other countries use different 
cards than we do, but in themselves are 
much like us. They too have felt the 
need for a “fourth for bridge.”’ 


New Orleans Magic, 
They Call It ‘Blues’ 


By Sidney Cates 


Sidney Cates is a lab warehouseman at the 
New Orleans division office. He has served 
in the Army two years, is married and has 
son. i 

New Orleans is 
known as the city 
Where the “Blues” 
were born. Having 
lived in New Or- 
leans for the 22 
years. of .my : life, 
it’s no wonder that 
I prefer its music. 

Here the music- 
ian is like a ma- 
gician. He weaves 


an atmosphere of mystery and casts a 


spell over the audience. Every head 
turns in rhythm and feet pat in time 
with the beat. 

In the wailful, mournful way of the 
Blues, the musician seems to reach out 
and touch the listener. When he plays 
a long, sorrowful note, you’re sad, or 
When he blurts out with a string of 
happy ones it makes you happy. You 
feel as if he is playing just for you. 

Every man strives to do something 
special in his lifetime, something he 
feels he can do better than anything 
else. If you can’t write music or play 
it with any skill, you can appreciate it 
in any of its beautiful forms. 

In music I find relaxation, enjoyment 
and a feeling of accomplishment. That’s 
why music is my hobby. 


Help Yourself to Music 


By Bob Engel 


Bob Engel is a Kansas City doctor sales- 
man, selling with the company for over a 
year and a half. 


My first actual contact with music 
was overseas in Manila, Luzon. I was 
twenty years old then. Since that time 
I have completed three years at the 


Bob Engel at his piano. 


Kansas City Conservatory of Music and 
have continued my studies toward a de- 
gree. in Music: Theory. -. 

Every now and then I get out some 
blank music paper and spend a little 
time dreaming, a very pleasing and re- 
laxing way to spend a few idle moments. 

To be able to write successfully for 
the different instruments it is just as 
important to know the impossible as the 
probable. For an example, let’s use the 
violin. Some notes cannot be played si- 
multaneously on the violin as they are 
produced on the same string. This is one 
of many things a composer must know. 

Music has other fine features besides 
composing and the art of good listen- 
ing. It is also a good door opener to 
many doctors’ offices. Most all the doc- 
tors and receptionists I meet are usually 
interested in music and are willing to 
talk about it. Once the chill is off sell- 
ing ‘is made easier. | 

Music is the universal language. It 
belongs to people of all nations and’ 
ages, so help yourself. Try some. 


M. L. McCue describes his 


GIANT STEPS 


Through Europe 


Martin L. McCue, with Aloe 26 years, 
headed the Los Angeles division five years 
and is now a leading hospital salesman for 
that division. Taking a leave of absence last 
August he toured Europe with his wife, and 
now tells us about his trip. 


Ever so often during the many years 
of our good marriage, something es- 
pecially nice happens to the McCues. 
Last year it was a trip through Europe. 


We visited nine countries in two 
months. It seemed like taking giant 
steps through the land, for we reached 
each point of interest by passing over 
many places we had no time to see. © 


Italy had so much to show us, West- 
ern Germany and Austria kept us spell- 
bound and Holland was a constant joy. 


Cruising Down the River 


At Coblenz we took a four hour 
steamer trip down the Rhine. On both 
sides of this wide, beautiful river, active 
as any busy highway in our United 
States, were villages of every discrip- 
tion. Church spires and pointed roofs 
gleamed in the sunlight that slanted 
through the shifting clouds, while grape 
vineyards climbed to the mountain tops. 

On the way to “Old Heidelberg’ we 
visited a thriving wine cellar, ‘The 
“Muselle Factory.” Interesting beyond 


description was this ancient craft, and 
hospital were our hosts who gave us 
their most elegant wine and champagne. 


In Heidelberg, .at.. the..Red :-Ox Inn, 
came our feast of delicacies—wieners 
and sauerkraut (what else could you 


Changing of the Guard in front of 
Buckingham Palace, London, England. 


Castle on the Rhine, Germany. 
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Mr. and Mrs. M. L. McCue with 
their much-traveled luggage. 


Street in Garmisch-Partenkir- 
chen, adjacent towns in Germany 
known under combined name. 


Pompeii, Italy, with Mt. Vesu- 
vius in ‘the left background. 


expect). History is carved in the wood- 
work with names of students long gone. 
There are faded pictures of royal sons 
who came to learn at the University. 


Dresden Has Its Charms 


Then we arrived at Wiesbaden where 
my dear wife nearly lost her equilibrium 
over the exquisite Dresden and Meissen 
pieses for sale. Even today the sight of 
the three pieces on her table sends her 
into ecstacies. 

Next Munich, so badly bombed but 
growing by leaps and bounds. Our par- 
ticular highlights was the Hofbrau, Hit- 
ler’s rendezvous, but to us a memory of 
song and hospitality. 

Our visit in Innsbruck where the Ty- 
rolean folk danced and yodeled, still 
rings in our ears. 


Romantic Italy 


Venice, of course, where we rode in 
the moonlight, in gondolas rowed by 
singing gondoliers . Then into Flor- 
ence with its countless art treasures. 
Even up to Fiesole, where we had tea 
on the terrace overlooking Florence. 

Then Rome! Who can see Rome in four 
days? But we saw much, I asure you 
(due mostly to the purchase of com- 
fortable walking shoes in Hollywood). 
From Rome we went to Pompeii, pass- 


ing Mt. Vesuvius, looking so deceivingly 
gentle in the distance, and down the 
unconceivable Amalfi Drive (382 miles, 
1066 curves). : 

Past town cut out of sheer mountain 
cliffs, to beautiful little Sorrento... 
Even to Capri and its Blue Grotto. 

Then to places with fabulous names, 
Naples, Genoa and Rapallo, the Italian 
Riviera . .. Nice, Cannes, Monte Carlo. 

Finally through Lorraine, birthplace 
of Joan of Arc . Rheims, and Paris. 
Again we longed for more time. 

Leaving Paris we went by train to 
Holland, and were deeply impressed by 
the beauty, cleanliness and again the 
hospitality. 

With fondest memories we think of 
Switzerland. It was here that we danced 
with Swiss entertainers in the “wine 
cellar’ of an ancient monastery, turning 
back the clock 20 years. 

A charming trip to Oxford and Shake- 
speare country, plus a train run to Edin- 
burgh, Scotland, concluded our Europ- 
ean travels. Climbing aboard the ma- 
jestic ‘Queen Elizabeth” we were filled 
to the ears with wonder and happiness. 


Home Are the Sailors... 


Arriving in Los Angeles just two 
months to the day of our departure, the 
real “treasures” of the McCues waited 
for us, daughter Carol Deal and son 
Trent, their respective spouses, with our 
three grandchildren, Sheryl Deal, Can- 
dice and Keith McCue. 

Then we were happy our “giant steps” 
through Europe had led us home. 
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ALOE SCIENTIFIC 


Ed Winchester is a new lab salesman 
handling. southern Illinois, western Ken- 
tucky and Missouri. 

Engaged as of Valentine’s Day are 
clerk typist Joyce McElrath and order 
filler James Finazzo. 

Order checker Omar Stokes was mar- 
ried to Irene Miller, February 27. 

Order filler Joe Spicuzza has another 
grandchild, Mary Ann, born February 6. 


ST. LOUIS 

“Connie” Farrow, working in the new- 
ly installed Bookless Bookkeeping sys- 
tem, handled a whole month’s work 
(over 10,000 entries) without an error. 

It’s an honor these days to be a mem- 
ber of Toastmasters Club Number 170. 
Of the 1400 Toastmasters Clubs it was 
named ‘Club of the year” in 1953. Cus- 
tomer Service manager Bob Fitzsim- 
mons was installed as vice-president this 
month. Leonard DeMoor and Donald 
Markworth edit the club’s weekly bulle- 
Ein, 

Don Markworth is a trainee in Custo- 
mer Service now, Len DeMoor and Jerry 
Becker are new service managers. 

Bill Crowder moved from Surgical 


Quotations to work on bids for the City 


Department. 

Order filler Frank Varga’s wife had 
an operation March 24 at St. Luke’s 
Hospital and is convalescing well. Frank 
and checker James Wantuck contributed 
to the hospital’s blood bank, to replace 
blood she required. 

Rosie Nadler, Contract Division, gave 
a baby shower for Lucy Ferguson, for- 
merly a secretary in the division. 

Vera Arndt, Purchasing, was out two 
weeks with a tonsil operation. Marcella 
Townsend is back at her job as checker 
in Billing, which she left a year ago 
before her son was born. 

New personnel include dictaphone op- 
erator Elva Kolocotronis in P.T. and 
Jerre Goodin, a typist in Accounting. 

Ed Tinkham, Contract Division, will 
be married May 8 to Jeanette Thomp- 
son. 

Marie. Greife, 
from Central Files to Methods and Pro- 
cedures, will be married May 29. Leav- 
ing next month, she’s been with us 
seven years. 

Joe Blomker, Sr., City Department, 
and his wife celebrated their 25th wed- 
ding anniversary April 18, Easter Sun- 
day. Joe’s son, Joe, Jr., Lab Warehouse, 


Was married February 20 to Marie Or- 


Setti, Credit. 
Reba Cubbage, Customer Service, was 
engaged March 27 to Jerry Chester. 
March 13 was the wedding date for 
Esther Lueke, Accounting, and Wilbert 
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recently transferred 


PEOPLE IN PRINT 


J. Armstutz. 

It’s a boy: Jerry, Jr., for Jerry Tobey, 
Mail Department, and his wife, April 9; 
Philip Norman, April 6, for Harold 
Benne, Shipping, and wife Florence, 
formerly of Credit; Edward George, sec- 
ond child for Ed and Juanita Oberrei- 
ther, born March 7 in Evanston, Ill. Ed 
is a Chicago salesman. 

It’s a girl: Linda Ann, February 28, 
for Irma Guess Proffer, formerly with 
the Contract Division, and her husband. 

“Wisler Productions are proud to pre- 
sent their smash hit entitled ‘Our 
Daughter, Gail Clara’.” That’s how lab 
salesman Gerry Wisler, Indianapolis, 
and wife Caryl announced the arrival 
of their baby daughter, February 23. 

It was also a girl, September 24, for 
doctor salesman Ed Kurlbaum, St. Louis, 


and wife Charlene. Name: Suzanne. 


LOS ANGELES 


Salesman Bob Nores and his wife 
Paula have a new baby daughter named 
Anne, born February 19 in Montebello, 
Calif. Bob has been serving as vice- 
president of the Young Republican Club 
for the past six months. 

Mrs. Sheila Thompson is a new book- 
keeper who comes to this division office 
from the U. S. Army. 

John Wilson, formerly with Good Sa- 
maritan Hospital for 20 years, is now 
assistant purchasing agent here. 

This office was saddened by the death 
of Jacob N. Orre, our janitor, who died 
of a heart attack, February 13. 

SAN FRANCISCO 

Two new employees are welcomed to 
this division. They are Mrs. Sue McCor- 
mick, filing, and Jessie “Stevie” Shupe, 
working on the Kardex. 

This division is now planning ahead 
for the large national American Medi- 
cal Association Convention to be held in 
San Francisco, June 21-25. 


Student Nurses Visit Atlanta Division 


MINNEAPOLIS 

Don Lobdell, hospital salesman in 
Minneapolis, visited St. Louis after va- 
cationing in San Antonio, Tex. 

Harry and Ruth Knevel have a son 
John born October 25. The baby is now 
home after being hospitalized two 
months due to RH factor in his blood. 
Harry is a combination salesman in 
northwest Minnesota. © 

We extend our sympathy to janitor 
Bill Schrader, whose wife died suddenly 
of-a heart attack, February 20. 


SEATTLE 


Salesman Chuck Sperley did exhibi- 
tion ski jumping in the North American 
Championship meet. It was held March 
28, on Cascade Hill, Mt. Hood, Ore. 

It’s a boy: John Thomas, born March 
16 to manager Mike Vranesh and his 
wife Vivian. The baby joins his seven 
year old brother Michael. 


New on the Kardex in Purchasing is 
Jean McLeod. Jean was in the women’s 
Air Force four years, and was then em- 
ployed by the Civil Aeronautics Admin- 
istration in Anchorage, Alaska. 


We have a new truck driver Boyd 
Schluter. Former driver Bob Strobeck 
is now in the Shipping Department. 


Roger Morrill, receiving clerk, spent 
his vacation in Minnesota, visiting his 
family the week of March 29. | 


Roy DeHan, Fritz Coe and Bob Sur- 
ber have been busy in recent weeks 
presenting displays in various Seattle 
hospitals. This is part of our 1954 intern- 
resident sales program. 

Bob DuEll and his wife Pat have a 
handsome son named Keith Robert. Born 
July 15, 1952, he was a finalist in the 
1954 “Baby Spokane” contest in which 
there were 2000 entries. In 1953 he re- 
ceived honorable mention. 


Atlanta division is often host to student nurses from Grady Hospital, Atlanta’s city hospital. 
Early this year, this group watched how an order is processed from start to finish. 


a 


Outstanding Salesmen 
(Continued from Page 3) 


Al Emsley, for 22 years with Richter 
and Drury Co., has been with Aloe over 
two years, also covering Bay area hos- 
pitals. He and wife Maude have a 
daughter, Judith, age 13. 

Frank Slater, with Aloe three years, 
worked with stock for Los Angeles be- 
fore selling from that office. He joined 
San Francisco when the division opened 
in May, 1952, and covers Lower Cali- 
fornia. A batchelor, he was in the Army 
Medical Corps four years. 

Representing the northeast region of 
St. Louis territory is Jerry Hall. He sells 
to hospitals in New Jersey and has been 
with Aloe since 1944. Before that he 
worked 11 years in purchasing and 
credit depts. in hospitals. A bachelor, he 
spent three years in the Army. 

Vinee Coren (southcentral region) is 
a combination salesman in Cincinnati, 
Ohio, with Aloe since 1951. Besides 14 
years previous selling experience he 
served four years in the Army. He and 
wife Antonette have two sons, Robert, 
3% and Charles, recent addition. 

Ed Oberreither, combination man in 
northern Illinois (central region) is with 
Aloe since 1949. He worked in Quota- 
tions and as Customer Service manager 
until he started to sell in 1952. His 
family is made up of wife Juanita, a 
daughter near 2 and son Edward, 4 mo. 

Ken Riley (northcentral region) sells 
to hospitals in Indiana. He has covered 


the same territory since he joined the 


company in 1936. 

Fred Droegemueller has doctor sales 
in Iowa (northwest region). He attended 
medical school three years before com- 
ing to Aloe in 1951. Mrs. D. is known as 
Betty Jo. Fred dislocated several discs 
in his back last fall and still sells with 
his back in a steel brace. 

John Barnett (southwest region) is a 
hospital salesman in Texas. He joined 
us two years ago, having worked four 
years as a Hospital Administrator. Mar- 
ried, he and wife Lee have three sons, 
John, Jr., 18, Jerrold, 7 and William, 4. 


Shipley Improving 
After Sudden Illness 


Virg Shipley, a combination salesman 
in east central Illinois, is now conva- 
lescing after being ill since April. He is 
doing well and getting rest he needs 
to put him in good condition for his 
work. 

Bill Buse, as part of his sales training, 
is covering Shipley’s territory. Bill was 
graduated from Iowa State College with 
a degree in Business Administration, 
and has served 25 months in the Air 
Force. He’s been with Aloe a year. 
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Kurlbaum Rucdives St. Louis 
Distinguished Selling Award 


Edward Kurlbaum, errand boy with 
Aloe 15 years ago, is a Distinguished 
Salesman at the home office today as a 
result of a program of the St. Louis 
Chamber of Commerce. 

At banquet ceremonies May 12 in 
Hotel Jefferson, Ed was presented a 
statuette by the Chamber’s .president, 
Aloys P. Kaufmann. 

The award was in recognition of his 
performance on the basis of combination 
dollar volume and specialty items sold. 

A total of 62 men and women received 
awards for their distinguished salesman- 
ship. All were from companies in the 
St. Louis area. 

After beginning his career as errand 
boy in 1939, Ed Kurlbaum advanced 
through Order Filling, the Sample De- 
partment and sales training. He started 
selling in 1947. Earlier he had left Aloe 


to be a catcher for the Boston Red Sox 


chain and serve in the Army three 
years. 


Ed Kurlbaum, left, receives his Distinguished 
Salesman Award. from Aloys P. Kaufmann, 
St. Louis Chamber of Commerce president. 


After returning to Aloe he continued 
his interest in baseball by scouting week 
ends for the St. Louis Browns. He dis- 
covered Bob Turley, 23 year old pitcher 
from Belleville, Ill, and now gaining 


prominence on the former Browns team 


in Baltimore. 

This move of the Browns has cur- 
tailed Ed’s scouting activities, but he is 
still an ardent baseball fan. 


New Salesmen In Review 


New to New Orleans although an Aloe 
salesman four years is PT technician 
Jim Bergstrom. Jim has just transferred 
from Washington, D. C. where he 
handled PT sales and service as he will 
continue to do in New Orleans. Before 
Washington he worked in St. Louis a 
year. | 

Larry Jones, also new to New Orleans, 
is combination salesman covering the 
Gulf Coast. He has served in the Army 
and now lives in Biloxi, Miss. 


OF SELLING: Al 


AFTER 25 YEARS 
Schwarz, combination salesman in southern 
Kentucky, sends us this picture to prove a 
salesman of 25 years can enjoy a Hawaiian 
holiday. The picture was taken at the Royal 
Hawaiian Hotel, Honolulu, where he and his 
wife vacationed. Ada Schwarz, having been 
Al’s wife for 26 years, just had a smile to go 
with the ones on the picture. Al has sold in 
Kentucky ever since he joined Aloe in Feb- 


ruary, 1929. 


' John Ayres, working from the Seattle 
division, is new salesman in the Yakima, 
Ellensburg and Wenatchee territory. 
Previously with Armour Laboratories, 
he has sold pharmaceuticals, was a lab 
technician and took premedical studies 
at the University of Wisconsin. He is 
married and has two children. 

New salesman for» Washington is Mike 
Canatella, handling accounts in northern 
Maryland and southern Pennsylvania. 

The previously open territory of Con- 
necticut is now being covered by Robert 
Stone. He and wife Arlene have two 
sons Robert, 4, and Thomas, 2. He’s 
been in surgical selling eight years. 

St. Louis has three sales trainees. 
Steve Maxwell, training to work in the 


Foreign Department, is 28 and has done 


much traveling with his family as his 
father was a professional Marine Corps 
officer. Pausing long enough to gain a 
degree in Physics at Washington Uni- 
versity, St. Louis, he then served two 
years in the Army as a commissioned 
officer. He also had served in the Ma- 
rines for over four years. He is married 
and has a son, Stephen, 15 mos. 

Trainee Ed Davis comes from Kilgore, 
Tex, He was with the Marines three 
years in two terms of service. A grad- 
uate of Gradwohl Lab School, St. Louis, 
he has worked as a lab technician. 

Jim Callahan, Jr. is from St. Louis 
and graduated from Washington Uni- 
versity, St. Louis, with a major in Mar- 
keting. He served a year in the Navy. 
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' Some of the 248 interns, residents and their 
wives at the annual get-together held for 
-them in the St. Louis store, April 22. 


Present Vacation Season 
“Has $100,000 Value 


= Do you have a place in your budget 
for a $100,000 vacation? The Aloe Com- 
"pany can answer yes to:that question, 
‘for $100,000 is the total of all pay 
checks that cover employees’ vacation 
Periods throughout the organization. 


| ; Gilyon to Work for Church 
After 31 Years in P.T. Dept. 


_ Ernie Gilyou, with 
Aloe 31 years, has 
"taken a job to care 
tor Seven Holy 
Founders ~ Catholic 
( hurch in associa- 
tion with his wife. 
: The couple have 
peen interested in 
heir parish church 
. + number of years. 
— Gilyon deci 
ord 


Lee Walters 


a ded to make the change in 
bate have a job that required no 
ee a Before leaving the company 
a Nei to manager Ed Dorr of 
buis, etry Department, St. 
Dm abhi sales and service of 
States. Aq nt throughout the United 
sonally by "7 result he is known per- 
— Now isn, of the Aloe salesmen. 

WhO Worzeg Dorr is Lee Walters, 
or two 1 Conjunction with Gilyon 
expe: He also has 12 years 
the General Electric 
- Louis, is married and 


Nd 5 years old. 


ST. LOUIS, MISSOURI 


Young doctors and their wives enjoy a buffet 
supper at the St. Louis party. These doctors 
will set up practices throughout the U. S. A. 


Vacation time is now under way, and 
if one person were to take all the va- 
cations that his fellow employees re- 
ceive from May 1 to October 1, he would 
-be gone for thirty years. 

Salesmen are in charge of their own 
vacations. They take some time off 
when business is not in a peak period. 
For many this occurs around the Christ- 
mas holidays, or the first of the year. 

Supervisors must allow for “thirty 
years” worth of holiday, and still keep 
their departments running smoothly. To 
do so most easily vacations are spread 
over a five month period. Employees are 
asked to state their vacation preference 
by April 1. 


(Continued on Page 2) 


McGrath and Kakalec Have 


New Jobs in Two Divisions 


Recently appointed to new offices are 
Sam McGrath as office manager of the 
Kansas City division, and Joe Kakalec 
as Surgical Quotation Department man- 
ager in the Washington, D. C. office. 

McGrath, who took on his new job the 
middle of June, has been with Aloe a 
year, working in the St. Louis Credit 
Department as collection correspondent. 

He studied Business Administration at 
Washington University, St. Louis, and 
served two years in the Air Force, part 
of the time as a jet pilot. 

McGrath replaces Harold Wade wh 
has become Hospital Administrator of 
Clinton General Hospital, Clinton, Mo. 
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Aloe Serves Fourth 


Generationof Doctors 


Over 5000 Interns, Residents 
Answer Questionnaire 


“Since the founding of the company in 
1860 the young doctor entering practice 
has been considered the Aloe Company’s 
future life blood,’’ according to president 
Howard F. Baer. In this year’s group of 
customers Aloe is serving its fourth 
generation of physicians, some within 
the same family. 

More men than ever before are enter- 
ing the medical field. The American 
Medical Association lists over 22,000 in- 
terns and residents completing studies 
at this time. More than 5,000 of these 
young men and women answered a ques- 
tionnaire sent out this spring by all 
division and the home office. This is 
considered a high return on a large 
mailing. 

Almost half of those who replied state 
they are going to enter practice this 
year, while the rest will either continue 
their studies even further or enter mili- 
tary service. : 


(Continued on Page 2) 


Joe Kakalec 


Sam. McGrath 


Kakalec has been with the company a 
year in the receiving section of the 
Washington warehouse. He started his 
new job in May. 3 

Graduated from Georgetown Univer- 
sity, Washington, D. C., with recognition 
as an outstanding student, he is number 
ten of a family of 18 children. He served 
one and a half years as Second Lieuten- 
ant in the Infantry. TN 
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Editor—Janet Ludwig 


Reporters 


DIVISIONS: Aloe Scientific, Bernice Daggs, 
Morris Shatow; Atlanta, Dick- Hartzburge; 
Kansas City, Robert Engel; Los Angeles, 
Eunice Wheeler; Minneapolis, Tillie Daleki, 
Lucille Fischer; New Orleans, Mike Peraza; 
San Francisco, Shirley Terry; Seattle, Joanne 
Whitney; Washington, D. C., Marie Mattox, 
Don Wakevainen. 


ST. LOUIS DEPARTMENTS: Bob Fitzsim- 
mons, Shirley Fleming, Ruth Gardine, Art 
Gill, Jean Goedde, Harold Kasting, Helen 
Kelly, Irene Mayer, Selma Paolinelli, Ber- 
niece Schwarze, Dorothy Sutter, Barbara 
Travers, Millie Wegener, George Wettring. 


Published bi-monthly, the Aloeline has mem- 
bership in the St. Louis Industrial Press 
Association and the International Council of 
Industrial Editors. 


Honor Roll 
Salesmen Who Write the Clearest Orders 


NEW ORLEANS 
Frank Breaux 
Bill Harrison 
Harry Loposer 


ST, LOUIS 
Herman Beck 
Steve Dallas 
Herb Detrick 


Dick Scofield Mike Fara 
Roy Stroud Charles Haynie 
Harold Whiteside Roy Hicks 
Sid Wolf: 
SEATTLE 
Roy DeHan 


Mrs, Pat DuEIll receives special mention for 
fine orders she writes up for husband Bob. 


St, Louis men listed are in addition to 
those who appeared in last issue’s honor roll. 
This is the first report from New Orleans. In 
general clear orders continue to be written 
by the same men each month. Order Editors 
hope that publishing the names of those who 
are tops in their esteem will remind others 
that a constant check of all orders is made. 


Aloe Serves Fourth Generation 


Questionnaire Indicates 
_ Their Preference _ 
In Starting Practice 


(Continued from Page 1) 


In a letter accompanying the question- 
naire new doctors were offered check 
lists of items they will need in establish- 
ing practice and free office planning and 
location services. 

Nearly 600 young men and women 
asked for the location service. This plan 
involves the territory knowledge of 200 
Aloe salesmen traveling over the coun- 
try, who often learn of towns that would 
welcome young physicians. 


This map indicates the numper of new doctors who wish to practice in each state, according to 
a location service questionnaire answered by approximately 600 interns and residents. Many 
included, but preferences for a general 
information regarding the men who wish to 


gave several choices of states which are all 


not figured in the state totals. Salesmen receive 


Information from. those desiring help 
in finding a location gives evidence that 
a familiar figure to the medical world 
is here to stay. That person is the 
“family doctor” or General Practitioner. 
Slightly more than 50% of the residents 
and interns preferred the ranks of the 
“G-P’s” while Internal Medicine and 
Surgery ranked highest of specialized 
fields desired. 

More doctors answering the question- 
naire prefer an individual practice than 
any other kind. These men will require 
new office equipment, whereas men en- 
tering group practice might not. Cali- 
fornia was top favorite as the state in 
which to practice, and a town having a 
population of 1,000 to 10,000 drew the 


Practice in their selling territory and are requested to let them know of possible openings. 
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area are 
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PBX Operator Wins 


Praise For Her Division 


Mary Ann Wol- 
ford is proof that 
all Aloe employees 
are public relations 
ambassadors. 

She has been 
switchboard opera- 
tor at the Washing- 
ton, D. C. division 
. over three _ years, 
and recently was subject of a compli- 
mentary letter, sent to the company by 
a physician’s wife. 

The writer, Mrs. H. C. Rowland, said 
she felt she had received exceptionally 
courteous service from Mary Ann when 
she had occasion to call the company. 


Mary Ann Wolford 


greatest number of votes. 

Following up this information and 
contacting prospects require planning 
and work by sales departments and 
salesmen. An additional part of the 
salesman’s job is to become acquainted 
with interns and residents before they 
leave the hospital, meet them informally 
and learn their problems. 

One means of doing this in cities 
Where the company has divisions is 
through an informal party to which are 
invited all graduating interns and resi- 
dents. Parties of this type have been 
reported by St. Louis and Kansas City, 
Los Angeles, and Seattle offices. 

In commenting on Aloe’s service to 
beginning practitioners, president Baer 
has said, “Serving these young men is 
the most important job of every person 
in the company, for if they are pleased 
with our merchandise and service, they 
are potential lifetime customers. 

“It is therefore essential that every 
person handling such an order give it 
the most painstaking personal service 
possible. 

“I say personal, for we must try to 
show the young doctor we know the 
day he opens his office is one of the 
most important days of his life.” 


Vacation Has $100,000 Value 
(Continued from Page 1) 


Department vacation charts give a 
picture of who is available for work 
from May to October. They also give the 
Payroll Department notice to have va- 
cation checks ready in advance. 

An ideal vacation, according to psy- 
chologists, is one that can relax your 
nerves and revive your interests. So 
they urge everyone to enjoy themselves 
but not work too hard at having a good 
time. 
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Sales Percentages Are Up for 14 Salesmen 


From left: top row, Waits, Donegan, Oberreither, Emsley, McMurtry; bottom row, Slater, Smith, 
Droegemueller, Riley, Gallagher, Coren. Pictures of Barnett, Hall and Roberts weren’t available. 


Outstanding salesmen for the first 
quarter are pictured above. These men 
were selected, not according to greatest 
dollar volume achieved, but as to great- 
est percentage increase in sales over the 
first quarter of 1958. 

A man was chosen from each of the 
six regions in home office territory. Di- 
vision salesmen were grouped as a whole 
and the men with noteworthy percent- 


age increases were selected. As a result 
not all divisions are represented. Seattle 
was not in operation until May, 1953, 
and so had no basis for comparison. 

Some salesmen not listed are doing 
well in comparison to their 1953 sales 
but were not selling in the first quarter 
of last year. } 

Curt Smith, Atlanta, has been with 
Aloe since 1949, working out of. St. 


Customer James L. Dickey Makes News 


Dr. James Lee Dickey is nationally 
famous since the entire city of Taylor, 
Texas, population 9071, named him out- 
standing citizen of 1953. An Aloe cus- 
tomer since 1924, he is believed to be 
the first Negro in the United States to 
be so honored. Both television and the 
“Saturday Evening Post’ have widely 
publicized his award and the work he 
has accomplished. 

Taylor is a cotton and railroad com- 
munity, 4% Negro in population. Here 
Dr. Dickey began practice in 1921, and 
is the only Negro doctor in his town, 
and neighboring counties. In his first 
year of practice he wiped out a typhoid 
epidemic in 60 days. The emergency 
hospital he set up to do so was a fore- 
runner of the hospital he established in 
1935. Known as the Dickey Clinic it has 
a lab, X-ray equipment, delivery and 
operating rooms and nursery. 

When this hospital opened its doors 
Dr, Dickey and his wife agreed to with- 
Stand its losses. They realized their pa- 
tients could not afford the entire hos- 
pital fee. Their unselfishness has been 
rewarded, however, as the Clinic now 
More than meets its expenses. 

Dr. Dickey, 59 years old, has been a 
Civic leader as well as doctor. He has 


Gloeline 


done much to combat malnutrition, im- 
proper sanitation and ignorance of 
health care. Living conditions and rec- 
reation facilities for Negroes were im- 
proved through his urging. 

On receiving his award at a special 
dinner Dr. Dickey said, “It’s often been 
necessary for me to harry my white 
friends with the problems of my people 
and now you repay the trouble I’ve 
caused you by giving me this award. 

“This is democracy such as we dream 
of and never expect to witness. It’s the 
type of thing the totalitarian nations 
will hate to hear.” 


Dr. Dickey with salesman Ralph Williams. 


Louis until the Atlanta office was es- 
tablished in 1951. Combination man in 
northern Florida, he has a year of. pre- 


-. vious experience in a surgical house. He. 


and his wife Boots have two children, 
Rob Mills, 3, and Clara Carroll, 2. . 
; Charles Waits has been with Atlanta 


over two years with two years experi- 


ence with an Atlanta surgical house. He 
and wife Bettie have no children, but 
are “hoping for the future.” | 

_ C. C. McMurtry, known as Mac, is Lab 
salesman in Kansas area. He’s been 
selling three years from that division 


- and he and wife Fan have two children, 


Susan, 7, and Jimmy, 6. 

‘Leigh Roberts, doctor salesman in 
Minneapolis, has been selling eight 
years. He and wife Gladys have three 
children, Marjorie, 24, Thomas, 15, and 
James, 5. Before coming to Aloe he did 
surgical selling for 14 years. 

Tom Gallagher, selling to New Orleans 
doctors, was purchasing agent in the 
New Orleans office and a St. Louis 
buyer. In his family are wife Leah and 
children Rita, 10, and Tom, 8. 

Growing San Francisco has three rep- 
resentatives. Bob Donegan has been sell- 
ing ten years, more than seven years 


with Los Angeles, the rest of the time: 


with San Francisco. He also sold 12 
years with MacGregor Instrument Co. A 
hospital salesman in the San Francisco 
Bay area, he and wife Pat have a 
daughter Patsy, 22, graduated from the 
University of California and now a color 
and design consultant. 


(Continued on Page 8) 


Dr. Dickey shows the scale 
which was his first Aloe pur- 
Chase in 1924, At that time the 
Company address was 513 Olive 
Street. He has purchased more 
than half of his equipment and 
furniture from the Aloe Com- 


pany. 


Here is Dr. Dickey and one of his nurses 
with occupants of the clinic nursery. These 
bassinets were purchased from Aloe. 


A performance at the St. Louis Municipal Opera 


Js There «a Nurse in the Haute? 


“Will it rain?” That’s always a worry 
to directors of an outdoor summer 
theatre, as rainy nights not only cause 
ticket refunds, they cause a run on 
first aid services, too. 

These services are a part of summer 
theatre few people know of. Stories 
written on the Municipal Opera of St. 
Louis, for example, will give facts about 
the pioneer beginning of this Opera in 
1919. They quote figures: the record 
audience of 12,123 who came to see the 
Rodgers and Hammerstein Festival in 
1950. But seldom do these articles take 
you. back stage where the First Aid 
Station is located. 

From behind scenes at the Municipal 
Opera, Dr. William Macon reports rainy 
evenings bring the most cases to the 
First Aid Station. They suffer cuts and 
sometimes a broken bone from falls on 
wet pavement. 

.Besides his industrial practice, Dr. 
Macon has been official doctor to the 


Muny Opera 13 years, and an Aloe cus-_ 


tomer all that time. Of First Aid items 
he supplies the Opera, 95% are bought 
through Aloe salesman Bill Carruthers. 

Instead of asking “Is there a doctor 
in the House?” patrons in St. Louis look 
to a nurse for First Aid. Miss Helen 
Moxley, practical nurse from Dr. Ma- 
con’s office, handles minor injuries at 
the Muny Opera, and also sees the 
shows. In emergency she calls one of 
the Doctor’s two assistants, Dr. Charles 
Nichols and Dr. Ernest Shaper. 

Among casualties are performers who 
rush from the stage and bump into 
scenery in the wings. They not only 
make a quick change of costume but 
also get fast treatment for their cuts. 

Light operas like “The Three Muske- 
teers,” playing this summer, have their 
own hazards. Duelling, though just an 
act for the occasion, has inflicted real 
wounds that had to be cared for. 

Special care is also taken to given in- 
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valids an enjoyable evening. The Muny 
Opera owns two wheel chairs to help 
invalids to their seats. These were pur- 
chased from Aloe two seasons ago. 

President Howard Baer has an inter- 
esting job with Muny Opera. As head of 
the Cast Committee, a position he has 
held for about four years, he’s had oc- 
casion to meet the stars and be present 
at tryouts in New York and Hollywood. 
As head of this committee he serves on 
the Opera’s Board of Directors. 

The entire plant of the Muny Opera, 
including the world’s largest outdoor 
stage, is worth $3 million. The 12,000 
seats range in price from 50 cents to $3 
and 1500 of the total are free. 

Each summer the St. Louis store often 
has customers who are enjoying a spe- 
cial visit to the Opera. Around 25% of 
opera attendance comes from outside 
the city. These out-of-towners have 
helped swell total attendance in 35 opera 
seasons to over 23 million, a figure 26 
times the population of St. Louis. 

Helped by the experience of St. Louis’ 
Muny Opera, Kansas City, Mo. opened a 
similar summer theatre four years ago. 
Known as the Starlight Theatre, it too 
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has provision for First Aid. Seven 
nurses alternate in handling cases, with 
a doctor also on call. The nurse on duty 
has a_ special place in the audience 
where she can be reached. 

Dr. Vincent Williams arranges for 
having these nurses at the theatre and 
recommends what supplies are needed. 
He himself has been an Aloe customer 
of the Kansas City division for ten 
years. : 

Starlight Theatre seats 7600 and 
prices for seats range from 50 cents to 
$3.50. “Show Boat” is its most popular 
production to date. 

Other division cities also have out- 
door theatres. The Summer Pops in New 
Orleans has musical programs given by 
such performers as Victor Borge, Tito 
Guizar and Ethel Smith. The theatre 
seats 2000. Performances are on week- 
ends only, and prices range from $1.00 
to $2.50. Summer Pops is 11 years old. 

Los Angeles has its Hollywood Bowl 
where concerts and special events are 
held, while in Seattle is the theatre 
called Music Under the Stars, where 
operas and operettas are performed. 


Kansas City’s Starlight Theatre and its 
nurses: back row, 
from left, Bertha Bar- 
ron, Frances Brisley, 
Rosemary Sweeney ; 
fron tro w , Heten 
Wegs, Bernadine 
Knabe, Betsy Young, 
Virginia Finn, 
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C. C. McMurtry and Jack Ridings 
Win Annual Golf Tournament 


St. Louis and Kansas City Battle 
to Deadlock In Team Competition 


Silver platters, winners’ trophies in the annual St. Louis 
Golf Tournament, today gleam proudly in the homes of 
C. C. McMurtry and Jack Ridings. 

McMurtry, Kansas City lab salesman, battled wind and 
rain at Indian Meadows, May 22, to win low gross in 
Class A with a creditable 83. Ridings, St. Louis traffic the champion form 
manager, topped Class B with 104. Evidently a golf 
‘natural,’ Ridings was playing only the fourth full round 


of his life. 


In spite of the rain all 39 men who signed up were on 
hand. The field was divided into two classes, 16 lowest 
handicap players being placed in Class A, the remaining 
23 in Class B. With numerous prizes, many of them do- 
nated by our suppliers, this division into two classes gave 


every player a chance to win. 


Although in previous years the tournament has been an 
all-St. Louis affair, this year a four man Kansas City 
team invaded St. Louis. Division manager Alan Hensler from 
and salesmen McMurtry, Roy Kuchel and Bill Harvey 
challenged a St. Louis team composed of Gene Baum, = well; front row, Roy 
Aloe Scientific, Harold Fifield, Sales, Henry Scherck, 
Merchandising and Gordon Thomas, Operations. The con- 
test, man against man and team against team, ended 
when Hensler sank a last hole putt to gain an exact tie 


for Kansas City. 


In another team competition, last year’s Sales team of 
Fifield and Scherck with Les Dow and Frank Montfort 
of Hospital Contract again challenged the rest of the 
organization. A team composed of Tony Igel, Purchasing, 
Baum, Ridings, and Thomas met the challenge and won 


the match. 


Trophies for the drive closest to the par 3 fourteenth 
hole were won by Roy Kuchel in Class A and Les Wil- 
liams of Aloe Scientific in Class B. Suitable prizes were 
also awarded to Gordon Thomas (86) and Tony Igel (107) 
for second low gross, and: to Alan Hensler and Rich 
Sanders, Shipping, for low net in each class. Cliff Corn- 
well, Hospital Contract, and Jim Campbell, Customer 
Service, gave them hot competition and merited second 


low net trophies. 


As each foursome finished, 
refreshments awaited them in 
that haven of frustrated golfers, 
the “19th hole.” Prizes were 
awarded and the usual golfing 
alibis heard, while Art Stoviak, 
advertising manager, completed 
his photographic record of the 
"4954 Aloe tournament. Planned 
by personnel manager Bob Mc- 
Mahon, everyone agreed it was 
the best Aloe golf meet ever. 


C. C. McMurtry shows 


that won for him the 
lowest score in the 
tournament. 


Class A winners are, 
left: back row, 
Gordon Thomas, C. C. 
McMurtry, Cliff Corn- 


Kuchel, Alan Hensler. 


Class B winners are, from 
left: back row, Les Williams, 
Jim Campbell, Tony Igel; 
front row, Rich Sanders, 
Jack Ridings, 


Prizes awarded at ‘the close 
of the golf tournament are 
shown on display at left, 
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At Home in Alaska 


, Seattle Division Visits 


Customers to the North 


FOR SUMMER READING: This winter scene is a cool 
contrast to today’s weather. It was taken when fourteen 
feet of snow buried Tunnel, Alaska, in the spring of 1953. 
This is the headquarters for one of the Alaskan Railroad’s 
snow removal fleets. A train is seen in the background. 


—WIDE WORLD PHOTO 
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its University of Alaska, founded in 
1922 as the world’s northernmost in- 
stitution of higher learning. 

At Nome and Kotzebue you can get a 
brief look at the Arctic and its Eskimos. 
From these points up to the Bering Sea 
live 15,000 Eskimos and a few hundred 


Golfers’ Field Day 


1. Bill Smith; 2. Jim Campbell; 3. Bill 
Nebel; 4. Rip Vincent; 5. Roy Kuchel; Don Warner is shown with products he fea- At the Alaska Hospital conference were these white people. Ships and airplanes have | 
6. Les Williams; 7. Tony Igel, Art Gill, Bill tured at the Alaska conterenee. His display representatives of territory hospitals and altered their lives. They now have 
Zinna, Bill Nebel and Bob McMahon; 8. Bob oe Lees ae eee a hike nee eo wae Se geet schools, hospitals, greenhouses and imn- 
McMahon, Frank Pupillo and Dewey Jink- Screen were Air Expressed to the meeting, and by two visits a year, but is now increas- proved communications. 

nearly a 1000 miles from Seattle. ing interest in the territory even more. For social life these people commute 


by plane for a visit, needed shopping or 


erson; 9. Bill Harvey; 10. Ed Tinkham; 
for high school education. 


11. Don Magoon, Cliff Cornwell, Joe Car- 
doza and Al Jenkins; 12, 13, and 14 show 


More than 100,000 seals live on St. Paul 


roups at the “19th hole’; 15. ~ ’ 
fe a Smith, Ed eiikeea: tans mies To approximately 130,000 people, Most of the population is centered in Hospitals Near) Worlts' ee , 

and B. W. Whiteside; 16. Gene Baum; 17. “home” is an area ¥% the size of the the warmer southeast part of Alaska. The Alaska Native Service provides 
Frank Montfort; 18. Charlie Natsch; 19. United States and known as Alaska. For Don Warner reports the climate here these people with hospitals and many 
Alan Hensler; 20. Henry Scherck; 21. Les them it is neither haunted by ghosts of was much like weather he left in Seattle. other facilities. Two interesting hospi- 

Wendler. ‘ gold hunters nor dreary with cold, but Essentially a maritime province, this tals they operate are Point Barrow on 

rather a land of opportunity. area includes Juneau, present capital; the northernmost tip of Alaska and St. 

Seattle division recently looked in on Sitka, capital before 1867 when Alaska Paul Island Hospital in the Pribiloffs. f 

this territory, valuable in fish, fur and was owned by the Russians; and Ketchi- The Pribiloffs consist of five islands 

minerals. From April 22 to 25 Don War- kan, southernmost of Alaska towns. on which the seals make their home. 

| 


ner of that division attended the second 


annual conference of the Alaska Hos- Bears vs. Civilization Island alone and far outnumber the 
pital Association in Juneau. Doctors who care for patients on Ko- Indian tribe of Aleuts and the few Fish 
diak Island have an acquaintance with and Wildlife Service men living there. 


He was the only active exhibitor at 
the meeting which was attended by 26 
representatives. The result was a pur- 
chase order from almost all present and 
a friendly welcome that promises good 
customer relations for the future. 

Don also sold to doctors and hospitals 
in Alaska traveling by plane to visit 
these customers. His travels took him as 
far north as Fairbanks, 1600 miles from 


Seattle. 


the large Kodiak brown bear at its 
home. In contrast, just up Cook’s Inlet Everyone Represented 


from the island is Anchorage which has Alaska as a territory of the United 


stolen the title of largest Alaskan city States has a governor and legislature 
composed of House and Senate. In 1951 


this legislature had 40 members, four of 

whom were Eskimos and two Indians. 
Within the past 15 years Alaskans 

have established a full time Department 


handling and farming. of Health, beginning to battle neglected 
Land farther north lives up to our diseases of which tuberculosis is the 


imagined pictures of gold rush towns. most prevalent. ae 
Nome on the west coast and Fairbanks This, then, is Alaska, country of wild 
beauty and rough weather, where inhab- 


from Juneau. 

This civic minded community is trying 
to erase all traces of its outpost past. It 
has defense installations and industries 
including military construction, freight 


Doctors’ Practice Far Spread 


| Thére are 27 hospitals in Alaska and in east central Alaska are mining towns, 
: about 70 physicians from all parts of of both past and present. itants must work hard, often at two or 
the United States who care for Alaska’s Fairbanks is also an aviation center three jobs. Yet here as a result of their 
| people. These include Indians, Eskimos, and end of the line for Alaska’s only work Alaskans have achieved civiliza- 
: men of the sea or from the mountains, railroad which begins at Seward on the tion in a primitive setting. They have 
logging and mining camps. southern coast. It is important too, for. made themselves at home in Alaska. 
5 
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Jr. Achievement | | 
Aloe Style 


ae Mary Ann _ Roggasch is 
the daughter of Irma 
Roggasch, San Francisco 
Accounting. Recently she 
not only completed her 
first year in high school, 
but also received her cap 
and pin for 50 hours vol- 
unteer service at. St. 
Joseph’s Hospital where 
she is a Girl Scout Hos- 
pital aide. Working there 
iva this summer, she hopes 
to achieve her. 100 hour bar soon. After high 
school she plans to enter Nursing School, 


Raymond, 20, left, and Richard, 19, are sons 
of Mrs. Mildred Marti, biller in St. Louis 
Purchasing. They constructed the boat pic- 
tured in five months. Made from a mechanics’ 
blueprint, it has a 16 horsepower motor. 


Anne Scherck, 12 year old daughter of Mr, 
and Mrs, Henry Scherck, shows riding form 
that won three ribbons for her in the Bridle- 
spur Horse Show, St. Louis. Riding for four 
years, she competed with others up to 18. 
Her father is manager of Merchandising. 


Keith DuEll, who will 
be two years old, July 
15, is a finalist in the 
1954 ‘‘Baby Spokane’’ 
Contest. There were 
2000 entries in com- 
petition. His parents, 
Pat and Seattle sales- 
man Bob DuEll, re- 
ceived an honor certi- 
ficate and enlargement 
of this photo. 
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ALOE SCIENTIFIC 


Order filler Bill Becker has a grand- 
son, Robert Allen Becker, born June 6. 
The new baby represents the fourth 
generation of Beckers now living. 


ST, LOUIS 


ACCOUNTING: New accountant Wal- 
ter Wagner has seven years experience 
in his field, also attends evening classes 
and has a wife, Marie. 

Clerk Pat Anderson left last month to 
await a new addition to her family. 
Shirley Clarke is taking her place. 

Jean Goedde’s bowling team was 
league winner. All players received a 
trophy. | 

ADVERTISING: Howard Seesler, do- 
ing layout, has 10 years experience, 
is married and has two daughters, 11 
and 7 years’ old. | 

AUDITOR Vernon McAllister and 
wife Thelma Jean have a son Steven 
Michael, born June 9, their first child. 

BILLING: Doing well is Marvel Mag- 
gart, checker, who suffered a fractured 
jaw in an automobile accident. 

CENTRAL FILE: Helen Kelly, de- 
partment supervisor, spent her vacation 
making arrangements for the wedding 
of her daughter Kathleen Marie to 
Robert Louis Girouard, May 19. The 
couple met at St. John’s Hospital where 
Kathleen was a nurse and her husband 
had an externship. His family, Canadian 
citizens of French descent, originally 
lived near Montreal, but have moved to 
Woonsocket, R. I. Robert has since be- 
come an American citizen. After a 
honeymoon in the South the couple will 
live in Dayton, Ohio, where he will work 
at St. Elizabeth’s Hospital. 

CREDIT: Rosella Fozzard married 
Ron Mueller May 15, honeymooning in 
Miami. 

HOSPITAL CONTRACT: Mary Jane 
Meinert transferred from Customer 
Service to secretary in this division. 


Lance Thibault and Bob Zesch have 


Paul Campbell is the new 
son of Contract Sales Man- 


ager Bruce Campbell,  Sr., Al Koch. Al 


Los Angeles, and wife Judy. 
Baby Paul has a brother, 10, 
sister, 22, and a father who 
is a grandfather. Sister Ro- 


season, 5Il4, 


Linda Sue Koch is the danc- 
ing daughter of Mr. and Mrs. 
is asst. super- 
visor of home office Order 
Filling. In her first dancing 
year old Linda 
Sue was dance leader of her 
berta has a daughter, 2. group ina recital May 2. 


new daughters. Michele Thibault was 
born May 24, Linda Sue Zesch, June 17. 

MAIL: New mail boy is high school 
graduate Tony Faulkner. | 

MAINTENANCE: Mattie Collier is 
back after a 3 week illness. ) 

PAYROLL AND COMMISSION: Shir- 
ley Fleming married Bernard Huster 
June 12, and honeymooned in New Or- 
leans and Florida. : : 

' Ada Hartmann, and husband Bill, have 
a daughter Christine, born May 25. 

PERSONNEL: Georgia Roever is back 
to work and feeling fine after a few 
days in the hospital for a tonsillectomy. 

PHYSIOTHERAPY: The entire office 
welcomes back supervisor Ed Dorr. Hos- 
pitalized for double hernia with compli- 
cations of high fever and infection, he 
returned the end of May. His new secre- 
tary is Mrs. Barbara Travers. 

P.M, STEEL: it's’ a: boy for: viee 
president Gene and Elizabeth Ann La- 
Vigne. Born June 18, he weighed 9 lbs., 
7, OZS. 

SALES: Betty Nerlich, secretary, 
married intern David Corser June 10. 
Her grandfather and great-grandfather 
made surgical instruments for Aloe. 

Replacing Betty as secretary to re- 
gional sales manager Charles Kanter is 
Odile Offenbacher. 

Helen Wulf is new secretary to sales 
managers Fifield, Smith and Whiteside. 

SALESMEN: It’s a boy, Mark Thom- 
as, born May 8 to George and Sharon 
Rauch. Paul and Ruth Maddox also 
have a son, born April 17. A boy, Geof- 
frey, was born the middle of February 
to Joe and Joyce Grigg. 

It’s a girl for Sid and Cynthia Wolff. 
Named Nancy Lee, she was born May 20. 

Sympathy is offered to Don and Jim 
Bonzano on the death of their mother; 
to Joe Grigg and his wife on the death 
of her father; to Howard Jennings on 
the death of his father; to Ken Riley 
and his wife on the death of her mother 
and to Frank Winterbauer and his cous- 
in John on the death of Frank’s sister. 


Bob Gardner, Jr., 14 year old 
son of Mr. and Mrs, Robert 
Gardner, St, Louis, led his 
graduating. .class at «.-Sts. 
Mary and Joseph Grade 
School. His mother is Elvira 
Gardner, secretary to Tony 
Igel, head of Purchasing, 


ta Priut 


NEW ORLEANS 


Miss Elaine For- 
tin, at left, new sec- 
retary to division 
manager Hugh 
Knight, is said to 
prefer New Orleans 
to her native land, 
Honduras. 


Anabelle Freed, 


Billing, married Alfred Grillot, June 1. 

Bob Fielder came to this division in 
June to handle inside lab work. He has 
five years lab experience, is married, 
with two sons, John, 6, and Robert, 3. 


MINNEAPOLIS 


A bride’s show- 
er was given for 
Carol Mitchell, 
switchboard op- 
erator who was 
married to John 
Gebo, April 24. 

At the party May 14 were, from left, 
above, Hazel Belmore, Tillie Daleki, 
Carol Mitchell Gebo, Corrine Chambers 
and hostess Evelyn Halvorson. Lucille 
Fischer took the picture. 

At right Carol opens her packages. 
Her husband is now on duty with the 
Army in Germany. 


Office manager Jim Ryan and his 
wife had a baby boy, June 9. Weight— 
9 Ibs., 10 ozs.; name— Ronald Allen. 


WASHINGTON, D. C. 


Back from service are Washington employees 
Curtis Simon, left, and Dave Costlow. Curtis 
was in the Infantry two years, serving in 
Korea. He returned to Aloe as order checker. 
Dave was in ‘the Marines two years and on 
his return became assistant purchasing agent. 
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New reporters are Marie Mattox, clerk-typist 
in Purchasing, and Don Wakevainen, lab or- 
der filler. Both have been with Aloe a year 
and enjoy sports, music and reading. 


Office manager Sumpter Inglish and 
family vacationed two weeks in Florida. 

Carol Armstrong, typist, married Gen- 
erio Pacilio, July 3, at Andrews Air 
Force Base. They are honeymooning in 
Florida. 3 

Service manager David Sullivan and 
wife Jenny had a boy Terrance David, 
May 21. 

Maryland doctor salesman Bob Jones 
and wife Margaret had a baby girl, 
named Margaret, March 17. 


SAN FRANCISCO 


Welcome to Fred Baldra, new lab 
manager. For seven years he was with 
Redman Scientific, Los Angeles, four 
years as branch manager. He is married 
and has two children. 

Ruth Pashby, biller, and her family 
are moving to Sunnyvale, Calif. 

Shirley Terry left the end of June to 
await the birthday of a first addition to 
her family in August. 


. Checker, St. Louis 


* 


From St. Louis LaVerne Meyers, Customer 
Service, at left, and Donna Oakley, Credit, 
are shown at their hotel pool, Miami, Fla. 
Their stay in Miami, June 13-26, was a 
‘Happy Holiday’’ vacation of Eastern Air 
Lines. 


Photo: Courtesy Eastern Air Lines 


KANSAS CITY 


Miss Bobbie Jackson, secretary to di- 
vision manager Alan Hensler, fractured 
her wrist last April 20. : oa 

Vacationing in Louisiana were jani- 
tress Carrie Teasdale, who visited her 
mother two weeks in Shreveport, and 
receiving clerk, Mr. Pat Connelly, who 
spent five days in New Orleans. 


Leroy Shipley, 


Order Filling, dis- 
plays his catch 
from Black River 
in Corning, Ark. 
He made the 235 
mile trip Memorial 
Day week-end. 


At the home office a men’s softball team is again playing in an industrial league. Pictured above 
are the team members in their blue and white Aloe uniforms. They are: left to right, first row, | 
Jim Poole, pitcher, Jim Wantuck, second base, Jim Finazzo, short stop, Howard Smith, right 
field, Frank Pupillo, left field. In the second row are Elmer Williams, center field, Rich. Sanders, 
pitcher, Dewey Jinkerson, third base, Don Blase, first base, ‘‘Morrissey’’ Wilbanks, captain, 
playing catcher, and Jim Jinkerson, manager, coach and also playing short center, Jim Jinker- 
son’s son Greg, in front, is the bat boy. He’s almost seven, Absent from the picture are Charlie 
Decker, Hank Gerber, Joe Graziano, Steve Mozirka, and Rich Unger. 
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New Men Start Selling 
In Territories, Others 
Train in Home Office 


Salesmen who 
have just started in 
their territories are 
Bill Buse, Harry 


ly, Loyal Netteland, 
St..L-ouis’; Bob 
Hooper, Los Angel- 
es; Joe Miller, Seat- 
tle, and Jack Soule, 
Minneapolis. 

Buse is a combination man in south- 
west Iowa, his home state. He covered 
Virg Shipley’s accounts while he was 
sick. 

Lair, in) Lubbock, Tex. \,is. covering 
west Texas hospitals. He and wife Hs- 
ther Rose have two children, Philip, 11, 
and Marsha, 4. Lair is a graduate of 
Coyne Electrical College and was in the 
Navy three years. 

Mullally has combination sales out of 
Abilene, Tex. He served two. years in 
the Army, received his science degree 
from Indiana University in 1952 and 
worked with Parke, Daivs for two years. 

Netteland is selling from Rochester, 
N. Y. He and his wife have two sons, 
George, 7, and Steve, 4. He was a lieu- 
tenant in the Navy. 

New Los Angeles salesman in the 
Santa Barbara and Coast area is Bob 
Hooper. He is married, has two children 
and served in the Army. 

Working with Charles Frost in south- 
west Oregon is Joe Miller, training with 
Seattle division. 

Soule is now handling hospital ac- 
counts in St. Paul, Minn. and vicinity. 
He has sold for Johnson and Johnson 
and for Hill-Rom (hospital furniture), 
and served seven years in the Navy in 
two wars. He and his wife have two 
children, Jeffrey, 6, and Jacqueline, 5. 

St. Louis has several sales trainees. 
Ed Davis is now working with Herb 
Youngberg in northeast Texas, as a con- 
tinuation of his training. Brian Bailey, 
a service manager for over a year, is 
now training to sell, as is Robert Bot- 
tini, a 1954 graduate of Washington 
University, St. Louis. Bottini also served 
two years in the Navy. 


Jack Soule 


Maddox Takes Two Year 
Leave of Absence 


Salesman Paul Maddox of central 
New York State is taking a two year 


leave of absence to get experience he 


desires in Hospital Purchasing work. 
He has trained Charles: Robinson to 

take over his territory. Robinson has 

had experience in hospital operations. 


é 


Lair, J. Pat Mullal-_ 


How a New Product is Developed 


By Henry J. Scherck, Vice-president, Merchandising 


Each Tuesday dozens of new items are 


considered by our Merchandise Commit- 
tee. Composed of Joseph Riordan, execu-. 


tive vice-president, Kenneth Marshall, 
coordinator of divisions, Tony Igel, pur- 
chasing agent, and the writer, the com- 
mittee considers new products and plans 
the testing, development, and promotion 
of new and existing items. ; 

To illustrate this committee’s work 
here is the story of one product, our 
M-F Metabolic Calculator. 

In the July 17 Journal of the Ameri- 
can Medical Association, the Calculator 
was cited as a new and valuable instru- 
ment for measuring the metabolic rate. 

But this announcement of the Calcula- 
tor was not the beginning of our work. 


Fayart Sells in St. Louis 
After Work in Minneapolis 


Warren Fayart is now covering a new 
St. Louis hospital territory. He moved 
from Minneapolis division where he was 
in charge of customer service. Before 
going to Minneapolis in May, 1953 he 
was a sales trainee at the home office 
and sold in eastern Iowa for two years. 

Warren and wife Carol have two sons, 
Charles, 5, and John, 2. 


BE TCNOTED: 


One bottle of Aloe Lotion resulted in 
a $265 order for Don Northcott in cen- 
tral Pennsylvania. A nurse allergic to 
hand lotions found her sample of Aloe 
Lotion gave her no trouble. So she saved 
an order for the “Lotion Man.” 

Noteworthy Seattle customer is Dr. R. 
Y. Williams of the Medical School of 
Washington (State) University. He is 
president of the American Society for 
Clinical Investigation. 

Atlanta salesman Charlie Granger has 
an honored customer in Dr. O. B. Mayer 
of Columbia, S. C. He was elected presi- 
dent of his State Medical Association. 


Rather, it was the result of over three 
years of intensive effort. | 
Simply defined, the metabolic rate is 
the speed at which the body builds up 
and uses energy. Determination of this 


rate has been a laborious process re- 


quiring expensive equipment, the most 
accurate method being the use of radio- 
active iodine and equipment costing over 
$2,000. In the office a basal metabolic 
machine, costing $400 and up, was used. 

Therefore, when the inventor sent us 
a model of a plastic device much like a 
circular slide rule and selling for only 
$10, we viewed claims of its accuracy 
with a skeptical eye. 

After considering the Calculator and 
supporting literature carefully in com- 
mittee, we actually took the instrument 
to many doctors to get their reaction. 

On this basis we have sold almost 
4,000 Calculators. But from the begin- 
ning we recognized that the instrument 
must have authoritative scientific ap- 
provai to sustain it. Many physicians 
will not consider anything new until it 
has been proved accurate by case re- 
cords in a reputable journal. 

Our job, then, was to “spark’’ the re- 
search work for an article proving that 
our inventor’s formula was practical and 
accurate. In three St. Louis hospitals 
the Calculator was compared with the 
best known office methods, as well as 
the laboratory method involving radio- 
active iodine. We lent equipment for 
these comparative tests. 

Finally, in January of 1954 the article 
written by Dr. Murray Chinsky of St. 
Louis was submitted to the AMA Jour- 
nal. In February it was accepted for 
publication and appeared in July. 

What is the value of a product such 
as this? As Mr. Baer points out, “Here 
is a new tool for medicine, developed, 
tested, and proved through the support 
and hard work of the Aloe Company. 
This fact should enhance our prestige, 
and yours, with your customers, and 
should help you open orders for other 
merchandise.” 


At Regional Sales Meeting 


At the southwestern 
regional sales meeting 
wie ir é:;°.. fF 602m. tert, 
seated, Herman Beck, 
Don Kile, Bill Jones, 
John Barnett, M. D. 
Whiteside, Ralph Wil- 
liams, Charlie Haynie, 
Charlie Smith; stand- 
ing, Harris Dinkins, 
Ma bry: Lair; herb 
Youngberg, Ed Davis. 
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Company Bids on Contracts 
For South American Cities 


Contracts involving several million 
dollars worth of business for Aloe are 
being considered in three South Ameri- 
can countries as a result of a recent trip 
to that continent by sales manager Ray 
Gross. 


The contracts concern hospitals in 
Peru, Columbia and Venezuela. 


Negotiations in Peru are for an Army 
Hospital at Lima. The government will 
select one contractor to finish the build- 
ing, now 90% complete, and equip it. 
Aloe has combined with Sverdrup and 
Parcel, Inc., Engineers to bid on this 
contract. 

Eduardo Dibos, mayor of Lima and 
formerly an Aloe agent in Peru, intro- 
duced Gross to the government officials. 

The contract for Bogota, Columbia, 
also involves an Army Hospital. Gross 
submitted a proposal to completely 
equip this institution. ; 

In Caracas, Venezuela, Company bids 
will try to secure four more clinic health 


(Continued on Page 2) 


In the. picture above are salesmen of B. W. 
Whiteside’s southern region whose years of 
service total nearly 100. From left, Ray 
Hicks, B. W. Whiteside, and Salland, Schwarz 
and Jennings, who received pins. Below are 
salesmen of M. D. Whiteside’s southwest 
region who received pins: from left, Smith, 
Williams, Haynie and Dinkins, with Beck in 
insert. 
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Aloe Plaza to Be Illuminated 


Dedication Includes Display of 
World's Largest Light Bulb 


Aloe Plaza and Milles Fountain, es- 
tablished in tribute to former president 
Louis P. Aloe, will be illuminated as 
part of a civic project to beautify St. 
Louis. Ceremonies will take place Tues- 
day October 19, in which the lights will 
be turned on for the first time. 


The program will begin at 7:30 p.m. 
with a band concert. President Howard 
F. Baer will present the lights to the 
city and Mayor Raymond Tucker will 
officially accept them. The lights will 
then be turned on by Mrs. Edith Aloe, 
wife of the late Louis P. Aloe. 


Special feature of the ceremonies will 
be the lighting of a 75,000 watt bulb on 
the Union Station marquee, opposite the 
Plaza, to commemorate the 75th anni- 
versary of the electric light. The choir 
of Vashon High School, St. Louis, and 
the Seott Air Force Band will also par- 
ticipate. 


Salesmen Receive 
Annual Service Awards 


Home office salesmen who recently 
received service pins at regional meet- 
ings were: for 25 years, Al Schwarz; 20 
years, Frank Safranek; 15 years, Harris 
Dinkins, Earl Garson; 10 years, William 
Cassidy, Maurice Foraker, Allan Ochs, 
Henry Salland, Charles Smith; five 
years, Herman Beck, Bill Jones, Ralph 
Williams; three years, Vince Coren, Herb 
Detrick, Joe Grigg, Charles Haynie, Kel 
Howton, Ed Oberreither. 

In annual ceremonies last February 
these division men merited pins: for 25 
years, Martin McCue, Los Angeles; five 
years, Curt Smith, Atlanta, Ray Van 
Nest, Los Angeles, Don Santo, Minnea- 
polis; three years, Roy Kuchel, Kansas 
City, Trent McCue, Clair Rhodes, George 
Rohn and Arnold Statz, Jr., Los An- 
geles; Mike Behlar, New Orleans, Robert 
Jones, Washington, D. C. and James 
Bergstrom, now in New Orleans. — 

Earl Hood of Los Angeles received a 
20 year pin before retiring. 


In 1980 the Plaza was named in 
honor of Mr. Aloe as.a tribute to. his 


services to St. Louis while president of 
the Board of Aldermen. In 1940, the 
fountain, in part a gift from Mrs. Aloe, 
was dedicated. | 

The figures in the fountain were de- 
signed by sculptor Carl Milles and rep- 
resent the meeting of the Mississippi 
and Missouri Rivers. 

Lighting of the fountain requires 96 
flood lights of 300 watts each, placed 
just below the surface of the water and 
arranged in groups about the figures. 
Cost of the project, including special 
landscaping was donated in part by the 
Aloe family and friends. 

All Aloe Company employees are in- 
vited to attend these ceremonies. 


‘Pop’ Larsen Retires After 
Seventeen Years Service 


With his retirement 
Jtily."30,. Mark duarsen:, 
completed 40 years of 
service in the surgical 
business, of which 17 
years have been with 
Aloe, St. Louis. 

TiOD..uarsen, As De 
is known, was a pur- 
chasing agent before 
he retired. He started in 1937 as a 
checker, later became stock room fore- 
man and moved to Purchasing in 1944. 

On retiring ‘“Pop’’ received a watch 
engraved “Pop Lat'sen from your friends 
at Aloe’s.” 


(Continued on Page 2) 


Pop and wife | 
Nora 
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Editor—Janet Ludwig 


Reporters 


DIVISIONS: Aloe Scientific, Bernice Daggs, 


Morris Shatow; Atlanta, Dick Hartzburge; 


Kansas City, Robert Engel; Los Angeles, 


Eunice Wheeler; Minneapolis, Tillie Daleki, 
Lucille Fischer; New Orleans, Mike Peraza; 
San Francisco, Sue McCormick; Seattle, Jo-_ 


anne Whitney; Washington, 
Mattox, Dave Sullivan. 


ST. LOUIS DEPARTMENTS: Bob Fitzsim- 
mons, Ruth Gardine, Art Gill, Jean Goedde, 
Shirley Huster, Harold Kasting, Irene Mayer, 
Selma Paolinelli, Berniece Schwarze, Dorothy 
Sutter, Barbara Travers, Millie Wegener, 
George Wettring. 


D. C., Marie 


Published bi-monthly, the Aloeline has mem- 
bership in the St. Louis Industrial Press 
Association and the International Council of 
Industrial Editors. 


Washington Buyer 
Begins Selling Career 


Harry Wilson, Washington, D. C. pur- 
chasing agent for five years, now has 
combination sales in North Carolina. 

This is an opportunity he has long 
desired, for he started with the Com- 
pany as a sales trainee in 1933. 

New purchasing agent is Mary Bon- 
zano, with the Company about five 
years. Previously she was in charge of 
surgical quotations and asst. purchasing 
agent. 

Wilson first worked in St. Louis on 
the City Desk and in Quotations. After 
serving in the Navy during 1944 and 
1945 he returned as an expediter and 
became asst. manager of the Surgical 
Department. In 1949 he went to the 
Washington office as purchasing agent. 

At present he is living in Charlotte, 
N. C. with his wife Adele and children 
Diane and Donald. 


South American Contracts 
(Continued from Page 1) 
center jobs similar to the one at Chacao 


on which the Company already has been 
awarded a $150,000 contract. 


Venezuela has initiated a large public 
health program in which Aloe already 
has played a part. In the past the Com- 
pany has equipped three hospitals in 
that country. 


Gross Speaks at Institute 


Sales manager Ray Gross spoke to 65 
hospital administrators on ‘Purchasing 
from the Salesman’s Point of View’”’ 
August 28. The occasion was the sixth 
annual Institute on Hospital Adminis- 
tration for Sisters of Mercy, held in 
Springfield, Mo. 
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Community Chest Plans Local Drives 


With its characteristic united cam- 
paign for many agencies, the Communi- 
ty Chest or United Fund will soon make 
its annual appeal in your city. . : 


This organization and the Aloe Com- 


pany have a common purpose in work- | 


ing to bring better health to others. 


Campaign dates in Aloe division cities Be 
are: Atlanta, Oct. 12 to Nov. 12; Kansas 


City, Nov. 1 to 19; Los Angeles, Nov. 4 
to Dec. 1; Minneapolis, Oct. 11 to 28; 
New Orleans, Oct. 4 to 31; St. Louis, 
Oct. 18 to Nov. 10; Seattle, Sept. 15 to 
Nov. 4; San Francisco, Oct. 5 until goal 
is reached; Washington, D. C., Oct. 1 to 
No. 4. Please give your support. 


Catalog Brings in Order 
After Forty-five Years 


An order: trom Dr. D. W..' Lindquist, 
Swea City, Iowa, requested a high fre- 
quency set like one he had purchased 
from the 1909 catalog. The set is still 
standard and in stock. The doctor’s 
original set sold for $17.50; the item 
now costs $19.25. 


St. Louis Sports Include 
Softball and Bowling 


The home office softball team ended 


its regular season tied for first place in 


a St. Louis Industrial League, with a 
record of eight wins and one loss. 


Home run hitters were Hank Gerber, 
Dewey and Jim Jinkerson, Rich Sanders, 
“Marcy” Wilbanks and Elmer Williams. 
Top batters were Jim Finazzo, .412; 
Dewey Jinkerson, .407; and Rich San- 
ders, .400. 


A bowling league began play in St. 
Louis August 27. About 30 players were 
organized into eight teams by Joe Blom- 
ker, City Desk, and Joe Cardoza, Con- 
tract Division. Play will continue for 35 
weeks. 


Convention Notes 


Conventions held in division cities re- 
sulted in an Aloe demonstration on tele- 
vision and introduced Aloe’s first Negro 
salesman to potential customers. 
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Changes Take Place 
In Seattle and St. Louis 


New Aloe addition is a warehouse in 
Seattle, more conveniently located to the 
main office than the original warehouse, 
and double the capacity. 


To reduce handling, saving time and 
expense, St. Louis packaged goods is 
being stored in the basement rather 
than on the fourth floor. It is unloaded 
on the Olive St. side of the building 
where an opening has been made in the 
wall and a conveyor system installed. 


Another change is the decentralization 
of files in St. Louis for more personal 
handling. Helen Kelly, who supervised 
Central File, is organizing Government 
forms in the Credit Dept. 


‘Pop’ Larsen Retires 


(Continued from Page 1) 
With his wife Nora, 66 year old ‘‘Pop”’ 
plans to live on his farm near Troy, Mo., 
70 miles from St. Louis. 


The Larsens have two sons Don and 
Jack. Don works in the City Department 
in St. Louis. His wife Elaine also works 
for the Company part time. 


son Jack is married -and lives “in 
Omaha with his wife and three children. 


The meeting of the Minnesota State 
Medical Association, June 6-8, in Duluth, 
was featured on TV _ station WCCO. 
Salesman Ken Schottler, northern Min- 
nesota, gave a talk while demonstrating 
a sterlizer and pediatric table. 


Wylie Selden, Jr., of the Washington 
office, is the first Negro to sell for Aloe. 
He represented the Company at the 
Freedmen’s Hospital Convention. 

Selden, with Aloe since February, re- 
ceived a B.S. degre from Wilberforce 
University, Ohio, and attended Howard 
University. During World War II he was 
a test pilot with the 99th Fighter Squad- 
ron in Italy. 


Schottler and sterilizer made TV appearance: 
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Summer 


During the weeks from May to Octo- 
ber all Aloe-ites seek a change of oc- 


cupation known as Vacation. Here’s how 
they spent those memorable weeks. 


Frances Sanders, San Francisco, en- 
joyed Lake Louise, Canada. To the Po- 
cono Mountains, Pa., went New York 
salesman Frank Arrison and family. 
John Schultz, Los Angeles, visited Ore- 
gon caves with his wife and daughter. 


Joan Hummel, St. Louis Contract, 
took a jaunt to Canada with her hus- 
band. Fellow Contract employee, Irene 
Mayer, saw New York and Washington, 
D. C. Sam Novack, St. Louis Mail, also 
enjoyed the goings on in Washington, 
and a visit to Boston. 

“Westward, Ho” went Imogene 
Rockey, Kansas City. Salt Lake City 
and San Francisco were on her agenda. 
K. C. store salesman Harvey Post; took 
his daughter Shirley Jean to Colorado. 


The Great Out-of-Doors 


“Spike” Campbell, Seattle, and his 
wife took a camping trip through Brit- 
ish Columbia and the Canadian Rockies. 


Les Dow, St. Louis Contract, went to 
the Ozarks, as did Dottie Sutter, St. 
Louis Sales, and Al Paxton, St. Louis 
Advertising. 

Fishermen and women traveled far to 
“get a bite.” Mildred Harrington, Seat- 
tle, went to her home town in northern 
Minnesota for pike fishing. 


Leroy Shipley, St. Louis Order Filling, 
went to Brandon, Minn. Edith Simms, 
St. Louis Contract, and her husband 
headed south to Arkansas lakes. 


Tony Martellaro, St. Louis Purchasing, had 
an opportunity to talk with Martha Raye and 
have this picture taken when he visited The 
Beachcomber at Miami Beach, Fla. 
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These vacationers are: 1. One year old Jimmy Peraza and 2. the entire Peraza family, Mary, 
Mike and Jimmy (Now Orleans) who went to Tampa, Fla. 3. Edwin McGhee (St. Louis), 
visited his daughter in Lincoln, Neb. 4. Jeanette Roesslein (St. Louis) relaxed at home. 5. Mar- 
garet Cloud (Atlanta), shown with her mother, went out west. 6. Jim Prince (Minneapolis) 
took his family to Tennessee. 7. Norm Koehler (Aloe Scientific) went to the Ozarks. 


St. Louisans in Florida were Joan 
Vogelsang, PT. and Marg Wallach, Cre- 
dit, who enjoyed a serving of sun and 
swimming at Miami Beach. 

George Brown, head of St. Louis Cus- 
tomer Service, and wife Helen went to 
Florida for the swimming. He also en- 
joyed deep sea fishing with St. Louis 
salesman Frank Winterbauer, who was 
in Miami with his wife, three daughters, 
and mother-in-law. 

Atlantans in Florida were salesman 
John Brantley, who went deep sea fish- 
ing; the Slocumb family, who soaked up 
the sun (Cliff Slocumb is a salesman); 
and Bob Frarey and Ray Huff who took 
their families to Panama City. 

June Kertesz, Los Angeles, went to 
Balboa Island with her family after a 
short stay in Nevada. 

Millie Wegener, St. Louis Addresso- 
graph, spent a week at Camp Pioneer, 
Angola, N. Y. and another week travel- 
ing through the Catskill Mountains. 

Where Friends and Relations Meet 

Kuna Statler, St. Louis Bulletin Room, 
went home to Cape Girardeau, Mo. She 
and her family took trips to Kentucky 
and Tennessee lakes. 

“Marcy” Wilbanks, St. Louis Ship- 
ping, took his family to Wichita Falls, 
Tex., where he visited his brother. Also 
in Texas was Ted Pusch, Kansas City, 
who took his wife and 16 year old son to 
Corpus Christi to visit relatives. 

Phyllis Silverman, St. Louis Contract, 
and her husband visited her sister and 
brother-in-law at Ft. Sill, Okla. 

Dorothy Lovejoy, Atlanta, took nine 
year old son Danny to visit relatives in 
Coral Gables and Miami, Fla. 

St. Louis Claims adjustor Irene Eloff 
and husband Don spent a week in Poplar 
Bluff, Mo. with relatives. 

Pat Spencer, St. Louis Commissions, 
visited relatives with her husband who 


was just discharged from service. He 
was in France with the Medical Corps 
for 18 months. They went to Yakima, 
Wash., Chicago and Roodhouse, Ill. Pat’s 
husband is completing his studies for a 
degree in Pharmacy. 

Henry Petty, New Orleans, and his 
family spent a week in his home town, 
Barataria, La., near New Orleans. An- 
other New Orleans traveler, Doris Fer- 
nandez, went to Atlanta to visit her 
sister. 

Joanne Whitney, Seattle, went to Van- 
couver, B. C. to visit friends. 

Jerry Becker, St. Louis service mana- 
ger, visited friends in Kansas City, also 
stopping at the Aloe store. 

Vacationing at home were Bernice 
Daggs, Aloe Scientific, Josephine Dres- 
sler, Kansas City and Henry Wright, 
Atlanta. 

Catching up on work around home 
were August Brignaudy, New Orleans, 
Lester Lowe and Claude Hickson, At- 


_ lanta. 


Doris Jenkins, Atlanta, spent her va- 
cation getting settled in a new home. 
Her husband was recently discharged 
from service. 


There Was No Choice 


Some Aloe men used their vacations 
for tours of duty with National Guard 
or Reserve units. 

Bob Strobeck, Seattle, followed the 
suggestion of the Navy to become ac- 


.quainted with its planes at Alameda, 


Calif. Al Jenkins, St. Louis Contract, 
spent two weeks in Wisconsin with the 
National Guard. 


Two Atlanta salesmen were = also 
called to camp. Coleman Gibbs was in 
Detroit with the Naval Reserve and 
John Kirby was at Ft. Benning, Ga. He 
is a Reserve Captain in the Medical 
Service Corps of the Army. 
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Atlanta 


Cily af the Phoenix 


“There’s more hum than drawl in At- 
lanta.” It’s a soft, pleasant hum, and 
yet it is the sum of industry and prog- 
ress; for this southern railroad city is 
leading the surge of the New South. 


Atlanta is very like the fabulous 
Phoenix. This fairy tale creature had 
the enviable reputation of burning itself 
up and then would rise from its ashes, 
young and beautiful again. 


The Phoenix is on the official seal of 
the City of Atlanta, for in 1864 this 
community was almost completely de- 
stroyed by fire in the Civil War. Before 
the fire its population was 10,000. Five 
years later Atlanta had risen from its 
ashes with double the population and 
enthusiastic hum. 


Today industry and economic stability 
are keeping pace with the increasing 
population, and the city is also coming 
to the fore as a great medical center. 


For these reasons it seemed natural 
to locate an Aloe division in Atlanta. 
The Everhart Surgical Supply Company 
was bought in January 1951 and re- 
housed on one of Atlanta’s many Peach- 
tree Streets. 


From the heart of the Atlanta busi- 
ness district this division covers Georgia, 
South Carolina and Florida. 


Cecil Weems, a top salesman in the 
immediate Aitlanta area, has a rare type 
of Hemolytic anemia, and is believed to 
have had this disease longer than any 
other person on record. 


According - to: : his . doctor: Byron’ J. 
Hoffman, M.D., his type of anemia 
means he destroys his own red blood 
cells in his blood vessels. 


In the past this condition has been 
controlled: by giving additional blood 
through transfusions, but Cecil’s blood 
type makes blood donations difficult. 


Cecil Weems holds the 
fish that brought him 
TV: fame; a ‘large 
mouth bass that took 
20 minute to land. As 
a result of the catch 
he appeared on the TV 
show ‘‘Inside Out- 
doors’’ and received 
the prize for ‘‘the one 
that didn’t get away.”’ 
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Aerial view of Atlanta with City Hall in left foreground and State Capital 


Building in center foreground. 


Tallahassee, Fla. is served by a unique 
feature of the Atlanta division. This is 
the Tallahasse Twig, consisting of a 
small office, display room and ware- 
house. The Twig, established in May, 
19538, is the offshoot of Atlanta “branch” 
and so received its name. 


It’s the “Atlanta people” who are the 
Atlanta division. Some of these are 
“Yankees” and others are Atlantans 
born and bred; but both blend well in 
this city of industry and tradition. 


Division manager Charles Murphy, a 
native St. Louisan, has bought a home 
in Atlanta for himself and wife Pat. 
He’s been with us eight years and, as 
Ray Gross’ assistant, helped start the 
Hospital Contract Division, St. Louis. 
He was officially commended by the 
Coast Guard for organizing ability as a 
Lt. Commander from 1943 to 1946. 


Office manager Jim Jackson is an 
Atlantan who came with Aloe soon after 
the division started. 


Minneapolis division supplied Bob 


All blood that is donated for him must 
undergo certain chemical changes in 
laboratories before he receives it. It 
happened once that he received the 
wrong bottle of plasma, and since then 
his wife Betty accompanies each blood 
donation from donor to his bedside. 

Cecil and Betty have two daughters, 
Betty Jean, 15, and Joanne, 138. 


According to Dr. Hoffman, a great 
deal of knowledge concerning Cecil’s 
condition has been gathered in the past 
few years and much investigation at 
various medical centers is underway. 


The medical history of a similar case 
in Italy has been translated from the 
Italian for him. 


In the past month he has been under- 
going new treatments. A wish that they 
will be successful for Cecil is extended 
from all Aloe-ites, and from his many 
customers and friends. 


Courtesy: Atlanta Chamber of Commerce 


Frarey, an eight year man with Aloe. 
He and wife Katy have a son. 


The venerable man of Atlanta is Vir- 
gil Perryman, 87 years of age and at 
work every day as orthopedic fitter. 


Joe Easley and Dick Hartzburge both 
came down from the home office, Joe 
continuing in PT Sales and Service, Dick 
in Quotations. Joe and wife Mary Ann 
have a daughter and son. 


Carol Voigt of St. Louis has been in 
the lab supply business since 19386 and 
is with Aloe three years. He has bache- 
lor and master degrees in Biology and 
Education, and taught high school Bio- 
logy. His wife’s name is Edith. 


Warehouse manager Malcom Pitman 
has missed few days at work in spite of 
16 operations. He has a wife, Annie Ro- 
berta Pitman. 


Other Atlanta division families in- 
clude Paul Day and wife Nancy; Lester 
Lowe, wife Carrie and two children; 
Henry Wright and wife Allean. These 
men have been with Aloe Atlanta since 
it started, as has Claude Hickson, who 
has been in warehouse work since 1929. 


With Aloe over two years are married 
employees Doris Jenkins, Jeanne Mor- 
gan, Peggy Pilgrim and Ray Huff; Mar- 
garet Cloud, camera hobbyist, and Lon 
Phillips who saw service in Korea. 


Nell Wasserman has been with us 
over a year, as has Mildred Smith (Mrs. 
Doug Smith), and these proud parents, 
Mollie Barnett who has a daughter, 
Emily Coley and Dorothy Lovejoy who 
each have a son, Polly Gazeway and 
Carroll Farrar, each with two children. 


Rounding. out. their: first : year «are: 
Willie Bolton, (wife—Rosa Bell); Fran- 
ces Early who did defense work during 
World War II and was a med tech in 
Virginia; Sarah Florence, who is mar- 
ried and has two married children; and 
Dick Willson, educated in Atlanta, with 
home town in Anderson, Ind. 

Industry is sketching a golden future 
for the New South. In just the right 
spot to be drawn into the picture are 
these people—the Atlanta division. 
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Above is the Atlanta 
store, located near the 
city’s major hospitals 
and next to an office 
building for doctors. 
At right is the store’s 
interior. 


SALESMEN: Atlanta city salesmen are John Brantley, hos- 
pitals and retail store, Jim Clark and Coleman Gibbs, doctors. 
Jim has a wife Norma, the Gibbs family has one child, and John 
Brantley has two children and a new grandchild. 


GEORGIA: Selling in the southwest is Cecil Webb; in the 
southeast, Cleve Cranford, in the north, John Asher, and in the 
Macon area is Cliff Slocumb. The Webbs have three children, 
the Cranfords a son, the Ashers a daughter. The Slocumbs have 
two sons and a daughter, all honor roll students. 


SOUTH CAROLINA: Charlie Granger, hale and hearty, and 
23 years with Aloe, lives in Columbia with wife Inez. He for- 
merly sold from St. Louis and now handles Columbia doctors 
and hospitals. Other state hospitals are handled by John Kirby. 
The Kirbys have two sons and a daughter. In the southeastern 
part of the state is Ed Johnson, in the northwest, Bob Shields. 
The Johnsons have a son, the Shields have two sons and two 


daughters. 


FLORIDA: Curt Smith, in charge of the Tallahassee Twig, 
has also worked out of St. Louis. His assistant is George Goode, 
a water sport enthusiast. The Smiths have a son and daughter. 
Millard Watts recently rejoined Aloe, taking on his old territory 
in the south. He is married, has two children and worked out of 


St. Louis three years. 


Charles Waits, outside Lab man, plays trumpet, leads a five 
piece Dixie Land Combo and has been playing in local dance 


bands for 15 years. He has a wife Bettie. 


From left, salesmen Granger, Shields with 
children Bob and Cecilia, Gibbs and Clark. 


From teft, Robert Frarey, buy- 
er; Charles Murphy, division 
‘manager, and James Jackson, 
office manager. 


From left, Lester Lowe, order filler; Ray 
Huff, warehouse receiver; Dick Willson, 
sales trainee; Claude Hickson, order filler; 
Willie Bolton, driver: Lon Phillips, checker; 
Paul Day, packer; Henry Wright, janitor. 


‘‘Tallahassee Twig’’ retail outlet. 
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From left: back row, Molly Barnett, stock control; Joe Easley, 
PT sales and service; Margaret Cloud, stenographer; Carroll 
Farrar, customer service mgr.; Emily Coley, purchasing clerk: 
Dick Hartzburge, quotations; Bob Frarey, buyer; Frances Early, 
order editor. Front row, Doris Jenkins, secretary ; Peggy Pil- 
grim, stock control; Carroll Voigt, Lab sales and service. 


From left, back row, Hubert Jones, account- 
ing: Nell Wasserman, final biller; Jim Jack- 
son, office mgr.; Jeanne Morgan, files: John 
Brantley, store salesman; Sarah Florence, 
stenographer and commissions: Virgil. Perry- 
man, orthopedic fitter: Mildred Smith, cleri- 
cal. Front row, Polly Gazaway, prebiller and 
Dorothy Lovejoy, bookkeeper. 
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Kim Marie was born May 27 
to Betty and Sidney Cates. Sid- 
ney is lab stockman in New 
Orleans. 


William Harvey Frarey will be 
a year old September 25. Par- 
ents Bob Frarey, Atlanta buyer, 
and wife Katy adopted Bill last 
year. 


of the fact. 


Steven Michael 


ATLANTA 


Order editor Frances Early was on 
the way home to Ripley, Ohio for a va- 
cation when stricken with food poison- 
ing. She’s fine now but says it is no fun 
to spend your vacation in a hospital. 


WASHINGTON, D. C. 


A case of mistaken identity: we want 
to apologize for the mistake in last issue 
in which the pictures of Don Wakevai- 
nen and Dave Costlow were transposed. 

New reporter re- 
placing Wakevainen 
is Dave Sullivan, re- 
cently promoted 
from « the « Sérvice 
Dept. to Purchas- 
ing. He enjoys 
sports and music. 


Dave Sullivan 


Bob Surber, Seattle city sales- 
man, and wife Ruth are the par- 
ents of these twin girls, Karen 
and Linda, and proud they are 


This is the latest 
McAllister who 
was born June 9 to auditor Ver- 
non McAllister of the home of- 
fice, and his wife Thelma Jean. 


It’s “a. .giri: 

Margaret Dena, second child for New 
York salesman Frank Arrison and wife 
Margaret, May 24. 

Dottie Jane, fourth child for Atlanta 
salesman Bob Shields and his wife, 
June 16. 

Sherrill Lynn, for Texas salesman 
Herb and Maxine Youngberg, June 30. 

A girl, their first child, for Minneapo- 
lis purchasing agent George Shippey 
and wife Virginia, July 22. 

Cynthia Jo, for Washington store 
salesman Ralph and Mary Diaz, July 26. 
It’s a boy: 

The first child for lab salesman Don- 
ald Santo and wife Pat, June 28. 

New grandson for Atlanta salesman 
John Brantley, July 7. 

Hric Neal, for Washington credit man- 
ager Ed Martin and wife Mary, July 19. 

Paul William, third child for Pennsyl- 
vania salesman John Lucks and wife 
Patricia, July 21. 


picture of 


MINNEAPOLIS 


Marian Davis, secretary in Quotations, 
was married to Joseph Dutton August 7 
at St. Albert’s Catholic Church. They 
went to West Virginia for their honey- 
moon. Joe is in the Air Force, stationed 
in Minneapolis. 

Robert Middleton, who worked for 
Aloe seven months, is now a private in 
the Army. He was graduated from Ord- 
nance Supply School in Maryland, July 
28, and has been transferred to Ft. Bliss, 
Tex. 


Bob Middleton 


Marian Davis 


Gal People 


LOS ANGELES 


Sympathy is extended to office mgr. 
Louis Baer on the death of his son Don- 
ald who was killed in an automobile 
accident September 5. He was driving 
to Menlo Junior College to start his 
sophomore year there. Donald was 19 
years old and for the past two summers 
worked at this division office. 

New employee in Purchasing is Jack 
Bradlyn, who previously worked for 
American Hospital Supply Corp., Bur- 
bank, Calif. He is one of eight children 
and is from Staten Island, N. Y. 


SAN FRANCISCO 


New reporter is Sue McCormick, with 
Aloe eight months. Sue has been trans- 
ferred from file clerk to dictaphone 
operator. Taking her place in Filing is 
new employee Margaret McDonald. 

Another new employee is Lydia Hoy- 
er, working as a biller. 

Salesman Ed Hansen and Margaret 
Huch were married July 8 in Sacred 
Heart Church. They spent their honey- 
moon motoring through southern Cali- 
fornia in a British MG lent them by 
British Motors, San Francisco. The Han- 
sens have friends with that company 
and the loan was made as Eid’s car was 
laid up in a garage. 

Sympathy is extended to Bill McCoy, 
City Desk, on the death of his mother. 


SEATTLE 


This office and the entire company 
wish to express their sympathy to Bob 
and Pat DuEll on the death of their 
only child, Keith, two years old. He died 
in a Spokane hospital, July 25, after a 
Sunday automobile accident. The DuHElls 
were both hospitalized, suffering from 
shock. Bob is just about covering his 
sales territory again but his wife is still 
ill. Don Warner covered Bob’s territory 
for him while he was in the hospital. 

New driver Tom Bace replaces Boyd 
Schluter who joined the Air Force and 
is stationed at Lackland Air Base, Tex. 

Ruth Conn is the new girl working on 
the Kardex records. 

Warehouse foreman Al] Forbes was in 
the hospital for two weeks in June as a 
result of a ruptured appendix with ad- 
hesions. He’s now back to work, but 
there'll be no heavy lifting for him for 
a while. 

Secretary Dorothea Wisner reports 
her daughter Thorine graduated in June 
from Roosevelt High School. 
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ST. LOUIS 


_ Accounting: New file girl Noveda 


Kramer replaces’ Mary Ruth Baldwin. 
Mary Ruth returned to Asheville, N. C. 


with her husband who was discharged 
from service. : 

City Desk: Typist Jane Marbeck ap- 
peared in two productions of the Tower 
Grove Park Summer Theatre. Jane also 
belongs to the “Y”’ Players and takes 
voice and dancing lessons. 

Credit: Donna Oakley’s mother is do- 
ing fine after an operation July 14. 

Customer Service: Order editor Doro- 
thy Marcus will be married November 
28 to Mel Schwartz of Staunton, IU. 

Maintenance: We extend our sympa- 
thy to night watchman Henry Bocker- 
stette on the death of his wife. 

Mattie Collier tells us she is a great- 
grandmother. Her mother, 89, had 15 
children, eight still living, plus seven 
grandchildren, three great-grandchildren 
and two great-great-grandchildren. 

Physiotherapy: Order filler Vernon 
Hoffman will marry Joan Westhus Sep- 
tember 25 in Resurrection Church. 

Joan Vogelsang, typist, has trans- 
ferred from Division Purchasing. New 
dictaphone operato ris Pauline Woods, 
formerly with 7 Up Bottling Co. 

Purchasing: Typist Maureen Uhe of 
Edwardsville, Ill. replaces Helen Sher- 
man who left to enter college. 

Salesmen: Back on the road after op- 
erations are Leo DaValle, Chicago, and 
Ed Kurlbaum, St. Louis. During Ed’s 
illness his territory was covered by sales 
trainee Brian Bailey. 

Shipping: The St. Louis Post Dispatch 
recently told of the rescue of a three 
months old puppy by traffic manager 
Jack Ridings. The dog, a neighbor’s pet, 
fell into the sewer in its backyard, and 
was freed after 6% hours of digging by 
three men, including Jack, first to start 
to the rescue. 


This picture of Judy 
Emsley, 13 year old 
daughter of San Fran- 
cisco salesman Al Em- 
sley, appeared in the 
Oakland Tribune. She 
and afellow Girl 
Scout represented over 
six ‘thousand Oakland 
members in a feature 
story on Scouting. 
Judy is an active ‘1st 
Class Scout, has been 
on the scholastic honor 
roll consistently and 
belongs to many or- 
ganizations at Oakland 
High School where she 
was a freshman last 
year. 
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Doris and Lino Conz are shown 
in front of their house which is 
now nearing completion. 


Week End Builders 


During the past few years there have 
been some busy builders in St. Louis. 
After office hours and on week ends 
they’ve worked with stone, brick and 
wood to build themselves a home. 

Doris Conz, Sales Audit, Dept., and 
her husband Lino decided three years 
ago to build a stone house. After send- 
ing for the plans, Doris revised them to 
make the rooms larger and laid out the 
rooms with string. 

Lino Conz has done most of the stone 
cutting and fitting himself with the 
occasional help of relatives. The stone 
came from torn down building's and cost 
only the price to haul it away. 

Their ranch style house in St. Louis 
County is about a year from completion. 
It has five rooms, a breezeway and 
garage. Surrounding it are 3% acres of 
land on which are planted 400 trees. 
Doris’ husband is a tree surgeon and is 
starting a floral nursery. 


Larry Baum, at left, and Bill Hoffman are 
sons of Aloe Scientific employees, glass blow- 
er Gene Baum and salesman Harold Hoffman. 

Larry, 11, was starting catcher in the All 


Star game for his age group, sponsored by 


the Khoury League. He had the opportunity 
to play as a result of work behind the plate 
in 12 league games and a batting average of 
«653. 

Bill Hoffman, 18, was named a second place 
winner in a writing contest sponsored by 
BOYS’ LIFE Magazine, official Boy Scout 
publication. He won a $50 savings bond and 
a portable typewriter. Bill has completed his 
freshman year at Missouri U. where he aims 
for a degree in wildlife management. 


This is a view of the front of the house that 
Lino Conz is building. At the left: is. the 


garage area and next to it are the windows 


of the living room. In the foreground are 
stones like those used to build the house. 


Gladys and AI Koch stand in front of their 
home with daughter Linda Sue. Converted 
from a nine-car garage, the house is 97 feet 
long. 


Al Koch, Order Filling, completed his 
home last October after two years of 
work. This house in Columbia, II]. is un- 
usual in that it is converted from a nine- 
car, brick garage. It required bricking 
in one wall by a contractor to have the 
frame of a five room, two car garage, 
ranch house. 

Al divided off the rooms, laying floors 
and making cabinets and some furni- 
ture, while wife Gladys applied the fin- 
ishing touches. 

Driver Eugene Werner and wife Isa- 
belle are now living in a five room 
brick bungalow built entirely by Gene 
and his son-in-law. A one story house in 
St. Louis County, it took 15 months to 
complete. 

The two men also built a story and a 
half home in two years for the son-in- 
law and Gene’s daughter. 

Gene and his wife have two married 
children. 

The Peppers, Jean of the Addresso- 
graph Dept., and her husband Lou, did 
the ground work for their house in E. 
St. Louis, Ill—making the basement. 

Men with shovels included Jean’s hus- 
band, brother and father. They also 
worked on a basement next-door for 
Jean’s brother, and a sister has her 
house already completed. 

The frames of these houses are set up 
by a building firm, but the men will fix 
all wiring and fixtures. 

Lou and Jean have a son a year old. 
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New Men Start in the Field, 
Others Train for Selling 


Newest Kansas City salesman is Hyl- 
ton Monroe in the Wichita area. Pre- 
viously he was executive director of 
AMVETS Wichita Post #8. He and his 
Wife have a daughter, 11, and son, 8. 

Bob Engel, formerly at the Kansas 
City store, is now covering parts of Mis- 
souri, Nebraska and Kansas. He and his 
Wife have a son, 4. 

Loren LeBard is a new salesman with 
Los Angeles. He is married and has a 
daughter 16 months old. His brother 
Waverly (Lee) is a Minneapolis gsales- 
man covering North Dakota. The family 
is originally from Minneapolis where 

Loren worked in his father’s business. 

Joe Ferrara, with the Los Angeles of- 
fice five years, is now Selling in the 
Pasadena area. He held various jobs in 
the store. 

New men in St. Louis territory are 
Steve Maxwell and Brian Bailey. Max- 
Well is covering western Michigan hos- 
pitals and Bailey is Selling to customers 
in western Illinois. 

Trainees: Charles Beacham has begun 
selling in the Ft. Worth-Dallas area. 
His past job was with Genera] Electric 
X-ray, Milwaukee. He has a son and 
daughter. 

Palmer Bryan is training at the home 
office before joining the New Orleans 
division. In January he will start cover- 
ing hospitals in Alabama. 

Originally from Miami, Fla., he 
worked there for gq surgical supply 
house. He is married and has three 
young sons. 

Continuing his training, Jim Callahan 
is covering a New York territory. 

Dan Perrett has returned to the New 
Orleans office, taking up his former 
territory in central Louisiana. He had 
a job as hospital administrator. 


Loren LeBard, at left, 
and Joe Ferrara sell 
With Los Angeles. 


Salesmen A field 
Christmas Contest 


(Continued from Page 1) 


were Elwes Starr and Betty Winter- 
bauer, wives of Bob Starr (Lab, St. 
Louis) and Frank Winterbauer (Illinois), 


Another special contest now in prog- 


ress is the telephone quiz. Each week for > 


Six weeks, one wife’s name is drawn out 
of a hat and she is called long distance. 


If she knows her husband’s standing 
against quota she wins points, and these 
are more than doubled if his standing is 
ahead of quota. Points are carried for- 
ward to the next week if there is no 


winner. 


In the main part of the contest each 
man making or going over his entire 
quota receives bonus point “checks.” 


These can be used to purchase prizes. 


Salesmen also have won points in a 


preliminary contest promoting Unipress 
Elastic Bandage. Grand prize winners of 
this event were Tom Boufford, Bill Buse 
and Ray Girard. 


Aloe Christmas contests have become 
an annual affair. They not Only give 
Salesmen an opportunity to win prizes, 
but stimulate business at year’s end, 
usually a rather “quiet” business season. 


Regional Managers Discuss 
Training Program, Lab Sales 


Regional sales Managers met October 
11 and 12 in St. Louis. They talked about 
the possibility of a full scale training 
program for salesmen. 

Plans were discussed to obtain better 
coverage of lab sales to hospitals. 

It was stressed that emphasis on the 
intern program: should continue toward 
the end of the year. Many states do not 
hold board exams until that time. 

Also on the agenda were the Christ- 
mas Contest, sales features of products 
and field problems. 


Sales Supervisors Visit Peoria, 


Give O'Donoghue 20 Year Pin 


Ray Gross, Charles Kanter and Henry 


~Scherck visited Peoria,‘ Tl. in November, 


taking the Opportunity to present Ed 
O’Donoghue with his 20 year pin. 

They toured the Peoria Institute for 
Human Rehabilitation with Dr. John 
Deyton of Miriam Hospital, St. Louis. 
This is also.a rehabilitation hospital. 

At the invitation of Dr. Harold Vona- 
chen they visited the Caterpillar Tractor 
Co. of which Dr. Vonachen is medical 
director. Here the men studied sales 
training techniques. 


Let me at those Christmas Contest prizes, 


over my quota and then some. 
you? 


Picture by Ewing Galloway 
Courtesy of Davis and Geck Co. 


re 


BE IT NOTED... 


A letter from Earl Hood and his pic- 
ture appeared in the October, 1954 issue 
of the American Surgical Trade Associa- 
tion Journal. Retired from the Los An- 
geles division, he reminisces about his 
days in the business, including the time 
he joined the Aloe Company in 1912. 

Don Warner, Seattle, spent the last 
week of October in the snowy north. He 
visited customers in Alaska. 

Vince Coren was the guest of one of 
his customers, a hospital administrator, 
at the Gallipolis, Ind. Rotarians’ Club. 
Vince became the pianist for the eve- 
ning. He’s enjoyed playing the piano as 
a pastime for a number of years. 

Early in October all] Seattle repre- 
sentatives came to the division office for 
a sales meeting. Men from various 
manufacturers gave sales presentations 
of their companies’ products. 


Kel Howton’s good customers are these. doc: 
tors all in the family of Fred Dukes, M.D. 
From left are Howton, son-in-law Paul 
Holtzman, father Fred M. Dukes, son Joseph. 
Dukes and daughter Betty Dukes. They. 
practice in Dugger, Ind., seeing about 250.. 
patients a day. 


Gloeline 


I’m 
How about 
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PT Department Expands 
Changes Name as Result 


| re the PT men from the Aloe 
_. a as of November they have 
ae men. These initials stand for 
Be ciotherapy Hepartment’s new 
: the Electro-Mechanical Division. 


name, 
_ This change is a sign of the expansion 
of the lines of merchandise under Ed 
Dorr’s supervision. Not only are PT and 
X-ray items on the list, but also Food 
Conveyor Equipment, Incubators, Oxy- 
gen Apparatus, and other Electro-Me- 
‘chanical items. 

To handle this increase in lines Dorr 
now has two assistants. Lee Walters 
handles PT and X-ray work, while Bill 
‘Dean is as new as the Food Service 
‘Equipment of which he has charge. 


- Dean has had experience as district 
manager for Packard Motors in St. 
‘Louis and was in charge of sales pro- 
motion with Scott Radio Laboratories, 
Chicago. 

ig He and his wife Jane have three chil- 
“dren, Barbara, 11, Billy, 3, and Laura, 
one year old. 

4 Now training to assist Walters ‘is 
“Gene Reed who started with the Com- 
pany four years ago as a messenger at 
Aloe Scientific. Later he was mail clerk 
at the home office. After a period in 
Uservice, he returned as clerk-typist in 
"the PT Department. 

_ Other department representatives are 
Joe Easley, Atlanta, Louis Pankratz, Los 


| Angeles, Jim Bergstrom, New Orleans 


‘and John Mihos, Washington, D. C. 


(Continued on Page 2) 


ST. LOUIS, MISSOURI 


Help Fight TB 


MAS ¢ GBEETINGS U 1954 
Buy Christmas Seals 


OCT. - NOV., 1954 


CHRISTMAS CONTEST NEARS 


De Wiggins 


Christmas Shopping 
AE Your Aloe Company 


With Christmas but a month 
away you probably have many 
gifts to buy. Here are some gift 
suggestions you’ll find in your own 
Company, and you get an em- 
ployee discount, too. 


Clocks Toasters 
Electric Food Blendor 
Towels, Sheets, Pillow Cases 
Blankets, Electric and Regular 

Stainless Steel Flatware 
Florence Plastic Ware A 
Portable Typewriter - 
Servit-Hot Tray 


Pictured at their 
meeting. “in. -S ec. 
Louis: a-re,..from 
left, division mana- 
gers Charles Mur- 
phy, Atlanta; Mi- 
chael Vranesh, Se- 
attle; John Nichols, 
Washington, D. C.; 
Edward Jefferson, 
Los Angeles; War- 
ren. ‘Grittith,:° San 
Francisco; J. Alugh 
Knight, New Or- 
leans; Donald Mc- 
Cammond, Minne- 
apolis, and J. Alan 
Hensler, Kansas 
City. 


HALFWAY MARK 


De Wiggins Wins Points 
For Plan to Help Husband 


On Sunday, October 2, over 200 Aloe 
salesmen received a special delivery let- 
ter from president Howard Baer. It an- 
nounced the opening of the 1954 Aloe 
“Free Christmas” Sales Contest. 


After a month in this contest 89 sales- 
men have gone over the quota set for 
this period (36.4%). As of November 1 
three men had already achieved 100% 
plus. They are Mike Behlar, New Or- 
leans, 113%; Jim Roche, St: Louis, 
111.2%; Harry Wilson, Washington, D. 
C.; 107.2%. 


A feature of the contest is to enlist 
the help of the salesman’s wife and 
family. The merchandise prize catalog 
goes to the wife, who is appointed “As- 
sistant Sales Manager in Charge of One 
Man.”’ 


“Side contests” are open to the wives, 
giving them an opportunity to help their 
husbands earn points. 


De (short for Dora Evelyn) Wiggins, 
wife of New Orleans salesman Jim Wig- 
gins, Submitted the winning entry on 
how she planned to help her husband be 
a big winner. She was awarded a check 
for 10,000 points. 


Pat Northcott, (Mrs. Don Northcott, 
Pennsylvania), second place, received 
3,000 points. In a tie for third place 


(Continued on Page 8) 


Managers Discuss 1955 Plans 


Managers of all division offices gath- 
ered in St. Louis for a meeting on Octo- 
ber 1 and 2. The central theme of the 
meeting was a sales programing for 
1955. 


As a result of the conference it is 
possible that a school for sales trainees 
may be established in St. Louis. How- 
ever, final details have not been worked 
out as yet. 

All the division managers expressed 


strong optimism concerning business 
trends in their respective territories. 
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Editor—Janet Ludwig 


Reporters 


DIVISIONS: Aloe Scientific, 
Morris Shatow; Atlanta, 


Kansas City, Sam McGrath; 


anne Whitney; Washington, 


D. C., 
Mattox, Dave Sullivan. 


Shirley Huster, Harold Kacting, Irene Mayer, 
Jane Marbeck, Darlene Rauch, Georgia Roe- 


ver, Dorothy Sutter, Barbara Travers, Millie 
‘Wegener, George Wettring. 


Montfort Visits Guatemala, 
Scene of Recent Revolution 


During a ten day business trip in 
September, supervisor Frank Montfort, 
St. Louis Contract Division, traveled to 


Guatemala. Here a new Aloe agency has 
been established. 


In Guatemala City, capital of the 
country, he discussed a contract for a 
1,000 bed hospital. Our agency will con- 
tinue negotiations he began here. 


This hospital is being financed by the 
government of Guatemala, which came 
into power as a result of recent revolts 
against the Communists. 


Montfort saw the streets Where 36 of 


the country’s patriots successfully re- 
sisted four thousand Communists. 


In his travels he also stopped at Port 
au Prince, Haiti, and visited Havana 
Cuba and Merida, Mexico. 


As a general impression of his trip 
Montfort saw a need for Many addi- 
tional medical facilities, In spite of poor 
living conditions he noticed the religious 
spirit of the people seemed very strong. 


? 


Pupillo and Koch Receive 
New Jobs in Home Office 


Frank Pupillo is new assistant super- 
visor in Surgical Order Filling, working 
under George Wettring. He replaces Al 
Koch who is preparing to become a 
customer service manager. 


Pupillo has been with the Company 
for 11 years. All that time he has been 
in the Order Filling Department, work- 
ing as receiver, checker and order filler. 
He was selected to replace Koch because 
of the good quality of his work. 


Al Koch started with the Company as 
an accounting clerk three years ago. 
After a short time he was made assis- 
tant supervisor in Order Filling, the job 
he held until his present position. 
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Oct.-Nov., 1954 


Bernice Daggs, 
Dick Hartzburge; 


Los Angeles,: 
Eunice Wheeler; Minneapolis, Tillie Daleki, 


Lucille Fischer; New Orleans, Mike Peraza: 
San Francisco, Sue McCormick; Seattle, Jo- 


Marie: 


ST. LOUIS DEPARTMENTS: Bob Fitzsim- 
mons, Ruth Gardine, Art Gill, Jean Goedde, 


Those who pass Aloe Plaza, 
the fountain was illuminated. C 
Louis P. Aloe took place October 19, 


St. Louis, in the evenin 


eremonies dedicatin 


g have found the area more beautiful since 
g the lights in honor of former president 
Courtesy: St. Louis Globe-Democrat, 


How Our Products Reach the Foreign Market 


Aloe Alnoad 


Written in Collaboration with 
WENDELL w. MOORE 
Director of Foreign Sales 


A list of the Aloe Company’s ports of 
call, countries where Wwe have distribu- 
tors, dealers or agents, reads like the 
Settings for exotic novels. 


More than 50 nations make up this 


list, and nearly half of these are in 
Latin America. 


Countries of the Far and Near East 
With their oriental flavor, Hong Kong, 
Singapore and India, Iraq, and Iran, 
have Aloe customers. 


Seuneemeenreraneees 


PT Department Expands 


(Continued from Page 1) 


These men do both selling and servic- 
ing of EM equipment. Items they handle 
are all of a technical nature and require 
Specialized knowledge. 


Dean, at left, and Reed have new jobs with 
the Electro-Mechanical! Division. 


Medical supplies are sold by Aloe to 
countries in the warm climate of Africa 
and cold atmosphere near the North 
Pole. Eqypt, Ethiopia, Iceland and Den- 
mark are among these lands. 

Sales in all these countries are com- 
paratively light when compared with our 
business in the United States. But ex- 
porting medical supplies is important 
because of its future possibilities, 

Each day medical care is becoming 
more modernized as to its methods in 
many of these countries. New equipment 
is a part of this modernization. 

As most of our foreign customers are 
national governments, their political up- 
sets change our sales picture. 

We deal directly with Many govern- 
ments because medical care is under 
state supervision in these localities. 

Methods of selling in the foreign mar- 
ket vary. Commission agents and over- 
Seas distributors are our direct repre- 
Sentatives. The first acts as a buyer for 
our customers in his country. The second 

purchases for his own account, carries 
stock, and often has a display. 

These men, before being chosen, are 
judged on a number of points. Generally 
they are. citizens of the countries they 
represent. They must have a good repu- 
tation and be a good business risk. 

Overseas selling requires a knowledge 
of the product preferences of different 
countries. It also gives an awareness of 
the political characteristics, business 
methods and customs of the people of 
the world. 


i SOS sere cnt gee 


This is the second 
explaining the “how” 
procedures, 


tn a series of columns 
O} Various department 
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It’s that time of year again when Mr. 
mhanks-giver goes through his annuad 
check-up. With Dr. Conscience going 
over him inside and out, he makes sure 
nis outlook on life is straight. 

First Mr. Thanks-giver counts his 
plessings—food to eat, a roof over his 
head, a job to go to, and friends and 
loved ones around him. 

Next Mr. Thanks-giver of the U.S. A. 
is grateful for living in a country where 
he has the opportunity to be interested 
in things and people. 


Gels His 


is no one to tell him what 
thoughts he can have in his head. If he 
wanted to, he could go back to school 
and learn new things and open new 
interests. Or he could take up a hobby 
in his spare time. 


There 


Anyway, his mind is free to think new 
thoughts and the thoughts are his own. 


He is grateful that he lives in a coun- 
try where he can offer happiness to 
others. To the many people of other na- 
tions his country has become a shelter, 
a place to start anew. 


In teaching these people our ways, we 
ourselves learn new things from them. 
For this understanding among men Mr. 
Thanks-giver is grateful. 

And so Mr. Thanks-giver passes his 
check-up with flying colors: Number 1. 
Mental Powers—alert. Number 2. Heart 
—sound. 

“Number 3. Appetite—hearty,” Mr. 
Thanks-giver adds to himself, as he 
dashes off to the traditional Thanksgiv- 
ing Feast awaiting him. 

It’s a Happy Thanksgiving Day! 


Education 


After Five 


Schools are working a double shift in 
our day and age. The first shift is still 
for the younger set. But the second 
starts when working hours are over. 
This is education after five. 

Night students are taking courses to 
help them in their jobs or open up new 
opportunities and interests. 

Because such ‘interested’”’ people are 
interesting in themselves, let’s spotlight 
the Aloe people who have told us they 
are going to night school. All from the 
home office, they attend St. Louis 
schools and universities. 

Cliff Cornwell, contract co-ordinator 
of the Contract Division, knows how it 
feels to be on the teacher’s side of the 
desk. 

An instructor in Public Speaking at 
Washington University, he taught that 
Subject six years at the University of 
Missouri and two years at the University 
of Hawaii. 

Cliff has his Bachelor’s Degree from 
Missouri State Teachers’ College, Kirks- 
ville, Mo. and his Master’s Degree from 
the University of Missouri. : 

Working for a Master’s Degree is Ed 
Tinkham, also a contract co-ordinator. 

Eid has his Bachelor’s Degree in Busi- 
ness Administration from Washington 
University and is continuing his studies 
there in ‘that field. 


Others studying at Washington Uni- 


versity are Vera Arndt, secretary in 
Purchasing, Glenn Dameris, Sample De- 
partment, accountant Walter Wagner 
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and customer service manager Harold 
Wehnes. 

Vera is taking a course in Biology. 
Glenn’s present course in Economics is 
aimed toward a degree in Industrial En- 
gineering. Walter is learning accounting 
systems to obtain a special certificate 
and Harold is working for a degree in 
Business Administration. 

Driver Walter Hansen is working 
toward a degree from the Commerce and 
Finance School of St. Louis University. 

Packer Alex Gallagher, Shipping De- 
partment, is studying what makes a 
watch tick at the Midwest School of 
Horology. 

As part of his three year course Alex 
is learning to make his own tools, do 


i well, and 
Attending school at night are: seated from left, Vera Arndt, teacher Cliff Corn f 


watch and jewelry repair and engraving 
of all kinds. 

Adrienne Borkowski, clerk in Purchas- 
ing, is studying Shorthand at Roosevelt 
High School. Her course is one of the 
many offered to adults by the public 
school system. 

This is just a sample of Education 
being offered in evening courses. 
If you’d like to “brush up” on any 
subject under the sun, the opportunity 
is waiting for you in Night School. 


Mental Powers: Alert 
(Signed) Dr. Conscience 


allegher 
Adrienne Borkowski; standing from left are Walter Hansen, Harold Wehnes, Alex G g ’ 


Glenn Dameris, Ed Tinkham and Walter Wagner. 


The Red Feather Helps 


Operations 


Introducing the United States to peo- 
ple of other countries has become an 
enjoyable pastime for home office sec- 
retaries Irene Mayer and Dottie Sutter. 

Irene, who works in the Contract Di- 
vision, teaches English to displaced per- 
sons once a week. 

Also once a week, Dottie, who works 
in the Sales Department, goes folk danc- 
ing at the International Institute. Here 
a group of Americans and people from 
other countries get together and learn 
about each other’s good times. 

International Institute is a unique 
Community Chest agency in St. Louis. 
Established in 1919, its purpose is to be 
a service and hospitality center to the 
foreign-born. 

At the welcoming party every second 
Sunday of the month newcomers to the 
city have an opportunity to ask ques- 
tions of those who speak their own 
language. 

Perhaps they need advice about a job, 


At right: Irene Mayer reviews the lesson in 
English she’ll teach her class of displaced 
persons next Monday night. The classes are 
sponsored by the Centrale Verein, a charit- 
able organization formerly of German origin. 


4. 


Internationa 


must learn English or have problems on 
matters of immigration and citizenship- 

To help them classes are held in 
English and Citizenship, making it easier 
for them to become American citizens. 

International Institute learns about 
newcomers from the Immigration and 
Naturalization Service. The help these 
people then receive is made _ possible 
through funds you contribute to the 
Community Chest or United Fund. 

Dottie Sutter’s folk dancing group is 
not directly a part of the International 
Institute. Its members, originally all 
Americans, were interested in folk 
dances of other countries. So the Insti- 
tute welcomed them when they asked 
for a place to” have their dancing. 

In this way people of all nations can 
drop in on the group, teach their own 
dances and learn a little more about 
America from Americans. 

Some of these people have joined the 
group, making dancing an international 
adventure every week. 

Learning English is important to the 


At left: Dottie and her part- 
ner ‘‘go under the bridge’’ in 
another folk dance pattern. 
Young people from Germany 
and Italy are in this group. 


Dottie Sutter and her partner ‘‘allemande 
right’? in the Virginia Reel. Members of this 
group of folk dancers get together at the 
International Institute to learn the dances of 


different nations. 


foreign-born when they come to live and 
work in the United States. 

Irene Mayer is one of 10 girls who 
have volunteered to teach English to 
displaced persons. 

Before starting this teaching program 
two years ago, the girls received some 
helpful pointers from the International 
Institute. They also have four graded 
instruction manuals in English which 
help them in their work. 

This program of English classes is 
handled by the Centrale Verein, under 
the direction of Rev. Victor Suren. The 
Centrale Verein is a Catholic charitable 
organization, originally established by 
Americans who came from Germany. 
Now people of any national origin are 
members. 

The Verein (which means an associa- 
tion) sponsors displaced persons coming 
to this country and helps them get es- 
tablished here. 

About 50 men and women enroll each 
year to learn English. Many of these 
people were held in concentration camps 
by the Russians during World War II. 

Now they have a new and different 
set of problems awaiting them. They 
must learn.a new language and a new 
set of customs to help them become at 
home in America. It takes ambition and 
a great deal of work to learn new ways 
of doing things when you are used to a 
different pattern of life. 

- But with a knowledge of English and 
an introduction to American good times, 
the work is made much easier. . 

Through Irene’s classes and the group 
that sponsors them, through Dottie’s 
folk dancing group and your contribu- 
tion to the Community Chest, these fu- 
ture Americans can help themselves to 
happiness. 


Heart: Sound 
(Signed) Dr. Conscience 


aloeline 


Now in the planning stages are layouts for Pillsbury’s 
laboratories at the home office in Minneapolis. These plans, 
as well as those for the other laboratory installations, were 
prepared by Emory Swanson, director of laboratories for the 
Pillsbury Company, his assistant Donald Meek, and the Aloe 
Contract Division, St. Louis. 

The people of Pillsbury have chosen Aloe Moduline as 
their laboratory furniture for several reasons. They like the 
appearance of the units as well as their serviceability. Also, 
Moduline base units are flexible, easy to install and readily 
can be arranged as new procedures develop. 

These are important factors to the Pillsbury Company 
as its research program has been in full swing since 1940. 
New equipment was required without too much disruption 
‘of the work in progress. 

Over and above the recent large purchases of Moduline, 
Pillsbury has been a good Aloe customer for a number of 
years. The Company buys laboratory instruments, chemicals 
and glassware from salesmen Ray Van Nest, Los Angeles, 
Don Santo, Minneapolis, and Gerry Wisler, home office. 


The hungry man, yearning for his favorite kind of home- 
made cake, need no longer yearn in vain. Out of date are 
his wife’s excuses that she has no time to spend baking all 
day, or that she just can’t bake a good cake. 

And if, for the hungry, cake-loving man, there is no lady 
of the house, he now can make his own cake and be able to 
eat it, too. 3 

What is the magic that makes all this possible? It’s an 
economically priced, scientifically sound, prepared mix—the 
cake that comes out of a box. 

Prepared by large flour mills, these mixes are analyzed 
and tested from the first wheat kernel that goes into the 
flour, down to the last crumb of the finished product. 

If the product is a Pillsbury Chocolate Fudge Cake, or 
any of the other Pillsbury good-to-eat products, there’s a 
possibility it was tested on Aloe Moduline. 

Pillsbury Mills have already.equipped three of their 
plant laboratories with Moduline case units, with more to 
come. These plants are at Los Angeles, Calif., Springfield, 
Ill., and London, Ontario, Canada. The last plant is a joint 
effort with the Kellogg Company in producing and distribu- 
ting the food products of both. 


All this expensive equipment is behind the budget-wise 
cake you can buy in a box. Also helping to produce the 
magic in a mix are skilled technicians who analyze the in- 
gredients that go into Pillsbury products. 

Most enjoyable of the tests they make is the sampling 
test. Samples from all batches of prepared mixes are made 
into cakes, pancakes, hot rolls and cookies. Sno-Sheen Cake 
Flour and Pie Crust Mix are also made into testing samples. 
It is then the pleasant task of the judges to eat some of each 
product and consider its taste, texture and color. 

Directing these operations are Philip Pillsbury, chair- 
man of the board of directors, and president Paul Gerot, 
who started with the Company as a salesman. Mr. Pillsbury 
is a grandson of one of the founders, Charles Pillsbury who 
with his uncles, George and John, started the Company in 
1869. 

Time was when many thought the cake mix was a sign 
of skulduggery in the kitchen. But there’s no trickery in- 


volved in a mix, just the magic of scientific know-how. And 


while Pillsbury scientists are busy cooking up better cake 
mixes, they do so on Moduline furniture, designed for their 


needs. 
The result: Pillsbury cake magic from Moduline to you. 


CX) 


Appetite: Hearty 
(Signed) Mx, Chanks-giver 
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At Pillsbury Mills They Are 


Mixing Cake Magic 
On Moduline 


Here a laboratory technician mixes up a 
Pillsbury cake on a_ sectional unit of 
Moduline. This installation is in one of 
the Pillsbury labs, Springfield, III. 


Donald Meek, assistant chief chemist at 
the Springfield plant, is checking the fats 
and oil content of ingredients. He is work- 
ing on a Moduline unit. 


Above Meek shows salesman Gerry Wisler 
how to test a cake for fine texture. This is 
determined by the number and size of air 
holes. 
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Above left is a very young man, 
Michael Douglas Morrissey, who 
was born August 30 to William and 
Elizabeth Morrissey. His father is 
foreman of the lab stock room, Los 
Angeles. 


It’s a boy named Lawrence for divi- 
sion coordinator Ken Marshall and his 
wife, born November 5. The Marshalls 
also have a daughter three years old. 

Coincidences came in pairs when Ger- 
ald Wayne Goudey and Mark Steven 
Harcourt arrived October 26. Besides 
being born the same day, they came to 
the same hospital, St. Mary’s in E. St. 
Louis, Ill., and their mothers have the 
same doctor. Gerald’s mother is Darlene 
Goudey who worked in Customer Serv- 
ice, St. Louis. Mark’s mother is Kathy 
Harcourt who worked in Central File, 
St. Louis. 

Other recent arrivals are: 

A boy, born October 28 to Warren 
Griffith’s daughter and son-in-law. Mr. 
Griffith is manager of the San Francisco 
division. 

Brian Lee, born September 17 to 
Charles and Jessie Thomason. Brian has 
two sisters. His father works in St. 
Louis Order Filling. 

A boy, born September 25 to Kentucky 


ST. LOUIS 


After a serious illness Selma Paoli- 
-nelli died November 4, 1954. She was. 
with the Aloe Company, St. Louis, for 
11 years and had many friends be- 
cause of her thoughtfulness and 
friendly manner. 


Selma started with Aloe as a steno- 
grapher in Purchasing, later worked 
in Returned Goods,.and for the past 
two years had been steno-cashier at 
the City Desk. 

She is survived by two brothers 

| with whom she lived. 


The DeHans of the Seattle office assembled 
for this family picture three months after the 
arrival of their third son, July 15. From left 
are parents Peggy Lou and Leroy DeHan, 
Jr., holding baby Louis Leroy, Timothy, 1, 
and Patrick, 2. ‘‘Roy’”’ sells in Washington. 


salesman Jack Coats and wife ‘‘Dicie.”’ 
He is their third child. 

Michael Dean, born October 4 to 
Seattle salesman Bob Surber and his 
wife. The Surbers also have twin daugh- 
ters. 

A boy, born October 29 to Nicholas 
Sassani and his wife. Nick is now in 
charge of the Binghamton warehouse. 

Patricia, born to Rich Sanders and his 
wife, November 2. This is their fourth 
child and all are girls. Rich works in 
Shipping, St. Louis. 

Lois Berniece, born November 1 to 
Lou and Berniece Schwarze. Berniece 
was a secretary in Purchasing. 

Diana Lynn, new daughter for former 
San Francisco reporter and secretary 
Shirley Terry and her husband. 

Diana Marie, born October 4 to Frank 
Pupillo, St. Louis Order Filling, and his 
wife. They also have a son three years 
old. 

Heidi Lee, born October 14 to Indiana 
salesman Herb Detrick and his wife. 


Accounting: Clerk Noveda Kramer 
married Harry Williams September 10. 

Jerre Goodin and Dena Kutulas are 
back to work after stays in the hospital. 
Jerre had an operation and Dena a slight 
case of polio, now cleared up. 

City Desk: Ina Mae Groves is work- 
ing as new steno-cashier. She is married 
and comes from Springfield, Mo. 

Contract Division: Secretary Edith 
Simms is now back at work after an 
operation. 

Lou Bourgeois has returned to this de- 
partment after a three year absence. 

Customer Service: Sympathy is ex- 
tended to John Fleming on the death of 
his mother. 


Bob Fitzsimmons has been elected 
president of Toastmasters Club 170. This 
club is still tops among the 1629 Toast- 
master groups in the world. 

Harold Wehnes is new service man- 
ager for the mid-south territory. 

Electro-Mechanical: Joan Vogelsang, 
typist, and Norm Koehler, Lab Ware- 
house, became engaged October 21. 

Export: New secretary to department 
manager Wendell Moore is June Herman 
of Belleville, Ill. She is a graduate of 
the University of Illinois and has worked 
as a translator. 

Maintenance: Porter George William- 
son took his wife to Indian Springs, 
Tenn. during his vacation. 

Order Filling: Checker Frieda Greb 
took a motor tour through parts of the 
South during her vacation in Septeirber. 

Payroll: Ada Hartman worked part 
time for this department while Pat 
Spencer recovers from an illness. Ada 
worked full time here before her baby 
Christine was born in May. 

Purchasing: Mary Ann Hollenkamp 
has moved up from her clerical position 
to become secretary to Jim Schwab. She 
replaces former reporter Berniece 
Schwarze who is now a new mother. 

Your new reporter here is Darlene 
Rauch, with Aloe about four years. 

Mabel Seemayer has moved from Bill- 
ing to Purchasing. Her parents recently 
celebrated their Golden Wedding anni- 
versary. 

Ruth Moran’s oldest grandchild was 
married September 18. 

New clerk is Adrienne Borkowski, who 
worked in Accounting temporarily. 
fore beginning work in this department. 

Sales: Rosie Hoover is getting better 
after a stay in the hospital. Looking 
after her work is Virginia Litwicki of 
the City Department. 

Sympathy is offered to Odile Offen- 
bacher on the death of her sister. 

Salesmen: Kentucky lab salesman Syl 
Florsheim broke a knee and five ribs in 
an automobile accident. He will be laid 
up awhile but is doing fine. 


Leward Jones, New Orleans Shipping Dept., 
married Jo Ann Granger in August. They 
went to Galveston, Tex. and Lake Charles, 
La. on their honeymoon. 


ALOE SCIENTIFIC 


Order filler Jim Finazzo and Joice 
McElrath, Lab office, were married No- 
vember 13 at West Park Baptist Church. 

Doing well after operations are porter 
William Harper and packer George 
Wantuck. 


ATLANTA 


Virgil Perryman, orthopedic fitter, 
spent part of his vacation traveling in 
the mountain area of northern Georgia. 


KANSAS CITY 


New reporter for this division is office 
manager Sam McGrath. Sam worked 
in the home office Credit Department 


until the middle of June when he took | 


on his present job. 

He replaces salesman Bob Engel as 
reporter, since Bob now is on the road 
in a sales territory. 


SAN FRANCISCO 


Promotions are the main news from 
this division. Moving from his job as 


manager of the warehouse, Bob Horris-_ 


berger now handles the City Desk. He’s 
been with the Company two years. 

Dick Moore, who has been an outside 
salesman for a year, is now in charge 
of the warehouse. 

-Bob Ames has moved from packing to 
order filling and replaces Jim Jaeckle 
who left to continue his schooling. 

New employees are Emma Thorsten- 
sen, comptometer operator, and packer 
Phil Green. 
~ Jim Lewis, with this division over a 
year, was drafted in October and is in 
San Diego for his basic training. 


SEATTLE 


Tom Bace was drafted August 27 and 
is now stationed at Fort Ord, Calif. He 
was truck driver for this division. 

Receiving clerk Roger Morrell toured 
the state of Washington and part of 
southwest Canada during his vacation 
in early September. 

During his vacation order editor Dick 
Mohrman took his family fishing and 
swimming. He and wife Coral have a 
son and two daughters. 

We're happy to report both Bob and 
Pat DuEll are now out of the hospital 
after their automobile accident in July. 
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Second from left is Eunice Wheeler, secretary, Los Angeles. The group pictured sing choral 
music under the direction of Eunice’s husband, Lyle Wheeler. Calling themselves the Madrigal 
Singers, they present programs and meet once a week to rehearse their songs. 


Meet the Wisners of Seattle 


Dorothea Wisner and her daughter 
Thorine are both working for the Aloe 
Company of Seattle, Wash. 

Dorothea has been the division secre- 
tary since July, 1953. Thorine, who 
graduated from high school last June, is 
doing bookkeeping. 

Dorothea recently had a wonderful 
vacation as turn about for her friendli- 
ness of the past. She visited in Cali- 
fornia with families who had been her 
guests during World War II. They 
showed her many famous points of in- 
terest and made her first trip to Cali- 
fornia a memorable occasion. 

In the last war the Wisner home was 


Dorothea Wisner, second 
from left, is pictured with 
the Rocca family, with whom 
she stayed in Van Nuys, 
Calif. The father, Joseph 
Rocca, is seen on TV films. 


Below are Dorothea Wisner 
and her daughter, Thorine. 


located near a Navy Hospital. Many 
Navy wives, who came to Seattle to be 
near their husbands in the _ hospital, 
made their home with Dorothea. 7 
A number of these Navy families had 
a chance to return Dorothea’s hospital- 
ity on her California trip. ) 
In Van Nuys she stayed with Mr. and 
Mrs. Joseph Rocca and their two chil- 
dren. Mr. Rocca has done film and stage 
work and can currently be seen on TV. 
films such as File 1313, Road Block and 
The Big Ride. | 
Dorothea also visited in San Francisco, 
Oakland,. Sacramento, Covina and Lyn- | 
wood. 


New Year Brings Changes 
In Salesman Territories 


Now covering St. Louis area hospital 
customers is Don Bonzano who formerly 
had a hospital territory in Missouri, 
Illinois and Arkansas. Also transferring 
to St. Louis hospitals is Bill Smith who 
was northcentral regional sales man- 
ager. Continuing to cover St. Louis hos- 
pitals are Bill Hearst and Warren Fay- 
art. 

Al Koch, recently transferred from 
surgical order filling to order editing, is 
covering southern Illinois hospitals. Tak- 
ing on a territory of southern Missouri 
hospitals is Bill Crowder who worked on 
city bids. 

Returned to the sales force are Earl 
Williams, now selling in the Dallas area, 
and Paul Maddox, back in his New York 
territory. 

Territory transfers have been made 
by Charles Robinson, who had Maddox’ 
territory and is now in another part of 
New York State, as well as Jim Calla- 
han who has moved from New York 
State to western Michigan. 

New St. Louis territory salesmen are 
Bob Lynch in Maine and Charles Keith 
in eastern Oklahoma. 

Lynch is married and has three chil- 
dren. He previously sold for a New 
England hospital supply firm. 

Keith has two sons and has four years 
experience with Oklahoma hospitals in 
the lab and X-ray fields. 

Sales trainees at the home office are 
Ralph Borgmann and Myron Davis. Both 
are single, attended Washington Uni- 
versity, St. Louis, and served in the 
Army. 

Borgmann has his A.B. degree from 
Washington U. Davis attended Depauw 
‘University as well as Washington U. 
and. is the son of a physician. 


Sales trainee A. L. 
‘‘VYan’’ WVendouris, 
at left, of the Los 
Angeles division, is 
single and a native 
of California. An 
instructor of oper- 
ating technics’ in 
the Army, he also 
worked at Rohr 
Aircraft. 


BE IT NOTED... 


Doctors John M. Jones and John F. 
Wetegrove, recent customers of Charlie 
Haynie in Texas, have many things in 
common: first names, the same college 
and medical schools, Navy service, and 
special medical training. Now they have 
bought their equipment jointly and will 
practice together in Corpus Christi, Tex. 
with Internal Medicine as their specialty. 
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Salesmen Afield 


Christmas Contest More 
Successful Than Ever 


The first week of January brought to 
a close the annual Sales Department 
Christmas Contest. Meant to make every 
salesman a winner, the contest resulted 
in 157 men or 88.7% of the sales force 
meeting their quota of sales. Last year 
80% went over the top. 

The successful results of the contest 
just finished were foreseen in the good 
returns made consistently throughout 
the contest. 

The contest in review shows salesmen 
won for themselves and their families 
many gifts, salesmen’s wives added valu- 
able help as “assistant sales managers,”’ 
and the Company had a good volume of 
sales. 


Customers Illustrate 


Doctor H. J. Levine 
Writes Book on Polio 


“I Knew Sister Kenny” is the story of 
the people of Centralia, Ill. who worked 
to establish a polio clinic in their com- 
munity, and of a lady for whom they 
had great admiration and regard, Sister 
Kenny. 

Written by Herbert J. Levine, M.D., an 
Aloe customer since 1937, the story 
presents a dramatic picture of the lack 
of medical facilities in Centralia during 
the polio epidemic of 1946. Speaking for 
himself and the County Medical Society, 
Dr. Levine requested a Sister Kenny 
Clinic in Centralia. 

Within a year, social, labor and busi- 
ness organizations raised over 60 thou- 
sand dollars. As a result the Kenny 
clinic, first of its kind in America ex- 
clusive of the mother institute in Minne- 
apolis, was established and operated for 
nearly two years. During this time the 
clinic was one of our customers. 

Sister Kenny visited Centralia several 
times, staying with Dr. Levine and his 
wife when she did so. 

Great disappointment came to the 
people of Centralia and to Sister Kenny 
herself when the clinic was closed by 
the Kenny Foundation. It was felt that 
a small community would have difficulty 
maintaining the clinic and it should be 
operated in a larger medical center. 

The Sister Kenny method, such as was 
used at the Centralia clinic, was former- 
ly the subject of much controversy. It 
was approved by the National Founda- 
tion for Infantile Paralysis in 1941. 


Salesman Service Awards 


St. Louis Territory 


St. Louis territory salesmen receive 
service pins near their original starting 
date with the Company. In general they 
are awarded by regional Managers at 
sales meetings during the year. 

In this issue we print the names of all 
these salesmen who received awards in 
1954. In each issue to come we shall 
print the names of salesmen meriting 
pins at that time. 


Receiving pins were: Al Schwarz, 25 years; 
Eddie O’Donoghue and John Winterbauer, 20 
years; Harris Dinkins and M. D. Whiteside, 
15 years; Bill Cassidy, Henry Salland and 
Jerry Hall, 10 years; Herman Beck, Bill 
Jones, Bill Maxwell and Ed Oberreither, five 
years; Tom Breidster, Glenn Burdett, Vince 
Coren, Herb Detrick, Fred Droegemueller, 
Dave Galey, Joe Grigg, Charlie Haynie and 
Jack Lucks, three years. 


Student in Wheelchair 
Desires Medical Career 


Seattle division customer Ben Graham 
is reported to be the only wheelchair 
medical student in the U. S. Attending 
the U. of Washington medical school, 
Seattle, Wash., he took up his studies 


after being stricken with polio. 


He had been studying to be an engi- 
neer, but during his treatments was so 
impressed by hospitals and the medical 
profession he decided that was the pro- 
fession he wanted. To start off his 
studies Ben purchased his microscope 
from the Seattle office. 
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TEN EMPLOYEES RECEIVE TWENTY-FIVE YEAR PINS 


Discussing service pins after the award ceremonies are from left: Executive 
vice-president Joseph Riordan, with the Company over 45 years, and St. Louis 
recipients of 25 year pins Camilla Salisbury, George Wettring, Geraldine Miller, 
and Estelle Heitgrass. In inset are Warren Griffith and Harry Sanders who re- 
ceived 25 year service pins at the San Francisco division office. 


At the luncheon in honor of Carl Hearst on the occasion of his retirement were 
from left clockwise around table: Bill Hearst, Joseph Riordan, Henry Scherck, 
Vince Nolan, president Howard Baer, Carl Hearst, A. J. Nathan, Bob Schill, John 
Winterbauer, George Bauer and Harry Cervenka. 


Carl Hearst, Veteran Salesman, Retires 


Carl Hearst, Aloe salesman for 
38 years, retired as of the first of 
the year. At a luncheon in his 
honor old friends from the Com- 
pany were present, including 
former secretary-treasurer A. J. 
Nathan, now retired. 

At the luncheon president How- 
ard Baer presented Carl with a 
fishing rod and reel. 

Starting with the Company in 
1917 when 23 years old, Carl 


Hearst served as sales representa- 
tive to major St. Louis hospitals. 

Formerly three Hearst brothers 
were salesmen. Gus Hearst was 
with us 24 years at the time of his 
death in 1944. Bill Hearst started 
in 19383 and continues to cover St. 
Louis hospitals. 

Now that he has retired, Carl 
Hearst and his wife plan to spend 
much time at their resort in Wis- 
consin. 


Service Award Ceremonies 
Precede Christmas Holidays 


Ten Aloe employees received service awards for 
25 years with the Company in ceremonies preceding 
the Christmas holidays. 

On December 22 in St. Louis, president Howard 
Baer presented 25 year pins to Estelle Heitgrass, 
Division Purchasing, Geraldine Miller, Purchasing, 
Camilla Salisbury, Accounting, and George Wett- 
ring, supervisor, Surgical Order Filling. 

In all, 71 employees of the home office received 
awards. (For awards to St. Louis territory sales- 
men, see page 8.) 

Division managers awarded pins to 58 employees. 
Twenty-five year pins went to salesmen Clarence 
Chism and James Johnson, checker Alonzo McCall, 
and Robert Campbell, Sr., in charge of Contract 
Sales. These four men are with the Los Angeles 
division. 

Warren Griffith as manager of the San Fran- 
cisco division presented salesman Harry Sanders 
with his 25 year pin, then received his own from W. 
E, Frederickson, purchasing agent. 

In St. Louis the ceremonies were followed by a 
movie, “The St. Louis Story” describing the assets 
of the city as a place to live and work. 

(For the names of those receiving 20, 15, 10, five | 
and three year awards, see accompanying list.) 


Clark is Elected Member 
Of Aloe Board of Directors 


Newly elected member 
to the Aloe Company 
board of directors is Ed- 
win M. Clark, president of 
Southwestern Bell Tele- 
phone Co. He was voted 
into the group at a meet- 
ing November 18. 

Other members are 
president Howard Baer, 
vice-presidents Joseph 
Riordan, E. A. Jefferson 
and Henry Ettman, secre- 
tary-treasurer Gordon 
Thomas, Jr., St. Louis businessmen Paul Peltason 
and Elliot Stein, and attorney Milton Tucker. 

Clark started in the telephone industry in 1923 
as an installer with a salary of $30 a week. He was 
elected a vice-president in charge of personnel 18 
years later. In 1950 he joined Southwestern Bell as 


(Continued on Page 2) 
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Clark Elected to Board 


(Continued from Page 1) 


operations vice-president and the follow- 
ing year was elected president. 

A participant in many St. Louis ac- 
tivities, Clark received the St. Louis 
Award for 1953. This award is presented 
annually to a St. Louisan who currently 
has made the greatest contribution to 
the welfare of his community. 

Clark was cited “for his leadership in 


developing the ... St. Louis Master 
rratnc7 Control: plan: and: “Tor “bis 30 
guidance of the... Plaza Bond Election 
Campaign.” 


Clark’s career has taken him to many 
states, but now his family is well settled 
in St. Louis. He and his wife Eleanor 
have two children, a son Richard and a 
daughter Jane Eleanor. 

As an addition to the Company’s 
group of advisers, Clark brings to the 
Aloe board of directors business knowl- 
edge and years of experience as well. 


Third in a series: 


Hospital Planning in Review 


By FRANK MONFORT 


Manager, Contract Division 


How do we go about equipping an en- 
tire hospital or medical center? Prob- 
lems to be solved include planning, speci- 
fying, assembling and _ shipping the 
thousands of items needed. 

A 50 bed hospital alone requires over 
2100 items of varying quantities. How 
do we choose the proper items when con- 
tracted to write the specifications? How 
do we coordinate the shipments to have 
them arrive when the building is ready 
and not before? 

These are the working matters the 
Contract Division handles daily. 

How do we get the lead on the order? 

Leads come from salesmen, from lists 
of building projects, from our publica- 
tion advertising, from pleased customers 
and from architects and hospital plan- 
ners who have heard of our past work. 
How is the lead followed up ? 

The Contract Division introduces it- 
self and the Company’s services to hos- 
pital planner and architect. After some 
months’ time for decision the order is 
let on contract or opened to bidding. 
Help from Specialists 

Specialists from the Contract Division 
have added their knowledge and experi- 
ence during this time. They offer plan- 
ning and layout services and are well 
acquainted with engineering and public 
health requirements as well as equip- 
ment specifications. 

The Salesman’s Part 

But always the salesman is our main 
link between customer and Company. 
Here is how he can help: 

1) Tell the prospective customer of 
our services, and advise us when a price 
proposal should be presented. 

2) Analyze and give recaps on bids. 
Too high?. on what? how much? what 
did competition bid? 


AT NEW JOBS in Texas are Bill Jorrey and 
Vince Schoeneberger. Bill points to Dallas 
on the map, where he is in charge of ware- 
house operations, the job he held in Bingham-- 
ton, N. Y. Vince, handling Dallas office de- 
tails, worked in St. Louis Contract. 


and RAY GROSS 


Sales Manager 


3) Follow up an order. After th 
order arrives, additional orders can a 
taken for expendable supplies anq ‘a 
items previously overlooked. 

How to get the order together. 

The key to handling contract orders 
so that merchandise arrives at te 
proper time, is in our unique contro] 
record system. Constant check is kept 
on the progress of construction, and the 
many suppliers involved in the order are 
kept posted. 

Crates and packages are marked with 
item and room numbers for easy identi- 
fication. 

The Contract Division in General 

1) Group I (Fixed Equipment) De. 
partment—layout planning, engineering, 
bidding of fixed equipment such as 
Moduline casework, lights, sterilizers. 

2) Contract Bidding Department — 
concerned wtih Group II and III bids 
(movable equipment). 

3) Equipment Planning Department— 
plans and prepares equipment lists, 
budgets and _ specifications based on 
prospects’ architectural plans. 

4) Quotations Department — quoting 
to state, city and industrial institutions 
as well as existing hospitals. Concen- 
trates on everyday items, both expend- 
able and replacement equipment. 

5) Order Expediting Department — 
coordinates shipments with construction 
schedules. Contract orders are handled 
apart from regular orders in the house. 

Since it was started about six years 
ago, the Contract Division has partici- 
pated in the equipment planning of more 
than 600 projects, and has handled more 
than 400 sizeable orders in our country 
and throughout the world. 

As evidenced elsewhere in this issue, 
they even like us in our own home town. 


THESE MEMBERS of a second better custo- 
mer service committee continued the work of 
a similar group. From left are: front roW:s 
Lena Miller, editing, Mary Alice Lange, bill- 
ing, Pauline McElroy, mail, Chester Kuzaw- 
ski, bookkeeping, John Winterbauer, purchas- 


Millie Wegener, St. Louis, was in charge of 
distributing Wheat-Ridge Seals, like the set 
she is holding, to ali Lutheran Churches in 
the St. Louis area. The seals provide funds 
to maintain Wheat-Ridge TB Sanitarium, near 
Denver, Colo. 
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Christmas 
All Year Round 


Christmas as a holiday is well past, 
but as a spirit it continues to live on in 
heart-warming tradition. This is a spirit 
that works 365 days a year in the volun- 
teer services of men and women. 

We cannot tell you about all the Aloe 
people who give their time, their 
thoughtfulness as gifts all year round, 
but here are a few examples. 

In St. Louis Millie Wegener, Sales 
bulletin room, is an active member of 
the Walther League. This is the inter- 
national youth group of the Lutheran 
Church, a group that has both social and 
missionary activities. The League also 
operates the Wheat-Ridge Sanitarium 

for TB patients near Denver, Colo. 

. Wheat-Ridge Seals help support the 
Sanitarium, and it is Millie’s current 
project to collect the donations for these 
seals in the St. Louis area. Last October 
q she received about 25,000 seals to dis- 
. tribute. 

She was appointed to this project by 
the local president of the Walther 
League, because of her active help in 
projects in the past. 

Jerre Goodin, St. Louis Accounting, is 
one of the Gray Ladies of the Red Cross. 
These women provide many comforts to 
hospitalized patients. 

As a Gray Lady Jerre writes letters 
for patients, places phone calls for them, 
visits with them to make their stay in 
the hospital seem more pleasant. 

She also does errands for doctors, in- 
terns and nurses so that their time can 


Every week Jerre Goodin, St. Louis, serves as 
a Gray Lady at Barnes and Cochran Veterans 
Hospitals. She also helps out at the monthly 
birthday party given at Scott Air Base Hos- 
pital. 


be more fully devoted to the care of the 
patients. 

The Slocumbs of the Atlanta division 
and the Forakers in Ohio are examples 
of active Aloe families. Cliff and Martha 
Slocumb are co-chairmen of the Hospi- 
tality Committee of their PTA. Each 
year Cliff, who sells in the Macon, Ga. 
area, works on the Kids Day program of 
his Kiwanis group. He also serves on the 
Board of Stewards and Commission of 
Missions of his Methodist Church. 

Sondra, Susan, and Click are the three 
busy youngsters in the Slocumb house- 
hold. 

For five years ‘“Maury” Foraker, sales- 
man in northeast Ohio, has been active 
with the YMCA. Now a member of the 
Governing and Athletics Boards, he 
helps regulate the operations of the 
local “YY” in Dover, Ohio where the For- 
akers live. 

Mrs. Foraker’s many activities were 
described in a featured article of the 
Dover paper last fall. She has worked 
with the “Y” and PTA and belongs to 
several organizations at the Methodist 
Church which the Forakers attend. 

Julia and Maurice Foraker have three 
children, Sallie, 20, Bill, 15, and Julie, 12. 

These are just a few of the Aloe peo- 
ple who serve many organizations. We 
would like to hear of others who partici- 
pate in beneficial activities. In the tra- 
dition of Christmas they bring warmth, 
understanding and improvements to 
their community. 


ing, John Fleming custo- At left is Bill Foraker, son of Ohio salesman 


mer service. Back rows Maurice Foraker and wife Julia. He is a 
Tony Igel, purchasing: member of the YMCA swimming team that 
Art Gill, credit, Jack Rid- won the 1954 state relay championship. Both 
ings, shipping, Cliff Corn of his parents have been active in carrying 
well, contract, Charles out ‘‘Y’’ programs that he and others enjoy. 
Kuhiman, accountin9s 9 ¢ 0 QM gO Ee 


& Gordon Thomas, secre 
tary-treasurer, Jack wulfr 
sales, Les Wendler,; jab 
purchasing, George V09" 
lab warehouse. 


Salesman Cliff Slocumb, Macon, Ga., and wife 
Martha, shown above right, are active in a 
number of volunteer activities. Following 
their example are their children Sondra, 14, 
top of semicircle, Susan, 11, in center, and 
Click, 7, at bottom of circle. 
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Tremendous Building Campaign Keynotes Program of Modernization in Community, 


Area Hospitals Increase Facilities and Equipment in Fields of Needed Service 


Progress for St. Louis is now more than a watch- 
word for the future, it is a “do” word for the pres- 
ent. In answer to a challenge of “Progress or De- 
cay” issued to the community by civic leaders and 
metropolitan newspapers, improvements are taking 
place NOW. 

Among the first to lead the way with a tremen- 
dous building program were the St. Louis hospitals. 
At the present time seven hospitals are building new 
facilities, seven other new hospitals are already in 
service and plans for more to come are being made. 

Such a boom in hospital construction is rare in 
almost any city’s building program. This progress is 
important to St. Louis as a community, for it pro- 
vides outstanding facilities for those in need of hos- 
pital care. 

More is being done for the treatment of children, 
psychiatric patients and the chronically ill. General 
hospitals are being located or expanded in areas that 
were lacking adequate facilities nearby. Research 
and clinical facilities are being extended. 

Pictures on these two pages show how hospitals 
now undergoing construction will look when com- 
pleted. | : 

These current projects include: additions to Dea- 
coness, Jewish, Lutheran, St. Louis Children’s and 


St. Luke’s Hospitals, and two completely new build- 
ings, the Cardinal Glennon Memorial Hospital for 
Children and the Renard Psychiatric Hospital 
(Barnes Group). 

Already in operation are two other units of the 
Barnes Group, Barnard Free Skin and Cancer Hos- 
pital and the Wohl Memorial for Cancer Research. 
Other completed facilities are: Cochran Veterans, 
Faith, Normandy Osteopathic, and St. Joseph’s Hos- 
pitals, as well as a new wing added to Missouri 
Baptist Hospital. 


All hospitals in the St. Louis area are alert to. 


modern methods. Whether their buildings are new or 
not so new, they are constantly improving the equip- 
ment and facilities within their walls. 

We have had the opportunity to help all St. Louis 
hospitals in the planning and selection of this mod- 
ern equipment, and since the end of World War II 
these hospital orders have totaled hundreds of 
thousands of dollars. 

Progress in hospital methods and construction is 
the sign of a new spirit in St. Louis—to build, ex- 
pand, improve. But this progress is a constant serv- 
ice of St. Louis hospitals and of the medical field in 
general. Medical staffs are ever searching for new 
ways to bring better health to all mankind. 


7. JEWISH HOSPITAL. Executive director Dr. David Littauer 
currently is overseeing the development of a modern medical 
center here, with capacity of 500 patients. All Jewish health 
agencies of the community will be merged into the new Jewish 
Hospital by 1956 when three additions are completed. These 


agencies include Miriam Rosa Bry Convalescent-Rehabilitation 
Hospital and Jewish Sanitorium. General hospital and research 


facilities are also being expanded. 


6. DEACONESS HOSPITAL. "We are moving into 


two critical areas with our building of a Geriatric 
and Psychiatric wing,'' announces administrator 
Rev. Carl Rasche. This addition, to be completed 
in 1956, will have facilities for 165 patients who 
will be able to receive rehabilitative care over a 
period of several months. Pioneer project already 
in progress: a mental hygiene out-patient dept. 


we 


|. GLENNON MEMORIAL. This new hospital will provide all 
types of care for children. Capacity on completion this fall: 150 
beds. Hospital will have extensive out-patient facilities. Also in 
the building will be a manufacturing type pharmacy where Sis- 


ters of St. Mary will compound drugs and solutions for use in 
area hospitals operated by their order. 


2. CHILDREN'S HOSPITAL. "Crowded conditions will exist no 
more when we are in our new addition," says Miss Lilly Hoeks- 
tra, administrator. Patient area was opened the first of this year, 
increasing facilities from 139 to 197 beds. Soon to be ready are 
new research labs, pharmacy and expanded out-patient care. 
Treatment is available for psychiatric cases. 


3. ST. LUKE'S HOSPITAL. "The scope of our building program 
has grown even larger than originally planned, to answer the 
need for general hospital facilities,'’ says administrator Mr. 
Harry Piper. The new addition when completed this summer will 
have four stories rather than three as shown in picture's fore- 
ground. Capacity will increase from 184 to 300 patients. 


4. LUTHERAN HOSPITAL. A critical situation of overcrowding 
will be relieved when this addition is completed the end of this 
year. Bed capacity will jump from 196 to 350. "Along with its 
growth the hospital will keep the friendly family spirit for which 
it is known," says Rev. E. C. Hofius, superintendent. Of interest 
is the roof to be used for helicopter landing of emergency cases. 


5. BARNES GROUP. Newest of the many con- 
nected units in this group is Renard Psychiatric 
Hospital (A). This building, to contain 100 beds, 
will be finished the middle of this year. Other 
recent units are Barnard Free Skin and Cancer 
Hospital (B and Wohl Memorial (C). Barnard 
has one of the few existing Betatrons, a machine 
used in cancer therapy to produce super X-rays. 


Pictured at left is Cheryl Ann, born October 
4 to Minneapolis order filler Frank Gadow 
and wife Karen. At right is Jane Elizabeth, 
born July 22 to Minneapolis purchasing agent 
George Shippey and wife Virginia. 


Heinr- Port 


Recent landings in the Heir-Port in- 
clude— 

Boys: A son, born December 31 to 
Nebraska salesman Bob Laumeyer and 
his wife Ann. They also have a daughter. 


ST. LOUIS 


City Desk: Dorothy Watson from New 
Orleans is secretary to Harry Heller. 
Her husband, a member of the regular 
Army, is stationed in Korea. She has a 
married daughter and six-months old 
grandson living in St. Louis. 

Contract: Due to the transfer of Ed 
Tinkham to Export the following moves 
have been made in this division: Joe 
Cardoza from bidder to contract co-or- 
dinator, Allen Jenkins from equipment 
listing to bidder, and Glen Dameris, 
transferred from the Sample Dept., is 
working on equipment lists. 

Credit: New clerk is Sue Thomas of 
St. Louis who formerly worked for the 
Borden Ice Cream Co. 

Now handling dictaphone work is, Vir- 
ginia Aluisa who has done this type of 
work for about five years. 

Export: Ed Tinkham is new assistant 
to manager Wendell Moore. 

Typist Mary Maserang became en- 
gaged to Tom Boucher Christmas Eve. 

Maintenance: Sympathy is extended to 
the family of Henry Bockerstette who 
died November 21. He was the Company 
night watchman for eight. years. 

Order Filling: Sympathy also is ex- 
tended to the family of Clarence Bolhof- 
ner who died December 1. A checker, he 
was with the Company 21 years. 

Gerald Pildner has transferred from 
Shipping to work as an order filler. 

Purchasing: Adrienne Borkowski be- 
came engaged to Russell Miller on 
Christmas Eve. 

Ina Mae Groves transferred from the 
City Desk to Division Purchasing. 


Sales: Lee Muich is new secretary to 
Mr. Kanter. On January 14 she became 
engaged to Glenn Schokmiller, a Busi- 
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Christopher, born on Christmas Day to 
Pennsylvania salesman Mike Fara and 
his wife Ann. They now have two boys 
and three girls. 

Martin, born November 26 to Tony 
Igel and his wife. Tony, who heads St. 
Louis Purchasing, now has three boys 
and two girls. 

A son for St. Louis salesman Don 
Bonzano and his wife, born November 5. 
They also have twin boys. 

Jeffrey Louis, born October 9 to sales- 
man Frank Breaux, New Orleans divis- 
ion, and wife Elaine. They also have a 
son Michael, nearly two. 

Girls: Susan, born December 21 to St. 
Louis salesman Harry Willcockson and 
wife Sarah. 

A girl for Jim and Billie Roche. Jim 
Roche sells in Indiana. 


ness major at Washington University. 
They plan to be married in early spring. 

Millie Wegener and Don Markworth 
became engaged Christmas Eve, with 
their wedding planned for fall. Don 
formerly was connected with Sales. 

Bette Laster, engaged last October to 
Calvin Oliver, has set her wedding date 
for May 15. 

Euna Statler left the Company to re- 
turn to Southeastern Missouri State Col- 
lege. She will major in History and 
English with an aim toward teaching. 

Now with this department’s bulletin 
room is Jim Rintoul who operates the 
duplicating equipment. 

Salesmen: Sympathy is extended to 
“Doc” -Coidiron: on: the death of his 
mother and Bob Stone on the death of 
his brother. 


MINNEAPOLIS 


Minneapolis employees and guests at- 
tended a Christmas party at Anglesey 
Cafe December 18. After dinner Santa 
Claus arrived to arrange exchanging of 
gifts. (He bore a striking resemblance 
to warehouse supervisor Dick Bellows.) 


LOS ANGELES 


New in Billing 
is Miss Jean Pa- 
parelli, who alsa 
is relief switch- 
board operator. 
Three years ago 
she moved to 
L.A. from Chi- 
cago. 


@ 


SAN FRANCISCO 


To salesman H. G. “Sandy” Sanders, 
who has been ill, is sent the good wishes 
of his many Company friends who hope 
he will have a speedy recovery. “Sandy” 
just received his pin for 25 years with 
the Company. 

Kathleen Cushnahan, Accounting, had 
a minor operation and returned to work 
much cheered by the cards and flowers 
she received from her Aloe friends while 
in the hospital. 

Come to work for this division is re- 
porter Sue McCormick’s husband Clark. 
An order packer in Shipping, he recently 
retired from the U. S. Navy after 22 
years service. 


SEATTLE 


Receiving clerk Roger Morrill left the 
Company December 15 to begin studies 
at the U. of Minnesota. With us over a 
year, his home is in Minnesota. 

Mildred Harrington took Thanksgiving 
week to drive home to Minnesota for the 
holiday. She went with her husband, 
brother and dog Blackie. 

Our customers are getting to know 
new truck driver Goro Todo. 


News from Germany 


As of last August Aloe buyer Wilhelm 
Kopke has moved into larger quarters in 
Hamburg, Germany. He now has more 
room to “work better for better busi- 
ness’ he tells us. 

Now working with “Willie” is his son- 
in-law Karl-Heinz Kleeman. For some 
time his daughter Annegret has served 
as his secretary. 


Pictured at Wilhelm Kopke’s 60th birthday 
party October 30 are Willie and his wife 
Margareta in the center with daughter Anne- 
gret Kopke Kleeman at left and son-in-law 
Karl-Heinz Kleeman at right. 
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Excitement reigned in the Atlanta 
store November 18. As a result of the 
fine detective work of store salesman 
John Q. Brantley, a man was arrested 
for passing bad checks. Brantley recog- 
nized the man from a description re- 
ceived at the office. 

Without rousing the man’s suspicions 


: Brantley notified buyer Bob Frarey and 


office manager Jim Jackson who called 
the police. The store had been warned of 
the man’s activities by other surgical 
houses in Atlanta. 


New Atlanta employees are Reba 
Reidinger and Betty Howard. Mrs. Reid- 
inger handles commissions and corres- 
pondence for the office manager. Betty 
works on credits and back order billings. 
She also is an evening student at the U. 
of Georgia. 

Cliff Slocumb was in the hospital for 
surgery on his knee. He hopes to have 
corrected an injury he received in an 
automobile accident several years ago. 


NEW ORLEANS 


Leward Jones, Shipping, is taking ac- 
counting courses at Straight Business 
School, New Orleans, La. 


cago for their honeymoon. 


and in Canada. 


Weddings 


Salesman Jim Callahan married Paula 
Garvin December 30 at Christ the King 
Church, St. Louis. The two are now in 
Michigan where he has been transferred 
from a New York territory. 

Reba Cubbage, Customer Service, mar- 
ried Jerry Chester October 15 at Lafay- 


Cooking, Edwin's Style 


With the wild game season still on, 
Edwin McGhee is in his element. A por- 
ter at the St. Louis store for 12 years, 
he is a cook by hobby and formerly by 
profession, and his favorite dish to pre- 
pare is ’coon and sweet potatoes. 

Edwin was once a hotel chef for sev- 
eral years of his working career. Back 


in the 20’s he started as a pot washer in 
the kitchen of the American Hotel An- 
nex, now the York Hotel, St. Louis. By 
the time he left he was first cook. 

There’s more to being a pot washer 
than washing pots, Edwin tells you. The 
man with this job stays strictly on the 
cooking side of the kitchen. He washes 
pots the cooks use, but he also fries 
bacon and eggs for the breakfast trade. 

Edwin, with these double duties, was 
actually apprentice to the other cooks, 
who taught him all their recipes. 

Aloe’s professional cook left his job 
because of the heat. “It was just too 
warm standing over a hot stove all day 
long,’ says Edwin. 

Edwin’s cooking days go back to the 


time when he was eight or nine years 
- old. His sister was ill and his mother 


worked, so Edwin learned to cook. 


Edwin McGhee puts on white coat and chef’s 
hat to show how he looked as first cook at 
the American Annex, now the York Hotel, 
St. Louis. 
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Left above: Dottie Marcus, St. Louis order editing, 
married Mel Schwartz November 28. They went to Chi- 
Right above: Minneapolis” 
receiving clerk Dick Garies and his wife were married 
September 11. They spent their honeymoon near Duluth 


Minneapolis division | 
manager Don McCam- 
mond was married 
September 11 to Thel- | 
ma Custer at the Basil- : 
ica 2 of Sti “Mary: in|) 
Minneapolis. They 
spent their honeymoon | 
at The Sawhill Lodge, 
Tofte, Minn. Thelma is originally from Mani- 
toba, Canada and at one time worked at the 
Minneapolis office as bookkeeper. 


ette Park Baptist Church, St. Louis. 

On January 29 assistant buyer Joanne 
Whitney married warehouseman Bob 
Strobeck, in St. Brendan’s Church, Se- 
attle, Wash. Both are employed at the 
Seattle division where Joanne is ALOE- 
LINE reporter. 


Edwin was born in Little Rock, Ark. 
and moved to St. Louis with his family 
about the time he started cooking. 

Now, besides a son, 15, still at home, 
Edwin and his wife have two married 
daughters, one in Lincoln, Neb. and the 
other in Milwaukee, Wis. He is also the 
proud grandfather of seven year old 


Diane and five year old Donnie in 


Nebraska. Both daughters have their 
dad cook for them when he comes to 
visit. 

Wild game is Edwin’s idea of the best 
main course. But when we asked him 
for a good recipe here’s what he pulled 
out from under his chef’s cap: 


Edwin’s Special Bar B Q Sauce 
2 Tbsp. Vinegar 


4% C. Lemon Juice 
4 Tbsp. Brown Sugar 
steer, Os Catsup 


1 Tbsp. Worcestershire Sauce 


1 Tsp. Dry Mustard 
eC. Chopped Celery 
Pa, Be Stock or Hot Water 


Simmer for 30 minutes, covered. In 
the last five minutes of cooking add: 
% Tsp. Salt 
4% Tsp. Black Pepper 
% Tsp. Red Pepper 

If too thick add more stock or water. 
Makes enough sauce for 3 lbs. of ribs. 
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New Customer Accounting team: from left, 
Gill, Hagemeyer, Kuzawski, and Farrow. 


Customer Accounting Dept. 
Organized at Home Office 


A new department, Customer Account- 
ing was formed at the St. Louis office 
April 1 and placed under the supervision 
of Art Gill. This department combines 
the work of Credit and Collection with 
the bookkeeping and sales audit sections 
of Accounting, 

Gill was assistant to supervisor L. W. 
Hagemeyer of Credit and Collection. 
The new organization gives Hagemeyer 
time for overall credit problems in St. 
Louis and division offices. Hagemeyer is 
also assistant secretary of the Company. 

Chester Kuzawski manages the sales 
audit section of the new department and 
Connie Farrow is chief bookkeeper. 


New Salesmen and Trainees 


New home office salesmen are D. H. 
“Andy” Anderson in New Mexico, 
Thomas Holleran, New York, Walter 
Lyle and Jack Price, Texas, and Harry 
Wear, Colorado. All six men have had 
previous experience in surgical selling. 

From Ohio comes Lou Dydo who is 
training as a special contract represent- 
ative. Lou formerly worked for a sur- 
gical house in Toledo. 

New sales trainees are Larry Thorn- 
ton, Kansas City office, and Gene Neu- 
meier, in Los Angeles. 


Company Departments Undergo Change, Job Promotions Result 


Employees Gain Promotions 
In Purchasing and Sales 


Pete Martellaro, who managed the 
Washington division warehouse, has 
been made a Company buyer. Martellaro 
started with the St. Louis office in 1937 
as an errand boy. He worked up to as- 
sistant foreman of Order Filling, then 
was transferred to Washington in 1950. 

A number of changes have taken 
place in St. Louis, due to the new sales 
training course being offered there by 
the Sales Department. 

Harry Heller has charge of the school, 
discontinuing his position as manager of 
St. Louis area sales. 

Now taking charge of the City De- 
partment is Ed Kurlbaum, who has been 
covering doctor accounts in St. Louis. 

New manager of central region sales 
is Jack Wulf, who has worked with 
Charles Kanter during the past year. 
Kanter had charge of the central region 
but now has taken on added responsibil- 
ities as assistant sales manager. 


Service Awards 


St. Louis Territory Salesmen 
January-April, 1955 


Oo YEARS: 
3 YEARS: 


Mike Fara, Kel Howton 
Jimmie Blount, Jim Roche | 


Customer Merits Presidential 


Award for Rehabilitation Work 


Harold A. Vonachen, M.D., customer 
of Ed O’Donoghue’s in Peoria, IIl., and 
medical director of Caterpillar Tractor 
Co., received national recognition be- 
cause of his work for the physically 
handicapped. 

The. President’s Committee.on Em- 
ployment of the Physically Handicapped 
conferred upon him their Physician’s 
Award for 1954. The award was pre- 
sented by Maj. Gen. Melvin Maas, 
USMCR, chairman of the committee and 
a college classmate of O’Donoghue’s. 

On April 27 the Company held a gath- 
ering honoring Dr. Vonachen during the 
Industrial Medical Association Conven- 
tion in Buffalo, N. Y. 


Pertect Attendance. During the past year 14 Aloe men and women from 
the home office and Aloe Scientific have not been absent or late for work. They 
are: Aurelia De Lassus, Julius Freihaut, Estelle Heitgrass, Howard Kraft, Mary 
Kuhnert, Hazel Loewen, Edwin McGhee, Florence McKenna, Harry Reynolds, 
John Schneidermeier, Etta Simms, Earl Slinkard, Ann Vining, and Joseph 


Washington. 
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Lab Sets up New Sales 
Operations, Expands Force 


Aloe Scientific has had several or- 
ganization changes as of April 1. They 
are intended to provide more service to 
customers and additional help to sales- 
men. 

New assistants to lab division man- 
ager Henry Ettman are Gerry Wisler 
and Harry Dolan, sales operations, and 
Ed Winchester, product development. 

Wisler has been a lab salesman in 
Indiana and Illinois. Dolan has handled 
the lab service and sales procedures 
for the past six years. 

Winchester started as lab correspon- 
dent, worked at the city desk, and was 
a lab salesman in Missouri and Illinois. 

Also in April five new salesmen 
started with Aloe Scientific. They are 
Barry Hoag, Colorado-Wyoming; Lou 
Kuilema, Indiana-Kentucky; Bob Lin- 
denstruth, Iowa, Nebraska and part of 
Missouri; Ken Moon, Oklahoma and 
northern Texas; Bill Wittig, Illinois and 
western Michigan. 

Hoag, Kuilema and Moon have pre- 
vious experience in the lab supply field. 
Lindenstruth has taught at the Uni- 
versities of Florida and Wyoming, and 
also’ managed a hospital laboratory. 

Wittig formerly was a representative 
of a chemical firm and is now in train- 
ing to take over his territory. 

Frank Arrison, Iowa-Nebraska repre- 
sentative, has transferred to the Ohio 
area, replacing Syl Florsheim. 

Syl, who resigned in February, joined 
the Company in 1938. He had been sell- 
ing with Aloe Scientific since 1949. 


ALOE INCUBATOR PROTECTION for five 
is illustrated below. These youngsters, a set 
of triplets and a premature set of twins, 
needed incubator protection at the same time, 
on a Sunday morning, at Butler Memorial 
Hospital, Butler, Mo. The hospital had only 
One incubator, an Aloe model, and hastily 
needed another. Kansas City manager Alan 
Henster and hospital salesman Roy Kuchel 
were able to borrow one from Independence 
Sanitarium and drove to Butler to deliver it. 
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Introducing A. S$. 1.0, New Training C 


Program is First of 
Series Being Planned 


A few weeks ago members of ASTC 
met the Aloe Company. Now it is our 
opportunity to present to you ASTC and 
the people who are a part of it. 

ASTC stands for the Aloe Sales Train- 
ing Course which got under way Febru- 
ary 21. This program is the first in a 
series of training and refresher courses 
being undertaken by the Sales Depart- 
ment. 

Purpose of the Course 

ASTC is a full time sales school for 
training prospective salesmen in Com- 
pany practices, policies and procedures. 
Trainees also study the science of sales- 
manship and the types of merchandise 
the Company sells. 

To find suitable candidates for ASTC 
the Sales Department has a continuous 
arrangement with many employment 
agencies throughout the country. Ap- 
plicants also are recruited through ad- 
vertisements and from-colleges. 

Salesmen already on the force are re- 
quested to be on the look-out for men 
qualified to sell. If a salesman recom- 
mends a man who is selected and placed 
in training within ninety days, that 
salesman receives a $50 award. 

Qualifications of Trainees 

Before the present trainees were Se- 
lected, consideration was giver to their 
aptitudes, education, job experience, 
knowledge of selling and the medical 
field, as well as their general character 
and interests. Over 75 men were inter- 
viewed for the school. Less than ten 
Were accepted. 

Five men attending the sales sessions 
are working to serve territories in the 
field, They are Bruce Clayton, Lyle Cor- 
Mack, Harry Kittle, Jack Mayer, and 
George Schremp. 

Walter Lyle and Jack Wear used the 
course to supplement their previous ex- 

perience in surgical sales. They are now 
mm Sales territories. 

Ralph Borgmann and Louis Dydo at- 
oe those sessions of ASTC which are 
TSE to their work. Borgmann is a 
“si Customer Service manager; Dydo 


i. *Pecial sales representative for the 
tract Division. 


ST. LOUIS, MISSOURI 


First day of school: 
Above are trainees 
Dydo, Kittle, Clayton, 
Stapp, Schremp, Bot- 
tini and Feldman, 
shown with school or- 
ganizers Kanter, Hel- 
ler and Gross.-At 
right, President How- 
ard Baer _ welcomes 
trainees, explains 
ASTC is Aloe’s first 
formal sales training 
school. 


ASTC, scheduled to cover a three- 
month period, is under the direction of 
Harry Heller, who is also chief instruc- 
tor. He will call in other instructors— 
Company executives, department man- 
agers, manufacturers’ representatives— 
to speak on their fields. 

The Program’s Schedule 

Present planning by sales manager 
Ray Gross and his assistant Charles 
Kanter calls for three training courses 
a year. A month between each course 
will be spent in reviewing subject ma- 
terial and selecting trainees for the next 
course. 

After a tour of the St. Louis plants, 
ASTC trainees study the paper forms 
which salesmen use. They learn how to 
reach the surgical sales market. Pro- 
duct information is emphasized and 
trainees examine selling features of the 
products they will handle. They also 
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ourse for Salesmen 


study advantages and disadvantages of 
competitors’ products. 
Completing the Course 
To complete the course, trainees are 
divided into separate groups of Physi- 
cian and Hospital salesmen, Hach group 
studies the products and problems of 


their respective fields and reviews 
Heartline items, commodities on which 
Company business is based. 
Examinations, either written or oral, 
are given about once a week, after each 


phase of material is covered. : 
Future plans include making the 


school available to division trainees as 
well as those at the home office. 

This first full time Aloe sales school 
was in the planning for many months. 


j i i tment 
anv considers it an inves nent 
fen ee because well-trained 


m the be- 


for the future, 
salesmen are equipped fro 
ginning to build up sales. 


SH 


Below, Los Angeles 
repair shop work- 
ers examine an X- 
ray machine with 
corresponding dia- 
gram. The’ men, 
from left, are Louis 
Pankratz, Edgar 
Trunk and Frank 
Schultz. 


Above, Shigeo Sato and Paul Ahlberg 
test and repair a Cardi-All in the 
Minneapolis shop. At right, Frank 
Gross, St. Louis, replaces a sterilizer’s 
burned-out heating element. 


In the New Orleans shop 300 micro- 
scopes from Louisiana State U. 
needed overhauling. Examining 
some of them are, from left, August 
Brignaudy, Herman La Borde, and 
lab salesman Mike Behlar. 
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Reporters 


DIVISIONS: Aloe Scientific, Bernice Daggs, 
Morris Shatow; Atlanta, Dick Hartzburge; 
Kansas City, Sam McGrath; Los Angeles, 
Eunice Wheeler; Minneapolis, Tillie Daleki, 
Lucille Fischer; New Orleans, Mike Peraza; 
San Francisco, Sue McCormick; Seattle, Jo- 
anne Strobeck; Washington, D. C., Marie 
Mattox, Dave Sullivan. 


ST. LOUIS DEPARTMENTS: Bob Fitzsim- 
mons, Ruth Gardine, Art Gill, Jean Goedde, 
Shirley Huster, Harold Kasting, Irene Mayer, 
Jane Marbeck, Darlene Rauch, Georgia Roe- 


ver, Dorothy Sutter, Barbara Travers, George 
Wettring. 


Fourth in a series: Aloe at Work 


Menders and Makers 


In workshops behind the scenes Aloe repairmen 


preserve equipment, provide service to customers 


Repairmen are important in the 
field of medicine. By “repairing’”’ 
damage from disease or injury, the 
physician prevents waste of life. Re- 
pairmen of surgical equipment pre- 
vent another kind of waste. They 
restore valuable instruments and ma- 
chinery that are used in guarding 
health and saving lives. 

The six Aloe repairmen are Frank 
Gross, St. Louis; Herman La Borde 
and August Brignaudy, New Orleans; 
Shigeo Sato, Minneapolis; John 
Schultz and Edgar Trunk, Sr., Los 
Angeles. 

Frank Gross, before working at the 
home office, did metal plating for a 
concern that made Aloe instruments 
and pumps. Now he repairs steriliz- 
ers, pumps and wheelchairs, and cuts 
down crutches to size. 

More a maker than a mender, 
Frank assembles most restraint de- 


vices -we_ handle, including the widely 


advertised Bethea strap. He turns 
out walking iron stirrups and was 
first to assemble the hemostat holder, 
an Aloe design. 

Herman La Borde of New Orleans 
had training as a machinist at the 
Higgins shipyard and so is well quali- 
fied to handle machine tool opera- 
tions. His most interesting job was 
making the Mahorner Thyroid Re- 
tractor according to specifications of 
its designer, Howard Mahorner, M.D., 
of New Orleans. 


August Brignaudy, though with 
the Company but three years, has 40 
years of experience in polishing and 
plating metal. Now at 64 years of 
age he enjoys working with metal 
more than ever. 

Minneapolis and Los Angeles of- 
fices have combined standard repairs 
with specialized servicing of Electro- 
Mechanical equipment. In this way 
their repairmen and EM technicians 
often work on jobs together. 

Both shops therefore handle stand- 
ard electrical appliance repair, me- 
chanical repairs, and servicing of 
electronic equipment, colorimeters 
and X-ray machinery. 

(In other divisions where there is 
no repair shop an EM representative 
handles many repairs. ) 

Paul Ahlberg is EM representative 
at the Minneapolis office. Formerly 
he and his brother owned an X-ray 
manufacturing firm. Shigeo Sato 
works with Ahlberg, checking all 
items sent in for repair. He has two 
years experience with Boeing Air- 
craft, Seattle. 

In Los Angeles Louis Pankratz is 
the EM service specialist. Repairmen 
Schultz and Trunk do welding, paint- 
ing, rematching of equipment, and 
sometimes make up special items. 

These menders and makers combine 
elbow grease and mechanical skill to 


Keep equipment ready for the exact- 
ing needs of science. 
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Courtesy: Seattle Chamber of Commerce 


Seattle division, growing with the territory it serves, marks second anniversary. 


In an area of sea, mountains and ever- 
greens, within a city named after an 
Indian chief, A. S. Aloe Company of 
Seattle came to be just two years ago. 

In March, 1953, Seattle Surgical Sup- 
ply, Inc. was purchased and two months 
later Aloe operations began. Seattle 
salesmen serve Washington, Oregon, 
northern Idaho and Alaska. 

There has been tremendous growth of 
business in the Great Northwest, and 
our operations in this area have grown 


along with the region's development. © 


The original Seattle.force totaled. nine 
employees; now there are 265: Charter 
members who came with us from Se- 
attle Surgical are Spike Campbell, Roy 
De Han, Jim Marshall, Dick Mohrman 


and Don Warner. 


Jim Marshall and Don Warner were. 


and 


pitals. 
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In circle: Seattle division 
manager Michael J. Vran- 
esh. At right: the Seattle 
store and office, located 
near the downtown area 
most Seattle hos- 


two of the owners of Seattle Surgical, 
organizing this Company in 1950. 

Both of these men heeded the call of 
opportunity “Go West” and, in the past 
few years, the Northwest is more able 
to fulfill their ambitions than ever be- 
fore. 

Broad and magnificent rivers have 
proved to be the Pacific Northwest’s 
greatest asset. Developments of the 
abundant streams (mainly the Colum- 
bia) have captured huge amounts of 
hydro-electric power. They also have 


stored water for. irrigation, which, will . 


put another 500,000 acres of farmland 
into production by 1960. 

Before these developments took place 
the Northwest’s economy was based on 
shipbuilding, lumber and the Boeing 
Aircraft Co. Now there are many new 
businesses with jobs for more people. 

Although one of the most northern 
cities, Seattle has a mild climate with 
more rainfall than snow. Along the 
coast the Japanese Current flows by in 
the Pacific Ocean, bringing with it mild 
breezes. 

This climate and the area’s increas- 


ing opportunities are attracting many 
people to the Northwest. Most of our 
Seattle employees come from _ other 
states and even other countries. 

Division manager Michael Vranesh 
comes from northern Minnesota. He at- 
tended Washington University, St. _ 
Louis, where he was a star football 
player, and served in the Navy during 
World War II. After the war he became 
office manager of our Minneapolis divis- 
ion. In 1953 he was promoted to his 
present position. 

.. The Office Staff. 

Jay Gorman, Seattle’s first office 
manager, joined the Company this April. 
He has eight years of experience with 
General Motors. 

Spike Campbell, Seattle buyer, is 
originally from Vancouver, British Co- 
lumbia. His assistant Joanne Strobeck 
is Aloeline reporter for this division and 
comes from nearby Richland, Wash. 

Dick Mohrman has a home for his 
family north of Seattle. He covers much 
of the city desk work as well as order 
editing. During his college days he 
worked part-time as a “cop.” 


THUMBNAIL PORTRAIT... 


Kathleen 
" IRELAND 


From our San Francisco office — 
a description of Irish farm life 


Kathleen Cushnahan 


Continued from Page 3 


Biller Ruth Hughes has interesting memories of her school 
days in Alaska. She recalls going to grade school in Fairbanks, 
when the temperature was 60 degrees below zero. Ruth was 
born in Skagway, Alaska. 

Millie Harrington, commissions, is from northern Minnesota. 

The Wisners look after Seattle finances, Dorothea handling 
accounting along with stenographic work, while Thorine does 
the bookkeeping. 

Newest office employees are Madeline Hein, sales audit, and 
Dorothy Kraus, inventory control. 

At the Warehouse 

Because of the growth of this division additional warehouse 
Space was acquired across the street from the office. Ware- 
house supervisor here is Al Forbes. Although Al grew up in 
Cleveland, Ohio, he is a New Englander by birth. His home B. a Sen Gs ce at ain me 

town is ah nes Mass. y the Spike ‘Garfipbell: Dick Moietee; Dae rete: Al Forbes, 
| Others working at the warehouse are Bob Strobeck, originally Ron Norton and Goro Todo. 

from Idaho, and Joe Reneau who has just moved from Stock- 

| 


Among Aloe people who have come from other land is Kathleen 
Cushnahan, San Francisco Accounting. She has fond memories of 
her home in Ireland. 

Her mother, three brothers and two sisters live on the family 
farm in Londonderry County, located between the cities of London- 
derry and Belfast. Here, for generations, Kathleen’s family has 
helped to provide raw material for the old fabrics, Irish linen and 
Irish tweed. They grow flax which is spun into linen cloth and 
raise sheep for their wool. 

Kathleen, remembering her last visit to Ireland, reports, ‘Spring 
and summer are busy seasons with sheep because of lambing and 
shearing; August brings plenty of work in the flax fields. 

“And now,” adds Kathleen, “I can never pass up a counter dis- 
play of Irish linens. I have to stop, look and touch, because Ireland 
suddenly seems very close.” 

Kathleen also told us about popular pastimes in her native land. 
Sports most enjoyed are football, basketball, tennis, golf, foot 
races and tug o’war. Another favorite, when weather is fair, is 


A. Seattle office employees are, from left, 
front row, Joanne Strobeck, Madeline 
Hein, Thorine Wisner, Dorothea Wisner; 
back row, Ruth Conn, Mildred Harrington 
and Ruth Hughes. 


C. Selling in the Seattle area are, from left, Wilbur 
Linde, lab sales; Bob Surber, physicians; Don Warner, 
hospitals; Fritz Coe, n.e. Washington and city accounts. 


ton, Calif. with his family. 

Two others handle deliveries along with work in the ware- 
house. They are Goro Todo, formerly a chemist’s helper, and 
John Hartsfield who works on a part-time basis. 


D. Bob Strobeck and his wife Joanne met at the Se- 
attle office and were married January 29. 


At present John also is attending the University of Wash- 
ington, Seattle. 

Seattle Salesmen 

The former owners of Seattle Surgical who joined our Com- 
pany now are selling. Jim Marshall, a native of County Tyrone, 
Ireland, handles hospital accounts. Don Warner has helped on 
various phases of the business but at present is concentrating 
on Selling in Seattle and Alaska. 

John Ayres has just moved his family into the Yakima Valley, 
his selling territory. In this man-made paradise, irrigation has 
checkered the land with orchards, farms and gardens where 
sage brush used to grow. 

Fritz Coe covers hospitals in Seattle, making calls across 
Puget Sound, in the area of Olympic National Park, and up to 
the Canadian border. 

Roy De Han learned the surgical business as an order filler 
and now sells in the southwestern part of Washington. 

Bob Du Ell got his start with the Minneapolis division and 
has many years of experience in the surgical business. He is 
the only Seattle salesman in Idaho, covering the northern part 
of that state. His territory also includes Spokane and south- 
eastern Washington. 


Bob Huot, newest Seattle salesman, covers. physician .ac-. 


counts in the Puget Sound area and Bob Surber sells to phy- 
sicians in Metropolitan Seattle. 

Our two salesmen in Oregon are Charles Frost and Joseph 
Miller. Frost originally is from Kentucky and has past experi- 
ence in X-ray and PT equipment. He covers the Portland area. 
Miller joined the Company a year ago and sells in southwestern 
Oregon. 

Wilber Linde, in charge of lab sales, is making field trips 
with the salesmen to expand lab business. 

Seattle territory is growing by leaps and bounds. Medical 
facilities are increasing greatly and more opportunities lie 
ahead for our business and people alike. This is a happy outlook 
for the Seattle office on its second anniversary. 
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Product: Plutonium 
By-Product: Better Health 


Produced by GE, a Seattle Customer, as part | 
of the Hanford Atomic Products Operation 


Atomic energy’s power is well known—its power as a 
war weapon and a generator for industry. But in another 
sense atomic energy has power to change a town into 
a city and turn an ordinary countryside area into what 
may be America’s healthiest industrial community. 

This community is Richland, Wash., site of the Hanford 
Atomic Products Operation. People here live longer than 
the average American, for the death rate is one-third less 
than the average rate of the nation. 


Aloe serves two medical groups that help make Rich-- 
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land’s health record possible. They are the staff members 

of Kadlec Hospital and GEH’s industrial medicine depart- 
ment. GE, as operator of this government-owned plant, 
has been a consistent Aloe customer, first with Los 
Angeles and now with Seattle. 

Hanford’s chief purpose is production of plutonium, a 
key ingredient of the atomic bomb. When the plant was 
established in 1948, scientists, production workers and 
their families came to the area in large numbers. As a 
result Richland’s population expanded from 250 to 28,000. 

Hospital facilities and public health programming were 
needed for this enlarged community, as well as measures 
against radiation sickness among workers. To meet these 
needs Kadlec Hospital has a staff of 32 physicians and 
60 registered nurses who provide institutional care and 
community health services. 

As yet there is no treatment for radiation sickness, so 
most care for it is preventive. The industrial medical 
staff gives frequent medical check-ups to Hanford work- 
ers; and after 10 years, the staff has shown these workers 
can be protected with proper care. 

Kadlec Hospital is not only for the use of GH and AEC 
employees, but also employees of Richland business and 
civic groups, the Richland school district personnel, con- 
st’uction workers connected with the Hanford Operation 
and dependents of all these people. 

Using Aloe supplies, GE has maintained a notable 
health program for the Richland community. How it does 


so Will be important to peacetime atomic industries of the 
future. 
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dancing at the country crossroads. 

Kathleen came to us from Rich- 
ter and Druhe when Aloe pur- 
chased that Company three years 
ago. Her very presence and name 
remind us of a bit of Ireland. 


On the Cushnahan farm in 
Londonderry County, Ireland. 
Left: Kathleen’s family 
pauses for afternoon tea in 
the flax fields. Center: The 
flax being tied in sheaves. 
Above: Kathleen’s’ brother 
brings home turf for the 
fire. The turf is also called 
peat and is widely used in 
Ireland as a fuel. 
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Minneapolis employees above are, from left, 
order filler Frank Gadow, now in the Army, 


Minneapolis secretary Phyllis Buchner 
married Bruce Peterson January 8 at 
Lake Nokomis Lutheran Church. The 
couple spent their honeymoon in Du- 
luth, Minn. 


KANSAS CITY 


Biller Rosemary 
Carlson married 
William Spruill, 
Jr cin? Kansas 
City February 
19. They spent 
their honeymoon 
in St. Louis and 
Chicago. 
Rosemary’s hus- 
band is an elec- 
trical engineer. 


Rosemary 


Spruill with U. 8. Rub- 
ber Corp. 
New employees in this division 
are Harry Ross, in Shipping, and 
Sam Jeffries, Receiving. 


SAN FRANCISCO 


New employee with this division 


office is Catherine Allen. She is. 


working on the Kardex files in 
the Purchasing Department. 
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new Quotations employee Newton Fairbanks, 
and Dick Bellows, new warehouse supervisor. 


MINNEAPOLIS 


Sympathy is extended to division manager 
Don McCammond on the death of his mother, 
March 14. 

New warehouse supervisor Dick Bellows re- 
joined this division after a year’s absence. He 
had been with the Company three years. 

For six weeks before Dick’s retarn St. Louis 
salesman Al Koch filled in as warehouse 
supervisor. Al herewith expresses his appre- 
ciation of Minneapolis hospitality and in turn 
had Frank Gadow as a supper guest at his 
home in Columbia, Ill. Frank is stationed with 
the Army at Ft. Leonard Wood, Mo. 

Frank Gadow, an order filler, reported for 
service in January. His wife and six months 
old daughter live in Alexandria, Minn. 

Dick Neumeister of the Repair Dept. is 
now stationed in Marnheime, Germany, near 
Frankfort. Dick is with the Army since Sep- 
tember, 1953. 

New repairman Shigeo Sato comes from Los 
Angeles, is married and has three children. 


SEATTLE 


The new position of Seattle office manager 
has been set up under division manager 
Michael Vranesh, with Jay Gorman on the job. 

Besides Jay’s experience at General Motors 
he served in the Navy Medical Corps during 
World War II and was a medical instructor 
during the Korean War. 

Jay, youngest of 10 children, attended Cen- 
tral Washington College of Education and 
Seattle University. He and his wife have been 
married three years. 

~Other new employees are Madeline Hein, 
who has two grown daughters; Dorothy 
Kraus, whose husband is working for Boeing 
Aircraft; and Joe Reneau, who is married and 
has two children, Michele, 14%, and a “new 
arrival’ Michael. (See Heir-port) 

Warehouse supervisor Al Forbes had two 
major operations in the past six months but 
is back on the job and doing fine. 


ST. LOUIS 


Three St. Louis men attended a Hu- 
man Relations Institute at the Statler 
Hotel, March 1-3, sponsored by St. Louis 
University. They were Art Gill, new 
supervisor of Customer Accounting, 
George Vogt, warehouse supervisor, Aloe 
Scientific, and George Wettring, super- 
visor, Order Filling. 

Toastmistress club members are Flor- 
ence McKenna, Accounting, Vera Ma- 
thieny, Customer Service, and Ann Vin- 
ing, Mail. Ann handles hospitality for 
the club and Florence heads publicity. 

Accounting: New clerk is Carol Szabo 
who previously worked at a St. Louis 
insurance firm. 

City Desk: Donna Oakley has trans- 
ferred from Credit to be secretary to Ed 
Kurlbaum, new manager of city sales. 
She takes the place of Dorothy Watson 
who left April 15 to join her husband, 
who has just returned from service in 
Korea. Dorothy’s husband is a member 
of the regular army. 

Orthopedic fitter Betty Miller, R. N. 
left April 8 to re-enlist as a 1st Lieuten- 
ant in the Army Nurse Corps. Tempor- 


-arily she is stationed at Ft. Leonard 


Wood, Mo. 

New orthopedic fitters are Ann Sta- 
rosta and Vernon Gardin. Ann came 
with her husband from Erie, Pa. where 
she did orthopedic fitting in area hos- 
pitals. 

Vern was an orthopedic technician at 
a Veterans Hospital and also worked for 
Hanger Artificial Limb Co. He is mar- 
ried and has three children. 

Contract: Don Blase has transferred 
from Purchasing and is now working on 
quotations. He formerly was a _ stock 
control clerk. 

Customer Accounting: Charles O’Neil 
replaces correspondent Mary Lu Lewis 
who left March 25 to await the arrival 
of a baby. Charlie is a Washington U. 
graduate with experience in credit work. 

Olive Borchardt has transferred from 
Accounting to this department, where 
she is a new bookkeeper. 

Clerk-typist Martha Brueggemann an- 
nounced her engagement to Joe Mazu- 
rek, February 14. 

Customer Service: Order editor Marie 
Frisse became engaged to Haig Ohanian 
on December 2 and plans a fall wedding. 

Darlene Goudey has returned to this 
department. She and her husband had a 
baby boy last October. 

EM: Typist Joan Vogelsang will be 
married June 11 to Norm Koehler, lab 
warehouse. 


ST. LOUIS 


Export: Manager Wendell Moore, as 
head of the Foreign Trade Development 
Committee, was appointed an ex-officio 
director of the St. Louis Chamber of 
Commerce. 

Order Filling: Rich Lowe, formerly an 
order filler, returned from military serv- 
ice April 25 and is now a checker. 

Personnel: The engagement of secre- 
tary Georgia Roever to Don Hoeman of 
the Laclede Gas Co. was announced 
February 13. Their wedding will take 
place this fall. 

Purchasing: New stock control clerk 
is Gerald Benda. He is married and has 
a daughter and two. sons. 

Sales: The wedding of secretary Lee 
Muich to Glenn Schokmiller, a Washing- 
ton U. student, took place March 31. 
After a two week honeymoon Lee re- 
turned to this department. 

Ed Summers, back from the Navy, is 
working in the Sample Department. 


ALOE SCIENTIFIC 


February 15 was the 50th wedding 
anniversary of the William Glandts. Bill 
Glandt is a packer and has been with 
the Company for 10 years. He and his 
wife have a daughter and son, and two 
granddaughters. 


ONE HUNDRED YEARS OF ALOE SERVICE is represented by 
four Los Angeles employees above. They are shown receiving their 
25-year service pins from L.A. division manager E. A. Jefferson. 
From left are Jefferson with shipping clerk Alonzo McCall, sales- 
man Clarence Chism, contract department manager Bruce Campbell, 


It's ‘4, boy: 

Raymond Charles, born April 12 to 
Charles and Helen Smith. Charlie sells 
in Texas. 

Leon Joseph, born April 4 to Lou and 
Florence Bourgeois. Lou works in the 
Contract Division. Lou and Florence 
now have four boys and a girl. 

Paul Franklin, born March 25 to Del 
Peterson, Minneapolis Quotations, and 
his wife Meredith. 


HAein- Port 


Larry Joseph, born February 8, to 
Gus Koch, Aloe Scientific, and his wife 
Arlou. Gus is a Purchasing clerk. 

Michael Joseph, born February 2 to 
Mr. and Mrs. Joseph Reneau. Joe works 
in the Seattle warehouse and started on 
the job only one day before the baby 
was born. 


SIGNED TO PITCH for the 


Joseph Michael, born January 20 to 
Joe Blomker, Jr. and his wife Marie. Joe 
is a checker at Aloe Scientific; his wife 
formerly worked in St. Louis Credit. 

Leroy, Jr., born January 17 to Leroy 
and Susanna Shipley. Leroy, Sr. is a 
checker in St. Louis Order Filling. 

Mark, born January 13, to salesman 
Ed Oberreither and his wife Juanita in 
Evanston, Ill. 

Michael Allen, born December 18 to 
Alice and Henry Radake. Alice worked 
in St. Louis Customer Service. 

Duncan, born December 38 to salesman 
Duncan R. Mitchell and his wife in 
Little Rock, Ark. Duncan, Sr. is a Kan- 
sas City salesman. 

It's a girl: 

Ann Elizabeth Laurel, born April 15 
to Ohio salesman Dick Laurel and his 
wife Maryanne. 

Robin Ann, born January 25 to Bob 
Fitzsimmons and his wife. Bob is a serv- 
ice manager in St. Louis. 

Kimberly Ann, born November 17 to 
sales trainee Larry Thornton and his 
wife, in Kansas City 


Milwaukee Braves in 1955 is 
Glenn Thompson, at left, 
brother-in-law of St. Louis 
territory salesman Kel How- 
ton. Last year Thompson 
played on the Braves’ At- 
lanta club in the Southern 
Association and set a league 
record by striking out 19 
batters in a game with New 
Orleans. His pitching won 
important games for Atlanta, 
helping them gain the 
championship in the South- 
ern Association race. 


and salesman James Johnson. Award ceremonies took place early 


this year. 


@ 


THE ALOE SOFTBALL TEAM is looking 
forward to another successful season after 


having won its league championship last 
year. Shown with their trophies are, from 
left, back row, Rich Sanders, Don Blase, 
Dewey Jinkerson, Steve Mozirka, Jim Fin- 
azzo, Frank Pupillo; center, Rich Unger, Jim 
Wantuck, Marcy Wilbanks, Elmer Williams; 
front, Hank Gerber, Jim Jinkerson, Howard 
Smith. 
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HOME OFFICE 


Advertising: Carole Szabo has trans- 
ferred from Accounting and now handles 
catalog typing. 

While on vacation in Florida, layout 
man Al Paxton caught a 24 lb. Black 
Grouper in the Gulf of Mexico. 

City Desk: New clerk Ruth Palmer is 
from Marion, Ill. Her husband attends 
the St. Louis College of Pharmacy. 

New fitter Mae Ballegar was a district 
manager for Spencer, Inc., maker of or- 
thopedic supports. She is married, has 
two sons and a grandchild. 

Contract: New draftsman Robert 
Downs was graduated from Belleville 
(Illinois) High School last year and is 
taking evening courses in engineering 
and drafting at Belleville Junior College. 

Frances, wife of Lou Bourgeois, com- 
pleted the statement “I like Lux soap 
because” and won a mink scarf. 

Customer Service: New service man- 
ager’s assistant Sue Goodman is from 
Bardwell, Ky. She attended State Teach- 
ers’ College for two years. 

Roy Gerecke and Paul Tonies are cor- 
respondent trainees. Gerecke, a graduate 
of Logan Chiropractic College, has as- 
sisted a chiropractor. Tonies sold build- 
ing materials and was a counsellor at an 
orphanage in Belleville, III. 


Export: New typist Delores Herber- 
holz is from Union, Mo. and a recent 
graduate of Union High School. 

Gloria Diehl became engaged May 6 to 
Charlés Le Brell. Her fiance is a machin- 
ist in business with his brother. 

Purchasing: We offer sympathy to 
Jerry Miller on the death of her sister, 
Mrs. Catherine Bruns of Texas. 

Jessie Quigley and her husband spent 
two weeks in New Orleans, visiting their 
son and daughter-in-law. 

Gail Hunsaker and his wife Emily cel- 
ebrated their 34th wedding anniversary 
on June 21. May 20 marked the fifth 
wedding anniversary for Mabel Seemay- 
er and her husband. 3 

Sales: On June 17 Millie Wegener 
married Don Markworth, a sales trainee 
with McKesson and Robbins drug: firm. 
Bette Laster married Calvin Oliver on 


May 14 in Wellsville, Mo. Her husband - 


is a teletype operator with the Missouri 
Pacific Railroad. 


Salesmen: Bill Buse (Iowa) married 
Amy Rowland Thrower June 10 at the 
home of her parents in St. Louis. 

Shipping: Etta Simms and her son 
Will attended the May wedding of an- 
other son, Jim, in Denver. Will’s wife 
Edith works in the Contract Dept. 


Bowlers Complete Season 


The Stingers, winning 69 out of 105 
games, are champions of the home office 
bowling league. The tournament extend- 
ed from last August 27 to May 6. 

Norm Koehler of the second place team 
took top honors in Men’s High Singles, 
Average and Series. 

‘Individual Winners 

Singles 
Norm Koehler 268 Elvera Gardner 
Gene Reed 246 Georgia Roever 

Series 
Norm Koehler 627 LaVerne Meyers and 
Walter Wagner 621 Eleanor Winkelmann 524 

Average 
Norm Koehler 168 Georgia Roever 142 
Walter Wagner 164 Eleanor Winkelmann 139 


Shown above are members of the top bowling team, Jim 
Campbell (left), Marge Wallach, Eleanor Winkelmann, Larry 
Shy. At left is Norm Koehler who made his High Singles 
seore by throwing eight consecutive strikes. High bowlers 
below are Walter Wagmer (left), LaVerne Meyers, Elvera 
Gardner, Eleanor Winkelmann, Gene Reed. Georgia Roever 
was not present for the picture. 


DIVISIONS 


Seattle: Annual planting of flowers in 
the Seattle window boxes was done bY 
office manager Jay Gorman and secretary 
Dorothea Wisner. — 

In June Don Warner took in the Alas- 
ka Hospital Convention at Fairbanks and 
visited customers in Alaskan cities. 

San Francisco: Our sympathy is of- 
fered to Bob Horrisberger, city desk, on 
the death of his father. The funeral was 
May 19. 

Back from two years of service in the 
Army is order packer Jim Keenan. He 
was stationed on Okinawa, 

Clark McCormick is now a receiving 
clerk after doing order packing. He has 
had 22 years of service in the Navy. 

New employees are biller Inez Hird, 
packer Doug MacDonald, purchasing 
clerk Verna Schaffer, and sales trainee 
Jim Weston. 

Dallas: M. D. Whiteside, regional sales 
manager, is back on the job after sur- 
gery and a week in Baylor Hospital. 

Warehouseman Gene Gaither spent two 
weeks at National Guard camp in Ft. 
Hood, Tex. He is a division cook. 

Salesman Harris Dinkins’ son Hart 
finished eighth grade at Rusk Junior 
High School with varsity letters in foot- 
ball, basketball and baseball. 

Washington, D. C.: Reporter Marie 
Mattox is sorry to be so long in sending 
the news. She was away from work due 
to an operation. 

New employees are Felicia Bonelli and 
Irwin Mininberg, Lab Dept., biller Diana 
Stocking, packer Robert Braadus, order 
typist Barbara Neylon, and sales trainee 
Harvey Meth. 

Aloe Scientific: Apologies to packer 
Bill Glandt, mentioned in last issue as 
being with the Company 10 years. He 
has 19 years of service at the lab. 

New quoter is Ron Meyer, graduate of 
St. John’s College, Winfield, Kan. 


Heir- Port 


A son, Michael, checked in June 17 
with Jerry Tobey, St. Louis Mail, and 
wife Sandra. Arrivals on May 9: William 
Jerome, son of Bob Tschudin, St. Louis 
Credit, and wife Ann; Eugene Leonard, 
son of Omar Stokes, Aloe Scientific, and 
wife Irene. 

Daughters arriving at the St. Louis 
Heir-Port: Janine Mary, born July 3 to 
Mary Lu Lewis, formerly of Credit, and 
husband Jack; Karen Marie, born June 13 
to Ed and Jeanette Tinkham. Ed is of- 
fice manager of Export Sales. 

Elizabeth Ann was born May 31 to 
Dick and Ludy Scofield. Dick is a New 


Orleans salesman. | 
Georgia was born last December 18 to 


Shou-Ting and Anna Chao. Her father is 
a lab order filler in Washington, D.C. 
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The Cover 


A sketch by architects Aydelott and 
Stone reveals the gracious design of the 
Central Social Security Hospital, Lima, 
Peru. Awarded the contract to equip this 
850-bed hospital, the Aloe Company 
arranged for a consultant, Warren W. 
Simonds (extreme left), to spend a year 
in Lima on the job. He is shown before 
his departure with Sales Manager Ray- 
mond Gross (right), and James Heather- 
man, Contract Division. 


Hitchings Photo 


Gadget of the Month 


The “Gadget of the Month” has been in 
popular demand since October, 1953. That 
is when Jack Richie, Los Angeles lab sales- 
man, started selling for Aloe and used the 
idea to gain entrance to new accounts. 

Jack started off the idea by choosing an 
item which he would hold and look at while 
waiting for the buyer to see him. “This 
would interest the customer,” says Jack, 
“and he’d not only buy the gadget but other 
items as well.” 

Carrying a new and different sample with 
him each month, Jack arouses customer 
curiosity. He is often greeted with “What’s 
your gadget for this month, Jack?” — a 
phrase that opens up good selling oppor- 
tunities. 

The need of having something new to 
show each month keeps Jack on his toes. 
He often reviews our line of products for 
“sleepers,” items of interest that are little 
known to his customers. 

A member of the local section of the 
American Chemical Society, Jack was a 
Chemistry major at Westmont College, Santa Barbara. He and his wife 
Deloris have a son Bruce, four years old. 

Jack is one of many Aloe salesmen who knows sample selling is effec- 
tive. As a young man in his first selling job he uses his “Gadget of the 
Month” to promote items and learn the Aloe line of products. 


Jack Richie holds two of his 
“Gadgets of the Month,” a 
Hollow Spindle Stirrer and 
a Selab Aupette. 


_ Wolff Snaps Storm Scenes 
TORNADO: Published in Wisconsin Paper 


Salesman Sid Wolff, returning to Madison, Wisc. from a sales trip in 
the southwestern part of the state, drove just on the rim of a tornado near 
the towns of Monticello and Belleville. He took pictures of the storm’s 
damage, and two of these were purchased by the “Wisconsin State Journal” 
for publication in the April 19 issue. : 

Sid has been interested in photography since high school days and at 
one time did his own dark room work. As a matter of habit he carries two 
cameras in his car. The cameras, a 35 mm Kodak and a German Super Sport 
Dolly, are constantly loaded with film. It was this practice which gave 
Sid on-the-scene pictures which had news value. 


taken by Sid Wolff (inset), were published in the “Wisconsin 
State Journal.” They show tornado damage to a barn and trapped animals 


being rescued. 


These pictures, 
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EK-M Department Manager Ed 
Dorr, second from right, ex- 
plains the method of using the 
new Ideal Terminal Sterilizer. 
With him are E-M representa- 
tives Jim Bergstrom (left), 
Lou Pankratz and Paul Ahl- 
berg. New equipment was dis- 
cussed at the E-M meeting in 
St. Louis. May 11 to 13. 


BELOW: Talking over features 
of the Mealmobile, conveyor 
for delivering hot and eold 
foods, are four EK-M represen- 
tatives, From left are John 
Mihos, Lee Walters who is as-_ 
sistant te manager Ed Dorr, 
Les Moss and Joe Easley. 


Fifth in a series: Aloe at Work 


MORE THAN A 
‘SERVICEMAN’ 


Customers and salesmen alike benefit from the E-M man's 
careful installation, enthusiastic promotion of technical equipment 


Demonstration and_ installation of 
equipment, as well as instruction of 
salesmen and customers are all part of 
an E-M serviceman’s work. 

Because it is his job to kindle en- 
thusiasm and know-how in salesmen and 
customers alike, he first becomes so ab- 
sorbed in things Electro-Mechanical that 
he builds up a tremendous enthusiasm 
within himself. 

This enthusiasm comes from being in- 
itiated into the mysteries of electronics 
and how the principles of this field can 
be used against disease. It comes from 
working with mechanical equipment that 
is constantly being improved to be of 
better service to man. 

Electro-Mechanical items include the 
X-ray, EKG (electrocardiograph, for re- 
cording heart beat patterns), ultrasound 
and heat therapy machines, basal metab- 
olism apparatus, incubators, anesthesia 
and oxygen apparatus, food service 
equipment. 

Because their enthusiasm is a result 
of knowledge, E-M men have become 
skilled technicians through education or 
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experience. At present, the seven E-M 
men have practical experience in the 
X-ray field. Since the X-ray is one of 
the most complex pieces of equipment 
they handle, those familiar with it can 
easily master the department’s less in- 
volved machinery. 


E-M men do most of their “trouble 
shooting” before the trouble starts. By 
proper installation of equipment and by 
giving thorough instruction to operating 
personnel they can eliminate most “serv-. 
ice calls.” When repair work is neces- 
sary the E-M man handles it unless 
factory repairs are required. 

Besides servicing and installing equip- 
ment, E-M men are teachers. They ex- 
plain to customers how the machinery 
can be used for greatest efficiency and 
service. They train salesmen, showing 
them how to install equipment and pre- 
sent its important features. 

These special agents travel with the 
salesmen in their territory as they are 
needed, explaining by doing, not selling 
but rather starting the ball rolling toward 
an E-M sale. 


At a meeting in St. Louis from May 
11 to 13 the E-M representatives came 
to study new equipment, talk over prob- 
lems, present tried and successful methods 
of action. The men also took a tour of 
the P M Steel plant and completed the 
get-together with dinner at Stan Musial 
and Biggie’s Restaurant. | 

Meetings were planned by department 
manager Ed Dorr. Mr. Dorr joined the 
Company in 1984 and has headed the 
E-M Department since that time. 

E-M men, listed with the office terri- 
tory they now serve, are Louis Pankratz, 
Los Angeles, who has 20 years of service 
with the Company; Paul Ahlberg, Min- 
neapolis, 7 years; Jim Bergstrom, New 
Orleans, 5 years; Joe Easley, Atlanta, 
and Lee Walters,'St. Louis, 3 years; and 
Les Moss, Dallas, who joined the Com- 
pany this spring. | 

E-M men put that something extra 
into their work. Call it personality, pre- 
cision and thoroughness, and a desire to 
see special equipment used to best ad- 
vantage. These all add up to “service” 
with a difference. 


ALOE EQUIPS A PACE SETTER 


Modern, 850 Bed Hospital in Lima, Peru, Chooses Aloe Equipment 
Contract Is Believed to Be Largest of Kind in Surgical Industry 


To imagine the equipment needs of an 
850 bed hospital is to see thousands of 
instruments and pieces of equipment in 
your mind’s eye; but to send these items 
from the United States to South America 
takes more than a flight of the imagi- 
nation. | 

Traveling thousands of miles, the 

necessary supplies for a new social se- 
curity hospital will be sent by the Aloe 
Company to Lima, Peru. 
' The hospital is a result of the pro- 
gressive thinking of Peruvian president, 
General Manuel A. Odria. He founded 
the society Social Security for the Em- 
ployee (Seguro Social del Empleado), 
which will maintain the 850 bed Hospital 
Central de Lima, Peru, now nearing 
completion. | 

This social security hospital will be 
one of the most modern hospitals in the 
world. It was designed by United States 
architects Edward D. Stone and A. L. 
Aydelott, assisted by the U. S. Public 
Health Service. 3 

With its complex functions well or- 
ganized and its location a restful garden 
setting, the hospital suits the leisurely 
pace of people living in a tropical 
country. The facilities and design of this 
hospital are aimed to set a standard for 
all Latin America. 

On May 19 the Aloe Company signed 
a contract with the Peruvian government 
to completely equip this hospital. To 
fulfill the contract, valued at three and 
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one third million dollars, our efforts are 
combined with International General 
Electric (a division of G.E.) and the 
W. R. Grace Company. 

G. E. will provide installations such 
as air conditioning, refrigeration, com- 
munication systems. The Grace Company 
will handle shipment of the equipment 
to Lima. | 

Bidding on a “package deal” basis, in 
competition with hospital supply com- 
panies of France, Germany and the 
United States, sales manager Raymond 
Gross made three trips to Peru before 
the contract became final. It is believed 
to be the largest contract of its kind 
in the surgical industry. 

Gross had an audience with President 
Odria on his first trip to Peru. (During 
the audience the two men talked of 
Venezuela. Gross is an honorary consul 
of Venezuela, and the president of Ven- 
ezuela is a former military student of 
the president of Peru). 

After further negotiations President 
Odria awarded the contract to the Aloe 
Company on the basis of our experience 
in equipping many hundreds of hospitals. 

The Aloe Company has a year to ful- 
fill the contract. Warren W. Simonds, 
who has joined the Company as an ad- 
ministrator consultant on this hospital, 
will remain in Peru until the project is 
completed. Recently married, he is ac- 
companied by his wife. 


equipped. 


Peru. 


Simonds will advise the technical com- 
mittee of the hospital and coordinate the 
shipment and installation of equipment. 
He has previous experience as adminis- 
trator and consultant for Barnard and 
Wohl Hospitals of the Barnes Hospital 
Group, St. Louis. Here he assisted Dr. 
Frank R. Bradley, director of the Barnes 
Group. and president of the American 
Hospital Association. 

The planning of final equipment spe- 
cifications for the hospital is the current 
job of James Heatherman, Hospital Con- 
tract Division. During July Heatherman 
has been in Peru to consult with Simonds 
and Dr. Guillermo Kaelin, Hospital Di- 
rector. 

Located in a residential neighborhood, 
the hospital occupies the corner of a 
50-acre plot of ground. Here the large 
area makes possible the gardens and 
sunken patios planned. Balconies will 
overhang a terrace and there will be a 
separate patio for the staff. 

The hospital will serve 75,000 Lima 
empleados (office workers) and will be 
staffed by 100 doctors, 400 nurses, 1500 
employees. Almost two complete hospi- 
tals in one, the main building will be 
divided into two sections on eleven of 
its thirteen floors. The section on the 
left is for 350 maternity patients, that 
on the right for 500 patients requiring 
general care. 

Below the divided section the second 
floor has facilities for premature infants 
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1. New hospital for empjpyees in Lima, 
Peru, as designed by architects Edward D. 
Stone and A. L. Aydelott, ;¢ will be Aloe 
Photo: \;, R. Grace Co. 


2. Sales Manager Raymon Gross. (right) 
shows James Heatherman, Contract Divi- 
Sion, our contract with the government of 


‘government building. 


and surgery cases. The first floor serves 
as a main lobby and its wings contain 
areas for laboratory, physical therapy, 
radiology, administration, emergency and 
out-patient care. The basement houses 
maintenance services, pharmacy, stores, 
kitchen, and laundry. 

The public health program that makes 
this hospital possible is based on a fund 
built up by three-fold contributions. Em- 
pleados pay 14% of wages, employers 
3%, the government 4%. The fund pro- 
vides for institutional care, necessary 
construction work, and later will include 
a pension plan. 


A similar set up operates for manual 
workers who have had a central hospital 
in Lima for more than a decade. Smaller 
social security hospitals are located 
throughout the country. 


To supply current and future needs 
of Peruvian hospitals and doctors, the 
Aloe Company now has a Peruvian agent, 
the International Machinery Company. 
This firm, a subsidiary of the W. R. 
Grace Company in Lima, will stock a 
complete line of Aloe merchandise. 


Peru is known as one of the most 
beautiful countries in the world and as 
one of the least expensive in which to 
live. Soon it will have a hospital that is 
an “international showpiece” of modern 
medical facilities. Within this new Central 
Social Security Hospital of Lima it will 
be our Aloe equipment that is of service. 
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3. The contract was signed within this Peruvian 
Wide World Photo. 


4 and 5. The Central So- 
cial Security Hospital for 
Lima employees is shown 
as it neared completion 
the last week of June. 
Fixed equipment must be 
installed before con- 
struction is completed. 


6. Warren Simonds (left) 
and Raymond Gross 
study a Peru air time 
table. 


7 AS Aloe consultant in 
Lima, Simonds meets 
with Senor Buralli (left), 
manager of the office 
equipment section, and 
Dr. Kaelin (right), direc- 
tor of the new hospital. 


From top: Charles Corbett, Jim 
Campbell, Bob Fitzsimmons, 
George Brown, Rose Ossian. 


= First of New Window Displays in St. Louis 


Arrangements for new displays in the St. Louis store windows 
were made by store manager Ed Kurlbaum, shown above, 
and designed by the Brede Decorating Co., St. Louis. One of 
the first displays featured National Hospital Week. Other 
windows represent our services in the professional field and 
our custom fitting of orthopedic supports. 
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Customer Service Becomes Coordinated Under Sales 
Home Office People Receive Promotions, New Jobs 


The Customer Service Department is now 
under the general supervision of the Sales 
Department. This move has been made to tie 
more closely together the work of the sales- 
man with the “follow through” of an order 
as handled by the service correspondent. 

Charles Natsch, sales office manager, co- 
ordinates the activities of surgical sales and 
service. As an expansion of his previous work, 
he now oversees Customer Service, Order Edit- 
ing, Returned Goods and Billing. 

Service correspondents who have received 
sectional promotions are Charles Corbett, 
James Campbell and Robert Fitzsimmons. Cor- 
bett is in charge of the hospital section of 
Customer Service, Returned Goods and the 
stenographers’ pool. Campbell heads the doctor 
section, and Fitzsimmons is: in charge of 
Order Editing. 

All three men have been with the Customer 
Service Department since 1951. Before that 
time Corbett was with service correspondence. 
Campbell started in the warehouse and after 
several promotions became’ an order editor. 
From there he moved into service work. 

Fitzsimmons also started in the warehouse, 
was promoted to Returned Goods and became 
an inventory clerk. He then entered Customer 
Service. 


Purchasing 
George Brown, organizer and former super- 
visor of Customer Service, has new responsi- 
bilities in the Purchasing Department. 
Having prepared for his new job by taking 


courses in Marketing, Purchasing and Mer- 
chandising, he requested his recent transfer. 
As a buyer he is currently handling purchases 
from Welch-Allyn, De Vilbiss, Ethicon and 
other suppliers. 

Brown started in the Shipping Room in 1934. 
Twelve years later he took over the manage- 
ment of service correspondence, after having 
worked as an order checker and selling in the 
retail store. He established a training program 
for service correspondents which continues to 
be used. 

James Schwab, gaining all-round experience 
in Company operations, has been transferred 
to the Hospital Contract Division. Here he is 
assisting in the planning section. 

Previously he worked as a service corre- 
spondent and then was transferred to Purchas- 
ing as a buyer. 


Shipping 

Transportation auditor is the new title for 
Adeline Hartman who is with the Company 
36 years. She is handling accounting and audit- 
ing of transportation bills, operations newly 
centralized within the Shipping Department. 
She has handled many phases of company 
work. Before her recent transfer she was 
cashier and worked with transportation bills 
in the Accounting Department. 

Another Shipping Department change in- 
volves Rose Ossian. She has been transferred 
from clerical work in the Shipping Office to 
the Accounting Department. Rose has been 
studying Accounting at St. Louis University. 


Godefroid Receives Selling Award 


Bill Godefroid (left) receives a Distinguished 
Salesman’s Award from George Herpel, head 
of the Sales Executive Bureau of the St. Louis 
Chamber of Commerce. c 
Godefroid received the award as a result of 
high volume sales in a contest for St. Louis 
area salesmen. A Company salesman for 18 
years, he started as a trainee out of high 
school, 
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Washington, D. C. Office Reports 
Promotions in Warehouse and Office 


Curtis Simon has been promoted from order checker to warehouse 
supervisor. He has five years of service with the Company and replaces 
Pete Martellaro, whose promotion to buyer was reported last issue. 

New lab purchasing agent is Novis Barteet who has been doing 
Customer Service work. Also making job transfers were Dave Costlow 
from assistant purchasing agent to the city desk; Marie Mattox from 
order typist to Purchasing files; and Lou Caruso, who started as a 
sales trainee, has joined the Quotation Department. 


National Aloesonic Promotion Coincides 
With ‘Saturday Evening Post’ Article 


In July, over 50,000 doctors received a letter from the Company as 
part of a nationwide sales promotion of Aloesonic. This letter, describ- 
ing the features of the Aloe unit for ultrasound therapy, was timed to 
coincide with the “Saturday Evening Post” article on the medical benefits 
of ultrasound. 

The assembly and mailing of campaign material required the combined 
work of Merchandising, E-M, Sales, Multigraphing and Mailing Depart- 
ments. Approximately 3,000 inquiries and many sales of Aloesonic are 
expected as a result. 

Previously, successful test campaigns were held in the Atlanta terri- 
tory and in one St. Louis sales region. Success of the national campaign 
now depends on salesmen and sales supervisors. 


Salesmen Receive Territory Assignments, 
ASTC Sessions Resume for Trainees 


New salesman in Chicago is Bernard Blatt who has had experience in 
both the medical and dental fields. Born in Chicago, he has worked for 
firms there and in New York. Bernie and his wife Marilyn have two 
children, a daughter Liza, 5, and a son Mark, 1%. 

Gene Neumeier and Vernon Agoyan are new salesmen with West 
Coast divisions. Gene, a native of California, started with Los. Angeles 
as a trainee last fall. He and his wife have two sons, Pete and Marty, 
and a daughter, Francele. Vern Agoyan is selling with the San Fran- 
cisco office. He has a science degree from Tufts College, Medford, Mass. 
and took graduate studies in Public Relations at Boston University. 

Those who took part in the Aloe Sales Training Course (ASTC) at 
the home office have their assignments. Selling to doctors are George 
Schremp in Ohio, Gil Stapp in Oklahoma, and Bruce Clayton in Ten- 
nessee, Mississippi and Arkansas. Covering both hospital and doctor 
accounts are Harry Kittle in Tennessee, Lyle Cormack in Arkansas and 
Jack Mayer in Nebraska. 

Walter Lyle and Harry Wear, having past experience in surgical sell- 
ing, only took a part of the course. Wear is now a doctor and hospital 
salesman in Colorado. Lyle covers hospital accounts in south central 
states. This hospital territory was covered by Henry Salland who has 
been transferred to the Dallas-Ft. Worth section of Texas. 


In the second ASTC program are: 
Leland Bennett, Charles Byland, Myron 
Davis, Fred Di Tirro, Thomas Heubel, 
Philip Neuendorff and George Vose. 


Far left, Los Ange- 
les salesman Gene 
Neumeier and fam- 
ily. Vernon Agoy- 
an, left, is selling 
in San Francisco. 


Mr, Baer pins the 25-year emblem on Virg Shipley. 


President Baer Gives 25-Year 
Service Pin to Virg Shipley 


In a special ceremony June 10 President Howard 
F. Baer presented Virgil Shipley with his pin for 25 
years of service. The occasion had added meaning 
since Mr. Baer was a “Big Brother” to Virg and 
started him with the Company as an errand boy at 
the age of 12. At that time, back in 1930, Mr. Baer 
had been Company president about a year. 

Because of his early age when starting with the 
Company, Virg is probably the youngest employee 
to receive the 25-year award. 

Through the “Big Brother” program, which oper- 
ates in cities throughout the United States, men 
act as substitute fathers for boys who have no 
father in their own home. 

“Little Brothers” have the benefit of a man’s 
companionship, as well as his advice, understanding 
and help in starting in the business world. 

Virg Shipley’s rise with the Company has been 
steady. He progressed from errand boy to the Ship- 
ping and Order Filling Departments. In 1946 he was 
promoted to inventory clerk and in 1949 was selected 
as a sales trainee. 7 

He was first assigned to a selling territory in 
northwestern Ohio and then was transferred to his 
territory in the central part of Illinois. 

Virg received his pin at this time because it 
is now the custom to give home office salesmen their 
service pins near their original starting date. 


Service Awards 


St. Louis Territory Salesmen 
May-July, 1955 


25 Years: Virgil Shipley 


5 Years: Russell Huglin 


3 Years: John Barnett, Jack Coats, 
Richard Laurel, Paul Maddox 


People ta 


HOME OFFICE 


Belated sympathy is extended on the 
death of Mrs. Collins to her daughter, 
Gertrude Nolan, and sons-in-law Vince 
Nolan and George Bauer. Mrs. Collins 
died April 10 after a long illness. 

Advertising: Helen Bott, now doing 
layout work in the art section, is orig- 
inally from Connecticut. For news of 
her recent marriage, see Weddings. 

Contract: Phyllis Silverman and hus- 
band Sid have bought a home in Vinita 
Park. 

Customer Accounting: Lucille Luec- 
Ker, an employee 10 years, left in Sep- 
tember to do housekeeping full time. 
She was married two years ago. 

New employees are clerk-typist Ruth 
Beiter of St. Louis, and bookkeeper Mar- 
ceil Murray of Collinsville, Il. 

Customer Service: New service 
trainee is Arthur Sprung, who is origin- 
ally from New York and was graduated 
from Williams College, Mass. He form- 
erly worked for Dun and Bradstreet. His 
wife, Barbara Baer Sprung, is the 
daughter of President Baer. 

Delores Kempf, new service assistant, 
is from E. Carondelet, Ill. 

Export: On August 13 Delores Her- 
berholz became engaged to Richard 
Musket. Her fiance plans a Navy career. 

Mail: Tony Faulkner left August 3 to 
enlist in the Marines. He joined the 
Company a year ago. 

Maintenance: New porter Leon Jones 
is married and has five children. 

Purchasing: Dolores Mayfield and her 
husband went to Kenore, Ontario for a 
vacation of bass fishing. They moved 
into a new home this past June. 

Sales: Ed Summers, sample section, 
has enrolled at Washington U. to earn 
a degree in Business Administration. 

In the sample section are John Sgo- 
nina and Jim Rintoul. John, a Washing- 
ton U. graduate is married and has a 
year-old daughter. Jim was promoted 
from the bulletin room. 


Hein-Port 


It’s a boy: Rodney Donald, born Au- 
gust 1 to Don and Irene Eloff. Irene 
worked in St. Louis Customer Service. 

It’s a girl: Irene Clare born Septem- 
ber 20 to Vince and Ginny Schoeneber- 
ger. Vince heads the Dallas warehouse. 

Donna, born Aug. 13 to Atlanta ware- 
houseman Ray Huff and wife Jackie. 

Catherine Anne, born June 17 to Min- 
neapolis warehouseman Dick Garies and 
wife Carol. 


DIVISIONS 


Aloe Scientific: New at this office are 
secretary Jean Coats of Columbia, Iil., 
and clerk-typist Shirley DeHart of 
Wentzville, Mo. 

Atlanta: New people here are gales 
trainee Marvin Brockman, Pat McDan- 
iel, credits and billings, and statistical 
typist Lullean Weeks. 

Minneapolis: New at. work here are 
pre-biller Lillian Braun, Betty English 
in customer service, sales trainee Joel 
Gainsley, order filler Eugene Heinonen, 
and secretary Dorothy Wesson. 

We offer our sympathy to salesman 
Ken Schottler on the death of his 
mother, June 27, after a long illness. 

New Orleans: New secretary to man- 
ager Hugh Knight is Sandra Townsend 
of this city. 

Althea Amodeo, Accounting, became 
engaged to Ed Martin August 18. Ed is 
a Marine stationed in California. 


Weddings 


Home Office 


On October 1, purchasing clerk Adri- 
enne Borkowski married Russell Miller, 
a postal employee, and Olka Kudelka, 
export typist married Jack Vizer, an 
employee of International Shoe Co. 

September 17 was the wedding day 
for Jack Gardner, surgical order filler, 
and Merlyn Walters. 

The wedding of Helen Berry, Adver- 
tising, and William Bott of Bell Tele- 
phone Co. took place September 10. 

On August 20, order editor Lena Mil- 
ler married Clarence Baker, a postal 
employee. 


At right: Joyce Morales of the New Orleans 
office, and her husband Louis Funel, who 
were married July 16. 


Summer weddings took place for the brides 
and grooms below. At left, Don and Millie 
Wegener Markworth; at right, Haig and 
Marie Frisse Ohanian. In far corner: Duane 
and Mary Brueggeman Gartside. The three 
brides work at the home office. 
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clerk Ruth Leiting and clerk-typist Fi 
ence Rapillo. Former clerk Phyllis Hé 
kins has returned as order typist. ap 


(See Page 6) 


Washington Weddings a 
Switchboard operator Mary Ann wd 
ford married David Calhaun on July | 
at Dorsey, Md. 
On June 18 warehouseman Joe McG} 
and Rebecca Lineberry were married | 
Mt. Rainer, Md. j 
June 17 was the wedding date ¢ 
Marie Mattox, Purchasing, and Verne 
Steele. The wedding took place at Rock 
Ville, Md. and typist Phyllis Hankixj 
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Tell a Tale 
EB (See Page 3) 
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ANNOUNCING: 


Santa Claus 
is Going to Town 


ANNUAL CHRISTMAS SALES CONTEST 7S 


(See Page 7) 


Sin 


The opening action of our story takes 
place in a Los Angeles suburb, It all 
started with the do-it-yourself hobby 
of a man named Bob Nores who was 
landscaping the yard of his house. We 
caught him planting a tree. 

Suddenly our story becomes involved, 
for at this point (see picture) some 
Pritchard children come upon the scene. 
One of them is named Mike, age 9. It 
seems that this Mike is a hustler in the 
field of baseball and has won local fame. 
There is more to this story than meets 
the eye! 

After questioning it comes to light 
that we have uncovered two average 
families, and our story has become an 
example of how America lives. 

The Nores and Pritchard families en- 


joy their homes, the two men do their 


work (with Aloe) well, and their chil- 
dren enjoy pastimes like helping dad 


a 
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At left: Mike Pritchard coaching at third. Above: The 
Pritchard family, from left, Mike, Peggy, Paula on her 
mother’s lap, and Patrick perched in front of his dad. 


IL Happened Near 


plant a tree, or believing in the game 
of baseball. Because of these interests, 
these two families represent thousands 
of others in the United States, many of 
them connected with Aloe. 

Bob Nores started with the Aloe Com- 
pany as a packer in 1947, had several 
promotions, became a salesman. His 
territory was a hard one, but he showed 
“tremendous results.” So he was given 
another promotion, management of con- 
tract sales for Los Angeles. 

Frank Pritchard has two years of 
service with the Aloe Company, works 
as a lab salesman. Background: has a 
degree in Chemistry, went to the Beck- 
man School to learn more about lab 
equipment. Reports read that he makes 
a favorable impression on customers, 
has been doing a good selling job. 

Relationship of Bob and Frank — 
friends since college days at Loyola Uni- 
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Below: Helping Bob Nores plant a tree 
are, front row, Tommy Nores, Peggy and 
Patrick Pritchard; back row, Dru Nores 
and Mike Pritchard. 


versity. Both served time together in 
Navy. Families of both often together. 

Special note: Michael Pritchard, alias 
Mike, has own record. South Bay news- 
paper tells story, ‘In four years of Little 
League in the South Bay area, there has 
yet to be a ball player to compare with 
Mike Pritchard.” Tried to get on team 
although too young. Served as team 
mascot, bench-warmer, second baseman, 
outfielder, third base coach. 

Mike Pritchard was the subject of an 
entire feature column on the sports page 
and has been called an example of out- 
standing discipline, character and hustle. 
This is the kind to watch closely—can 
generally handle any kind of a job and 
do it well. 


We uncovered this Nores-Pritchard. 


story near Los Angeles, but sharp-eyed 
detectives can catch the spirit of this 
story at home, Anywhere, U.S.A. 


A. S. ALOE COMPANY 


1831 Olive Street 
ST. LOUIS 3, MISSOURI 


Member of the Industrial Press 
Association and the International 
Council of Industrial Editors 


The Cover 


Top: Group photograph taken at the August 
meeting for home office hospital salesmen. 
Center: Warehousemen at work in the home 
office shipping room. Bottom: Mr. and Mrs. 
Bob Donegan, San Francisco, are representa- 
tive Aloe vacationers. The Santa silhouette 
announces the annual Christmas Contest for 
all salesmen. 
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Sixth in a series: Aloe at Work 


The Warehouseman 


Receivers, packers and shippers 
treat scientific equipment 
to ‘kid glove’ handling. 


The warehouse seems a “rough and tumble” sort of place. 
Trucks are unloaded midst the calls of drivers, supervisors, 
receivers. Loaded skids rumble their weight over wooden 
floors. Paper is cut, boxes are folded, excelsior is rustled, 
and the machines which produce gummed paper ready for 
sealing make their repetitious clicks. 

Beneath its hustle and noise, the shipping department 
has an unwritten watchword, “handle with care.” There is 
more to shipping goods than mere muscle over matter. The 
packer has to decide how to protect the item he packages. 
The shipment must be routed to go the best way. And when 
the equipment and supplies first arrive, receivers cannot 
sling them from truck to skid with careless fingers. 

There are three good reasons for the responsibility of 
careful handling in the warehouse. First, if a customer re- 
ceives damaged goods, he has a just cause for dissatisfaction 
which may result in loss of business. Then, too, goods in the 
warehouse represent money invested in valuable property; 
but there is little value in damaged goods. 

The third reason for careful handling results from the 
chain reaction brought about by an order. When an order 
enters the house it travels to many departments where it is 
OK’d for credit, edited for product specifications and billed. 
All this paper work and the final filling of the order lead 
to a dead end if the ordered items are broken or damaged 
due to improper packing and shipment. 

So the warehouseman’s job is not taken “lightly.” There 
are more than 30,000 items in our line, of all weights, shapes 
and sizes, and eventually the warehouseman handles them 
all. Shipments arrive every day for stock; and in St. Louis 


Salesman Tom Boufford, in St. Louis for the August Hospital Meet- 
ing, talked to the warehouse force on packaging of equipment and 
supplies for best condition on arrival. Now an outstanding salesman 
in Michigan, Tom spoke from experience as he started his career as 
a packer. At the talk were, from left: back row, Marcy Wilbanks, 
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A close-up of several St. Louis packers shows 
the variety of boxes, paper, and protective 
materials they use. 


alone 15,000 shipments are sent out during an average 
month. 

Large items are crated and weighed by shippers who 
make the wooden crates they use as they need them. Ship- 
pers also load the trucks for local or long distance delivery. 

Packers handle the smaller items, weighing them for mail- 
ing. They have boxes available in 20 different sizes. Shock 
absorbers used inside the cartons include excelsior, shredded 
paper, corrugated paper, cotton and celucotton. 

Learning how to pack the various items is a matter of 
experience. By working close to an experienced packer, the 
beginner picks up the necessary knowledge of what items 
can be packed together and how to protect glassware and 
fragile items from breakage. He acquires skill in selecting 
the right size carton and in using the most suitable packing 
materials. 

Warehousemen work at each division office as well as at 
the home office and laboratory division. Along with the 
receivers, packers, and shippers, are truck drivers who see 
to it that local deliveries get to the customer. Supervisors 
are responsible for routing the orders, whether by Express, 


’ Parcel Post or city delivery. 


At times a shipment requires speed or strength, but for 
every order the “kid glove’ treatment is a must. For this 
is the work of the warehouseman: to send the customer what 
he wants, when he wants it, packed and handled to arrive in 
the best condition. 


Howard Kraft, Rich Sanders, Sam Bass, Etta Simms, Mary Murray, 
Katie Sharpe, Myrtle Schallenberg, Marie Hayhurst, George Bauer, 
Gordon Thomas; front row, Julius Friehaut, Eldon Cornish, Paul 
La Fiore, Andy Vargo, Alex Gallagher, Joe Monteleone, Sterlon 
Dozier, Joe Graziano, Les Price, Harry Reynolds. 


Hawaiian Holiday 


On May 16 Bob and Pat Done- 
gan sailed on a 25th wedding an- 
niversary adventure to the Islands 
of Hawaii. Four days and five 
nights they traveled via S.S. Lur- 
line, destined for a real holiday. 

In his working hours, Bob is a 
hospital salesman in the San 
Francisco Bay area and is with 
the Company 11 years. 

The Donegans stayed at the 
Moana Hotel in Honolulu, over- 
looking Waikiki Beach. They took 


from Honolulu, it is part of Ha- 
waii’s largest sugar plantation. 
Still at the school are three of 
Mrs. Donegan’s fellow teachers, 
with whom she had a joyful re- 
union. 

Mrs. Donegan came to Hawaii 
to teach after hearing of another 
girl’s teaching experiences there. 
She became one of 35 teachers for 
the 1500 children at the plantation 
school. She taught the first three 
grades and had children of seven 


a side trip to see an active volcano nationalities in her group: Japa- Above: Mr. and 

with its deep red molten lava run- nese, Chinese, Filipino, Korean, Mrs. Donegan in 

ning down in streams. Hawaiian, American and Euro- aoe - _ a Re 
But the most interesting part of pean. 


a : third from left, and 
their trip was visiting the planta- The Donegans’ Hawaiian holiday tinea edehene 


Above: Three of the Burdetts in 
Bryce Canyon National Park, Ruth 
and her mother at left, Glen at 
right. Below: Doctors Gaylord and 


aus “ The Northcotts: Mrs. North- 
Esther Buchanan. tion school where Mrs. Donegan was the past revisited for Pat and whom she wore pee He ne Ones 
° y “| 
taught 26 years ago, before she a future full of pleasant memories ae age te with: oa" eUMtemee = beled: 
was married. Located 30 miles for both. : 


Butch and Pam, with Pam 
in the Frontier Town pillory. 


Utah Vacation Service 


One week-end in June, J. Glen Burdett took his family on a “scen- 
ery and sales” trip. They went to Zion and Bryce Canyon National 
Parks, where daughters Ruth, 12 and Marianne, 11, enjoyed the tame 
chipmunks. All were thrilled by the magnificent scenery here in their 
home state of Utah. 

On their way home the entire family helped set up equipment for 
Dr. G. A. Buchanan and his wife, who opened a joint practice. This 
is the second time the Aloe Company has equipped an office for Dr. 
Esther Buchanan. Before she was married she had a practice in 
Souderton, Pa. | 

Dr. Gaylord Buchanan took up the study of medicine after his 
marriage. His career before that time contains the elements of dan- 
ger and bravery, and his story is an unusual one. 

Appointed to the U. S. Naval Academy in 1936, he lost a foot two 
years later in a training accident. Because of excellent grades he was 
permitted to finish at the Academy, but received an honorable dis- 
charge upon graduation. 

His disability kept him from entering service during World War 
II. He joined the Sperry Gyroscope Co., volunteered to go to the Far 
Hast as a civilian. There he installed, maintained, and operated the 
Company’s bombsight on aircraft. Eventually captured, he spent over 
three years in seven POW camps. 

After becoming a doctor this year he was classified 1-A under the 
doctor draft law. His story was presented to the Senate Armed Serv- 
ices Committee in Washington and as a result he has been re-classi- 
fied. So the Buchanans, accompanied by their four sons, are at last 
able to settle down to a medical practice in Richfield, Utah. 

After hearing the Buchanans’ story, all the Burdetts wanted to 
pitch in together to establish the doctors’ office, even during vaca- 
tion time. Glen writes, “While Doctor Buchanan and I were uncrating 
and assembling Steeline furniture, lamps and uncrating the autoclave, 
Mrs. Burdett and Ruth were unpacking and checking smaller cartons 
of supplies. Marianne Burdett and “Gabby” Buchanan (the Buchan- 
ans’ oldest son, age eight) took away the empty cartons.” 

This unusual “vacation service’ is a long step toward a sound 
business relationship and a friendship between two families. It also 
reaches beyond the sales order to the customer’s problems and en- 
thusiastic interest in his medical profession. 


Family Reunion for Josie 


Distance can be a barrier of space or 
a means to your destination. Josie 
Kirsch, home office typist, has used 
distance to bring about those joyful oc- 
casions, family reunions. 

Josie, a widow for some time, has six 
children and 13 grandchildren. Still at 
home with her is son Ray, who was 
graduated from high school last June. 

This summer Josie and Ray went by 
car to visit her three daughters, Lor- 
raine in Las Cruces, N. Mex., Marian in 
Los Angeles, Calif., and Marjorie in 
Bend, Ore. 

Josie’s family is scattered for various 
reasons. Lorraine is living in her hus- 
band’s home town. She met him while 
he was studying in St. Louis. Marian 


married a St. Louisian but they later 
moved to Los Angeles. Margie met her 
husband while she served as a WAC in 
England. They are in Oregon because 
of the growing opportunities of the 
Northwest. 

Josie has two other children, Eleanor 
and Leo. Leo and his wife Fay live in 
St. Louis and have three sons, Jerry, 8, 
Mike, 5, and David, 1. Eleanor and her 
husband Stan live at a Bermuda Air 
Force Base Where Stan is stationed. 
Their daughter Judy is 16. 

The Kirsch family has never had a 
complete family reunion: but this sum- 
mer Josie used her vacation as a family 


link, She saw Nine grandchildren, three 
for the first time, 
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Josie and her grandchildren: above, in 
California, Billy, 6, Kimberly, 10 mo.: 
at right, Jack, 5, Marilyn, 3, in Ore- 
gon; below, in New Mexico, Randy, 4, 
twins Stephen and Su- 
san, 10 mo., David, 6, 
Marilyn, 3. 


Vacation 
in Miniature 


Don Northcott, a doctor salesman in Penn- 
Sylvania, took his family on a “miniature” 
vacation. When wife Pat, daughter Pam, 6, 
and son Butch, 3, hopped into the family car 
on July 2, Don took the wheel and headed for 
the towns in upper New York State created 
especially for children. Here are Storybook 
Land, Frontier Land, and the “North Pole.” 

The Northcotts were away less than a week, 
but in that time included sightseeing, visits to 
fellow workers and to customers as well. 

They stopped to see salesman Mike Fara 
and his family in Clark’s Summit, Pa, and 
regional salesmanager Bill Martini at the 
Martini home in Binghamton, N. Y. 

In Storybook Land Pam and Butch saw 
characters of fairy tales and nursery rhymes 
come to life. In Frontier Town, typical of the 
Wild West, they rode a train “held up by 
bandits.” 

Santa Claus is a resident of North Pole, N. 
Y. Toys are made here and sent to orphanages 
the world over and elves wait on customers in 
the stores, 

After a day at these villages, the North- 
cotts went on to Niagara Falls, to Rochester, 
N. Y. and paused to look at the Grand Canyon 
of Pennsylvania. : 

Don stopped to make calls on his customers, 
taking his family with him. They saw what 
important decisions a young doctor must 
make in establishing his practice and watched 
their “Aloe salesman” give his help. 


Home Office Salesmen 
Attend Hospital — 
Meeting in St. Louts 


Home office hospital salesmen took a 
“money making tour’ August 26 and 27 
at the Congress Hotel, St. Louis. They 
were surrounded by a “Panoramic Pro- 
duction” of Aloe equipment for the typi- 
cal 100-bed hospital, and shown the 
features of new and revised models. 

This information was packed into a 
two-day program of study. It detailed 
facts on over a hundred items that 
salesmen should stress in Selling hospi- 
tal equipment. 

In opening the meeting, President 
Howard Baer pointed out that the way 
to do the best Selling job is to empha- 
size our equipment which competition 
does not have, 

Departmental Selling was illustrated 
by the grouping of major equipment 
items according to hospital departments 
in Which they are used. Product features 
were presented by Company executives 
as well as by representatives of Sim- 
mons, Castle, Shampaine, Zoller and 
Johnson & Johnson. 


The meeting concluded with a tour 
and buffet supper at the P M Steel plant 
Where Aloe equipment is made. 


AT THE MEETING: Vice-president Ken 
Marshall describes the features of Nurses’ 
Station Equipment in the ‘‘stage’’ area where 
audience attention was focused. Others 
from left, are sales Manager Ray Gross hic 
assistant Charles Kanter, Gene La 


; Vigne 
vice-president in charge of Production 


THE AUDIENCE: 1, Walter Lyle, 2. Jimmie 
Blount, 3. Jack Coats, 4. Roy Loudermilk 
5. Ken Riley, 6. Ed O’Donoghue, 7. Warten 
Fayart, 8. Don Lobdell, 9. Jack Soule, 10. 
Jim Roche, 11. Gordon Thomas, 12 Frank 
Monfort, 13. Wilson Whiteside, 14. Jack 
Wulf, 15. Harold Fifield, 16. Ray Girard 
17. Bill Martini, 18, John Barnett, 19. Bill 
Smith, 20. Bill Crowder, 21. Bill Hearst. 
22..'Ed Kurlbaum, 23. Harry Lair, 24, Atah 
Hensler, 25. Roy Kuchel, 26. Henry Scherck 
27. Ed Dorr, 28. Henry Salland, 29. Sheldon 
Chesin, 30. Bill Cassidy, 31. Lyle Cormack 
32. Dave Galey, 33. Jim Callahan, 34, Serhy 
Hall, 35. Bob Lynch, 36. Les Dow, 37. Lou 
Dydo, 38. Maurice Foraker, 39. Herb Young- 
berg, 40. M. D. Whiteside, 41. Tom Boufford 
42. Bob Stone, 43. Jack Lucks, 44. Paul Mad. 
dox, 45. Mike Fara, 46. Don Bonzano, 47. Al 


Koch, 48. Leo Da Valle 49. J 
. Jack 
50. Vince Coren. aoe 


SERVICE AWARD: At the hospital meeting 
President Baer presents salesman Ray Girard 
of Wisconsin with his pin for 25 years of 
service. A 25-year pin also goes to salesman 
Howard Jennings, Tennessee. The Picture of 


Jennings receiving his pin was not available 
at press time. 
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Promotions and Job Changes 


Aurelia De Lassus, secretary to Presi- 
dent Baer for 10 years, has moved to 
Denver. Replacing her is Kay Alwood, 
former secretary to Gordon Thomas. 

Changes in the Contract Division, St. 
Louis, include appointment of Les Dow 
as office manager and promotions of 
Lou Bourgeois and Larry Shy. Dow 
assists Contract manager Frank Mon- 
fort. Bourgeois heads Group I section 
where he was an engineer and Shy has 
advanced from draftsman to Group I 
engineer. Sid Wolff, previously a Wis- 
consin salesman, is now assisting on 
Contract Quotations. 

Other promotions in St. Louis: Jim 
Rintoul, from the bulletin room to the 
sample section of Sales; Marge Wallach, 
from clerk-typist to bookkeeper. 

Atlanta: Carroll J. Farrar replaces 
buyer Bob Frarey who has resigned. 
Farrar handled customer service, 


Home Office Sales Trainees 
Tour Suppliers’ Plants 


Trainees in the second ASTC program 
are now in assigned territories. They 
completed their training in September 
with a tour of plants making items in 
the Aloe line. 

Instructor Harry Heller and _ the 
trainees visited companies in Indiana, 
Ohio, New Jersey and New York. The 
trip was the first of its kind and was 
intended to give the trainees more 
knowledge of some manufactured items. 

Tours were made of these companies: 
Orthopedic Equipment Co., McKesson 
Appliance Co., Wilson Rubber Co., Wil- 
mot Castle, Ritter, Taylor Instrument 
Co., Bausch & Lomb, Welch-Allyn, Ethi- 
con, Johnson & Johnson, W. A. Baum 
Co., and J. Sklar Mfg. Co. 

Making the trip were doctor salesmen 
Leland Bennett, Binghamton area, My- 
ron Davis, western Michigan, Charles 
Byland, n.w. Illinois and s.w. Wisconsin, 
and Philip Neuendorff, in the San An- 
tonio area. 

Also on the tour were these men who 
now cover doctor and hospital accounts: 
George Vose, Maine, Fred Di Tirro, 
Rochester, N. Y., and Thomas Heubel, 
s.w. New York and n.w. Pennsylvania. 


Service Awards 


St. Louis Territory Salesmen 
August-October, 1955 


25 Years: Ray Girard, Howard Jennings 
40 Years: C. S. (Pat) Moynihan 

5 Years: Bill Carruthers 

Brian Bailey 


3 Years: 
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Christmas Sales Contest Opens October 10 


Salesmen's Wives Receive Theme Letter 
‘Your Santa Claus is Going to Town 


The Aloe Salesman’s Christmas Bonus 
Drive is on its way. Salesmen’s wives 
have just received the announcement of 
the annual _ end-of-the-year contest, 
titled “Your Santa Claus is Going to 
Town.” The drive will extend from Octo- 
ber 10 until the end of the year. 

Wives are asked to keep a sales chart 
which shows their husbands’ progress in 
the Christmas scontest. Santa Claus fig- 
ures, to be mounted on the chart, repre- 
sent the salesman’s standing; and the 


NEWS BRIEFS 


Lou Caruso, Jr., son of Washington 
quoter Lou, Sr., received a congressional 
appointment to West Point. 

Ten sales executives from the home 
office attended the American Hospital 
Association convention at Atlantic City, 
N. J., September 19 to 22. Our exhibit 
featured the Aloe Explosion Proof Incu- 
bator, announced and shown nationally 
for the first time. 

Bill Jones, former salesman in Kirks- 
ville, Mo., has entered private practice 
as an osteopath in Corpus Christi, Tex. 
He was with the Company 10 years. His 
replacement is Cliff Cornwell, who 
worked as contract coordinator in Hos- 
pital Planning. 

Bowling resumed for St. Louis em- 
ployees August 26 with 24 men and 
women taking part. 


New Salesmen Take Over 
Idaho and Ohio Territories 


New home office salesmen are Alvin 
Hall, hospital and doctor salesman in 
Idaho, and Sheldon Chesin, selling to 
hospitals in the Toledo-Detroit area. 

Both have past experience. in surgical 
selling. 


Minneapolis Students 


goal is the household chimney where 
“Santa Claus” will achieve his quota 
and bring gifts to the family. 

The wives play an important part in 
this contest. They receive the title, As- 
sistant Sales Manager in Charge of One 
Man, and in this position team up with 
their husbands to win points. 

Special contests are open to the wives. 
They are invited to submit a plan on 
what they’ll do to help their salesman 
win. These plans are judged and the 
top three win points. In a telephone 
quiz, wives who are called and know 
their husbands’ standing in the race 
toward his quota also receive points. 
The wife can use her points for a gift 
for herself or can add them to her 
husband’s total. 

In last year’s contest more than 90% 
of Company salesmen exceeded quota. 
Almost every Aloe salesman’s home can 
proudly display Christmas Bonus gifts 
of a silver service, furniture, radio, TV 
set or other prizes he has won. 

By having this incentive of winning 
gifts for their family and home, sales- 
men have turned the formerly quiet, 
end-of-the-year period into one of our 
best sales seasons. 


Mrs. Petrikin Pays Visit 
To Aloe Home Office 


Mrs. D. D. Petrikin of Omaha, Neb. 
stopped in to visit the St. Louis office 
this summer. She is the widow of the 
late ‘‘Pete” Petrikin, an Aloe salesman 
for 23 years. Mrs. Petrikin still takes 
an interest in the Company and the 
people she has known here. 


Mrs. Petrikin now lives with her 
daughter. She is shown with four of 
her six grandchildren. 


These Minneapolis employees took a 
course in anatomy and medical termin- 
ology from Minnesota U: from left, 
Newton Fairbanks, Carol Bixby, Dick 
Bellows, Hazel Belmore, Dick Garies. 


Published 
by and for all Sos 


| ea - 4s GS : i . 3 | . the employees 
8G) _ =< | | a \ sees of A. S. Aloe 
Company. 


. LOUIS, MISSOURI NOVEMBER-DECEMBER, 1955 


Aloe International 


(See Page 3) 


Vern Gardin (far right), St. Louis City Department, made the train plat- In th ; : : 
; ! ; e Los Angeles office ual tree 
form, complete with mountains in the background, which his family uses : pete ha hihi: ja cher pele 


made of rubber and scent ith pi fe er snO~ | Ch | ith 
in their Christmas decorations. From left are his wife Angela, daughters pedic fitter ii ea. ay ils mas ” 


Hilda Mathews, left, and Beatrice 

Joan, 2!/4, and Judy, 7, and son Gene, 10. Casey, in charge of ores ELAR REE | 
| loe People 
| | (See Page 8) 


Christmas 
with 
Aloe People 


Christmas is a happy time of year, a day of “‘beauty >| 
both solemn and gay.” This is a day of special mean- 
ing, when traditions are kept with greetings, gifts, 
feasting and decoration. 

Aloe people have been busy this past month or more 
with preparation for Christmas. To dress up the house 
they put up a Christmas tree, used gay lights and 
festive ornaments. To-dress up the spirit they sent 
Christmas cards of greetings to friends and exchanged 
gifts. Aloe offices, too, have been decked with trees, 
ornaments, and good wishes for the holiday. 

And so to extend holiday greetings and share the 
happiness of the season, Aloeline visits some of the 
Aloe people, representing everyone as they made ready 
for Christmas, | 


Top, left: Tom Alexander, St. Louis credit correspondent, does some cor- APE) 
responding of a different kind. He is sending Christmas cards to friends. 


Center: Paper decorations made by a group of children five to seven years 
old are displayed by the children’s teacher, Edith Simms, St. Louis Con- 
tract section. The group meets every Sunday as part of a community . 


An Illustration from 
project at Compton Heights Christian Church. a c p : 
Below, left: Your editor, carrying the packages of a last-minute Christmas . | f A ompany por 

| 
| 


shopper, wishes the joy of the holiday season to all Aloeline readers. In : 
, President Baer 


the background is the Nativity Scene window of Scruggs-Vandervoort- 
Barney department store. 
(See Page 4) 


aloeline 


aloeline 


VOL. 3, No. 4 


NOV.-DEC., 1955 


EDITOR 
Janet Ludwig 


ADVISORY GROUP 
Robert McMahon 
Henry Scherck > 
Arthur Stoviak 


REPORTERS 
DIVISIONS: 
ALOe SCIOntitic: sessccilecccscas Bernice Daggs 
Morris Shatow 
VERE Wa yo Waeeiy emt egul ata a a Dick Hartzburge 
BUSS Cen ats ew Duna navee wet sak te Vince Schoeneberger 
Wealisace Clyde wives Sam McGrath 
Ls0S -ANnGeles:. ia. G5.ci. dec. Eunice Wheeler 
Ninneapolisi:.:...jnccdiwis Lucille Fischer 
Tillie Daleki 
NEW OP IaliSin ctu Mike Peraza 
SAA: VPM ANCISCO ious hoes eackss Sue McCormick 
SCAPUG Snap taint Gevkescden’ Joanne Strobeck 
Washitigten;. D.C. -icac. Marie Steele 
: Nell Record 


ST. LOUIS DEPARTMENTS: 


Bob Fitzsimmons Joan Koehler 
Ruth Gardine Irene Mayer 
Art Gill Darlene Rauch 
Jean Goedde Ann Starosta 
Georgia Hoeman Dorothy Sutter 
Shirley Huster George Wettring 
Harold Kasting 


PHOTO CREDITS: Los Angeles Photo Serv- 
ice, Judge Photos, Pittsburgh, Gabulson 
Photographers, Seattle, Leon Izmirlian, Jack 
Kelleher: and: Papin~ Photo Co., St. .-Louis. 


A. S. ALOE COMPANY 


1831 Olive Street 
ST. LOUIS 3, MISSOURI 


Member of the Industrial Press 
Association and the International 
Council of Industrial Editors 


The Cover 


Among our three cover photos, the Christmas 
setting is an evergreen forest in the Ever- 
green State of Washington. Here Seattle 
warehouse foreman Al Forbes was_ looking 
for the right Christmas tree with son Gary. 
Example of Aloe International is Company 
agent Dr. O. L. Villacorta of Manila, Philip- 
pine Islands. In the second photo he is 
shown at right with Wendell Moore, export 
manager. Third photo shows Georgia Hoe- 
man using telephone and stationery, which 
have a part in President Baer’s report to 
the Aloe people. 


Roy Loudermilk's Story 
of a Safety Belt and... 


The World of 
‘Misguided Missiles’ 


Most of the 1000 Aloe people drive a car. Whenever they bring 
it to work, use it for shopping or for an evening movie they enter 
the world of “misguided missiles.” For, as long as man can be his 
own worst enemy, the reckless pedestrian or the car in the hands 
of a thoughtless driver are missiles moving toward destruction. 

Roy Loudermilk, an Aloe driver who spends hundreds of hours 
on the road each year as a salesman in Iowa, survived an accident 
this past October that demolished his car. He gives credit ‘to. his 
safety belt for being alive today and recommends one to all fellow 
drivers. The cost of 12 to 25 dollars is small when it can save a life. 

Roy’s car, when slowing down behind a tractor, was hit by the 
car following his. The impact pushed his car into the opposite lane, 
into the path of an oncoming car. His car was hit again from the 
front. Roy came out of the accident without an injury. 

Many thousands are not so lucky. Last year traffic accidents 
killed 36,000 people and injured someone every 25 seconds. The people 
responsible for paying the bills brought on by these accidents re- 
ceived the collective estimate of 4.4 billion dollars. 

December 1, 1955 was officially proclaimed S-D or Safe Driving 
Day by the President’s Committee for Traffic Safety. That day is 
past but safe driving can save lives any day of the year. 

As a driver, drive at a safe speed, concentrate when behind the 
Wheel, be alert to the actions of other drivers, consider the rights 
and privileges of others. As a pedestrian, cross the street’ when and 
where you.should, be on the alert for turning cars. 

For everyone, observe the traffic regulations and look out for 
Misguided Missiles. They’re dangerous! 


Roy Loudermilk 
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ALOE INTERNATIONAL 


News from South America 


Vice-president Ray Gross and equipment specialist 
Jim Heatherman have recently returned from separate 
trips to South America. 

Gross went to Caracas, Venezuela to secure a con- 
tract on the proposed hospital in Maracay, Venezuela. 

He also went through Central America. In Panama 
and San Salvador he evaluated business opportunities. 
In Guatemala he visited the minister of health, dis- 
cussing how our Company could help the Guatemalan 
government in its health program. He was in Mexico 
on a follow up program to establish an agent there. 

Heatherman, who is working on the Social Security 
Hospital in Lima, Peru, has returned after a four 
‘month stay in that city. Shipments of equipment are 
now being made and he will work on them from St. 
Louis. Warren Simonds remains in Lima to carry 
forward the installation of equipment. 

The Social Security Hospital, with facilities for 850 
patients, is expected to open next July. 


Visitors from Mexico 


Visitors from the Mexican surgical house, Casa 
Mario Padilla, Mexico City, met with Company execu- 
tives while here from October 26 to 28, discussing 
sales promotion and control methods. 

Vice-president Mario Padilla, Jr. and general mana- 
ger Luis Amescua inspected all St. Louis installa- 
tions. They felt they could market many Aloe 
specialties in the Mexican market where they have 
been established for more than 25 years. 

The visitors spoke English fluently, having been 
educated in the United States. Their visit resulted 
from meeting Merchandising manager Henry Scherck 
in Mexico last winter. 


Luis Amescua, left, and Mario Padilla, Jr., center, talk over merchandising 
with Henry Scherck, their host while in St. Louis. They represent the 
largest surgical house in Mexico. 
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Around the World 


For International Trade 


Wendell Moore, manager of Export Sales, will leave Jan- 
uary 10 on a trip that will take him to Europe, the Near and 
Far East. He will return March 4. 


Selected by the Secretary of Commerce, Moore will make 
the trip as a member of the United States team that will at- 
tend the Royal Agricultural and Food Exhibition in Colombo, 
Ceylon, from January 26 to February 4. This is one of 15 In- 
ternational Trade Fairs which will be attended by United 
States trade missions in 1956. 

The team of three men flying to Ceylon, an island south 
of India, include Moore, a Department of Commerce official, 
and a businessman in the export field from San Francisco. This 
trade mission team will tour Ceylon for a week before the fair, 
discussing the United States trade program with the country’s 
businessmen. They will hold a consultation service on matters 
of exporting, importing, and investment relations between the 
two countries. 

No political questions will be discussed but indirectly the 
mission and others like it are meant to further friendly inter- 
national relations in political matters as well as economical. 
The United States exhibit at the fair will show agricultural 
equipment and samples of food from our country. 

In order to make this trip Moore has a Company leave of 
absence, but he also intends to carry on Company business be- 
fore and after the trade fair. Traveling by air, he will visit 
agents in Paris; Rome; Karachi, Pakistan; Calcutta, India; 
Djakarta, Indonesia; Singapore; Bangkok, Thailand; Hong 
Kong; Manila; and Tokyo. 

After returning to this country Moore will make his report 
in Washington, D. C. His government mission is to recejve 
publicity in Life magazine, and in New York, San Francisco 
and St. Louis newspapers. If time permits before his departure, 
he will appear on Dave Garroway’s television program “Today,” 
the morning of December 31. 


Wendell Moore, left, with agent Dr. O. L. Viilacorta of 
the Philippines. Together in St. Louis several years ago, 
they will meet again on Moore’s trip. 


GENERAL EXPENSES 
(RENT, TEL. & TEL., HEAT, ETC.) 
31% : 


COMPENSATION TO ALOE EMPLOYEES 
WAGES, SALARIES, BENEFITS 
56% 


How have we fared in 1955? What are the problems and 
opportunities we face in 1956? I am glad to have this oppor- 
tunity to report my observations to you, the Aloe people. 

Our country has just finished a year of prosperity perhaps 
unequalled in history. Yet, I am sorry to say, conditions within 
our own Company and the industry of which it is a part have 
not kept pace with general business. We have been extremely 
busy, having shipped many millions of dollars of orders (about 
10% more than in 1954), but nevertheless have ended up with a 
profit of less than 2% on each dollar of sales. 

Actually, the increase in sales has caused us to need more 
money, because of larger inventories and amounts of credit 
given to customers. We have about $4,000,000 in instruments 
and equipment (inventories) and about $6,000,000 owed us by 
our customers. In order to carry these large investments the 
Company must use its credit to borrow from banks and insur- 
ance companies, and that involves heavy interest charges. 

We who manage the company try constantly to raise the 
net profit figure and analyze the reasons for any failure to do 
so. This effort should interest every one of us, whether or not 
we have stock in the Company. For only a reasonably pros- 
perous industrial concern can expand, make more jobs avail- 
able, pay good wages, adopt increased employee benefits, and 
maintain its prestige within the industry. 

There are three main reasons for abnormally low profits 


Los Angeles, 


Chart at left shows how the Company: dollar is 
spent after merchandise is purchased. Above: 
Secretary Georgia Hoeman, St. Louis Personnel, 
uses telephone and stationery, necessary Com- 


1955 AND A LOOK AT 1956 ‘4, President Howard 9. Baer 


a 


As shipments increase, profits remain low due to competition, expenses, Company development. 


during this last year. First, competition was keener than at 
any time any of us can remember. There are two or three times 
as many competitors as years ago, many of them comparatively 
small, and these small or regional houses with low overhead are 
sometimes vicious price cutters. So it has been difficult to 
maintain a proper “mark up” or pricing’ of goods. 

Then inevitably, our expenses have risen. In addition to 
wages and salaries, which have gone up considerably in keep- 
ing with general business levels, there have been cost increases 
in the services we purchase, such as freight, packing boxes, 
telephone and telegraph, stationery. 

A third category of expenses are those incurred purposely, 
to develop business for the future. So fierce is the pace of 
competition that we must either go ahead or resign ourselves 
to sliding down hill. 

And so we have been making large expenditures in the de- 
velopment of a new sales force with rather costly courses in 
training, and have been attempting to give better service to our 
customers by establishing service warehouses in such points as 
Dallas and Denver. These warehouses with one or two em- 
ployees are nevertheless able to give on-the-spot fast service, 
enabling us to compete with the local or regional competition. 
But they are expensive to set up, and highly experimental. 

And yet the outlook for the year to come is by no means 
dark. Already our younger, more aggressive sales force shows 


A Company Asset: Seruice of Allee People 


Receiving 25-year pins: 
before St. Louis cere- 
monies, John Winter- 
bauer (left) and Vince 
Nolan with president 
Baer; .below,.-F. rank 
Strait (right) 
manager Ed Jefferson, 


Among the Company’s greatest assets are people with 
years of experience in the field. There are 37 Aloe employees 
who have given more than a quarter century of service. In 
addition, 140 Aloe people received service pins this year. 


with In ceremonies December 19 Vince Nolan and John Win- 


terbauer received 25-year pins in St. Louis, and another 
went to Frank Strait, Los Angeles. Also receiving 25-year 


Girard, Howard Jennings, and Virg Shipley. 

Vince Nolan started out in 1930 as a salesman in the St. 
Louis store. For the past 13 years he has handled St. Louis 
hospital orders at the City Desk. 

John Winterbauer’s Aloe career ranges from packer 
through checker, Sample Department, City Desk. He became 
a buyer in 1936 and now purchases the more than 4,000 
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pins this past year were St. Louis territory salesmen Ray 


pany items, which now cost more than before. row, DiTirro, Donnelly (left course), Byland, 
Value of the training course for new sakesmen 
offsets its expense. New salesmen shown are: 
front row, Vose, instructor Heiler, Heubel; back 


Davis, Bennett. Allegheny County (Pa.) Hospital 
and Home for the Aged has given us a large 
equipment order. For others, see report. 


signs of bringing in larger and better volume. Sales during the 
last quarter of 1955 have been high, and we believe it reason- 
able to expect a high level of sales will continue in 1956. 

We have a backlog of rather large contract jobs which will 
be helpful to us. The largest jobs received in 1955 were the 
Social Security Hospital in Lima, Peru (not yet filled), and 
laboratory furniture for the new University of Pittsburgh Medi- 
cal School. This equipment will be built at our P M Steel Divi- 
.sion and will aggregate nearly $500,000. 

af}: New products will be felt in 1956. We have placed on the 

market our new premature infant incubator, completely ex- 
plosion-proof. Our new line. of food service equipment should be 
ready shortly. Mr. Riordan has been to Germany to put the 
finishing touches on a new line of surgical instruments. 

Finally, it is gratifying to see that more and more of the 
young doctors entering practice turn to Aloe to outfit their 
first office both for our Steeline equipment and because of our 
national service and time-tested financing plan. 

So it would seem that prospects are brighter for 1956, a 
year which everyone believes will be a generally prosperous one 
for the United States. We are poor managers unless we can 
Win some degree of this prosperity for ourselves, but to do so 
Will take a lot of hard, intelligent effort on the part of all of us. 

For that effort, I am confident I can count on the Com- 
‘pany’s greatest asset—its skilled, conscientious people. 


instruments in the Aloe line as well as other items. 

Frank Strait was first a Chicago salesman and then a 
buyer in St. Louis. In 19383 he went to Los Angeles where 
he was purchasing agent 20 years. After experience in con- 
tract sales he became a hospital salesman two years ago. 

With the Company over 25 years are: Howard Baer, 
George Bauer, Jim Bonzano, Bruce Campbell, Harry Cer- 
venka, Clarence Chism, Mattie Collier, Jack Dummer, War- 
ren Griffith, Adeline Hartmann, Estelle Heitgrass, James 
Johnson, Al Judge, Charles Kuhlman, Sr., Alonzo McCall, 
Martin L. McCue, Al Mahler, Charles Marstall, Geraldine 
Miller, Gertrude Nolan, Sam Novack, Bill Peck, Joseph 
Riordan, Camilla Salisbury, Harry Sanders, Henry Scherck, 
Caroline Schmidt, Al Schwarz, Ann Vining, George Wett- 
ring, and Woodrow Wilson. 
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Seventh in a sarin Aloe at Work 


The 


Executive 
Vice 
President 


Longest period of service of all Aloe people now with the Com- 
pany is the record of executive vice-president Joseph Riordan. He 
joined the Company 46 years ago when still in his early teens and 
advanced from office boy to buyer of surgical instruments. Ap- 
pointed vice-president in 1929, he was named executive vice-presi- 
dent soon after. 

His present work, as Joe Riordan described it, is ‘‘a little bit 
of everything.’’ Much of his time is spent in advising young execu- 
tives and in deciding what surgical merchandise to buy. 

As an example of the executive vice-president at work, here is 
a description of... 


A Quick Trip to Germany © 


Leaving St. Louis November 5 and returning home only eight 
days later ,executive vice-president Joe Riordan was able to spend 
six full days in the Ruhr industrial district of Germany, where 
many fine surgical instruments have long been made. His plane 
landed at Frankfurt 15 hours after leaving New York. 

Waiting for him was our resident European “buying team,” 
Wilhelm Kopke who joined the Company in 1920, Karl Heinz Klee- 
man, Kopke’s assistant and son-in-law, and Julius Weigand, 75- 
year-old master instrument maker, and now expeditor, inspector 
and general consultant to Kopke in the Solingen instrument area. 

They drove to Dusseldorf and from there visited plants in 
which Aloe has interest. Located in the small but beautiful town 
of Wolfstein is the Braun factory, producer of knitted textiles and 
supplier of our Unipress bandage line. 

Here Mr. Riordan found a modern, efficient and well integrated 
factory employing about 600 workers who were operating post 
war modern machines. He saw the bandage processed, from the 
spinning of the yarn through all the operations, including packag- 
ing. Aloe is only agent for this product in the U.S.A. 

Of greatest importance were Mr. Riordan’s conferences with 
Wilhelm Steffans of Solingen. Steffans, a specialized, high quality 
instrument manufacturer, will produce exclusively for us some of 
the finest surgical instruments made in the world. The quality is 
to be augmented by using Swedish forging grade surgical steel. 

The Steffans “‘line’’ will consist of the most commonly used 
general operating instruments such as haemostats, needle holders, 
intestinal forceps, sponge and towel forceps and others. All ar- 
rangements have been made, but these instruments will probably 
not be offered before 120 to 140 days—until our inventories can 
be built up to give quick service. 

Having accomplished his major objective, Mr. Riordan spent 
some time with the factory now making our surgical scissors and 
also visited several small factories which supply various items, In 
general he found West Germany prosperous and working hard. 

Mr. Riordan says this tells the story of his quick but valuable 
trip, except for one thing—the beer was mighty fine! 
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Charles Kanter, at left, and Ray Gross have new duties in Sales. 


Promotions and Job Changes 


Charles Kanter, former assistant to Ray Gross, has been pro- 
moted to sales manager. Having ten years of experience with the 
Company, he now has the responsibility of training, directing and 
helping the salesmen. 

Ray Gross continues as vice-president for sales and will con- 
centrate on over-all sales rather than sales management. He will 
work on expanding Contract, Quotation and Export fields. 

In other home office changes Lee Schokmiller has become Mr. 
Gross’ secretary after working for Mr. Kanter; Jerry Tobey was 
promoted from mail clerk to Sales Audit. 

Aloe Scientific: Joe Blomker, Jr. was promoted from checker 
to the City Desk; Elmer Williams, from checker to supervisor, 
warehouse receiving; Bill Zinna, City Desk, to Ohio salesman. 

San Francisco: W. E. Frederickson was transferred from buyer 
to hospital salesman; Joe Wicarius, 19 years a salesman, trans- 
ferred to the City Desk. 

Seattle: Dick Mohrman, was promoted from order editor to 
take charge of Quotations. 


Order Filler Patrick Morain Retires 


St. Louis order filler, Patrick Morain, retired December 1 after 
11 and a half years of service. He is 70 years of age and plans 
to devote his time to his home and grandchildren, of which he has 
nine. Pat has five children, an unmarried son, 22, and four married 
daughters. 

Before joining the Aloe Company at the suggestion of Joseph 
Riordan, Pat was foreman at the Indian Servjce Warehouse, St. 
Louis. This warehouse, one of three, purchased, stored and shipped 
supplies for schools and hospitals maintained by the Government 
for the Indians. He worked at the warehouse 46 years until it was 
destroyed by fire through sabotage during World War II. The 
Aloe Company supplied the warehouse with some medical items 
and in this way Pat and Joe Riordan became acquainted. 


Washington Order for Cancer Research 


The Washington, D. C. division is providing equipment and 
supplies for an Atomic Energy research project to develop new 
means of treating cancer. The research is being carried out at 
Garfield Memorial Hospital, Washington, by Doctor Jeanne Bate- 
man, Doctor Z. A. Haidri, and staff members with funds from a 
government grant. The doctors are measuring reactions of radio- 
active materials called Isotopic Carbon and Hydrogen. 


New Office Manager in San Francisco 


Ken Slater, a native of Wisconsin, is new office manager of 
the San Francisco division. Before joining the Company last sum- 
mer he was an industrial engineer. He also served 14 years in 
the Army, resigning in 1954 as a Major. 

Mrs. Slater is a medical secretary. She and her husband have 
two children, Tom, 10, and Jane, 8. 


| Gal People ca Prat 


Sales Contest 
Draws to Close, 


Wives Win Points 


The Christmas Contest for 
salesmen closes the first 
week of January and results 
prove it is more successful 
than contests of past years. 
Standings after nine weeks 
showed 83 men had reached 

Bae Lines their quota. 

Special points went to the 
top twenty salesmen who made their quota in six 
weeks, and of these Al Koch (Ill.-Mo.) and Bob 
Surber (Seattle) reached 100% in four weeks. 

Salesmen’s wives also won points. Pat Lucks, 
Pittsburgh, submitted the winning entry on how 
She would help her husband in the contest. Betty 
Jane Robinson, New York, was second, and Mary 
Jones, Oklahoma, and June Burdett, Utah, third. 

Winners in a phone quiz on husbands’ standings 
were June Burdett, Utah, Bernice Coldiron, Chi- 
cago, Marcella Heron, Kansas, Shirley Hoag, Den- 
ver, Marjorie Maxwell, Ohio, Polly Winchester, St. 
Louis. 

Aloe Salesmen will merit an estimated six million- 
prize points, used to “purchase” Christmas gifts. _ 


Asmicooms Associated 


In the Christmas Contest every salesman’s wife 
became an Asmicoom or Assistant-Sales-Manager- 
In-Charge-Of-One-Man. An Association of Asmi- 
cooms started because of a letter sent by Betty, 
wife of salesman Frank Winterbauer. 

Betty suggested Asmicooms get together by ex- 
changing ideas and contest news in the Aloeline. 
Her encouragement also caused many to enter the 
sales plan contest and a record 139 entries were 
received. These plans on how a salesman’s wife can 
help her husband will be reprinted in a manual for 
new salesmen’s wives. 

Here are helpful hints from Asmicoom letters and 
more are welcome for future issues. “. .. encourag- 
ing him... is a 52-week proposition.”—Judy 
Barnett, Houston, Tex. 

“, .. filing all salesman’s copies of orders helps 
in looking up repeat orders ... Keep price books up 
to date .. .”—Bernice Godefroid, St. Louis, Mo. 

“I go over the pre-inventory list to find items for 
doctors . . .’—-Una Cornwell, Kirksville, Mo. 

“As a hint I’ve installed my vacuum cleaner, 
which has reached retirement age, under his prog- 
ress chart.’—Shirley Detrick, Indianapolis. 


Communications System Featured 


Too much “paper” for salesmen to read is recog- 
nized as a common business problem by Sales 
Management magazine. The November 20 issue fea- 
tured the Aloe system of communication as simpli- 
fying the problem. It described the salesman’s 
newsletter, merchandising memo and supplementary 
catalog page as detailed by Merchandising manager 
Henry Scherck. 
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Well-Known Salesman Dies 


We offer sympathy to the 
wife, relatives and friends of 
Allan Ochs, who died November 
3 of a chronic illness. 


“Pappy” Ochs, as he was 
known, was 61 years old and an 
Aloe salesman in Ohio 12 years. 
Beloved by all associates, his 
kindheartedness will make him 


long remembered. 


HAein-Port 


Arriving in New Orleans: James 
Joseph, born December 5 to Herman 
LaBorde, Repair Shop, and wife 
Mary. George, born December 1 to 
salesman George Gabriel and wife 
Betty; Michael Arthur, born Novem- 
ber 15 to purchasing agent Mike and 
Mary Peraza; John Albert, born Oc- 
tober 4 to lab salesman Mike Behlar 
and wife Audrey. 

It’s a boy for two home office 
salesmen: Brian, born November 19 
to Brian and Mary Lou Bailey, Dan 
Edward, born September 26 to Fred 
and Betty Jo Droeg. Fred changed 
his name from Droegemueller. 

St. Louis: Mary Joyce, born Octo- 
ber 28 to Mary Murray, former pack- 
er, and husband Bob; Nancy Faye, 
born October 18 to Dottie Schwartz, 
former order editor, and husband 
Mel; Roseann, born October 17 to 
packer Joe and Mary Grace Monte- 
leone. 

Seattle: Barbara Louise, born Oc- 
tober 6 to lab salesman Wilbur Linde 
and wife Lynne. 

Dallas: Sheila Ann, born October 5 
to Mr. and Mrs. Les Moss. Les 
handles E-M sales and service. 


Most Aloe people know Pat Gaskins, Missis- 
sippi lab salesman, as an amateur magician, 
but few know him as a do-it yourself fan. His 


HOME OFFICE 


Accounting: New employees are 
accountant Ward Ellis and Mrs. Col- 
leen Blansit, clerk-typist. 

We offer sympathy to Camilla 
Salisbury on the death of her sister. 

Contract: Eleanor Winkelmann be- 
came engaged to Richard Koch, a 
mechanic, on November 18. 

New employees are Luther Ver- 
straten, an Army engineer for 26 
years, equipment specialist Harold 
Kornfeld, draftsman Dick Cannady. 

Customer Accounting: Carole Con- 
nell is new clerk-typist and new 
bookkeeper is Maryanne Weisguth. 

Clerk-typist Martha Brueggemann 
married Joe Mazurek on October 22. 

E-M: Del Totten has joined this 
section as sales and service engineer, 
and secretary Rosalie Sardo and 
dictaphone operator Barbara Porter 
are also new employees. 

Mail: New clerks are Ronald Wal- 
ter and Robert Behr. 

Order Filling: We offer sympathy 
to George Wettring on the death of 
his sister. 

Payroll: Eleanor Prichard is new 
key punch operator. 

Personnel: Secretary Georgia Roe- 
ver married Donald Hoeman October 
15. Irene Mayer, Contract, was a 
bridesmaid and sales manager 
Charles Kanter sang at the wedding. 

Purchasing: Our sympathy to Gail 
Hunsaker on the death of his mother 

New employees are clerk-typists 
Kunice Marshall and Margie Dixon. 

Sales: Regional manager Wilson 
Whiteside married Marilyn Wells, 
November 19, in Evansville, Ind. 

Shirley Brandenburger, new secre- 
tary to Charles Kanter, worked for 
the administrator of City Hospital. 


Secretary-Treasurer’s Office: New 


secretary Jeannette Kluge previously 
worked for Monsanto Chemical Co. 


week-end project has been tackling the prob- 
lem of making his house grow big enough 


for himself, his wife, and four children. 
The result was a two story, 864 square foot At right, Pat Gaskins at work with his 

addition, which provided a downstairs room 

and a bedroom for sons Ricky and Mike. 
Beginning over a year ago, Pat put in 


flooring of knotty pine, mahogany wall panel- 


ing and a Sheetrock ceiling. He also built 


storage cabinets and a toolshed. 


Neighbors might say the house addition 
came into being by magic, but Pat knows it 
was work with a power saw that did the trick. 
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DIVISIONS 


Aloe Scientific: New office em- 
ployees are Nancy Bailey, stock con- 
trol clerk, quoter Dale Chesnut, and 
clerk-typists Donna Cooper, Katha- 
rine Ellerbrock, Florence Shelton. 

New packers are Charles Christo- 
pher, Ralph Fain, John Jameson. 

Dallas: Warehouseman Gene Gai- 
ther married Madeline Harris of 
Waxahachie, Tex. on October 20. 

Kansas City: New employees are 
lab assistant Roy Swanson and in- 
ventory clerk Janet Spaulding. Mrs. 
Doris Kniffen, former employee, has 
returned to the billing desk. 

Phyllis, daughter of bookkeeper 
Josephine Dressler, was recently 
married to Joe Bukaty. 

Los Angeles: Salesman Don Tru- 
dell started as an order filler, now 
covers doctor accounts. He served 
Six years in the Navy Medical Corps. 

Minneapolis: We offer sympathy to 
Tillie Daleki on the death of her 
father after a long illness. 

New Orleans: The son of store 
Salesman John Schroeder enlisted in 
the Air Force and is stationed at 
San Antonio, Tex. 

San Francisco: George Breyer, for- 
mer receiving section supervisor, 
Aloe Scientific, is now with this di- 
vision. : 

Packer Clark McCormick suffered 
a heart attack in October and his 
condition is gradually improving. 

Seattle: Salesman Don Warner 
now covers Portland, Ore. territory. 

Manager Mike Vranesh made a 
recent sales trip to Alaska. , 

New assistant in Purchasing is La- 
Vella Hamilton. 

Washington, D. C.: Gloria Vulve- 
tich, lab section, is home from Glen 
Dale Tuberculosis Sanatorium after 
being hospitalized 18 months, 

File clerk Mildred Carle married 
Charles Martin, October 22. Their re- 
ception was at the home of Mr. and 
Mrs. Jim Bonzano, Arlington, Va. 


Making a Hause Grow 


power saw. Below, the Gaskins home in 
Olive Branch, Miss. New addition as 
finished by Pat is part of building at left. 


